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What’s the 
good 


of living in Colorado but 
sleeping in a stuffy bed- 
room? A sleeping porch 
is life insurance. It’s nota 
luxury but a health invest- 
ment. ‘‘Wim andwigor’’ 
can only be brewed in 
fresh air. Let us give you 
an estimate of the cost of 
the materials for a sleep- 
ing porch and the ad- 
dresses of men who will 
put it up for you. 
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OFFICE, FACTORIES & YAROS 23°° & BLAKE STS 


/) a Ce "ole: 


May, 2, 1921. 


American Lumberman, 
431 South Dearborn St., 
Chicago, Ill, 


Gentlemen: 


On the front page of your April 23rd issue you repro- 
duce a group of very attractive photographs. These xxxx pictured 
Pergolas, lawn seats, trellis and gate ways, and you urged dealers 
to cultivate this class of business, 


Perhaps some dealers smiled at your suggesticn or at least 
felt that such work was not worth going after, and might have thought 
that you filled the page in that way simply because pages have to be 
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NOW 
IS THE TIME 
--to give the place 
the once over. 


Carpenters, paint- 
ers and other me- 
chanics are not so 
busy as they will be 
later. 


We can recom- 
mend men who 
will 

Fix that porch 
floor, build a trellis 
for the rambler, put 
up fruit shelves, or 
make over the coal 
bin, to your speci- 
fications. 








filled. With this thought in mind, we are going to tell you of ouw 
experience, 


A couple of months ago we decided to run an advertising 
campaign in the local papers, suggesting such repairs and alterations 
as you illustrated on the page we mention, We enclose a few samples 
of the cGne column advertisements which we ran and can say with all 
truthfulness that the results were immediate and exceeded our hopes. 
Our Sales Department at once reported sales on Lattice, Flower Stakes, 
Trellis, and inquiries regarding Sleeping Porches, and we believe you 
will be interested to know that your Front Page of April 23rd is al- 
together practicable. 


Incidentally, we had scrap books containing snap shots, very 
similar to those you showed, made up for our Sales Department; and our 
Estimating Department has made sketches which we find it very con- 
venient to show our customers, 


If you do not care to use any of the advertisements which we 
enclose please return them. They were run three times a week in each 
of the four leading papers of Denver. 


Very truly yours, 
MCPHEE & MoGINHITY CO, 


A.S, Chappell, Advertising Manager 


“The Proof of the Pudding Is in the Eating.’ Are You 
Enjoying Yours? Four of this progressive retailer's ads 
are shown to the right and to the left. 











The Lilac 
Bush 


dolls up anew every’ 
spring. That’s what 
makes it so attractive. 

When you see yours 
budding think of these 
other spring adornments: 

1 Flower stakes. 

2 Paint. 

3 Lattice. 

4 A rose trellis. 

5 New clothes posts. 

6 Tidy screens. 


ft 








boards set? 
Lattice screened ashpit? 


If so—figure up what 
you need and 
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Li Ria Te heat oN 


Dealers! Try This Big Seller 


You'll be surprised at the demand there is for it as a result of its likeness 
to the old time Michigan White Pine. Invariably dealers who try a car or. 


two come back for more of our Dimen Sion, 


i in F inish, Lath, 

Soft White Pine 
ing, Siding, 

Guaranteed Weight 2000 Ibs. per 1000 feet Surfaced Sash & D oors, 

For quality, millwork, weight and adaptability to builders’ needs this wood has Mouldin gs, 


fewr equals. We're located on the main line of Santa Fe railroad and have stocks 


in yard of more than 20,000,000 feet to ship from. A trial order is all we ask. Box Shooks. 


McKinley Land & Lumber Co. 


300,000 feet of Lumber Daily ALBUQUERQUE, NEW MEXICO 
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MICHIGAN 
HARDWOOD 
LUMBER 


Write for Prices 
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THIS TRADE MARK 
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Sl W.D.Young@Co. 
©ech, Birch and 0 Bay City, Mich. 


Weare members of the Maple Flooring Manufacturer’s Association 
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We are members of the Maple Flooring Manutacturers* Association 
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) The Lightning Bug Sheds Good Cheer 


RETHREN, LET US consider the lightning bug. Tho he like throwing their hats in the air and giving three cheers for the 
B carries his headlight behind, he gets there just the same. glorious old U. S. A. 
Moreover, he sheddeth light in the darkness. He is, by that The Bug proceeds to shed optimism and good cheer in the follow- 
token, a worthy member of the noble order of gloom chasers. Let ing pertinent sentences: 
us emulate him. “Do you ever think of the circumstances under which you do 
These more or less profound observations are inspired by a copy usiness as compared with those under which men are doing business 
of The Lightning Bug now lying before us. The unpretentious '™ the war ridden countries on the other side? Our Government is 
mimeographed bulletin bearing that title “sheds light every once in _0t ‘on today and off tomorrow.’ If we are taxed to the point where 
a while for the members of the Pittsburgh Lumbermen’s Club,” We think it hurts, they are taxed beyond anything we know. We 
being edited—tho there modestly is nothing thereon to indicate have no excessive interest rates and depreciated currency. We have 
that fact—by Secretary Franklin Dickey. Here is a cheering beam 1° jealous neighboring nations threatening to invade us; we are not 
from the Bug’s headlight, or hindlight: —— H = gree oe we have no eee 
“I suppose if you fellows now had contracts in your safes for all ccna on — pci ae ne “amid oe i onaaes all en 
the business you will get during the next year, or the next five waking alee So let us think more about the good that surrounds 
years, you would be feeling mighty good. The fact that you haven’t . and we shall think less of the seeming evil, for— 
got actual contracts is no evidence that you will not get the business.” : ‘ 


‘Some hae meat and canna eat, 
The paragraph quoted is a striking way of saying that if lumber- ‘And some would eat that want it; 
men could visualize all the business that they certainly are going ‘But we hae meat and we can eat, 


to get within the next year, or the next five years, they would feel ‘Sae let the Lord be thankit.’ ” © 
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Prize Contest Elicits Good “Ads” 


HERE APPEARED in the May 28 issue of the AMERICAN 
LUMBERMAN an editorial describing and commenting upon 
the unique advertisement writing contest inaugurated by the 

Times-Picayune, of New Orleans, and now in progress. In this 
contest a prize of $5 is offered for the best advertisement of not 
over one hundred words submitted in each retail line, the competi- 
tion being open to all readers of the paper. Altho the contest is 
now in only its second week, having ten more to run, the Delta 
Lumber Co., of New Orleans, has received twenty advertisements 
for its consideration; twelve of these coming from New Orleans, 
five from outlying towns of Louisiana, and three from Mississippi 
points, all submitted by readers of the New Orleans newspaper. 

This contest undoubtedly has awakened a good deal of interest 
among the people of New Orleans and surrounding territory. As 
the rules of the contest do not limit the number of advertisements 
that may be submitted by an individual many persons are finding 
it not only a pleasant form of recreation but also a convenient means 
for increasing their incomes by $5 a week or more. 

The advertisements received by the Delta Lumber Co. were of 
uniform excellence, many of them being worthy of professional 
advertising writers. One, captioned “An Investment in Happi- 
ness,” deals concisely and forcefully with the joys of home owning. 
Another striking advertisement headed “Stop Building Castles in 
Spain,” urges the reader to make his or her dream come true, con- 
necting this thought with the Delta Lumber Co. quite effectively. 
Other advertisements seek to interest the June brides in home own- 
ing, showing them that prices are right and that the company is 
prepared to render helpful service to prospective home owners. 
Still others compare rent-paying with home-paying. 

At the end of the contest the best retail advertisement submitted 
will be awarded a prize of $150. New Orleans lumbermen are 
hoping that some one submitting an advertisement for a retail 
lumber dealer will win the grand prize. Lumbermen in other 
sections of the country might develop a lot of latent advertise- 
ment writing talent and stir up considerable interest in home build- 
ing by adapting the New Orleans idea to tkeir local needs. Those 
interested are referred to the original editorial appearing on 
page 41 of the May 28 issue. 7 





Further Economies in Lumber Production 


ONDITIONS IN THE lumber industry and outside of it require 
the use of every practicable economy in lumber manufacture 
and distribution. Many considerations—to say naught of 

diminishing forest resources—demand such a study of conditions as 
shall bring about the most complete and economical use of the 
largest possible percentage of the tree and that shall at the same 
time place the finished wood product into the hands of the ultimate 
user at a price that is not prohibitive. 

To a very large extent, particularly in hardwood manufacture, 
waste has been reduced by cutting slabs and edgings into factory 
dimension. But similar economies in the cutting of the main product 
of the log can be effected with profit to both millman and manufac- 
turing consumer; and with proper consideration for the public 
interest in perpetuating the timber supply. 

Only a few weeks ago the possibilities of profit and conservation 
in the use of hardwood waste thru distillation were set forth in an 
authoritative paper in these columns. On another page of this issue 
appears a paper by E. E. Parsonage on “The Common Interests of 
the Hardwood Producer and the Consumer,” in which further 
economies are shown to be both practical and profitable. 

Every proposed improvement in methods involves a change, and 
to that extent is a criticism of prevailing methods; but when made, 
as in this case, with a complete understanding of the difficulties 
involved and with due consideration of the interests of all branches 
of the industry and of the public, a proposal must receive the most 
cordial welcome. Too many proposed changes in lumbering methods, 
especially when offered solely in the interest of conservation, have 
been advocated by persons unacquainted with the economic laws that 
control in lumbering as in other industries. Often such measures 
if introduced would raise the costs of lumber and wood products to 
prohibitive levels. 

The margin now maintained between the mill price of lumber and 
the price of the product fabricated from it is so wide as to 
suggest that the wood used in the finished article is an insignificant 
cost factor. Statements in the paper referred to warrant the infer- 
ence that a possible cause of this wide margin, in part at least, is 
the great waste in further manufacure of wood due to present 
methods of milling for and selling hardwood to the manufacturer- 
user. 

Essentially, the proposal made is that lumber manufacturers and 
their salesmen shall make a close study of the uses to which stock 


is to be put; and that to the farthest possible extent stock leaving the 
sawmill shall be in dimension suited to its intended ultimate use. 
This practice would leave the millman free to cut his logs with a 
view to that use; which of course would be the most conservative at 
the same time that it would be the most profitable utilization of 
forest resources. 


Lumbermen Fight High Living Costs 


HE WAGE REDUCTIONS recently authorized by the Loyal 
Legion of Loggers & Lumbermen have brought the lumber- 
men of the Pacific Northwest face to face with the responsi- 

bility of exercising their influence to see that the cost of living for 
their employees is reduced in such degree as the changed conditions 
warrant. In other words, it now becomes most essential that the 
wholesalers and retailers of the necessaries of life shall realize that 
“the party is over,” and climb down from the high horse that some 
of them have been so merrily riding. 

Not only in the Northwest but thruout the country many retailers 
in such lines as clothing, shoes, groceries etc. have continued to 
charge not only all the traffic will bear, but considerably more. 
Now, with the earnings of a large section of the consuming public 
materially reduced, it is of the first importance that deflation in the 
necessaries of life be immediate and thoro. The lumbermen of 
Tacoma, Wash., have been making an earnest effort to help bring 
this about, as was related in a news story from that city appearing 
in the last issue of the AMERICAN LUMBERMAN. Recently a special 
committee of lumbermen, mill employees, and local retailers met 
with representatives of the wholesale clothing and shoe houses. 
W. E. Bronson, manager of the St. Paul & Tacoma Lumber Co.’s 
store and chairman of the lumbermen’s committee, presided at this 
conference. The representatives of the Four L organization stated 
that unless the wholesalers and retailers took some effective action 
looking to the reduction of commodity prices the mill employees, 
backed by their employers, would be forced to organize some form 
of codperative marketing in order to secure the essentials of life at 
a cost within their reach. It is said that a plan of this sort already 
has been worked out at Olympia, Wash., and is ready to be put into 
operation. At the conference referred to the representatives of the 
lumber manufacturers declared their willingness to back up any 
feasible scheme to reduce living costs. 

The practical and sympathetic codperation of employers and em- 
ployees in a matter so vital to the interests of both is bound to lead 
to good results. In the first place, it is more than likely that the 
immediate object sought will be realized in a revised scale of prices 
for necessary commodities. The mercantile interests undoubtedly 
will see the wisdom of nursing, rather than slaughtering, the 
goose that lays their golden eggs. Another, indirect, result will. be 
that the employees will realize that, while wage reductions were 
inevitable, just as reduced profits and even heavy losses by their 
employers have been inevitable, the employers are earnestly endeav- 
oring to mitigate the effect of such reductions as far as lies in their 
power. 

The course followed by the Tacoma lumbermen offers a valuable 
suggestion for employers wherever wage reductions have been found 
necessary or are in contemplation. 








How a Lumber Company Fosters Thrift 


HERE APPEARS on page 68 of this issue a significant news 

story under a Philadelphia date line. It tells how the William 

M. Lloyd Co., of which John E. Lloyd, president of the Na- 

tional Retail Lumbermen’s Association, is the head, encourages 

its employees to save, and at the same time provides them a measure 

of protection against the vicissitudes of sickness, accident and death, 
thru a form of group insurance. 

The Lloyd company does not tell its employees that they ought 
to save, and stop there. It provides a practical system, with 
liberal benefits that appeal to the universal instinct of self interest. 
Most important of all, it offers substantial encouragement by 
matching every dollar that the employee saves by a dollar out 
of the company’s treasury. An ounce of practical encouragement 
of this sort is worth a ton of precept unbacked by any substantial 
evidence of interest. 

In inaugurating this system of savings and insurance for the 
benefit of its employees the Lloyd company has done a bigger thing 
than it perhaps is aware of. It has met the obligation, that is 
more and more coming to be recognized, of employers not: only to 
safeguard so far as possible the welfare of the worker and his 
dependents, but also to point the way to home owning and a degree 
of independence thru systematic saving. It would be well if every 
employer should evidence the same sort of practical interest in 
the welfare of his employees as has been manifested by the company 
named. 
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Training Young Men for the Trades 


NE OF THE MOST constructive moves along industrial lines 
that has come to the attention of the AMERICAN LUMBERMAN 
recently is the plan of the Texas Employers’ Association to 

_stablish practical schools for the training of young men in the 
various trades. One of the most pressing problems of industry today 
is that of insuring a continuous supply of trained men. As is gen- 
erally known, the fixed policy of the labor unions, wherever they are 
in control, is to restrict the number of apprentices allowed to learn 
ony trade. Therefore, only under open shop conditions can anything 
effective be done to provide for this need. This, in itself, is one of 
the strongest arguments for the open shop. 

The Texas Employers’ Association is successor to the Southwest- 
ern Open Shop Association—the organization which won a notable 
victory for the American plan at Beaumont, after a hard fight. The 
new organization has outlined a program for imparting industrial 
instruction, coupled with actual experience, the outcome of which 
will be watched with considerable interest. Two schools have 
already been established at Dallas, one of which will teach bricklay- 
ing, and the other baking. In the former the boys do actual bricklay- 
ing, being sent out on minor jobs such as laying sidewalks, steps etc., 
until qualified to handle regular work. They are given 50 percent 
of the money received for work done by them while in training. 
Contractors are eager to hire the boys at good wages as soon as they 
are competent. At the school of baking the boys turn out bread and 
other products, which are taken by a leading hotel of the city. 

The association purposes raising, from the employers of Texas, 
$50,000 for the maintenance of these and other schools to be estab- 
lished. The plan is to afford training in practically all the im- 
portant trades. A school is to be started at the State university, 
probably receiving some aid under the Smith-Hughes law. Texas 
employers are now being asked to subscribe fixed sums for the 
support of these trade schools for the next three years, by the end of 
which period it is expected that they will be self supporting. 





Preservative Treatment of Railroad Ties 


N THE MAGAZINE published by the Baltimore & Ohio Railroad, 
for May 21, 1921, an article is published concerning railroad ties 
and the benefits of preservative treatment in increasing their 

service. The article was written by F. J. Angier, first vice pres- 
ident of the American Wood Preservers’ Association. He has 
long been connected with the wood preservation industry and is a 
well known authority on the subject. The facts which he has pre- 
sented in the article are worthy of thought, and the statistics 
accompanying them are valuable. 

Railroads of the United States use about 125,000,000 ties a year, 
and they cost from 80 cents to $1.80 each. The total cost of a 
first class white oak tie, laid in the track, may be as much as $3.50. 

The railroads treat 28% percent of their ties, and by so doing 
they increase the period of service by several years. The length 
of life of ties of different kinds is not increased in the same ratio. 
Those of woods which decay quickly in their natural condition are 
generally much improved in period of service by preservative treat- 
ment, but woods which last well naturally are seldom treated, 
because it does not add a great deal to the use. Woods of this 
class are white oak, catalpa, locust, and many more; while those 
which are greatly benefited by treatment are pine, hemlock, beech, 
gum, spruce, and others. 

Records kept on test tracks show that treated ties of most woods 
are cheaper than ties of the same woods untreated. They are 
cheaper, measured by periods of service, tho the total money cost 
is more. 

There are several methods of treatment to increase the lasting 
quality of ties, each method being named from the material used 
in the treatment or from the process. Three well known processes 
are, the creosote, the Card and the Burnett. The costs vary, and 
also the period of service. Mr. Angier shows that in certain test 
tracks of the Baltimore & Ohio Railroad, where careful records 
have been kept for long periods, the annual costs, counting originals 
and renewals were: Untreated, 5414 cents a year; the Burnettizing 
process, 2714 (nearly) cents; the Card process 2534 cents; and 
straight creosote 2934 cents. The point to be emphasized here is 
that, in the long run, the untreated tie is the most expensive; and 
yet, only slightly more than one-fourth of the ties used in this 
country are treated. 

Probably more white oak ties have been used than of any other 
wood, particularly jn eastern railroads, and it is not customary to 
treat this wood to prevent decay, because it is rather difficult to 
treat, and it lasts well without treatment. Yet, it is not the hardest 
or most durable wood for ties in this country. Among those rating 
above it in durability are cypress, cedar, redwood, and black locust; 
and among’ those harder are Osage orange, honey and black 


locust, and hickory. However, the hardest wood is not always best 
for ties. 

Mr. Angier devotes considerable space to a discussion of the 
sources of ties for the future. He does not dismiss as impossible 
some substitute for wood. He goes more fully into timber sources 
and sees no danger of failure of supply, but looks to the hardwoods 
of Central and South America for help when, if ever, scarcity comes 
to the tie timbers of this country. 





A Great Meeting of a Great Association 


HE ANNUAL MEETING of the National Hardwood Lumber 
Association is one of the most significant events in the as- 
sociation world each year; for it is a working organization 

whose activities are so directly related to hardwood production and 
distribution as to reflect accurately the conditions and develop- 
ments in that branch of the lumber industry. The twenty-fourth 
annual convention of the association, held at Philadelphia this week 
and an account of which appears elsewhere in this issue, was in 
many respects the greatest in the organization’s life. Having gone 
thru one of the most eventful years in lumber history, with large 
gains in membership and prestige, it was fitting that this annual 
should be a sort of grand climacteric in the way of business gather- 
ings. 

Without in the least undervaluing the serious business of the 
annual conference of the membership, officials charged with the 
arrangement of the National’s program always place strong empha- 
sis upon its social features; for they are convinced that among 
the larger benefits that members derive from attendance are those 
realized from intimate social contact with their fellows. 

Several of the addresses made at this meeting are notable for 
their discussion of the relations of business men with one another, 
of their attitude toward the industry they represent and toward 
the public their industry is designed to serve. Speakers stressed 
the fact that no organization can succeed that has for its object 
the serving of the selfish purposes of its members either as a group 
or as individuals; and that its success must be based upon 2 
sincere effort to serve the public by helping its members to do so. 
Because of the direction these discussions took the report of this. 
meeting of the National has a vital interest for the whole industry. 
Its official papers especially should receive a careful reading from 
every lumberman interested in the successful development of as- 
sociated effort. 

The convention is still in session at the time of going to press. 
The program includes consideration of proposals that may involve 
important changes in the policies of the organization; and, tho 
opinions are divergent, confidence in the wisdom of the membership 
of the organization warrants the assurance that in any case it will 
continue to be a potent influence in promoting the right kind of 
codperation in behalf of the advancement of a great industry. 


Decline Shown in Cut of FAS Hardwoods 


N THIS ISSUE OF THE American LUMBERMAN is published 

I a table prepared by May Bros., Memphis, Tenn., showing cer- 

tain features of the cut of lumber on their band mill from May 

15, 1908, to Dec. 31, 1920. This table brings out many interesting 

facts; and while the factors noted in that mill’s output may not be 

present in an equal degree elsewhere in the hardwood regions, the 
showing is worthy of careful study. 

It is not practicable to review in detail all the figures of the 
table. They can speak for themselves. But those who study the 
statistics there presented will scarcely fail to observe the remark- 
able decline in the percentage of FAS and the corresponding in- 
crease of No. 2 common and lower grades, when the years 1908- 
1910 are compared with 1918-1920. Neither will it escape notice 
that the percentages of such woods as white and red oak, ash, cotton- 
wood, and yellow poplar decline when comparison is made of the 
early part of the period with the late portion; and it will be 
observed also that there is an increase in the cut of such species as 
elm, sycamore, maple, and hackberry. 

There is virtually a decline in the percentage of money-making 
woods as the years go by. During the period of 1908-1913 there 
was practically no gum cut in that operation, while in 1918-1920, 
43.8 percent of the product of the mill was gum, and perhaps 40 
percent of it was plain sap, No. 2 common and better; which, it is 
claimed, can not be sold today for more than operating cost. 

During the whole period under investigation, the mill sawed 
129,384,303 feet of lumber. In 1908-1910 the output of the mill 
was 54.3 percent FAS, but in 1918-1920 the percentage of this grade 
was only 15.7, out of a cut of 44,490,187 feet. In the first period 
other grades produced were: No. 1 common, 38.1 percent; No. 2 
common, 3.2; No. 3 common and lower, 4.4 percent. In the years 
1918-1920 the percentages were: FAS, 15.7; No. 1 common, 50.7; 
No. 2 common, 20.4; No. 3 common and lower, 13.2. 
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JUNIPER POLES WANTED IN TEXAS 

We have an inquiry for 2,000 juniper poles, 35 
feet long. We understand that juniper is Mich- 
igan white cedar, and we will be very much obliged 
if you will put us in touch with people who are 
prepared to furnish this. We do not find anyone 
in the advertising columns of your last issue.— 
Inquiry No. 264. 

[This inquiry comes from a .large lumber 
company in Texas, and the name and address 
will be supplied to interested parties on request. 
We have never heard Michigan or northern 
white cedar (arbor vitae) called juniper. That 
name is often applied to southern white cedar, 
a different tree, that sticks close to the coust 
from Virginia to Alabama, omitting part of 
the coast of Georgia and the southern part of 
Florida. Both the northern and the southern 
white cedars are excellent pole material and 
are largely used for that purpose. It is natural 
that their names and the localities where they 
grow should be confused, and not being certain 
which wood the inquirer’s customer wants, ad- 
dresses where both kinds can probably be pro- 
cured have been supplied. 

There is a cedar that grows in Michigan which 
is frequently called juniper or ground cypress, 
but this can hardly be the one wanted, since 
the trees seldom attain a size fitting them for 
even small poles. The botanical name of this 
is Juniperus communis; that of the Michigan 
or northern white cedar is Thuja occidentalis; 
of the southern white. cedar Chamarcyparis 
thuyodes.—EpIrTor. ] 





GOOD LUMBER AND FREIGHT RATES 

Will you please let us know from what States 
and what vicinities yellow pine comes, and also 
the railroads that have the yellow pine districts in 
the South? We would like to get in communica- 
tion with the railroads which have the best rates 
to Ontario. We would be obliged if you would give 
us some idea or outline of this, and also what rail- 
roads give the best rates on lumber from the Pa- 
cific Coast.—Inquiry No. 263. 

[This inquiry was sent from a city in On- 
tario, Canada. It is difficult to give specific 
answers to all the questions. Take for instance 
southern yellow pine. That is made up of four 
or more kinds, longleaf, shortleaf, loblolly, and 
slash or Cuban. They grow in Virginia and 
Texas, and in all States between these two 
extremes, within a hundred or two hundred miles 
of the coast, a distance of nearly 2,000 miles, 
northeast and southwest; but all of the pines 
do not grow in all parts of the region. A buyer 
in Canada would first decide from what region 
he expects to order lumber, and then ascertain 
what railroad could give him the best service 
from that region. It is apparent that the most 
advantageous system of transportation between 
the Carolinas and eastern Canada, might not be 
the most advantageous between Louisiana or 
Arkansas and Canada. 


Therefore, the inquirer has been furnished. 


the addresses of the three southern lumber as- 
sociations that represent yellow pine, the North 
Carolina Pine Association, Norfolk, Va.; the 
Georgia-Florida Sawmill Association, Jackson- 
ville, Fla.; and the Southern Pine Association, 
New Orleans, La. By communicating with 
these associations he can ascertain railroad 
rates from the three general regions to Canada, 
and with that information before him, he will 
be in a position to judge where he can buy to 
the best advantage yellow pine of the kind he 
wants. 

Similar argument applies to the purchase of 
Pacific coast woods. He has been furnished 
the addresses of associations dealing in lumber 
manufactured in the north, principally fir and 
spruce; and of different woods that are cut 
principally in California. The distance from 
the forested regions of the State of Washing- 
ton to those of central and southern California 
is as great as the distance from Virginia to 
Alabama, and a buyer in Canada might prefer 
the fir of Washington or the pine of California, 


and the two woods might take different routes 
in shipments to eastern Canada. The different 
Pacific coast associations can supply informa- 
tion on rates and routes, and the Canadian buy- 
er, who is in the market for western lumber, 
will be in a position to figure the advantage 
of buying the different kinds from different 
districts.— EDITOR. } 


WALNUT AND OAK TO OFFER 


We would like to have the addresses of manufac- 
turers of automobile steering wheel rims or others 
who buy black walnut squares, shipped green from 
saw. We would also like to get a line on buyers of 
oak dimension stock. We have 100,000 feet of extra 
good white and red oak logs which we can manu- 
facture into dimension stock to order.—INQuiRy 
No. 253. 


[The foregoing inquiry comes from Virginia 
and the address will be sent to interested parties 
on request.—EDITOR. | 


IN THE MARKET FOR OAK 


I have a customer for a lot of plain white oak 
casings, base, stool, and moldings, worked to a 
simple bevel pattern. I am unable to find in your 
paper any firm advertising to furnish such stock. 
Perhaps we could locate a couple thru query and 
comment.—INQuIRY No, 258. 


[The Ohio address of the inquirer will be 
supplied to interested parties on request.— 
EDITOR. | 


FRICTION FEED TRIMMER WANTED 


We have been informed that there is a trimmer 
made with two saws, wherein the saws are changed 
wtih a friction feed or drive, but we are not ad- 
vised where we can secure this trimmer. If you 
know who manufactures one of this kind we would 
appreciate your giving us the name and address. 
—Inquiry No. 262. 


[The lumber company that wants this informa- 
tion is located in Tennessee, and the AMERICAN 
LUMBERMAN will promptly forward the name 
and address of the manufacturer of such a 
trimmer, if the information is furnished us for 
that purpose.—EDITor. ] ; 


DISSATISFIED WITH THE GRADE 


We bought No. 2 shiplap 8” wide and in the 
order we stated that it must be good. When the 
same was shipped we found it much below what 
we call good No. 2. Below we give you samples 
of a few boards and we find much of similar char- 
acter and ask your opinion on the description of 
these : 

One board of shiplap 1x8”, 12’ long contained 
on hard knot 3’ from the end and 41%” in diame- 
ter; one soft knot 3” in diameter in the center of 
the board, and a hole in the knot 114” in diameter. 
Balance of the board was good. 

One board of shiplap 1x8”, 12’ long has six 
sound knots distributed from 1’ to 4’; six feet of 
this board was broken off. 

One board 1x8”, 16’ long, one knot 6” long, 2” 
deep from the edge; one soft knot 14%4x2”; hole on 
edge 1144x2”; one solid knot 2%” from the edge. 
This board is filled with pitch and weighs as 
much as two ordinary boards clear of pitch. 

One board 1x8”, 14’ long; four sound knots 3” 
in diameter, six sound knots 2”, and one loose 
knot 1%”. 

One board 1x8”, 10’ long, two sound knots 
4x7”, one soft knot 2%”, and one soft knot 2”. 

Would you say that if one-fifth of the lumber is 
such as the above it should grade a good No. 2 
or even a No. 2, where there was no lumber that 
would grade better than a No. 2? We notice grad- 
ing rules do not specify the number of knots 
there can be in a board; or, as we understand it, 
limit the size and character of knots.—INQuiry No. 
259. 

[The company which is dissatisfied with this 
shipment of lumber is in business in Ohio. The 
inquirer wants further information, and com- 
plains that the wording of the grading rules 
leaves doubt on certain points. Perhaps some 
reader of the AMERICAN LUMBERMAN can en- 
lighten him.—EDITOoR. | 





FREIGHT FIGURED IN FINAL COST 


In your issue of May 14 the question was raised 
and briefly discussed how it was possible to raise 
prices in the face of the very heavy fall in raw ma- 
terials. How much of this unfortunate situation 
is possibly due to obliquity, how much of it to a 
sort of price obstinacy, how much of it to a des- 
perate clinging to vanishing profits, I don’t try to 
guess. But there is one fairly definite and high!y 
concrete element. The cost of transportation has 
risen. The man who sells lumber f. 0. b. Chicago 
has to take out a heavier freight bill before ie 
gets his net price. 

The man in Iowa who buys lumber f. 0. b. Chi- 
eago has to pay a heavier freight bill before he sets 
down his gross price; and if lumber that started, 
say, in Georgia has paid a visit to the factory 500 
miles away and comes back as merchandise within 
ten miles of where it started, there is necessarily 
a very wide spread—a much wider spread than 
heretofore—between the raw material and the 
finished or semifinished product. 

I don’t know what that does to lumber. I wish 
you would tell me. I know what it has done to 
wheat. The Iowa farmer can not ship to the sea- 
board as cheaply as the Argentine farmer can de- 
liver his product on our Atlantic coast. 

The lakes-to-ocean project, which will give the 
United States a water base on all four sides, and 
which will give every section a relatively short rail 
haul to the universal water road, is a controlling 
power in the future development of dur national 
transportation.—C. P. Craig, Executive Director, 
Great Lakes-St. Lawrence Tidewater Association. 

[The foregoing comment on the editorial on 
page 37, AMERICAN LUMBERMAN of May 14, 
concerning the experience of the Tennessee lum- 
berman who can not get as much for his hickory 
and oak as he could a year ago, and yet must 
pay more for certain farm implements made 
largely of these woods, is made by a business 
man at Duluth, Minn.—Epiror. } 





A QUESTION FOR BOX MAKERS 


Will you please advise me what is a “butt joint” 
when used in connection with box shooks? Take 


' for instance the side of a case or box: If a 2-piece 


side is furnished, would this be a butt joint side? 
Or would the two pieces making up the side have 
to be joined in some manner, say, by a corrugated 
fastener, or otherwise, before such a side could be 
termed a butt joint side ?—INQuiry No. 260. 

[Whether the boards of a 2-piece or 3-piece 
side, top, or bottom of a box would have to be 
cleated or stapled in order to be classed as 
‘*butt-jointed’’ would seem to depend upon the 
contract. When the Government specifications 
were published during the war the expressions 
‘*butt joint’? and ‘‘fastened with corrugated 
staples’’ were both used, implying that the 
simple term ‘‘butt joint’’ did not include the 
use of fasteners to hold the boards together, 
but if such fastenings were to be used, they 
were specially mentioned. The boxes for canned 
goods in which the Government shipped its sup- 
plies across the sea during the war had ‘three 
corrugated fasteners for each butt joint, two on 
one side and one on the other. This stipulation 
was contained in box specifications issued by 
the Government June 12, 1918, and repeated in 
those of July 30, of the same year. 

Butt joint is a term used in other construc- 
tion as well as box making. It means that 
boards, plates of metal and the like, are joined 
squarely edge to edge or end to end. In box 
making the butt joint is used in export boxes, 
while the matched-joint is more common in 
boxes for domestic use. Butt joint is not a 
term commonly employed in box specifications, 
and for that reason information as to this in- 
quiry will be welcome from those who are fa- 
miliar with the use of the term and with its 
common meaning among box makers, especially 
concerning’ the staples, cleats, or dowels by 
which boards aré fastened together, and whether 
such fasteners constitute an essential part 0! 
the joint, or whether they are something addi- 
tional.— EDITOR. | 





PERSIMMON and canyon live oak are rated as 
the two hardest woods of this country. 











J 


de 








Bo es 


as 











JUNE 11, 1921 


AMERICAN LUMBERMAN 39 








General Business Conditions 


There is a much improved feeling in the com- 
mereial and industrial world, as a result of re- 
cent developments in the big basic lines, for the 
most part of a decidedly favorable nature. 
Among these may be included the first payment 
of German reparations; with further weakening 
of the shipping strike; evidence of greater sta- 
bility of leading staples, notably wheat and 
cotton, the former especially strengthening; the 
reduction ordered by the Railway Labor Board 
in wages of transportation workers, to become 
effective July 1, which action is being increas- 
ingly regarded as foreshadowing lower freight 
rates, and the acceptance of reduced wages by 
building and other labor in some sections, and 
indications of a less uncompromising attitude 
on the part of labor toward wage reductions 
nearly everywhere. Business statistics for May 
point to a further slight subsidence in the vol- 
ume of banking operations, but likewise to a 
further ebbing in the tide of business failures, 
the latter however accompanied by a rather full 
total of liabilities, reflecting mainly the regis- 
tering in the court of last resort of the business 
world, of some earlier remarkable business en- 
terprises. It may be said that there is rather 
general agreement that improvement, tho slow, 
is nevertheless perceptible and that the tone 
certainly is better, tho the improvement is con- 
fessedly slower than was expected. 


The Trade in Southern Pine 


Trade in southern pine during the week as 
a whole continued about the same as for the 
last fortnight. Some centers report a slight 
decrease in demand but the majority of them 
report no change. Production in the meanwhile 
is kept on a level as close as possible to the 
volume of orders, which altho far from normal 
is large enough to keep the mills going without 
accumulating any surplus stock. The bulk of 
current demand is for yard and shed stock. 
Already it is large enough to keep stocks fairly 
broken and to hold some recent gains in prices. 
The higher grades of shed stock especially show 
more activity, and in some sections have ad- 
vaneed slightly. Prices as a whole show a firmer 
tone, altho there still is considerable fluctuation 
in such items as are in supply. Inquiry, espe- 
cially for building grades, bulks large. Indus- 
trial business, however, remains very slow, and 
millmen remark that as long as this is true, 
and especially as long as the railroads restrict 
their purchases as at present, there can be no 
real activity in the lumber trade. It is to be 
remarked, however, that there are a few orders 
out for struetural and railroad timbers and other 
material, and many of the southern manufac- 
turers are very hopeful for a material increase 
in this class of business during the next few 
weeks. The impression is ‘gaining that the 
heavy eut in the railroad payrolls that goes into 
effect July 1, and the various other savings 
the railroads will be able to effect, are sure to 
be reflected in the near future in increased pur- 
chases of materials for new construction and 
repair purposes. 


The Hardwood Situation 





Tho the trade in hardwoods has picked up 


rather wonderfully in spots during the last week 
or two, the market as a whole is perhaps a shade 
duller than it was, perhaps due to the fact that 
flooring and interior trim manufacturers have 
during the last couple of weeks not been buying 
on the large seale of the few .previous weeks. 
Even so, the flooring manufaeturers remain 
prominent in the market, and, as building op- 
erations are expanding, it is believed that they 
will be active factors and that the slight let-up 
in their demand is only temporary. Furniture 
manufacturers in the meanwhile are coming in- 
to the market a little more freely, but they are 
still disposed to restrict their purchases to im- 


mediate needs; their orders being small and 
not aggregating anywhere near normal volume. 
Prices have shown very little change, remain- 
ing on last week’s level, with uppers very firm, 
but lowers fluctuating and weak, due to their 
light movement. Altho the hardwood manu- 
facturers, as a rule, feel optimistic regarding 
the ultimate outlook and believe that a sub- 
stantial betterment in the market is nearing, 
they show no tendency toward departing from 
their policy of restricting operations until they 
have very definite assurances of an improvement, 
saying that after many disappointments they 
can not afford to take any chances. Therefore, 
many of the mills remain closed down, as do a 
great number of the logging camps, and if the 
expected improvement is delayed a good many 
mills are sure to close down as soon as their 
present stocks of logs have been manufactured. 


North Carolina Pine Features 


The North Carolina pine market has been 
featured by a very substantial increase in volume 
of orders booked during the last two or three 
weeks. Whereas, after a gradual increase of 
bookings to about 40 percent of normal and 
a par with production, bookings during the 
week ended May 21, slumped to 30 percent of 
normal, the week ended May 28 showed a sharp 
increase to 58 percent of normal and 36 percent 
above the week’s production. This nearly 
doubles the previous high mark for a week’s 
orders for North Carolina pine, and later reports 
received from that territory indicate that busi- 
ness continues brisk. This demand is spread 
over both rough and dressed lumber; but the 
millmen claim that they are only «swapping 
dollars’’—that is to say, moving lumber without 
profit—and there is still considerable talk about 
closing down until better prices can be obtained. 


Some Sidelights on Cypress 


The cypress market has undergone no im- 
portant change during the last few weeks. 
Stocks in shipping dry condition at the mills 
are very low and broken in assortment, which 
sometimes makes it very hard for a buyer to 
place an order, especially for mixed cars con- 
taining a good percentage of uppers—as most 
of them do nowadays with the market featured 
by a virtual absence of demand for lower 
grades. Prices on high grade cypress are firm, 
especially so in the 5-4 thickness of select and 
better, which is very searce. Prices on lower 
grades, on account of the dull demand for them, 
are somewhat weak. The green stocks at the 
mills appear to be ample for normal require- 
ments and in excellent assortment, but as the 
larger part of them were sawed only lately, 
it will be late this year, and probably not before 
next year, that these stocks will be available for 
the market. 


The Redwood Market Situation 


Altho the market for redwood on the whole 
remains very dull, there is considerable strength 
to the market on account of the small sup- 
plies available in shipping dry conditions, and 
prices hold firmly to previous levels. The 
greater part of the current business originates 
with retail yards, altho orders from this source 
are very scattered. Southern California con- 
tinues to buy important quantities, as building 
there still is very brisk, but it is noteworthy in 
connection with the eastern trade that the cities 
almost without exception are very dull and 
unproductive of business, while the farm trade 
is fair. The trade in silo material is exeep- 
tionally dull, as silo manufacturers are under- 
stood to have carried over very large stocks from 
the previous season. However, it is also under- 
stood that they have sold a good deal of the 
stuff on hand lately and the redwood producers 
expect that these important consumers will 
soon come on the market with fair sized orders. 
The tank material business is spotty, there be- 
ing hardly any trade at all in oil tanks, while 
in specialty tanks business is said to be about 
normal. As a whole, industrial business is very 
listless; what orders are secured come mostiy 
from specialty manufacturers. 


The Trend of the Fir Market 


Conditions on the west Coast are still very 
unsettled. Many logging camps are closed 
down, and telegrams from the Coast during 
the last week say that a number of the cargo 
mills, unable to operate on account of the 
marine strike, also have shut down, with a 
considerable loss in production. The rail mar- 
ket in the meanwhile remains unsatisfactory 
and the industry is depressed. However, there 
is remarkably little pressure to sell, as the mills 
figure that each sale at present market prices 
shows an actual loss and prefer to hold what 
they have, pending a market improvement. 
Vertical grain stock is constantly - becoming 
seareer and prices consequently show greater 
strength, but flat grain and lowers remain in 
ample supply and unimproved as regards prices. 
One x 4-inch slash grain flooring in both Nos. 
2 and 3, 5-8 x 6-inch combination ceiling, No. 
3 drop siding, No. 1 common hemlock boards 
and shiplap, and in fact anything in flat grained 
uppers is long in supply. <A characteristic im- 
struction from the mills to eastern distributers 
is the following, extracted from a letter from 
a manufacturer received by a Chicago commis- 
sion man: ‘‘Do not pass up desirable business, 
but keep away from low priced mixed orders, as 
they do not appeal to the mills under present 
conditions.’’ The time for the regular Fourth 
of July shutdown is drawing near, and tho many 
mills already are down, a great many more will 
suspend and, likely, will be slow in starting up. 





Lumber Movement for Twenty-One Weeks* 


sg a eee 


sddanies 1,444,555,091 





Orders 
1,531,022, -_ 


Cut Shipments 
1,519, 776,587 


MMR SOT Ne ag a ee ee an aia eka eee 73,715,626 82,747,402 75,371,037 
“Total Pes aad Cla aun een aie ba Lede todd 1.518270:717 1,602.523.989 1,606.393, 474 
West Coast Lumbermen’s Association..................005: 924,433,280 1,004,743,083 1,038,7713386 
~*~ a os : ; ce roa comer “3 : ee ee 56,591,246 57,800,639 61,328,838 
LER EEE ARG CRE PRIS MINES Ded LIN 981,024,526  1,062,543,722 1,100,100,224 
Western Pine Manufacturers’ Association...............+-- 184,701,082 219,253,728 217, 175,000 
me. _ arp crmaanneaie riper Ep tennant bi 19.638,000 13,180,000 250,000 
MUU 3 319 odc Silad eo La ewracdae cetacean de taeneas 204,339,082 232,433,728 299" "425,000 
: gar Pine . 47,676,000 70,212,000 145, 740,000 
ne ee ee 2'013.000 
Total 54,025,000 73,451,000 147,753,000 
dw 91,0 68,755,000 60,650,000 
( oe Redwood Association petted ,000 gas 000 1'968'000 
SEs Piwkieule Jawad c dadusws co dawsesactundenwennes 94,049 000 70,389,000 62,218,000 
y ot MA ee re 97,180,436 86,637,843 73,786,871 
pear: 5 mapinpainccenpinngange in 0h SEG een Samet se in 61556.858 6068238  10.167,661 
oda takin taken sae viads cine mane ceeke ae 103,737,294 92,706,081 83,954,532 
k Hardwood Manufacturers’ Association 31,412,000 24,992,000 22,459,000 
ae oo 7 i ‘ ass Knee Ap ~ : ortucti ttc carte 447,000 1,694,000 1,469,000 
ETE Ce ERR DSP Scr ene, ot pete ti 33,859,000 26.686,000 23,928,000 
CNMI AMIENS ose eiiasiecewnudd walnseacdees dagdetwnn 2,989,304,619 3,160,733,520 3,253,772,230 


* Beginning week ended Jan. 8, 1921, and including week ended May 28, 1921. Compiled by the 


National Lumber Manufacturers’ Association. 











40 AMERICAN .LUMBERMAN JUNE 11, 1921 








No Reduction in Freight Rates 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., June 8.—The Associa- 
tion of Railway executives tonight announced 
their rejection of the urgent request made by 
representatives of lumber associations, wood 
using manufacturers, other building material 
producers and shippers of road materials that 
a substantial reduction be made in freight rates. 

The railway executives take the position that 
under existing conditions no industry in the 
country is in more acute distress than the rail- 
roads themselves are, and that obviously the 
earriers can not afford to make any general 
reduction in rates, or even the reductions urged 
at the conferences here last week, until there 
is such a reduction in operating costs and in- 
crease of business as will restore the proper re- 
lation of ‘‘net’’ to ‘‘gross’’ earnings. 


It is pointed out in a statement issued by 
the association that many roads are not earn- 
ing their operating expenses, more roads are 
not earning interest charges and no group of 
carriers is earning anything like the return con- 
templated by the Transportation Act to enable 
them to provide facilities necessary to handle 
the normal commerce of the country. The state- 
ment of the executives follows in full: 


At a series of conferences held in Washington on 
June 2 and 3, between the traffic executives of im- 
portant rail carriers of the United States and rep- 
resentatives of associations and shippers interested 
in the movement of sand, gravel, crushed stone, 
ehert, slag, asphalt, tar, paving brick, cement, 
southern pine lumber, shortleaf pine lumber, red- 
wood, fir, hemlock, oak, gum, cottonwood. and tale 
and other building materials, the carriers were 
urged by representatives of the building tile and 
building brick interests to reduce the rates on these 
commodities by eliminating the advance of 40 cents 
a ton established under general order No. 28 and 
applying the percentage advance under Ex Parte 
‘74 to the rates in force prior to general order No. 
28. Representatives of other shipping interests 
asked for a reduction equaling the entire advance 
authorized by the commission in Ex Parte 74. 

The tonnage directly affected by these requests 
approximates 25 percent of the total tonnage of the 
railways of the United States and the carriers are 
asked to yield on this traffic approximately all of 
the increase authorized by the Interstate Commerce 
Commission in Ex Parte 74. 


It can not be overlooked that there are many 
articles analogous to those above mentioned, on 
which the demand and the equity of reduced rates 
could be equally as pressing and as great as they 
are with respect to the commodities mentioned, and 
it would be difficult, if not impossible, to prevent 
the inclusion of these analogous articles in any re- 
duction in rates such as is now requested. Thus 
substantially more than the 25 percent of the total 
tonnage of the railroads above mentioned would be 
either directly or indirectly involved in the re- 
quested reductions. The seriousness to the car- 
riers of the proposal is thus evident. 

The conferences developed that, while in the 
opinion of various shippers reduction in freight 
rates would stimulate the movement of these com- 
modities, the fact remained that this was altogether 
conjecture, and that there was no assurance that 
any reduction in freight rates would substantially 
increase the movement of this traffic. It was ad- 
mitted that reductions in the selling prices of some 
of the commodities mentioned, far exceeding the 
present total freight charges, had failed to create 
any broader market. 

It was also clearly brought out that the hope 
of reductions in freight rates has resulted in 
hesitancy on the part of the consumers and dealers 
te place orders, and because of this it was urged 
that the carriers promptly announce their conclu- 
sion in order that the present uncertainty may be 
cleared up. 

After a most careful consideration of the situa- 
tion as presented by the shippers, and of the present 
and prospective financial conditions of the carriers, 
the representatives of the carriers concluded that 
under existing conditions no general reduction in 
freight rates can be justified or made effective, and 
that the carriers are in no condition to accept the 
ffar reaching consequences of the reductions re- 
quested at these conferences. 

The carriers. no less than the shippers, are 
anxious to work toward a lower level of rates, but 
it is manifest that this result can not be accom- 
plished until there is such a reduction in operating 
cost and increase in business as will restore the 
proper relation of net to gross earnings. 

in notifying the shippers of this action, the 
carriers stated: No industry in the country is in 
more acute distress than are the railroads. Many 
care not earning their operating expenses and taxes, 
many more are not earning interest charges, and 
mo gropp of railroads is earning anything approxi- 
wafting the return contemplated by the Transporta- 


tion Act to enable them to provide the facilities 
necessary to accommodate the normal commerce 
of the country. 

Obviously, therefore, the carriers can not afford 
to make any general reduction in rates nor even 
the reductions that would follow from the accept- 
ance of shippers’ proposals. 

The redaction in wages recently authorized by 
the labor board, but not yet realized, is more than 
offset by the decreased volume of business due to 
worldwide conditions affecting, generally speaking, 
all business and all interests. This traffic does not 
now produce, even under the advanced level of 
rates, a margin of profit anywhere near sufficient to 
meet the universally recognized needs of the car- 
riers. It is a fact that the increases allowed by the 
Interstate Commerce Commission in August, 1920, 
in response to the provisions of the Transportation 
Act, are yielding the carriers less by $622,000,000 
than the return contemplated by the Transportation 
Act, and there has been no estimate, from any 
source, that the recent wage reduction will. even 
approximate that figure. 

The carriers are vitally interested in any changes 
which will produce needed revenue and would be 
justified in considering reductions could they have 
any reasonable assurance that the volume of traffic 
would be augmented sufficiently to increase their 
net return. However, the arguments presented 
indicate that even in the minds of the shippers the 
result of any substantial reduction in rates is purely 
speculative not only as to increased volume of 
traffic but also as to the time when an increased 
volume of traffic may be expected. 

It should be universally recognized that the car- 
riers are in no condition to enter the field of uncer- 
tain experimentation substantially involving their 
revenues, for the reason that disappointment in the 
experiment would result in serious consequences to 
the public, as well as to the carriers themselves, by 
impairing their ability to continue to furnish needed 
transportation to the commercial public. 

It must not be overlooked that the carriers have 
realized that the percentage increases in rates pro- 





Wants Model House for Display 


‘“We would like to get a model house 
to be used in a display window. Do you 
know where one may be obtained?’’ 

The above inquiry was made by a 
Michigan retailer. It may be that some 
other retail lumberman has one or more 
model houses to dispose of, or some com- 
pany desires to get orders for such work 
as this. If so, the address of the in- 
quirer will be supplied upon request. 











duced inequalities and in many instances threw 
rates out of line, and to correct these conditions 
they have been and are diligently adjusting such 
situations. 

There are doubtless instances and local and spe- 
cial conditions in respect to the movement of com- 
modities necessary for road building and also other 
traffic which should be considered as emergencies, 
and the carriers wish to emphasize the fact that 
arrangements have been made to treat such cases 
as expeditiously as the circumstances will permit, 
upon application of shippers to the traffic man- 
agers of the interested railroads. 





To Establish Forest Experiment Station 


[Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., June 8.—The Forest 
Service will establish at Asheville, N. C., on 
July 1, a forest experiment station that will 
devote its time and attention primarily to hard- 
woods of the southern Appalachian region. Its 
activities ultimately will cover parts of North 
and South Carolina, Virginia, West Virginia, 
Alabama, Georgia, Kentucky and Tennessee. 
This station was authorized in the agricultural 
appropriation bill passed at the last session of 
Congress, providing funds for the next fiscal 
year. 

Forestry experts figure that in the future the 
country generally must depend upon the steep 
mountain slopes of the southern Appalachians 
for supplies of hardwood timber and lumber. 
In urging that provision be made for such a 
station, former Secretary of Agriculture 
Meredith and others stressed the great reduc- 
tion of hardwood production in the States 
named between 1909, when it reached its peak, 
and 1918. 

The general purpose behind the establishment 
of the station is to determine conclusively what 


trees can and should be grown in this region, 
how nursery stock of each should be produce, 
how and when it should be planted, how diffe-- 
ent kinds of timber should be cut so that natu- 
ral reforestation of desirable species will fo!- 
low promptly without artificial planting, wh:: 
yields may be expected as the basis for business 
plans and management policy, and what forest 
management is necessary for the effective regu- 
lation of stream flow and the prevention of 
erosion. 





Appointed Michigan Representative 

Detroit, Micu., June 8.—Jack H. Aralson 
came to Detroit Monday as Michigan salesman 
for the Lyon Lumber Co., Garyville, La. For 
three months he will have headquarters at the 
Henry Clay Hotel, after which he expects to 
have an office here. Mr. Aralson spent fifteen 
days at the mills of the Lyon Lumber Co. be- 
fore coming to Detroit, to acquaint himself with 
the products and personnel of his company. 
He was formerly with the Wadsworth Manu- 
facturing Co., of Detroit, builder of automobile 
bodies, and before that was a manufacturer of 
hardwoods near Memphis. He will sell both 
pine and hardwoods for the Lyon Lumber (Co. 





Middle West Opposes Import Duty 


[Special telegram to AMBPRICAN LUMBERMAN] 

WASHINGTON, D. C., June 8.—The ways and 
means committee is having a stormy time in 
executive session over the question of a lumber 
tariff. The decision of the committee is to 
place rough and dressed lumber on the free 
list, but at the same time to insert in the tariff 
bill a provision for a countervailing or retalia- 
tory duty on imported lumber. Opponents of a 
tariff on lumber take the ground that this is 
mere camouflage and means simply that the 
ways and means committee proposes a duty 
of 25 pereent on lumber dressed, since Canada 
imposes such a tariff and can not afford to take 
it off because of higher production costs in 
Canadian mills. A duty of $1 a thousand feet 
on fir, spruce and western hemlock logs also is 
proposed, together with a duty of 60 percent 
on cedar shingles. No duty is proposed on cedar 
logs. 

Sianowestem members of the ways and 
means committee and the House in general are 
on the war path. They have insisted all along 
on free lumber with no strings tied to it, and 
have accepted as a fact the contention that pro- 
duction cost of lumber in Canada justifies the 
Canadian tariff of 25 percent ad valorem 
against the United States. They propose to 
defeat the countervailing duty on the floor if the 
committee does not eliminate it. Canada has 
no tariff on rough lumber, permitting its free 
importation in order to build up the Canadian 
mill industry. 

While the decision on lumber is generally ac- 
cepted as final, the committee adopted a rule 
some time ago that nothing would be absolutely 
final until the bill was reported to the House 

The indications now are that the committe: 
will not complete the final draft of the bill fo: 
some time. Chairman Fordney had hoped to b: 
able to report the measure about June 15. Ii 
is doubtful now whether the bill will be ready 
a month from that date. The delay is due in 
large part to a fight on the wool schedule. The 
subeommittee which handled this schedule could 
not reach an agreement andthe tariff commis 
sion was requested to prepare a tentative sched 
ule. The commission has advised Chairma: 
Fordney that this work will require about three 
weeks. Mr. Fordney thinks the committee will 
require perhaps another three weeks to whi} 
the wool schedule into final shape after it is 
received. This delay, of course, will enable 
opponents of a tariff on lumber in and out 0! 
Congress to organize a campaign against the 
schedule as it now stands. The organization 


of such a campaign has already been started. 
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PLAN TO COMBAT PINE BEETLE MENACE 


PORTLAND, ORE., June 4.—The pine beetle 
epidemic in southern Oregon and northern Cali- 
fornia is viewed with a great deal of apprehen- 
sion. At a meeting held at Klamath Falls 
April 4 and 5 a survey was taken of the dam- 
ages caused by the pine bark beetle on private 
timber lands and it was decided that prompt 
steps must be taken. 


To get the matter down to facts and figures, 
a committee was appointed at this gathering 
nd one of the results of this committee’s work 
was a thoro investigation of actual conditions 
by A. J. Jaenicke, of the Forest Service. It 
has since been proposed to establish a control 
project covering the affected areas. Mr. 
Jaenicke’s survey shows, as reported to C. S. 
Chapman, of the Western Forestry & Conserva- 
tion Association, that prompt and large scale 
control measures on the timber land under Fed- 
eral control is absolutely necessary. 


It appears that a total of 663,000 acres of 
yellow pine (Pinus ponderosa) and sugar pine 
(Pinus lambertiana) timber under Federal con- 
trol, must be considered in this southern Ore- 
gon and northern California control project. 
This acreage includes parts of the Klamath In- 
dian reservation, the Oregon-California grant 
lands and parts of the Fremont, Crater, Modoc, 
Shasta and Klamath national forests. 

For the control of the epidemic attacks now 


men among its striking employees, but did not 
replace any of the men who helped to reopen 
the plant last October after it had been shut 
down for nearly two months by the strike. 


LARGE SOUTHERN PINE MILL DESTROYED 


De Ripper, La., June 6.—The largest of the 
Long Bell Lumber Co.’s southern pine plants, 
located at Longville, La., a little way south 
of De Ridder, was badly damaged by fire on 
June 4 at about 5:30 in the evening. The en- 
tire sawmill, boiler house, engine room, fuel 
house, stackers, timber dock and considerable 
lumber were totally destroyed. The fire orig- 
inated from a hot box directly underneath the 
trimmer saws, the flames being caught by the 
flying belts and thrown to all parts of the mill, 
so that almost instantly the entire structure was 
ablaze, many of the workmen barely escaping 
with their lives. For a while it looked as if the 
entire plant would be destroyed, as the fire 
pumps in the engine room were out of commis- 
sion soon after the fire started. But the fire 
fighters were finally able to connect up a water 
line with the mill pond and thus cut off the 
flames from the planing mill, immense lumber 
sheds and the rough yards. The loss is vari- 
ously estimated at $600,000 to $750,000. The 
mill was one of the largest plants in the South 
and one of the most modern in its equipment. 
The capacity was 350,000 feet a day. 











The above illustration is of a longleaf southern pine spud for a dredge boat. It is 22 inches in diam- 
eter and 50 feet long and there is no visible defect thruout its entire surface. The log was fur- 
nished by The Lutcher & Moore Lumber Co., of Orange, Tex., and the spud was turned from it 
by the Columbia Spar Co. 





raging on these government areas an appropria- 
tion of $146,595 is necessary, according to Mr. 
Jaenicke. A strong effort should be made, it 
is argued, to secure an emergency appropriation 
from Congress for the fight against the pine 
beetle on the Federal areas. 





END STRIKE AND ACCEPT OPEN SHOP 


Eau CuarireE, Wis., June 6.—The strike of 
union machinists, helpers and blacksmiths em- 
ployed by the McDonough Manufacturing Co., 
of this place, manufacturer of band resaws 
and sawmill machinery, which has lasted eight 
months, was voluntarily called off recently by 
the men and they offered to return to work on an 
open shop basis. 

8. G. Moon, of the Northwestern Lumber Co., 
who is president of the McDonough Manufac- 
turing Co., said that the plant is now operating 
as an open shop and will continue on that basis 
in the future. 

The strike was called after the union had 
made demands for a 12% percent increase in 
wages, despite the fact that the company was 
paying as high a scale of wages’as was effec- 
tive in the larger industrial centers. The plant 
was closed for about two months and then re- 
opened with a nonunion crew, which was in- 
creased by a number of former employees who 
deserted the union. Since that time production 
has been maintained without interruption altho 
the plant was picketed for more than eight 
months. The company rehired the best work- 


FIGURER DISCLOSES IMPRESSIVE FACTS 


BALTIMORE, Mp., June 6.—Some one with a 
penchant for figures and for setting up peculiar 
facts has been applying his genius to the work 
done by the Green Spring timber treating plant 
of the Baltimore & Ohio Railroad Co., the result 
showing various impressive facts. The infor- 
mation is supplied by F. J. Angier, the super- 
intendent of timber preservation of the com- 
pany, who is also first vice president of the 
American Wood Preservers’ Association. Mr. 
Angier, who is well known here, states that the 
Baltimore & Ohio plant is now treating 1,000,- 
000 eross ties every year. The establishment 
was built seven years ago and has in that time 
treated not less than 24,000,000 cubic feet of 
timber, consisting of 6,000,000 cross ties, 663,- 
000 cubic feet of switch ties, 2,000,000 square 
feet of timber, 118,000 cubic feet of piling and 
12,000,000 tie plugs. If the timbers could be 
put in the form of cross ties, laid side by side 
and touching each other, they would make a 
solid sidewalk seven inches thick, 81% feet wide 
and 1,000 miles long, or the distance from New 
York to Chicago. If the ties were laid end to 
end they would reach three times across the 
continent and extend out a long distance into 
the Atlantic Ocean. 

To deliver this material, Mr. Angier says, 
would require more than fifty thousand cars. 
If these cars were made up into a solid train 
the latter would be four hundred miles long, 
and require about five hundred of the heaviest 
freight engines used on the road to haul it. 


EVERETT MILL WORKERS STRIKE 


EVERETT, WASH., June 4.—Upon announce- 
ment that Wednesday morning a_ reduc- 
tion of wage scale basis in Everett lumber mills 
from $3.60 a day to $3 a day would be effec- 
tive, an unorganized strike was begun, closing 
for the day the plants of the Parker Box Manu- 
facturing Co., the Clark-Nickerson Co., and the 
Robinson Manufacturing Co. At the Canyon, 
Ferry Baker, and Weyerhaeuser mills the plants 
were operated yesterday with reduced forces. 
All the plants resumed today, having recruited 
their working forces, excepting the Jamison 
plant, not idle yesterday, which was down thru 
defection of workers. Resumption of opera- 
tion at the Jamison plant is expected to be pos- 
sible in a day or two. 

‘*We can not live on $3 a day,’’ reads a state- 
ment of the men who walked out yesterday. 
‘*When we accepted two cuts in the basic wage 
it was with a pledge from the millmen that 
they would use their influence to reduce our 
living cost. If they made an effort in this 
direction it has failed to accomplish anything. 
On the wage offered we can not make ends 
meet. ’’ 

‘“They can work or not,’’ is the ultimatum 
of the millmen, in a statement of the situation. 
*“We can’t run at the higher scale with lumber 
prices as they are. We expect no trouble in 
filling the places of men who quit.’’ 

One immediate result of the disaffection 
among the millworkers was a series of consul- 
tations between mill employees and officials of 
the Washington State federation of labor and 
the beginning of a movement to reéstablish as 
the organization of the millworkers the Inter- 
national Timber Workers’ Union. This organ- 
ization was disrupted several years ago and 
during the war control of the industry was as- 
sumed by the Loyal Legion. Reductions in the 
wage scales of the mills and in the logging 
eamps have been sanctioned by the Loyal 
Legion at occasional intervals since the demand 
for lumber went to near zero, and the final cut 
as announced crystallized the sentiment of the 
millworkers against the Four L system and a 
reversion to the idea of the trade union. 

While the mills affected yesterday are not 
suffering lack of employees today, the move- 
ment to reinstate the Timber Workers’ Union 
is taking form rapidly, and none can predict 
whether this movement will develop into a 
struggle to depose the Four L’s and force rec- 
ognition of the trades union. Leaders of the 
trades unionists today were formulating plans 
to issue a call for a general walkout at all the 
mills and camps of the district next Monday. 

Millmen assert they are not making as much 
money today as in March of 1917, before the 
lumber price aviated. In support of this they 
have issued the following table of wage scales 
and retail prices in the local district: 

Average price of 


lumber 
Wage scale to consumers, 
Period in cents per hour a thousand 
Marvh, 1917...... 22% $22.15 
March, 1920...... 66 66.20 
October, 1920..... 66 41.50 
Jane 3, 1963... <.; 37% 29.60 


Mill operators point out that lumber prices to 
consumers today would be an average of $37.55 
to maintain the same relation between wages 
today and those of March, 1917. 

There has been a lively pick-up in the demand 
for shingles and none of the mills here are idle, 
with a strengthening of price and no consid- 
eration of wage reduction in the shingle plants. 





FOREST SERVICE TO PROTECT TIMBER 


WASHINGTON, D. C., June 8.—Announcement 
is made by the Forest Service that a contract has 
been made between it and the Red River Lumber 
Co., Westwood, Calif., under which the Forest 
Service will take over the entire fire protection 
of 800,000 acres of the lumber concern’s timber 
land in the Lassen national forest near Susan- 
ville, Calif. Every precaution will be used in 
preventing and fighting forest fires; airplanes 
will patrol the timber lands and every forest 
ranger will be a fire warden. The cost is esti- 
mated at $12,000 a year. 
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National Hardwood Lumber Association 


[Special telegram to AMERICAN LUMBERMAN] 

PHILADELPHIA, Pa., June 9.—With an attend- 
ance of over 700 the twenty-fourth annual con- 
vention of the National Hardwood Lumber As- 
sociation convened here this morning in what 
promises to be probably the most notable ses- 
sion in its history. The officials are gratified 
with the large attendance at this time, the first 
session in many years to be held in the East, 
and the first ever held in Philadelphia. 

A large number were present the day before 
the convention, which was marked by busy ses- 
sions of the board of managers and by the 
committee from Memphis charged with the duty 
of presenting to the convention the proposed 
sales code that has been a fruitful subject of 
discussion wherever hardwood lumbermen have 
gathered at any time during recent months. 
This sales code is to be presented for considera- 
tion at the last session of the convention. 

The convention was called to order this morn- 
ing by President Horace F. Taylor, of Buffalo, 
who without extensive preliminary remarks in- 
troduced Ernest F. Tustin, commissioner of 
public works of Philadelphia, to deliver the 
address of welcome, Mayor Moore having been 
detained in Washington on important matters 
and being unable to welcome in person the vis- 
iting lumbermen. 

The address of Mr. Tustin was eloquent, 
brief and sincere. He spoke briefly of the his- 
torical importance of Philadelphia and of the 
arrangements now being made for a great na- 
tional celebration here in 1926 of the 150th 
anniversary of American Independence, explain- 
ing the mayor’s absence because he was in 
Washington endeavoring to enlist congressional 
support to make this celebration a truly national 
event. 

The response to the address of welcome was 
made by E. V. Babeock, of the Babcock Lum- 
ber Co., mayor of Pittsburgh, Pa., former 
president of this association and one of its best 
beloved members. Mayor Babcock referred 
briefly to conditions existing in the lumber 
trade as being very unsatisfactory, but ex- 
pressed the belief that the worst is over and 
that there certainly looms in the future a great 
revival of the hardwood industry. In the mean- 
time he asked the members to forget their 
business troubles and worries and take ad- 
vantage of this opportunity to have a real good 
time. He spoke of the wonderful growth of 
the association within recent years, compli- 
mented the officers and committees on the effi- 
cient manner in which its affairs are conducted 
and the members upon the loyal support and 
codperation they have given those entrusted 
with the duty of carrying on the work of the 
organization. He paid a graceful tribute to 
Philadelphia and in a characteristic manner ex- 
pressed the great appreciation of the visitors 
of the royal welcome extended to them. 


President’s Address 


Following these addresses the business pro- 
gram was promptly taken up. President 
Taylor’s splendid addyess, which was pervaded 
by a spirit of loyalty to and confidence in the 
aims and purposes of the association, was given 
close attention and unanimous approval. 

The annual meetings, he said, are not mere 
formal compliances with the bylaws; and while 
they afford opportunities for the cultivation 
of good fellowship, they also have their serious 
purposes. 

Briefly reviewing the eventful history of 
the last year, the president paid a high com- 
pliment to. the wisdom with which the organiza- 
tion had been formed and the sound principles 
laid down for its conduct which had enabled 
it to pass thru the trying period with undimin- 
ished prestige. Growth of membership, he said, 
tho it had been substantial, did not tell the 
whole story of the association’s success. He 
pictured himself as one of the members whose 
task had consisted mainly of looking on wnile 
‘¢the wheels go ’round,’’ the credit for the 
working of the machinery being due to the 


membership as a whole and to the ‘‘masterly 
work of the secretary-treasurer.’’ 

Referring more directly to the operations of 
the association the president said: 


Thanks to the excellent suggestion made last 
year by President Goodman, our executive commit- 
tee was enlarged to seven members. Five of the 
seven are representative sawmill operators; the 
other two are qualified by experience to take a 
sympathetic view of the problems of the manufac- 
turer. Our inspection rules committee with seven- 
teen members includes at least eleven or twelve 
manufacturers or a clear majority of two-thirds. 
The board of managers out of a membership of 
twenty-eight, includes fifteen out-and-out lumber 
manufacturers, many of the remaining members 
being also indirectly interested in the producing side 
of the business. 

I make a point of this preponderance of repre- 





’ Philadelphia is in the hands of the 
hardwood lumbermen, who have been 
extended a royal welcome with com- 
plete freedom of the city. With 700 
registered at the first session the 
twenty-fourth annual convention of the 
National Hardwood Lumber Associa- 
tion is making history on its first in- 
vasion of the City of Brotherly Love. 











sentative hardwood producers among our councils 
for the purpose of indicating how illfounded is the 
occasional. and ofttimes plainly malicious charge 
that our organization is controlled in the inter- 
ests of other classes of our membership. It is a 
fact beyond successful contradiction that the Na- 
tional Hardwood Lumber Association is operated 
in the mutual interest of all its members and that 
in no sense or measure whatever does it discrimi- 
nate in favor of one class as against another. Any 
fair analysis of our association activities will 
readily confirm the truth of this statement; its 
accuracy need not rest upon an individual asser- 
tion. 

No organization or individual who persistently 
stands for something worth while can hope to avoid 
occasional criticism; such criticism, on the other 
hand, becomes an inevitable and complimentary 





HORACE F. TAYLOR, BUFFALO, N. Y.; 
President 


tribute to character. With a membership in ex- 
cess of fourteen hundred drawn not only from all 
the hardwood producing States, but from well be- 
yond those limits, employing a numerous staff of 
active representatives in regions not only separated 
geographically but representing a wide divergence 
of business relationship and called upon to correctly 
grade and measure annually between two hundred 
million and two hundred and fifty million feet of 
twenty-five or more varieties of woods, it is no 
less than natural that errors of judgment will some- 
times creep into our distinctly human machine. 
Obviously, the person who foolishly elects to rate 
our association’s success upon the exceptional error 


instead of upon its ruling success, declares his own 
limitations and not those of this association. In 
all claims of error founded upon fact your officers 
are prompt in meeting the responsibility of the 
association by the prompt effort to treat the diffi- 
culty fairly and upon its merits. 


Relatively Few Claims for Reinspection 


I will not make the unkind charge that there are 
some lumbermen whose idea of an association is 
that of a convenient device which will enable them 
to accomplish an improper or selfish purpose; odd 
as it may seem, however, we are sometimes forced 
to believe there are still individuals whose disap- 
pointment at the refusal of our association to lean 
their way, would seem to qualify them for the 
rolls of this unfortunate but limited class. 

The ruling accuracy of our inspection work is a 
matter which to me seems to have had too little 
emphasis. In this connection there was recent oc- 
easion to analyze results of the measurement and 
inspection in normal course of 175,000,000 feet. 
Of this total an average of only one car out of 
eighty formed the basis of a claim justified or un- 
justified; the ensuing reinspections showed that 
one car only out of 226 cars on the average sub- 
stantiated a claim of sufficient amount to involve 
recourse to the guaranty of the association. In 
other words, of this total—175,000,000 feet— 
original claims good or bad amounted to 1% per- 
cent only, and claims subsequently shown to be 
good amounted to less than one-half of 1 percent. 
This is not only a remarkable showing but fur- 
nishes a record which may be safely offered for 
comparison with the inspection work of any in- 
dividual firm however accurate may be its business 
practice. Any friendly question as to whether our 
association is a successful establishment can 
promptly be answered in the affirmative by a dis- 
closure of such an inspection record and of our 
consistent growth in membership. Argument in 
addition to these facts would hardly seem neces- 
sary. 


Business Success Achieved on Broad Lines 


Certain well recognized principles upon which 
individual success is predicated find to a very in 
teresting degree, similar application to the work 
of a well ordered association. The individual who 
assumes the world hostile to himself, and who in 
order to fight the windmills his imagination has 
thus constructed, conducts his business in selfish 
disregard of the rights of others, may be permitted 
for a brief time to delude himself with an appar- 
ent success. In the same manner an association 
of business men designed perhaps thru want of 
vision, to secure advantage for its own members as 
against the world, may under favorable conditions 
enjoy a fleeting vogue. A business life of real 
service and commensurate profit must, however, 
be based on broader lines both for the individual 
and the organized group. The individual, instead 
of attempting to profit at the expense of those from 
whom he buys or those to whom he sells, must 
recognize the interests of both; an organization of 
business men whether in our industry or any other 
should properly rest on the sound principle of a 
generous consideration of the interests of all parties 
who fall within its sphere of influence, whether 
within or without its membership. Just as surely 
as one section, conceiving itself to be a preferred 
class, organizes and legislates for the purpose of 
monopolizing control of that industry, we may con- 
clude that it is ‘‘riding for a fall.” 

The conclusion is to me unavoidable that it is 
shortsighted policy for retailers, for instance, to 
assume to dictate as a group the terms and con- 
ditions upon which manufacturers and wholesalers 
shall conduct business with them; and for manu- 
facturers or wholesalers in turn to arrogate to 
themselves the privilege of formulating restrictive 
regulations for other branches whose good will 
they must seek to cultivate and who will stoutly 
resent any refusal to take their interests into fair 
account. It seems almost axiomatic indeed that the 
individual and likewise the association as factors 
in the industrial scheme must so function as to 
facilitate and not to hinder the progress of the 
whole industry ; but peculiarly enough there is oc- 
casional evidence that some individuals and some 
associations still hold to purposes that would seem 
to ignore this social and economic principle. If 
perchancé instatices may be found of associations 
which have met with failure or indifferent success, 
may it not be worth while to inquire whether they 
have not been established upon a mistaken princi- 
ple of service? And if so, should not our associa- 
tion try to avoid similar pitfalls? 


Must Guard Interests of Both Buyer and Seller 


It seems to me that as members of the National 
Hardwood Lumber Association, upon the evidence 
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Holds Interesting and Fruitful Annual 


at hand and without false pride, we may entertain 
a sound enthusiasm in the fact that our association 
in its concept of true and sustained usefulness 1s 
successful in the attempt not only to serve all its 
members impartially, but to take into fundamental 
account the interests of those as well who furnish 
the consuming market for the lumber we make and 
sell. Having constructed well upon this theory, 
but with minds wide open for the adoption of sug- 
gestions which have the merit of being constructive 
as well as new, should we not guard against legis- 
lation which may impair our standing, particularly 
if it threatens to favor the interests of one class 
of membership against the others; or if it goes 
farther and contemplates disregard of the interests 
of the far-flung and varied clientele with whom in 
the last analysis it is absolutely essential that we 
codbperate? Indeed the universal public sentiment 
regarding actual and threatened monopolies finds 
no clearer expression than the various attempts of 
the last few years to dispose of what are commonly 
called the “trusts.” 

A reference to Article III of our constitution 
and by-laws indicates that the primary object of 
this association is “to establish, maintain and apply 
a uniform system for the inspection and measure- 
ment of hardwood lumber,.”’ and while it is true 
that this purpose is enlarged in the same article 
“to promote the welfare and to promote the inter- 
ests of the hardwood trades,” a study of that in- 
strument indicates no purpose of its authors to 
establish a general trade organization providing 
for such general association purposes as universal 
arbitration, organized traffic or credit bureaus, sta- 
tistical and price stabilizing ventures, fixed terms 
of sale, uniformity of contract or any of those 
activities commonly and. properly attempted by 
many organizations. I do not intend, of course, to 
construe our purposes as limited to the inspection 
of hardwood lumber if it should be the wish of 
our membership to change the original purposes. of 
the organization. It is my earnest recommenda- 
tion, however, that in contemplating a field we 
have not heretofore occupied, we should subject 
every proposition involving a material deviation 
from present and approved practices to tests I 
have endeavored in a faulty way to define. 


Inspection Must Be Universal in Application 

The primary purpose of our association—the 
establishment and application of a uniform inspec- 
tion system— involves further considerations which 
in themselves may preclude the safe consideration 
of other purposes; that is to say, regulations pro- 
viding for a universal lumber inspection system 
must be so broadly drawn as to meet in certain 
terms the widest range of local circumstances. Our 
regulations must be drawn to pass current every- 
where if our grading rules are to be applicable 
everywhere, and the producer or dealer be enabled 
to handle his hardwood lumber upon specifications 
so precise and yet of such universal application as to 
be acceptable equally to the consumer who makes 
spools in Vermont or interior finish in California 
and to the millman who makes ties in Florida or 
ship timbers in Texas. In other words, hardwood 
inspection means a single universal language. In 
complete distinction, however, the determination 
of equitable terms of sale and similar matters may 
be governed largely by local policy or interest. The 
requirements of the sawmill man may demand cash 
settlements, and his demand may be entirely justi- 
fied. A wholesaler on the other hand may find it 
excellent business to assist in financing his cus- 
tomer by granting the most liberal terms conceiva- 
ble; he may in fact be influenced by a high con- 
ception of salesmanship in so doing. 


Concentration of Effort Brings Success 


The average local or regional association may 
thus no doubt do many things inappropriate to a 
national organization having a peculiar purpose 
such as ours. Please let me emphasize, however, 
that I am offering this not as a dictum but as a 
line of suggestion which seems to me to merit your 
earnest consideration. I anticipate the question in 
some of your minds as to the occasion of my pres- 
ent emphasis of what seem to me the principles 
upon which our progress is based. To those of 
you, however, who have had occasion to follow in- 
timately the activities of the association, it is un- 
necessary to remark that the invitation is frequent 
to deviate from our prescribed path, and the tempta- 
tion constant and alluring to explore new fields of 
effort, and I deem it a matter of vital concern that 
we consider such ventures in the light of the proven 
course which for us has been one of marked suc- 
cess. 

This association enjoys the unique distinction of 
having made an unparalleled contribution for the 
benefit of every man who makes lumber and every 
man who uses it, and President Goodman’s remark 
last year was a wise one, that the “continued 


growth of this association is largely due to the 
fact that we have made no attempt to enter any 
other field of effort, but have applied ourselves en- 
tirely to the endeavor to secure the best prac- 
tical rules of inspection and to maintain an inspec- 
tion department qualified to apply these rules hon- 
estly and intelligently.” 

You gentlemen no doubt know from experience 
that many activities commonly undertaken by lum- 
ber associations are by their nature subject to the 
frequent local or sectional or individual criticism 
of those immediately affected. During the last few 
months many group practices have either properly 
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or improperly been brought even under the ban of 
the law of the land. With full realization of what 
this statement means, I do not hesitate to assert 
that the universal hardwood inspection plan of this 
association is the most constructive and within legal 
limits the most profitable contribution ever made 
to the orderly conduct which for twenty-four years 
has successfully made it effective; and generous 
credit may be given without immodesty. 

One recent act of your board of managers will, 
I am sure, enlist your enthusiastic endorsement. At 
our midwinter meeting, Edward Buckley, of Manis- 
tee, Mich., broached the question of withdrawing 
from the board because of his partial relinquish- 
ment of active business. Your managers were in- 
sistent upon retaining our veteran director upon 
the official roll under a suitable title, and without 
dissenting voice constituted him a life member of 
the board of managers. To our many members who 
know Mr. Buckley this will come as a fitting tribute 
to his consistent loyalty to the principles of this 
association. Mr. Buckley has always been esteemed 
for his warm and constant support of this associa- 
tion, has uniformly observed a spirit of comity 
toward his fellow-members, and has never failed in 
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generous observance of the principle that those 
with whom he dealt were also entitled to a profit. 
You will all join the members of the board in wish- 
ing Mr. Buckley many more years of health and 
participation in our meetings. 


Reports and Problems for Consideration 

As touching the future work of our association, 
various matters will be presented to you during 
this meeting thru committee reports and by eminent 
speakers who have honored us by accepting a place 
on the program. I commend most heartily to your 
consideration the carefully considered report of 
your inspection rules committee. We shall also be 
keenly interested as citizens and not only as lum- 
bermen in an able presentation of the question of 
“Forestry Legislation.” Whether we invite it or 
not, there is a popular demand that lumbermen 
record themselves in connection with the national 
forestry policy, and you may deem it wise to ex- 


press yourselves upon this matter. Further than 
this, the conservation of the raw material of our 
forests indicates to many the need of a closer co- 
operation between the maker and the final user of 
wood products. You will be privileged, therefore, 
to hear an able discussion bearing upon the relation 
of the producer to the consumer of hardwoods. 

Among other matters for your consideration, 
there will be presented either by your board of man- 
agers or directly by those most interested, a care- 
fully considered proposal that our association adopt 
a “Sales Code.” Opportunity has already been 
given to our members to study the form proposed. 
Most earnest and conscientious study has been 
given this matter during a period of several weeks, 
and the project bears the strong support of one of 
our most important hardwood markets, and is, 
therefore, entitled to the close interest and fair con- 
sideration of this membership. 

For all these matters I bespeak the most fair- 
minded and democratic consideration and treat- 
ment, with full confidence that a hearing of that 
sort will result in a wise decision representing the 
judgment of the entire industry ; and such consid- 
eration on the part of this convention must result 
in the entire satisfaction both of those who favor 
and those who may oppose the plan, whatever de- 
cision you may reach. 


Devoted Service of Working Forces 


It is my desire to accord the highest commenda- 
tion to all agencies of our organization contribut- 
ing to the recognized success of its work. Such 
recognition is a custom of the president’s address 
but I am especially anxious to make it clear that I 
am not governed alone by custom. In all our activ- 
ities, the measure of devotion to our interests in- 
volved is much greater than can come to the im- 
mediate knowledge of a large part of our member- 
ship. I know I speak the sentiment of every mem- 
ber in expressing our high regard for the work of 
the inspection rules committee of which John W. 
McClure has again been good enough to serve as 
chairman. This committee writes the bible of our 
association, and I am sure its work will be ac- 
corded the esteem to which it is entitled by its 
high merit. Mr. McClure has given his customary 
time and interest as closely as ever to this work. 

I am in doubt whether he should be rewarded 
with the title of Moses, the law giver, or of Job, 
the man of infinite patience under tribulation. 

To the members of the board of managers and 
the executive committee, whose consistent loyalty 
and active interest could not be surpassed, I desire 
to express our obligation. In remarking our appre- 
ciation of the characteristic and able work of our 
secretary-treasurer, Frank F. Fish, I voice the 
genuine feeling of every member who uses our 
facilities and who knows Frank Fish, and this 
leaves nobody out. His recognized force and 
ability form the key of our association work, and 
I am glad indeed that the program provides as 
usual for his report, for he is above all best fitted 
to indicate to you the real accomplishments and 
the standing of our organization. 

If I seem overenthusiastic in my esteem of the 
order, I believe you will understand and appreciate 
the convictions that occasion that feeling. With 
so large and loyal a membership, our influence in 
the hardwood field is all-pervasive; and our mem- 
bership and inspection record alone do not tell the 
whole story, for indeed the hardwood man is hard 
to find anywhere who does not govern his shipments 
by our rules even tho he may never have come into 
the fold. 

To serve such an organization as president has 
been a privilege which comes to few men, and which 
I have cherished accordingly. Your gracious for- 
bearance and your unbroken loyalty and support to 
the association have made the last year for me a 
very happy experience. 


Secretary-Treasurer’s Report 

The love and esteem in which Secretary Frank 
Fish is held by the members was attested by 
the rounds of applause with which he was 
greeted as he arose to present his annual re- 
port, during the course of which he referred to 
the fact that many members had commented 
on the extremely small dues paid for the great 
service rendered by the association and sug- 
gested that a reasonable increase in dues might 
properly be considered at this convention. Sec- 
retary Fish’s report follows: 

In submitting my sixteenth report at this the 
twenty-fourth annual meeting of this association, 
it may not be inappropriate to institute a brief 
comparison between conditions existing in the lum- 
ber trade today and those prevailing at the time 
of our meeting one year ago. I do not do this with 
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the hope of enlightening this membership in any 
manner concerning its own business, but with the 
belief that an official record upon the subject may 
possess more or less value. 

When we met in Chicago one year ago the de- 
mand for hardwood lumber was at high tide; and, 
vwing to competitive bidding on the part of buy- 
ers, and to no other reason whatever, prices had 
soared to heights beyond the fondest dreams of any 
lumberman. Consuming patrons, in order to make 
sure of their supplies of hardwood, had adepied 
the vicious practice of ordering twice or thrice as 
much stock as it was possible for them to con- 
sume, which practice resulted most disastrously to 
the lumber trade by reason of the wholesale can- 
celation of orders which followed upon the slack- 
ing up of general business. While for the time 
being the situation had the appearance of being 
a harvest time for the hardwood interests, it is 
very doubtful if much good grain was garnered. 

For the last six months we have been looking at 
the reverse side of the picture. With scarcely any 
warning the demand for lumber ceased to exist. It 
was not even a buyers’ market, because there were 
no buyers. Prices were rushed to the bottom by 
panic stricken or needy holders of stock without 
the recompensing feature of obtaining a sufficient 
amount of business to justify such sacrifices. The 
lower prices went the less interest they inspired 
on the part of possible buyers; and today we are 
at low tide. But fortunately the beach is not 
strewn with the wreckage of lumber interests. The 
lumbermen have met the situation with courage 
and determination and have firmly resolved to 
“earry on.” It is my belief, concurred in by those 
who are in a position to know, that the worst is 
over and that we are even now entering upon a 
period of expanding demand, which will likely ap- 
proximate a normal condition before the summer 
is ended. This belief has for its foundation the 
final, tho tardy, acquiescence of Germany in the 
reparation demands; the gradual, but persistent, 
improvement in the condition of foreign exchange ; 
the change in the attitude of the Government at 
Washington toward the business interests of the 
country, evidenced by the slogan, ‘‘Less government 
in business and more business in Government,” 
and the liquidation of war prices on essential com- 
modities, the first of which to go being lumber. 


Lumber Completely Liquidated 

I desire that the word go out to the country 
from this great convention, that, whether cheer- 
fully. or not on the part of the lumbermen, the 
prices on lumber have been fully and completely 
liquidated. So much can not be said of other fac- 
tors in the situation. Unfortunately, there are ele- 
ments which enter into the cost of construction of 
houses and their furnishings, which is the crying 
need of the hour, that as yet have not reduced 
their prices and that still serve to chunk the wheels 
of trade and commerce; which, without such ob- 
stacles, would promptly begin to revolve toward 
general prosperity. Among these obstructive fac- 
tors the most prominent are transportation and 
labor, which still tenaciously cling to the prices 
only made possible by conditions of war, and which 
must yield to a universal process of liquidation to 
a peace basis before that prosperity comes to which 
we are justly entitled. 

While the last year, taken as a whole, has not 
been a period of even average prosperity to the 
individuals constituting this membership, the prog- 
ress of the National Hardwood Lumber Association 
has not been retarded in any manner whatsoever 
by the untoward conditions prevailing in the lum- 
ber trade; but, instead, these unfavorable condi- 
tions general to the trade have resulted in an ever 
increasing demand for the good offices of the asso- 
ciation from lumbermen who heretofore had not 
appreciated the advantages resulting from a con- 
nection with this organization; and, upon trial, 
they have not been disappointed in the will and 
the ability of the National Hardwood Lumber As- 
sociation to serve the interests of its members. It 
is in just such a period of depression as this thru 
which we are now passing that the lumbermen re- 
quire an effective agency for the protection of their 
interests and this association has not been found 
wanting when the adequacy of the protection it 
affords has been put to the test. 

From time to time attempts are made to stir up 
factional strife within our ranks by those who are 
still on the outside looking in, and the charge is 
continuously and tiresomely reiterated that this is 
an organization dominated by the wholesaler and 
operated solely in the interest of that branch of the 
trade. While this charge has been frequently and 
definitely branded as an unmitigated falsehood, the 
lie still persists and finds favor with those who are 
unable to bring any other charge against the Na- 
tienal Hardwood Lumber Association. 

It is quite true that there are wholesalers as 
well as manufacturers in our membership. The or- 
ganization was originally formed in the belief that 
there was common ground upon which all lumber- 
men could stand and common interests which might 
be served by a proper spirit of genuine confidence 
and codperation. The success that has followed 


upon the expression of this belief thru the National 
Hardwood Lumber Association is sufficient justi- 
fication that the theory upon which the organiza- 
tion was founded was eminently correct and thoroly 
sound. This association today is the unquestioned 
premier of all lumber organizations in this or in 
any other country ; and this is because it has sought 
to serve no selfish faction within its own ranks, 
because it stands for square dealing and because 
it has always had the courage to do the right thing. 
In a large measure it has been an association of 
one idea ; and that the proper inspection of lumber. 
It has never wandered off after strange gods to 
become engulfed in the morasses of sickening fail- 
ure and heartbreaking despair. Like the _ shoe- 
maker, it has stuck to its last; and the work it has 
undertaken has been crowned with that success 
which attends only upon persistent and practica- 
ble effort. Before any switch is made from this 
single-track line, which has brought this associa- 
tion to the desirable City of Success, careful 
thought should be bestowed upon the possible des- 
tination to which a double-track system may lead. 


Work of Last Twelve Months 


And now that I have cleared my mind of some 
of these questions of general interest, I shall con- 
fine myself to a more or less detailed statement 
of the activities of the association during the last 
year. 

Since the 1920 convention held in Chicago on 
June 17 and 18, 284 applications for membership 
have been received, of which 9 have been rejected 
as undesirable or ineligible. The record of fail- 
ures and withdrawals from business shows 53; 23 
have been dropped as delinquent in the payment of 
membership dues; 3 have resigned and 2 have been 
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removed from the membership rolls as undesirable. 
The total number of new applications favorably 
passed upon by the board of managers and ad- 
mitted to membership during the year is 275, which 
brings the present number of members in good 
standing to 1,443. A careful check of these new 
members shows a majority from the manufactur- 
ing sections of the South, and it is the belief of 
your secretary, who keeps in touch with the prog- 
ress of trade associations in all lines of trade, that 
no other trade organization has been able to pre- 
sent greater net gain during the last year. It has 
been suggested that we place a limit on our mem- 
bership of 1,500, and this suggestion is favored and 
supported by many directors and members. Under 
this plan, applications received after we reach a 
total of 1,500 would be placed on a waiting list 
and only admitted as vacancies might occur. I 
should be pleased to have the convention consider 
this suggestion. 

During the year the regular number of meetings 
of the executive committee and board of managers 
have been held, and the record of attendance at 
all meetings is up to the highest standard. On 
June 18, following the last annual meeting, the 
board of managers discussed the plan of engaging 
an additional assistant at the executive office, but 
no definite decision was reached until the executive 
committee meeting on Sept. 22, at which time it 
was decided to engage a man to assist in handling 
the rapidly increasing volume of correspondence 
and detail; and on Jan. 1, G. S. Hill, who had been 
identified wtih prominent hardwood interests in 
both domestic and export trade, was engaged as 
an assistant. 

As a result of the action at our last ‘annual meet- 
ing, the contribution to the permanent home of the 


Chamber of Commerce of the United States was 
increased to $15,710. 

Pursuant to the plan adopted one year age, the 
consumers’ register is now issued quarterly. The 
great value of this branch of service is recognized 
more fully than ever under trade conditions we 
have been called upon to meet during recent months, 
and it is gratifying to record an unusual number 
of letters commending this branch of the associa- 
tion service. Asa result of closer acquaintance ang 
better understanding with the trade associations 
of furniture and other woodworking lines we are 
assured of the almost unanimous future coiperation 
by buyers of hardwoods. 


Reduction Effected in Inspection Costs 


As indicated by the detailed statement of receipts 
and disbursements, the expense of operating the 
inspection department is slightly under that of 
previous years. The figures of the inspection de- 
partment for the year, showing quantity of lumber 
inspected in each market and district, with the 
amounts earned and exact cost of maintenance, are 
as follows: 


MARKET Feet Earnings Erpens« 
Grand Rapids, Mich-12,627,102 “4 oy 24 ae 332,21 
Chicago, Tl. ...... 11,970,403 23.12 11,932.33 


Memphis, Tenn....10,071,330 + Bai, 82 ti 898.08 
Minneapolis, Minn.. 9,029,717 10,384.41 8,940.66 
St. Louis and Kan- 


ses City, Mo...... 8,565,497 13,258.52 11,295.35 
Philadelphia, Pa... 8,374,086 10,119.56 6,922.11 
Louisville, Ky. .... 8,258,907 10,207.96 9,696.10 
Detroit and Bay 

City, BEIGR.. 6 '560:0 8,176,289 9,821.35 8,473.53 
Buffalo, N. Y...... 6,304,010 7,929.80 6,843.67 


Toronto, Ontario. 6,252,268 9,437.21 9,639.55 
Cairo and Alton, IIl. 5,604,126 6,981.15 5,997.93 
New York City, 


Sh EE Ee 5,393,507 6,759.75 6,077.22 
New Orleans, La... 5,239,152 7,718.07 7,546.96 
Boston, Mass....... 4,864,675 6,407.01 5,025.67 
Cincinnati, Ohio.... 4,826,731 7,071.78 6,930.14 
Asheville, N. C..... 4,337,595 6,232.99 6,348.99 
Little Rock, Ark... 4,255,413 6,747.08 6,094.72 
Milwaukee and Osh- 

kosh, Wis. ...... 3,919,449 4,148.58 5,895.24 
Nashville, Tenn.... 3,631,872 5,499.47 6,204.26 
Demopolis, Ala, ... 3,360,490 4,854.97 4,229.22 
Shreveport, La..... 3,310,214 6,419.62 6,898.39 
South Bend, Ind... 3,113,214 4,754.95 3,685.73 
Vicksburg and Nat- 

CHGS, DEIGR.. ..6<.: 3,001,960 4,712.03 4,064.28 
Helena, Ark. ...... 2.912, 743 3,870.39 3,571.64 
Montreal, Quebec.. 2,909, 795 4,524.75 4,641.27 
Pittsburgh. Pa. .- 2,895,531 5,179.36 4,520.46 
INOPTONK, VE. sccccs 2°482,484 2,186.67 neon 50 
Mobile, Ala. .....:- 2,394,355 4,759.91 4,204.00 
Huntington and El- 

Mine, W.. V@..+6. 2,286,509 4,067.03 5,178.35 
Baltimore, Md. .... 1,974,982 2,170.44 2,154.11 
Columbia, S. C., and 

Atlanta, Ga. .... 1,869,947 3,384.44 4,407.13 
Knoxville, Tenn.... 1,841,236 2,937.01 3,579.23 
Beaumont, Tex. ... 1,719,528 4,251.82 4,406.37 
Bristol, Tenn....... 1,658,007 3,199.23 3,796.21 


Michigan mills ..... 20,343,094 3,051.65 ........ 


Of the 189,776,218 feet shown by these figures 
to have been measured and inspected under the 
bonded certificate of the National Hardwood 
Lumber Association, official reinspections were 
requested and applied on 2,697,102 feet. Of that 
quantity the original inspection was found to 
differ more than 4 percent in money value on 
943,150 feet, resulting in total reinspection claims 
paid by the association of $12,978.80. 

The force of inspectors was reduced shortly 
after Jan. 1, 1921, owing to the decline in ship- 
ments to and from all sections, but this read- 
justment was accomplished without depriving 
the membership of service in any market or 
section, and the present force of fifty-four sal- 
aried inspectors appears able to meet present 
demands with but slight occasional delay to 
members. 


Receipts and Disbursements Shown 


We have succeeded in promptly meeting all 
obligations and on the first day of June, 1921, the 
association had no indebtedness of any nature. The 
following is a detailed statement of receipts and 
disbursements, together with figures from the asso- 
ciation ledgers, the correctness of which is certified 
to in attached report of Marwick, Mitchell, Peat 
& Co., certified public accountants and auditors: 


Balance ene at convention, June 


_ rere a8 sw tice tie oe COMMORE 
Receipts 
Membership dues and initia- 
EE Pee eit $ 67,822.30 
THODECTION, T6686 ccc enes 233,266.69 
Program advertising....... 13,390.00 
Sale of rule book........... 479.80 
Reinspection claims and set- 
tloments ...6.5. ioe vees 2,095.76 
General expense .......... 32.80 
Miscellaneous expense...... 60.30 
Interest on bonds and notes 1,537.94 
Interest on bank balances. . 521.00 
yo Me Se see ee a $319,206.59 


$390,131.70 
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Disbursements 
Salaries, expenses and ad- 
vances: Secretary - treas- 


urer, assistant secretaries, 
chiet inspector, inspectors 
and office force.......... $269,652.38 
General office expenses... .. 6,247.64 
OM. b.0 bo kine eames 4 wae 2,640.00 
Postage and printing...... 10,401.55 
Reinspection claims and set- 
ks ee 12,978.80 
Committee, convention and 
program expense ........ 18,568.14 
Miscellaneous and Christmas 
CO errr Te 3,286.78 
Office Turmiture .....-s055 509.08 
Refunds: Inspection, mem- 
bership dues and claims. 
Accrued interest on invest- 
ea eee ey 


797.16 
66.39 


LT CEE OC $325,147.92 
Balance 
Leaving a balance on de- 
posit at the Fort Dearborn 
National Bank, June 1, 
ae ere ree $ 15,957.61 


Total 


Canada, June 1, 1921.... 5,626.17 
In the Continental-Commer- 
cial Trust & Savings Bank 
In Liberty Loan bonds...... 
In United States Treasury 
GRE Reais cued serene eas 


1,000.00 
27,400.00 


15,000.00 

Total in general fund on 
June 1, 1921 

In additien the books show 

good outstanding = ae- 

counts: 

For membership dues... .. $ 14,815.00 
For inspection dues...... 18,409.45 
For program advertising.. 7,315.00 
For advances to employees 4,560.00 
—-—— 45,099.45 


Bringing resources in cash, 
bonds, notes and good 
outstanding accounts to.......... $110,083.23 
CASH DEPOSIT FUND 
Balance on hand June 17, 
1920, as reported at con- 


MRUION- cic c.c'ssisiecatees $ 400.00 
ROR Wi eins 6h re ee aces 25.00 
ce ae 2 rere 375.00 


A careful analysis of the figures contained in this 
report furnishes indisputable evidence of the prog- 
ress toward uniform inspection. It is not possible 
to determine with accuracy what percentage of re- 
inspections demanded were influenced by the rapid 
decline in prices and general demoralized conditions 
which have obtained during many months of the 
year which closes with this meeting. but it is cer- 
tain the rather general tendency to undervalue 
degrade stock has adversely affected the net show 
ing in reinspection adjustments. 


Suggested Change 


In conformity with Article X of the bylaws the 
following change is suggested in Article VII under 
the heading of ‘Meetings’: Section 1, paragraph 1, 
add ‘or by the executive committee.” If adopted 
this sentence will read: “The place and date of the 
annual meeting of this association shall be selected 
by the board of managers or by the executive com- 
mittee of the association.’”’ The suggestion for this 
change is in the interest of economy, as during one 
or two recent years the entire board have been 
called to meet, when, aside from the selection of 
meeting place and date for the meeting, there has 
been practically nothing demanding their attention, 
and under such conditions the executive committee 
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of seven by correspondence with the members of the 
board of managers can easily ascertain their views 
and decide according to majority idea. 

In every industry the unscrupulous operator will, 
if determined, find means to accomplish his ends; 
but, fortunately for us, the percentage of such 
people in the hardwood industry is, unimportant, 
and each year sees further reductions in their 
ranks, There is much evidence at hand that the 
National Hardwood Lumber Association as now 
conducted has been the most powerful agency at 
work in the discouragement of unfair methods in 
our industry, and positive evidence is not lacking 
that serious differences and disputes involving liti- 
gation are fewer in number as a direct result of the 
effectiveness of the National association’s plan of 
absolutely fair and impartial handling of disputed 


shipments thru the agency of its inspection bureau. 

With the friendly relationship that has been so 
firmly established by the National Hardwood Lum- 
ber Association with practically all buyers of hard- 
woods, and a continuation of the loyal and un- 
selfish support of this membership, it is my belief 
that this association will continue in its progress 
each year and be able to maintain its present posi- 
tion as the strongest and most influential trade 
association in existence. 

And now, in closing, I desire to briefly call ‘atten- 
tion to the social side of our associate activities. 
It has always been a cardinal principle of this mem- 
bership that these annual meetings should afford 
the highest expression of good fellowship. under 
the belief that men possessing common interests 
can not know each other too well, and under the 
further belief that acquaintance ripens into genu- 
ine friendship more quickly and more surely under 
the spell of social concourse than under any other 
condition. Hence, much effort, time and money 
have been expended to make of these meetings the 
outstanding social events which have ever char- 
acterized the annual assemblages of this member- 
ship. 

The entertainment afforded at these meetings 
does not just happen; but, instead, it is the product 
of weeks of constant and careful effort on the part 
of the office of the secretary, and I should be amply 
paid for all this effort, if there were no other com- 
pensation than the sincere appreciation of the mem- 
bers in attendance of the results attained. 

Without doubt this is to be the very best meet- 
ing we have ever attempted and my parting word 
te all of you is to forget your business worries for 
the time being. let down from your nerve strain 
and go in for the best time you have ever had. 

At the conclusion of the secretary’s report 
on motion the president appointed the follow- 
ing committees: 

Resolutions—Earl Palmer, Memphis, chairman ; 
M. M. Wall, Buffalo; George F. Kerns, Chicago; 
Cc, A. Goodman, Marinette, Wis.; S. C. Mengel, 
Louisville. 

Officers’ reports—Charles H. Barnaby, Greencas- 
tle. Ind., chairman: J. C. West, Cincinnati; John 
R. Thistlethwaite, Washington, La. 

Ben C. Currie, in behalf. of the Associated 
Lumber Dealers of Philadelphia, announced 
that an elaborate program of entertainment 
for the visiting ladies had been prepared that 
included a trip of inspection thru the Wana- 
maker stores, dinner and theater party, auto- 
mobile trip to points of historical importance, 
and tea at the White Marsh Valley Country 
Club. The morning session then adjourned. 


Cabinet Officer’s Masterly Address 


Seldom has it been given to a speaker to 
receive a greater or more enthusiastic demon- 
stration of approval than was given by the 
convention to James J. Davis, secretary of 
labor in the cabinet of President Harding, 
at the conelusion of his address at the open- 
ing of the afternoon session today. His 
virile, simple but emphatic enunciation of 
the doctrine that every man should give an 
honest day’s work for a fair day’s pay, and 
his plea for fellowship and friendship in the 
relations between employer and employee, 
brought the convention to its feet in an un- 
qualified demonstration of approval. Similar 
enthusiastic endorsement was accorded his 
statement that as secretary of labor he 
deemed it his duty and his mission to be 
secretary, not for this group or that, but to 
be secretary for the hundred and ten million 
people of America and to labor for the 
things that would mean happiness and pros- 
perity for all. 

He decried the attitude of the old time, 
conservative employer who was unwilling to 
make any concession and whose only doe- 
trine was to fight, and at the same time was 
severe in his denunciation of the labor leader 
who considered it his mission to stir up strife 
and to fight without giving ground anywhere 
along the line in his controversy with em- 
ployers. 

His whole talk, which was listened to with 
the closest attention and frequent outbursts 
of applause, was a plea for better relation- 
ships between employer and employee; for 
honesty on both sides; for better homes, and 
for opportunities for the working man to 
secure happiness and comfort for himself and 
his family. Thruout his address he em- 
phasized the hope and the belief that eventu- 
ally the working men’s union card would 
come to mean a certificate of skill and ef- 


ficiency that would not only be recognized but 
would be demanded by the employers of the 
eountry. 

In opening his address he said that this was 
a time for cheerfulness and confidence rather 
than for discouragement and pessimism, and 
expressed a feeling of certainty that Amer- 
ican courage, enterprise and good sense soon 
would bring us out of the slough of despond 
and that the sun of prosperity soon would 
shine again. He deseribed the conditions 
that led up to an orgy of wild spending by 
the public, resulting in high prices and 
hitherto unheard of prosperity, followed by 
a buyers’ strike that stilled the factory 
wheels, slowed up the transportation lines 
and brought about unemployment. He traced 





That this is truly a national associa- 
tion is demonstrated by the attendance 
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the movement, beginning with the buyers” 
strike, that brought cancelation of orders that 
in turn caused the closing of factories; that 
resulted in the breaking up of loyal organiza- 
tions; that changed an acute car shortage to 
a condition of sidings full of empty cars and 
a feeling of anxiety generally in business and 
industry. Then he said the people demanded 
statistical information, and when shown fig- 
ures of unemployment became alarmed. This 
alarm, however, was not all justified; for al- 
ways, even in the most prosperous times, 
there are from five hundred thousand to one 
million persons out of employment in this 
country. In the condition that is confront- 
ing the country the working man has no 
greater problem than has the merehant or 
the manufacturer. The great question has 
been, Who shall be the first to start the move- 
ment downward; who shall be the first to 
mark down prices? Everybody has been try- 
ing to beat down prices on everything except: 
his own product. He described the building 
situation as a sort of vicious cirele, where 
material prices would net come down until 
labor was deflated; labor could not reduce 
until rents came down; rents could not be re- 
duced until building costs were lowered, and 
so on in a cirele. 

Farm products were the first to be hit in the 
period of readjustment, but between the wheat 
field and the breakfast table adjustments yet 
remain to be made. He expressed the convie- 
tion, however, that American business has a 
sound constitution and will recover, and he felt 
that he could speak of the immediate future 
with cheerfulness and confidence. He thought 
the country was fast learning the lessons of 
prudence, thrift and saving, and the lesson of 
honest, hard work, and that we must work back 
to prosperity. 

‘“*The path to prosperity,’’ he declared, ‘‘is 
the path to fellowship, that fellowship and 
friendly feeling between employer and em- 
ployee that is so essential to the country’s well- 
being.’’ ‘‘Harmony seldom advertises itself; 
strife alone does,’’ was one of the statements 
with which he emphasized his belief that there 
are many more fair-minded employers and 
happy employees in the country than the peo- 
ple know about; and he thought it would be 
most desirable for the newspapers to stress 
these instances of harmonious relations rather 
than to give prominence to the less numerous 
eases of strife. 

‘‘Harmony makes money; discord makes 
loss,’’? was another saying with which he em- 
phasized a plea for more democratic relations 
between employer and employee. He declared 
his unalterable opposition to loafers, rich or 
poor. ‘This is no day for loafers,’’ he said; 
‘¢the man that won’t work deserves no pay. 
The loafer is a thief just as much as the wam 
who breaks open a safe and steals money; the 
difference being that there is recourse at law 
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and proper punishment for the latter, but there 
is no legal recourse against the laborer who 
accepts pay and does not give proper service in 
return. ’’ 

His message to the trade unions, he said, is 
this: Let the trade unionist say, ‘‘I will not 
work with a shirker.’’ Then he declared that 
a union card should be a guaranty of efficiency. 
He believes the duty of the employer today is 
to work with the worker, and that every factory 
force should be a happy family. He referred to 
the wonderful record made by this country 
during the war in the matter of production thru 
the aid of machinery. ‘‘We have developed our 
resources in machinery and mechanical methuds; 





While not the largest delegations 
present, Pittsburgh and Buffalo make 
up in enthusiasm what they lack in 
numbers and are prominent in the de- 
liberations at Philadelphia. 











now we should develop our human resources. 
Business,’’ he declared, ‘‘is shackled by too 
many regulatory laws, while workmen have sur- 
rounded themselves with too many restrictive 
regulations. The thought in industry has been 
for better and bigger machines; now the 
thought should be for better and bigger men 
and we we should go about putting back the 
human element into the machine and restoring 
the personal relation between employer and 
employee. ’’ 

The secretary then spoke of legislation in 
Washington calculated to be of benefit to the 
American workman, especially that providing 
a barrier against wholesale immigration. He 
said he had found that practically nothing was 
being done in this country to combat the 
growth of red propaganda, and his department 
is asking Congress for legislation that will re- 
quire the registry four times a year of every 
alien in the country. ‘‘They know where we 
are,’’ he declared, ‘‘now let us know where 
they are.’’ Business men and employers gen- 
erally are being asked to provide funds for the 
Americanization of aliens. He proposed that 
every alien be required to register and pay an 
annual fee of $10 and that this money be used 
in the work of Americanization. ‘‘We should 
empty the halls and disperse the park crowds 
of aliens where the agitator finds his fruitful 
field,’’ he said, ‘‘and make the agitator go to 
work, ’’ 

The secretary then discussed the building 
situation, deploring the conditions as found in 
some sections and reported to him, where sev- 
eral families have to occupy the same house, 
where beds are worked in three shifts of eight 
hours without changing, and where children in 
increasing numbers are born in illegitimacy. 
He made an impassioned plea for the American 
home and said that you can not keep up the 
American home by forcing women to take board- 
ers in order to help pay high rents. He thought 
business men should help to secure the passage 
of new banking laws that would release from 
savings banks and other institutions money 
for homes, the safest security known. The 
transportation situation was then touched upon 
and he said freight rates need to come down 
and they can come down. 

The secretary believed that a new era is 
going to dawn in the relationship between em- 
ployers and employees in the country and that 
we are going to be rich in souls as well as rich 
in dollars. He said our lives more than our 
purses will be enriched by the development of 
a better feeling between employees and em- 
ployers. 

He closed his address with a brief desecrip- 
tion of the many sided work of the Labor De- 
partment, not the least important function of 
which is in connection with the vocational 
training of disabled soldiers, in which work he 
expressed the belief that $200,000,000 annually 
will be spent, and he quoted President Harding 
as saying to him that nothing was too good for 
the soldier boys who had become disabled in 
their splendid struggle for victory. 

He referred to some of the problems with 
which he is confronted and humorously de- 


scribed the efforts of reformers who are dis- 
tressed because they see a workman sweating 
as a result of his toil. His peroration was a 
ringing reiteration of the doctrine that every 
man should work, that there is no place in this 
country for the idler or the loafer and that 
every worker should give an honest day’s work 


for a fair day’s pay, and he invited the lum-:- 


bermen to codperate with him in the work of his 
department and help to bring about the fellow- 
ship and friendly feeling that are so essential 
to the welfare of the country. 

Economies in Hardwood Manufacture 

E. E. Parsonage, of the John Deere Plow Co., 
Moline, Ill., and president of the Association of 
Wood Using Industries, gave a most illumi- 
nating and convincing address on ‘‘The Com- 
mon Interests of the Hardwood Producer and 
Consumer.’’ His address was splendidly re- 
ceived and made a deep impression upon the 
lumbermen. It follows: 

I sincerely hope I will not leave the impression 
with this convention that I am an ‘‘extremist.”’ 
I once heard of two men, one an extreme optimist 
who could see a light where there wasn’t one, 
and his friend, a pessimist, was the fellow who 
blew out that light. Let us first face the fact 
that of the 822,000,000 acres of virgin forest in 
this country, only approximately 135,000,000 re- 
main for our use and the use of posterity. The 
timber remaining is fast being consumed at a 
rate of 25 percent each year in excess of the 
growth. 

Diminishing Resources Must Be Conserved 

As a rough estimate there are _ essentially 
2,215,000,000,000 board feet of merchantable 
standing timber, less than three-fourths of which 
is virgin stumpage. Essentially one-half of the 
timber left in this country is in the three Pacific 
coast States. A very pertinent estimate made by 
the Forest Service is that practically only one- 
fifth of the timber left in the country is hard- 
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his hope and belief that eventually the 
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say ‘I will not work with a shirker.’ A 
union card should be a guaranty of ef- 
ficiency.’’ 











wood—only about 460,000,000,000 board feet. The 
most comprehensive national and State legisla- 
tion that will insure a program for reforestation 
in this country, therefore, comes in the nature of 
a death bed repentance. 

Only yesterday we laughed at the prediction 
that the white pine of the North would soon be 
gone. Overnight it departed. Where are our bass- 
wood, cottonwood and yellow poplar? Tomor- 
row, gentlemen, hard maple and hickory will be 
gone. The much despised gum has come into 
general use. Why? Only from necessity and as 
a substitute. What will you substitute for gum 
when that wood is cut out? There is none. We 
are nearing the end of our resources. 

Study Market Needs to Avoid Waste 

IT am vitally interested in a national and State 
reforestation program that will reforest our 
waste lands. But my plea today is in conserva- 
tion and utilizing to the limit our present lumber 
supply. This calls for exhaustive study of the 
needs of the wood using industries, a standardiz- 
ing of the dimensions they use, and finally a 
tabulation of the composite requirements to the 
end that the sawyer will be able to get the last 
foot of merchantable material out of each log. 
Conservation should be the shibboleth in every 
hardwood mill in this country. The manufac- 
turer using wood stock has such a limited knowl- 
edge of forest problems that it is little wonder 
waste in manufacture exists as it does today, 
and it is high time the hardwood lumber indus- 
tries and the wood using industries awaken to 
the seriousness of the situation. 

Cutting Dimension Stock Conserves Material 

The two words ‘‘dimension stock’”’ do not find 
favor with many hardwood operators. However, 
I believe it is the answer to logical conservation 
plans, and possibly, gentlemen, the answer in 
connection with the profits in the future. Here- 
tofore very few hard pine mills have ever cut 
for grade. Conditions have now changed, and a 
pine mill superintendent or sawyer who can cut 
pine to grade is largely able to set his own 
salary. Coming back to our hardwood problems, 


it can be rather tritely stated that the curse of 
the hardwood sawmill is low grade material. 
Again, how are you to make a profit on No. 2 
No. 3 and cull logs? In the interests of conserva - 
tion alone these logs should not be left in th. 
woods. The answer, to my mind, is ‘‘dimensio: 
stock.”’ 

I know a typical case of grief that will illus- 
trate how to lose money and your religion at the 
same time in connection with dimension stock. 
A large hardwood operator took an order for six 
cars of small squares from a handle manufa, - 
turer. One of the best posted handle men in the 
country saw this material at destination and toii 
me there was not a square in the six cars. There 
were all sorts of shapes, oblongs and boblongs 
(as he put it) etc. The net result was that the 
handle manufacturer was sick, and the sawmi'! 
owner was also ill, except with a different dis- 
ease. 


More Constructive Sales Effort Needed 


Education at both ends of the line and close 
personal contact will make such a situation im- 
possible. Why not send your salesman or yard 
or mill inspector on an education trip? Order 
him to’ spend more time in the factory of a 
prospective customer to learn his real needs and 
to spend less time possibly on the purchasing 
agent. An order for a car of hardwood lumber 
that saves a factory money in working it into its 
product will result in more business than twelve 
ears picked up haphazard. I will venture the 
opinion that you need more constructive sales 
effort and less of the moth eaten methods where- 
by the purchasing agent does both the selling 
and the buying by habitually telling the sales- 
man what he will give him for 10,000 feet of this 
or that lumber that you have listed with your 
salesman. The sawmill operator must get closer 
to the factory that produces furniture, wagons or 
ax handles. The needs of your customers should 
be learned by intimate contact. You haven't 
enough regular customers? Why? 


Adapting the Product to Customers’ Needs 


Suppose you have a customer who buys from 
you an occasional car of FAS oak, 4/4 or 8/4, 6 
to 12 inches in width—has your salesman ever 
gone into that man’s factory to learn that it 
could use a lot of short lengths and even 3-inch 
widths or has your salesman shown that factory 
superintendent that he can save money by cut- 
ting up some No. 2 common of which you have a 
yard full? Suppose your salesman tells this 
superintendent you will rip this 8/4 No. 2 com- 
mon and ship only the pieces that will saw into 
multiples of the common dimensions used by this 
particular factory. Has your salesman shown 
him the big saving in freight on waste? How 
many of you have such a salesman? Our sales 
organizations must wake up to the fact that 
they can not any longer accept the pick of orders 
offered to them. Real constructive salesmanship 
based upon service to the customer and profit to 
the sawmill must be of first importance. 


Getting Profit from Low Grade and Small Logs 


Your problem is how to cut No. 2, No. 3 and 
small logs at a profit. Let us for a minute for- 
get present abnormal conditions. A fliteh cut 
from a No. 3 log properly handled should bring a 
profit in dimension stock. A bolter, or a small 
Dixie, will handle to advantage bolts from tops 
or small trees that have heretofore been left in 
the woods or cut unprofitably. The hardwood 
industry is facing the absolute necessity of con- 





With a membership of approximately 
1,450, the members hailed with acclaim 
the statement of Secretary Fish that 
this is the largest lumber association in 
the United States and probably in the 
world. 











serving every foot of usable stock it is possible 
to get out of the tree. 


Marketing Usable Clear Stock Saves Freight 


Now, as to the consumer of forest products, or 
rather the fabricator, the preliminary work 
necessary to bring about profitable hardwood 
sawmill operations must take into consideration 
closer connection between the sawmill and the 
wood user. The wood using industries must edu- 
cate their people thru their associations and 
reach the individual wood using factory—educate 
them:in the use of dimension stock. The cost of 
transportation is an ever increasing burden to 
the manufacturer of wood stock, and these 
manufacturers must be educated to use and pay 
the price for clear stock cut out of low grade 
material. The facts can be shown by practical 
demonstration. As an illustration, a furniture 


(Concluded on page 61) 
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Trade Commission Reports on Western Associations 


[Special telegram to AMERICAN LUMBERMAN ] 

WASHINGTON, D. C., June 9.—The Federal 
Trade Commission today transmitted to Con- 
gress a 10,000-word report covering an investi- 
gation which it conducted into the activities of 
the West Coast Lumbermen’s Association, the 
loggers’ associations on the west Coast, and the 
Western Pine Manufacturers’ Association. The 
report deals primarily with the West Coast 
Lumbermen’s Association, and devotes con- 
siderable space to codperation between the West 
Coast and the Western Pine associations. 

The report follows essentially the same lines 
as that sent to the Senate in February concern- 
ing activities of the Southern Pine Associa- 
tion. In this connection the commission makes 
mention of the fact that shortly after the 
Southern Pine report was sent in, the Depart- 
ment of Justice filed a bill in equity, seeking 
to enjoin ‘‘the concerted control of production 
and prices which has been carried on under 
the auspices of that association.’’ 


Commission’s Explanation of Its Action 


As a justification for its strictures on the 
West Coast Association the commission says: 


The commission now deems it in the public in- 
terest to present a further analysis of conditions 
in the production of lumber, primarily with regard 
to similar activities of the lumber and log pro- 
ducers’ associations of the north Pacific coast in 
what is known as the Douglas fir region. Douglas 
fir is now second to southern pine in volume of 
production, but is destined in the comparatively 
near future to become, and probably to remain, 
the chief source of the country’s lumber supply. 

The documentary evidence upon which this 
analysis is based was procured from the files of 
the associations concerned with the production of 
Douglas fir. Upon the basis of the data there col- 
lected confirmatory evidence was then sought and 
found in the files of their prominent officers and 
members. The documents from which quotations 
are given are but a few of thousands secured by 
the commission during its investigation. 


With a view to insuring a hearing, the 
commission places its ‘‘conelusions’’ on the 
first and second pages of the communication. 
In this connection it says: 


The conclusions which the commission believes 
are properly shown by and deduced from this evi- 
dence may be summarized as follows: First, be- 
tween 1915 and 1920 wholesale quotations on fir 
lumber increased from 300 percent to 500 percent 
and most items doubled in price after the armistice. 
Notwithstanding substantial reductions since the 
spring of 1920, on some items quotations still range 
about as they were in May and June, 1919, and on 
others as they were in the spring of 1917. On 
substantial parts of the production, present quota- 
tions are still more than double the October, 1915, 
prices. Fir logs are quoted as of May, 1921, at 
prices identical with those which were fixed by 
the War Industries Board as the wartime maximum 
and which the loggers continued in force as the 
iiinimum until June, 1919. These comparisons are 
based upon the published quotations of the manu- 
facturers and loggers. 

Second, the loggers and lumber manufacturers of 
the Douglas fir region are organized for the pur- 
pose of taking concerted action on the prices of 
logs and lumber, supporting the prices so fixed by 
means of concerted restriction of production. 
They have been engaged in such activities for 
twenty years or more. As production concentrates 
in fewer and stronger hands, the control of these 
organizations over the market becomes more and 
more effective. 

Third, the ownership of standing timber in the 
Douglas fir region, the chief source of the nation’s 
reserve supply of lumber, is concentrated in the 
hands of a comparatively few strong concerns. The 
organized efforts of lumber producers to control 
prices are based upon their ability to control pro- 
duction ; and control of timber is the key to con- 
trol of production. 

Fourth, the relation between the fir log and lum- 
ber markets is such that ordinary manufacturing 
profits tend to be absorbed in the (price of logs and 
the valuation of timber, particularly on falling 
wholesale lumber markets. The frequent and 
present claims of unprofitable mill prices are largely 
explained by the collusive action of loggers and 
timber owning mills in enhancing the value of 
logs and standing timber. 

Fifth, the success of the Douglas fir loggers’ and 
manufacturers’ concerted efforts to advance prices 
in 1919 was threatened by the importation of Ca- 


nadian logs and led to efforts to prevent such im- 
portation. Failing in this, the British Columbia 
loggers became affiliated with the American asso- 
ciations and adopted the latter’s prices. 

Sixth, in addition to a similar exchange between 
fir and southern pine manufacturers, prompt notice 
of price action is given each other by the fir manu- 
facturers and those of western pine, for the pur- 
pose and with the effect of securing harmonious 
price action by both groups. The western pine 
manufacturers have adopted without change the 
prices of the fir manufacturers on certain classes 
of lumber and use the higher Coast freight rate 
in quoting delivered prices on such stock. 

Seventh,*the long continued practice of artificial 
methods of controlling the prices and production 
of Douglas fir was shown by the bureau of cor- 
porations in 1914. 

ERighth, despite the fact that retail prices on 
lumber in January, 1921, had not been reduced 
proportionately to the decline in wholesale prices, 
the manufacturers joined hands with the retailers 
in an advertising campaign to revive buying, which, 
if successful, will tend to prevent such a reduction 
in retail prices. 


Much Data ‘‘Picked Over’’ 


The thousands of letters and telegrams 
picked out of the association files and those 
of its officers and members observedly were 
raked over and sorted many times in an ef- 
fort to cull out those which might be construed 
into upholding the contention of the commis- 
sion, which, briefly stated, is that the West 
Coast Lumbermen’s Association, codperating 
with the loggers and timber owners, absolutely 
controls the production of Douglas fir, with 
western pine trailing along after them when 
prices are looking up. 

The casual reader will gain the impression 
that the loggers and manufacturers were large- 
ly, if not wholly responsible, for abnormal lum- 
ber prices. Other factors receive scant men- 
tion. 

The inference is given that lumber and log 
prices now should be back at pre-war level, 
altho the country generally understands that 
production costs are still much higher than 
before the war period. It is conceded that all 
grades and classes of fir lumber at present 
have fallen in price from 50 to 75 percent from 
their abnormal heights of the spring of 1920 
but, the commission adds, ‘‘ with the exception 
of flat grain flooring and common boards prices 
are still more than double the prices existing 
in October, 1915.’? No information is given 
as to conditions on the west Coast at that time. 
An understanding between the Southern Pine 
and the West Coast associations is charged, 
the commission stating that the southern pine 
manufacturers had advanced their prices in 
December, 1918, leaving a wide margin be- 
tween pine and fir prices ‘‘threatening the 
stability of the southern pine market’? in the 
middle West. 

““The southern manufacturers urged the fir 
manufacturers to advance their prices,’’ says 
the commission, pointing out that they were 
‘‘simply competing with themselves and that 
increased prices on fir could be secured for 
the asking. After a campaign of correspond- 
ence and personal solicitation had been carried 
on for several months, a meeting of the fir 
manufacturers was held under the auspices of 
the West Coast Lumbermen’s Association on 
April 8, 1919.’? 

The commission states that the results of this 
meeting may be described in the words of R. 
P. Arkley, assistant sales manager of the St. 
Paul & Tacoma Lumber Co., in a letter to J. H. 
Austin, of Kansas City, chairman of the South- 
ern Pine Association’s committee on sales and 
distribution, dated April 10, which is alleged 
to show fixing of prices. 

‘*The rapidly increasing demand resulting 
from the shortage of housing facilities and the 
propaganda. encouraging conviction of the pub- 
lie that prices would not decline made further 
increases possible,’’ states the commission. It 
does not say that Government officials and lead- 
ing economists having no possible connection 
with the lumber industry were most outspoken 
in the conviction that prices would not decline. 
It is quite obvious that the commission hopes to 


neutralize the advertising campaign of the 
National Lumber Manufacturers’ Association, 
which soon will appear in leading newspapers, 
trade papers and periodicals. 


WEST COAST SECRETARY SPEAKS 


WasuHineTon, D. C., June 9.— Robert B. 
Allen, Seattle, Wash., secretary-manager of 
West Coast Lumbermen’s Association, has 
sent to the Federal Trade Commission a formal 
statement, whieh in a number of particulars 
contradicts statements concerning the west 
Coast lumber industry, contained in the Fed- 
eral Trade Commission report to Congress. In 
part Mr. Allen says: 

The west Coast lumber industry is deeply in- 
debted to the Federal Trade Commission for 
the report it has just transmitted to Congress, 
altho the report is radically ineorrect in many 
particulars. 

If the lumber industry of Oregon and Wash- 
ington has, in any way been doing anything 
not strictly in keeping with good citizenship, 
it is vastly more concerned in correcting it 
than is any governmental commission or de- 
partment. There is just as much partiotism in 
the State of Washington as there is in the City 
of Washington. Therefore the report of the 
commission will be given immediate and thoro 
consideration by the West Coast Lumbermen’s 
Association and insofar as association mills 
are concerned, any practice concerning which 
there may be any question of legality will be 
quickly discarded. The West Coast Lumber- 
men’s Association is not a price fixing or pro- 
duction curtailing organization. It has not, 
since the war, attempted to fix prices; nor has 
it attempted to curtail output as eharged in 
the commission report. During the war period 
it did fix prices in conjunction with the War 
Industries Board at the behest of the Gov- 
ernment. During that period it endeavored to 
curtail inconsequential production that the es- 
sential requirements might be stimulated. In 
1920 Oregon-Washington produced 8,841,000,- 
000 feet of lumber, which was an increase of 
12 percent over 1919; and an increase of 56 
percent over 1915. These are United States 
Forest Service figures and certainly do not 
indicate a curtailment. 

Prices, at the mills in Oregon and Washing- 
ton, are now down very close to the pre-war 
level. The War Industries Board, after thoro 
investigation, said the west Coast lumber in- 
dustry was entitled to an average price of $26. 
At the present time the average price is $18.25. 

Our west Coast prices never did reach the 
high levels attributed to them by the com- 
mission, but they did get entirely too high and 
if the law would permit stabilizing agreements 
they would never get that high again. At the 
present time production on the west Coast is 
below normal—has been for months, due to the 
fact that the consumer has not been consuming; 
and because: the 3314 percent increase im freight 
rates, applied alike to long and short hauls, 
disrupt competitive rate relationships of thirty 
years’ standing, by greatly increasing trans- 
continental haul to eastern markets as com- 
pared with rates to those markets from short 
haul producing regions. 

The west Coast mills went into 1921 with 
more than 2,000,000,000 feet of stock at the 
mills and that stock has not been moved. It 
is ready for any housing requirements that 
may demand it. Some of it is moving by 
water, thru the Panama Canal, to Atlantic 
coast markets. This water business increased 
3435 percent, the first three months of this 
year, compared with the first three months of 
last year. 





Ir 1s estimated that one-twentieth of China 
is occupied by cemeteries. The presence and 
frequency of these burial places are one of the 
hardest problems faced by road builders in that 
country; because publie sentiment is so strong 
there against molesting the resting place of the 
dead that roads frequently curve far from a 
straight course to avoid graveyards. 
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How Production. of. FAS Hardwoods Has Declined 


The table which follows was compiled by May Bros., of Memphis, The decline of the money-making items during the period under con- 
Tenn., based on the lumber produced at their bandmill from May 15, sideration will be noted. These items are the lumber cut from suc! 
1908, to Dec. 31, 1920, a total of 129,384,303 feet. The purpose of the woods as oak, ash, cottonwood, and yellow poplar. Accompanying this 
figures is to show the decline during that time in the percentage of decline is a great increase of such items as elm, sycamore, maple, ani! 
FAS and the corresponding increase of No. 2 common and the lower hackberry. Tupelo and black gum attained prominence in the output 
grades. The statement has been made that not half of the grade now of lumber at that mill in 1913 and the years following. The increase in 
marked No. 3 common will grade as No. 3 common. hickory is noticeable since 1908. 








TOTAL HARDWOOD LUMBER, IN ACTUAL FEET AND PERCENTAGE OF EACH SPECIES, ALSO PERCENTAGE OF EACH GRADE, PRODUCED 


FROM MAY 15, 1908, TO DECEMBER 31, 1920, BY MAY BROTHERS’ BAND MILL, MEMPHIS, Cb iaaeata™ a 
SHIPMENTS & 



































































































SHIPMENTS SHIPMENTS SHIPMENTS SHIPMENTS SHIPMENTS INVENTORY INVENTORY TOTALS 
May 15,1908, Dec. 15,1910, Dec. 15, 1913, April 30,1917, Dec. 15,1918, Dec. 15, 1918, 
to to to to id to to 
Dec. 15, 1910 Dec. 15, 1918 April 30, 1917 Dec. 15, 1918 Dec. 31,1920 Dec. 31, 1920 Dec, 31, 1920 
Feet % Feet % Feet % Feet % Feet % Feet % Feet % Feet 
Quartered White Oak 
FAS and flitches..... eres 2,951,507 50.6 3,156,550 38.7 2,640,247 32.6 959,778 17.5 891,873 24.2 67,831 3.6 959,704 17.3 
BNO; 2. COMMON 6 5.6.6 :0'0:6:4:0:6: - 1,691,205 29.0 2,337,996 28.6 2,700,677 33.3 2,077,345 37.2 1,496,967 41.5 845,100 44.7 2,342,067 42.3 
Clear face strips S. N. D.... 603,508 10.3 753,067 9.2 802,293 9.9 325,469 5.8 134,648 3.6 65,534 3.5 200,182 3.7 
INO, 2 COMMON. .....0cc0cse0 123,041 2.1 205,176 2.5 416,361 5.1 183,089 3.3 172,914 4.7 359,032 19.0 531,946 9.5 
Sound wormy ...... CSteccen aeneene 8s eeaheeues eax 21,887 2 Dewees, Say i wReReENS davon Ceenpaee wees | *08:00000 si 
No. 1 common strips........ 116,104 2.1 262,463 3.2 296,822 3.8 1.0 141,730 3.8 56,266 3.0 197,996 3.6 
NO. 3 COMMON......cecseses - 15,330 o ivesans anes Snbewnses > sere ewe:  Sreaereee Beets 47,845 2.5 47,845 9 
CO ae pbhedeweee 5,500,695 94.4 6,715,252 82.2 6,878,287 84.9 3,600,942 64.4 2,838,132 .77.8 1,441,608 76.3 4,279,740 77.3 26,974,915 
Plain White Oak 
FAS and coffin.............. 137,942 2.3 633,928 7.8 394,224 4.9 478,846 8.5 97,419 2.6 12,400 6 109,819 1.9 
MO. 1 COMMON. ......ccsce00 183,555 3.2 683,129 8.4 717,865 8.9 1,289,728 23.1 530,296 14.6 187,598 9.9 717,894 13.0 
No, 2 COMMON... .ceecce00 7,413 <2. 130,919 1.6 110,194 1.3 112,775 2.1 66,861 1.8 204,956 10.9 271,817 4.9 
Sound wormy ............+. ae easee Sam < ‘ekeesar Asws Saseaewe * SAK 89,415 1.6 114,275 3.2 2,700 2.3 156,975 2.9 
I 6. eicncensine s60080% ‘ee twkacewn Ak sakwnsen sas 16,432 S “aS KASS “BS RSiG KERR cocsenes ‘ 
REG cis 6.s 00s acon eacne 328,910 5.6 1,447,976 17.8 1,222,283 15.1 1,987,196 35.6 808,851 22.2 447,654 28.7 1,256,505 22.7 6,242,870 
Total plain and quartered 
WIGS OOK oo oo0is 00:8 008-0 5,829,605 58.3 8,163,282 38.1 8,100,570 29.9 5,588,188 21.4 3,649,983 11.9 1,889,262 14.0 5,536,245 12.4 33,217,786 
‘Quartered Red Oak 
OS rrr ree 9.1 852,936 13.0 577,638 9.4 240,053 6.5 198,926 3.1 32,472 1.4 231,398 2.7 
No. 1 common 10.5 1,000,172 15.4 1,026,692 16.7 360,581 9.8 666,680 10.5 320,913 14.1 987,593 11.4 
No. 2 common 4 3,578 2.0 264,161 4.3 40,130 1.1 211,730 3.3 207,438 9.2 419,168 4.9 
Sound wormy ee - 10,867 OS Sivas seed skookets Sees “ieaaene Sane. Meeceees ik 
.No. 3 common ‘26s eter yeee s se etemES iia” gitaneeaes ene  sremtavaven: Sears 37,007 1.6 7,097 4 
DUDS: S55 oc aweewea sien 532,513 20.0 1,986,686 30.4 1,879,358 30.6 640,764 17.4 1,077,336 16.9 597,920 26.3 1,675,256 19.4 6,714,577 
Plain Red Oak 
FAS and coffin.............. 1,193,240 45.0 2,601,581 39.9 2,083,749 33.9 707,574 19.2 409,941 6.3 60,040 2.6 469,981 5.4 
BOO. 2 COMMON. 0 ccc cisvcceceus 664,302 25.0 1,554,500 23.8 1,798,444 29.2 1,608,073 43.8 2.000,497 31.3 521,986 23.0 2,522,483 29.2 
BNO; 2 VOMIMON, o.00.0.0.0.0050000% 124,258 4.7 388,968 5.9 234,475 3.8 506,920 13.8 1,083,474 17.0 484,773 21.4 1,568,247 18.2 
IN WOTIY. o.0.50.00.80000080% 62,959 2.3 coeccece wove 152,044 2.5 188,870 5.1 177,223 18.1 300,900 13.2 1,418,123 16.4 
Bridge plank ........ (etdee SNeeRS. wae eoccccce cecc eccccces cece {Gesaies. awe 65,110 1.0 8,700 4 73,810 s 
S. and S. edge timbers...... ....... wane ey a re Sceesene 26:08 aleiemiacanplon, Wate ee Ae Séksaens : 86,852. 1.0 
No. 3 COMMON. ......00 000000 18,288. . BO vives’ Kun Seen asares 26,926 7 523,582 8.1 297,956 13.1 821,538 9.5 
ee eeeeee2,122,995 80.0 4,545,049 69.6 4,268,712 69.4 3,038,363 82.6 5,286,679 83.1 1,674,355 73.7 6,961,034 80.6 20,936,153 
‘Total plain and quartered 
POR WOK oo.655s:0080900% 2,655,508 26.6 6,531,735 30.4 6,148,070 22.8 3,679,127 13.9 6,364,015 20.6 2,272,275 16.8 8,636,290 19.5 27,650,730 
Ash 
TASS: . bkessesewreorbiaiaawae 66.1 1,410,548 58.3 1,522,530 40.4 329,894 26.6 230,721 12.7 49,170 9.7 279,891 12.0 
No. 1 common. - 31.9 17,096 33.9 1,470,869 39.0 555,883 44.7 965,188 53.2 209,383 41.4 1,174,571 50.6 
No. 2 common... - 2.0 188,255 7.8 639,861 17.0 353,577 28.5 583,964 32.2 177,924 35.2 761,888 32.9 
INO. 8 COMIMON.,...0...0:00:0:000000%8 eer Ore re: ee 137,164 3.6 2,657 2 35,173 =1.9 69,244 13.7 104,417 94.5 
Percentage ash & totals. 7.4 2,415,899 11.3 3,770,424 14.0 1,242,011 4.7 1,815,046 5.9 505,721 3.8 2,320,767 5.3 10,481,182 
Piain Sap Gum 
1 ee ere errr y 26.0 93,970 21.0 378,568 13.1 681,432 6.7 305,497 2.5 426,830 5.9 732,827 3.7 
WINS DOKNOOTGS. ....n0sccsicccs s000 swe ae 68,687 15.4 277,720 9.5 631,625 6.2 170,206 1.4 93,330° 1.3 263,506 1.3 
Narrow boxboards .......... ....ee- Seay Sebeaene ee 80,009 2.7 215,737 2.1 184,226 1.4 109,900 1.5 294,196 1.5 
P.and W. No.1 18inch & up ....... ae Saees £30 casesses meas 274,898 2.7 28,611 2 46,700 By 4 75,311 4 
INO. 1 COMMON ... o.0.0:0.66 0-600 sn 3,578 30.5 184,579 23.5 737,114 25.5 2,981,411 29.2 2,131,429 17.3 706,731 10.0 2,838,160 14.5 
No. 2 COMMON.......00000 oe 5,123 43.5 24,510 5.6 209,484 = 7.3 1,192,597 11.7 1,810,817 14.6 1,743,499 24.5 3,554,316 18.4 
BOPIGSS TIMVETS 2... cccccsvscs S000 er 113,637 25.5 25,026 2 6s Stn Rese: . , Se IOS Shakar) mec, «.. @eemton : 
BRO. S:OOMMTION ..0 oc cccccvccecc cesses okie Qeatpeabenaid meres 29,452 1.0 29,003 - . sonenn ie wbniau 26,800 3 26,800 BS 
200) 11,744 100.0 427,941 96.0 1,737,323 60.0 6,006,703 58.9 4,630,786 37.4 3,153,760 44.2 7,784,546 40.0 15,968,257 
Plain Red Gum 
BEE 60s Seisansncoess94u~s ams sierra 3,550 8 152,227 5.2 93,438 9 171,365 1.4 2,700 0 174,065 9 
No. 1 common... aes 14,546 3.2 174,155 6.0 391,308 3.8 808,550 6.5 62,700 a 866,250 4.4 
No. 2 common Egae: - SOSH Sete 10,535 4 10,048 lk 2,709 .0 14,612 2 17,321 | 
MRE: ooh xcie ns oes ewes ean 18,096 4.0 336,917 11.6 494,794 4.8 977,624 7.9 80,012 1.1 1,057,686 5.4 1,907,443 
Quartered Red Gum 
EEE ctGieseSancschaswenesees Sonn Soe iia seeewane sakes 163,832 5.6 540,121 5.4 597,962 4.8 207,380 2.9 805,342 4.1 
TID. FT COMMBION 0:6 0:6 5:6:60.05:944 sere 00% epeh saavew oes — 367,350 12.6 892,724 8.6 2,475,171 20.0» 777,488 11.0 3,250,659 16.7 
BHO, S COMMON. vis ccvievessceen ss00008 Sines Geredeares esce Sees = ease Smee 56,511 4 278,180 3.9 334,691 1.7 
BUMS: cnr ecieaswsied! wneoenre seine Kanwawers praises 565,265 19.4 1,432,845 14.0 3,127,644 25.2 1,263,048 17.8 4,390,692 22.5 6,388,802 
Quartered Sap Gum 
er err Gace GRUWriwiers siete 132,301 4.5 893,908 8.7 »217,684 9.8 386,175 5.4 1,603,859 8.3 
BO; ACORN isis ois ssiesiswwe: Wescers res Kedwawor eee 126,877 - 4.3 1,386,882 13.6 2,345,548 19.0 1,964,022 27.6 4,309,570 22.0 
BO, 2 ODMR o5.65.90.006.054068 ean sen he  suawmeegrs ashi 6,085 a 1,442 0 83,955 Bef 273,625 3.9 357,580 1.8 
MUMMIN se ocigucawites Kinsd. *60e ds Sone, sieaeaws oe 265,263 9.0 2,282,282 22.8 3,647,187 29.5 2,623,822 36.9 6,271,009 32.1 8,818,504 
Total and percentage all 
ONY scien gb sumasen.ois 11.744 a 446,037 2.1 2,904,768 10.8 10,216,574 38.7 12,883,241 40.0 7,120,642 52.4 19,503,883 43.8 33,083,006 
Cottonwood 
RR er eee 60,426 38.0 383,081 27.1 299,817 22.0 89,001 8.3 87,917 12.3 7,300 13.2 95,217 12.4 
Wide boxboards ............ 43,034 27.0 246,310 17.4 154,305 11.3 81,996 7.6 14,769 2.1 500 9 15,269 =1.9 
INarrow boxboards .......... 10,583 6.6 113,152 8.0 119,586 8.8 50,426 94.7 R 1.4 950 1.7 10,856 1.4 
P. and W. No.118 inch & up 16,259 10.2. ........ ites” wemeieons Saas ,458 5 245 0 Beery re ieee 245 0 
INo. 1 COMMON........2sceeee 25,984 16.3 540,265 38.3 608,918 44.4 587,082 55.0 479,830 67.3 32,175 58.3 512,005 66.6 
BND: BS OIMNIAON 6 5.5.5.5 0:55:00. 90 3,147 1.9 130,502 9.2 170,820 12.6 254,400 23.8 117,013 16.4 13,225 24.0 130,238 17.0 
Pe eo) ee eS ees ‘aes Sahwe ave bile 11,433 9 ,866 5 | 4,003 5 1,050 9 5,053 Pe 
‘Total and percentages... 159,433 1.6 1,413,310 6.6 1,359,879 5.0 1,070,179 4.0 713,683 2.4 55,200 .4 768,883 1.7 4,771,684 
Poplar 
FAS (sap no defect)......... 123,837 35.4 140,675 34.9 Sets SOG. .. Axaasane ines 23,269 23.1 1,500 8.0 24,769 20.8 
Wide boxboards ........... 30,482 8.7 44,229 10.9 ee 2e- <éxvachean Seek. Re wEeE ciiee UMeiewaeaes Jew?  ‘Serneiaaee eer 
Warrew boxboards ......... 5,568 1.6 20,489 5.0 Tone: GBB svuvintds Sah Oo Remedies ites  sekhhies hie. pkibabous 
P. and W. No.118 inch & up 24,610 7.0 eS See ere ealaieate panies aie seers eve! einer aie | tenes 
BE, 2 COMMONS 6 ni.0.éccn50086% 128,839 36.8 108,291 26.9 SE 308 Che 8 sicsissses r 55,654 55.6 12,050 64.4 67,704 56.9 
No. 2 common... 21,901 6.3 74,887 18.6 SU 5Ge TE reKcvises BY 21,315 21.3 ,150 27.6 26,465 22.3 
Wo. 3 common.......... » Giese BS ssvcewes ne a) AS | eae peo Daereteeeeee adn {Mane LsaKe Wickens 
Total and percentage... 349,949 3.5 403,008 1.9 125,629 4 LMAe pees. te 100,238 3 18,700 my | 118,938 2 997,524 
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SHIPMENTS INVENTORY INVENTORY TorTats 
May 15, 1908, Dee. * 1910, Dec. 15, 1913, April 1917, Dec. o 1918, a Dec. . 1918, ' 
to to 0) 0 
Dec. 15,1910 =. 15, 1913 April 30,1917 Dec, is, ne Dec. 31, 1920 Dec. 31, 1920 Dec. 31, 1920 
Feet % Feet % Feet % Feet Feet Jo Feet % Feet %o Feet 
Elim 
No. 2 common and better.... ....... aaa 86,100 (ho eee 940,001 1,582,677 .... 504,500 .... 2,087,177 
INO, 2 CGMNMNON CNG DOCREP eee cece | cvcccece sone 788,153 .... 10,125 BORGO ccc! saceseue eves 276,176 
POR. ce cestecudcctcecsveveds “cee é%aa. “oues GAMES cece EEGEEE wast “Cécdueeen cece ene GieeeAeece » teatenes ‘ oeseds ee we 
PEO 2 GRO cc kccccccetacs | fl 35,319 .... ROG ccce | teadides eaceé | sahaekas weed . ednbeens 
INO. 2 COMMON: 6. ccsccesvi ces ot eee GON cess 152,286 .. 182,294 TOG Bee secs * "130, oy eee 330,287 
No. 3 common........ Emeviee cuwnacar ween = eaeeeces wees SOLGGG icad  dkbedaws teen” “Saceeuas ree 5, “eee 5,0 
Total and percentage... 12,050 A | 99,986 -5 1,263,158 4.8 1,142,914 4.2 2,058,240 6.7 640,400 4.8 2,698,640 6.1 5,216,753 
Cypress - 
No. 3 common and better.... 6,326 0 389,038 1.8 266,138 \ Seeeercrrers 185,560 6 2,800 0 188,360 5 849,862 
Hickor 
No. 2 ( and better.... 90,204 9 93,011 .4 497,065 1.8 279,946 1.0 722,542 2.4 44,400 4 766,942 1.8 1,727,168 
Quartered Black Gum » 
No. 2 common and better.... 2.2202. sees  eeeeeece eens 28,771 .... 73,806 2.00 ceccccce cove 59,700 .... 59,700 .... 162,277 
Plain Black Gum 
No. 2 common ‘and GGG ccs Siikdcoe Cece Sewsenes cass “‘vextenes 106,751 .... 50,225 . pos) eee 221,325 328,076 
"OVE Vids VOTGOUNEMS.... o cencne ices .obeceaes 28,771 1 180,557 6 50,225 1 230,800 1.7 281,025 6 490,353 
Walnut 
No. 2 common and better.... ....... 8,279 0 pS ee? Serer ee 16,794 0 1,100 0 17,894 0 311,122 
Sycamore 
No. S COMMON GND DOEIOP. 665 ckccees Chet sesdeees 6,341 0 489,686 1.8 101,960 3 22,000 2 123,960 3 619,987 
Maple 
Nov? See ere ae Ce ee eT 93,843 3 225,407 8 242,517 7 180,440 1.3 422,957 9 742,207 
Basswood “ 
ING. & COMIN GHG DOUIOP. 666. dccctsc. eccnl.. voaedevas 8,975 O...  wevoseue chau eu wsceaaes eeceesesdkhen  shandtad ated 8,975 
Hackberr: 
No? pie ME Usd coteea Jéeee. \ eeieces 17,842 0 11.605 0 34,048 al 27,400 2 61,448 on 90,895 
Tupelo Gum Te a es 
NG, S COMO ONO TOUIER 6k Ki cutee cess. secences 12,824 | ere cre 169,073 5 95,800 PY 264,87 6 277,697 
Locust 
No. 3 commmeom ard Detter... ccccces coves esssccee pe ae ee Jan 142 A.) 6,226 .0 4,200 0 10,426 .0 10,568 
Persimmon nree 
ING. 2 CONINOGH: BUG TAUIEP oes cecseas. Sede. coecsndem. seven. weenncee csee._veeeades wena 37,768 a 2,900 0 40.668 an 40,668 
Pecan 
CO SON cc alawdcecuwes, cascade used) a eeaueiel eeen. Seekeeee Beek teens aie 68,615 2 80,600 6 149,215 3 149,215 
Miscellaneous Mixed Woods 
Mill culls and crating....... 141,961 1.5 1,476,345 6.9 2,171,748 8.1 2,278,089 8.6 2,226,373 7.2 352,400 2.6 2,578,773 5.8 8,646,916 
Grand totale <<... .cceccs 9,988,871 21,439,676 27,060,994 26,404,375 30,943,147 13,547,040 .... 44,490,187 129,384,303 
Percentage of, 
No. 2 pre na RUS GCE CKLe vetkans We. evancwns We eciasees  < See eee IRS  vasadawe Me. -eawanaas Wek “aeenkeaa 20.4 
No. 3 common and lower.... .....-+. Ge - wweceses C. “cwenencs pi rer cer TRS. scenes SMe) otuaddous EE édeeecex 13.2 
PAM wate sn cvecdavececdastoueluehnes 2 Grrr GEA . suddcaxs EM Cee 26.0 eeveoeus 17.2 ddaauies ne. ‘deKeanes 15.7 
oo CSOT: re rere SE seaciwae ee Oe. taneecess SLe  -sasdeues 51.4 avéczded.- GL seed a 





The last percentages shown above are made on the items shipped on grade, viz.: White oak, red oak 


» ash, gum, cottonwood and poplar. 





TO FIGHT BAN ON WOOD SHINGLES 


CLEVELAND, OHIO, June 7.—Protest of Cleve- 
land lumbermen will be lodged with the gov- 
ernor at an early date against the proposal of 
the State fire marshal to eliminate the use of 
woe ~‘~sles in Ohio. Word was received this 
week trum Columbus that a campaign against 
the wood shingle would be started by the fire 
marshal’s office. It is the belief of Cleveland 
lumber interests that propaganda is behind this 
movement. While recognizing that the entire 
State would be affected by this plan, it is con- 
sidered that the Cleveland district, and conse- 


quently all local lumber dealers who feature wood 


shingles, will be even more seriously affected, 
as the greater percentage of house building is 
of frame construction, while an equally large 
pereentage of the frame dwellings calls for the 
wood shingle. A delegation will be appointed 
by the Cleveland Board of Lumber Dealers to 


carry the protest of Cleveland lumbermen to 


the governor. 


APPROVES COMMERCE SECRETARY’S PLAN 


MEMPHIS, TENN., June 7.—In the opinion of 
James E., Stark, chairman of the executive com- 
mittee of the American Hardwood Manufactur- 
ers’ Association, there is nothing to prevent this 
organization from complying with the request 
of Secretary of Commerce Hoover for informa- 
tion regarding stocks, shipments and production 
of hardwood. Mr. Stark believes that Mr. 
Hoover has a right to request this information 
and that the latter supplying this will not run 
foul of the injunction against the defendants in 
the Open ¢ ‘ompetition Plan ease. 

Mr. Stark is very enthusiastic regarding See- 
retary Hoover’s plans. He attended the confer- 
ence at Washington and was very much im- 
pressed not only with the earnestness but with 
the broadmindedness of Mr. Hoover. 

““T pledged Secretary Hoover the 100 percent 
cooperation of the American Hardwood Manu- 
facturers’ Association in the effort the Depart- 
ment of Commerce is making to secure the vital 
statistics of the lumber industry, and I believe 





he will receive the same kind of codperation 
from all the other existing lumber organiza- 
tions,’’ said Mr. Stark. 


MADE TEXAS REPRESENTATIVE 


RaGuLey, La., June 7.—W. P. Marsh, jr., as- 
sistant sales manager for the W. G. Ragley 
Lumber Co., of this city, has been sent to Waco, 
Tex., as Texas salesman for the company. Mr. 
Marsh will have headquarters in Waco and 
cover in an automobile the great consuming 
territory (adjacent to 
Waco. The W. G. Rag- ~——— 
ley Lumber Co. has al- 
ways enjoyed a splendid 
trade among Texas re- 
tailers and this move of 
the company to place a 
sales representative in 











W. P. MARSH, JR., 
Who Has Been Made 
Texas Representative for 
the W. G. Ragley Lumber 
Co. with headquarters at 
Waco 








the heart of the terri- 
tory is in keeping with 
its ambition to get into 
closer touch with its 
customers. Mr. Marsh 
is an experienced lum- 
berman and for the last 
five years has been in 
the sales department of the company he repre- 
sents. 

The W. G. Ragley Lumber Co.’s big mill is 
located in. Beauregard Parish, Louisiana’s best 
virgin longleaf timber belt. It produces all the 
grades of yard and shed stock and specializes 
in cutting bill timbers. Its officers are J. C. 
Saner, of Dallas, Tex., president; M. J. Rag- 
ley, vice president and general manager; C. A. 
Yarboro, secretary and treasurer. E. H. Cros- 
son, popularly called ‘‘Ed,’’ is sales manager. 





PREDICTS LOW STOCKS WILL BOOST PRICES 


New York, June 6.—Hugh Mackay, presi- 
dent of the W. Malcolm Mackay Co., of St. 
John’s, N. B., one of the largest lumber manu- 
facturing firms in the Dominion, believes that 
an unusual demand for lumber in the United 
States will soon deplete stocks in Canada and 
result in soaring prices. Said he: 

If the building program on this side of the border 
is speeded up and labor keeps pace with the in 
ereased demands upon it the buyers of lumber are 
likely to be amazed in the near future at the short 
supply. Jogging along on light demand, the buyers 
have taken the statement of underproduction with 
a grain of salt, but there is apt to be an awaken- 
ing. 

Mr. Mackay says production in the territory 
covered by his firm is running at least 25 per- 
cent off as compared with last year. Few of 
the little portable mills are operating, because 
banks refused to finance them, whereas they 
represent a fairly sizable output in normal 
times. 

On the Miramichi River alone, Mr. Mackay 
said, the mills are producing 1,000,000 feet of 
lumber less a day than they were last year. He 
continued: 


Some of the largest mills in New Brunswick are 
not turning a wheel. With the cost of logs what it 
is today, they can not manufacture and come out 
except at a loss. So far as spruce is concerned, the 
lumber is being sent to the United States under 
pressure, regardless of the cost of production or 
replacement values. 

A great deal of lumber is being sent across the 
border at $15 to $25 a thousand feet less than it 
actually costs the shipper. These people made a lot 
of money during the war days and they are writing 
off the losses they are compelled to take now. 

The situation is just this: They have to move 
their stock. They have to get money at any hazard 
When this old stock is consumed and a demane 
develops it is easy to figure that prices must go up 
to encourage production. Otherwise there will be 
complete exhaustion. 


Mr. Mackay spent several days in New York 
and left this morning for Boston. He is hope- 
ful that the situation will right itself, but be- 
lieves all elements must work together to bring 
about normal conditions. 
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The Sunset City Dealer Is Favored by Cheap Water Transportation 


But Dislikes Commons Being Forced on Market by High Rates East 


The following paragraphs appeared on the 
editorial page of the San Francisco Chronicle 
in one of the early April issues: 

‘*Exeept for the period immediately fol- 
lowing the great fire, building in the business 
districts has seldom, if ever, been more active, 
and all the building is of a very substantial 
character. This work goes on regardless of 
excessive costs, for there is a real and press- 
ing necessity for more business accommoda- 
tions, and the extra cost, when amortized 
over the life of these solidly constructed 
buildings, is no serious drain on the annual 
income. 


Home Builder Gets His Profit in Comfort 

‘‘Another line in which building is active 
is homes in the restricted residential dis- 
tricts. This can go on because families want 
homes and are not willing to wait for the 
permanent adjustment of the price level. 
Building or buying a home to live in is an en- 
tirely different thing 
from building to rent. 
If the home suits, the 
profit is in the pleasure 
and comfort of it. If 
one builds or buys to 
rent, he expects his 
profit in dollars and 
cents, and is not will- 
ing to engage in a per- 
ennial quarrel with ten- 
ants. 


Instalment Buyers 
Balk at Present 
Prices 


‘“Home building 
within the means of 
wage earners seems to 
wait on a better under- 
standing between the 
workers in the building 
trades and those in 
other trades as to labor 
cost. There have been 
great reductions in the 
prices of materials and 
there have been re- 
cent reductions in 
wages in many of the building trades, the 
workmen recognizing the necessity of leis- 
urely following the general price level down 
just as with more enthusiasm they followed 
it up as fast as they could. The building 
trades in this city are reasonable and will 
adjust themselves to whatever conditions may 
arise. Wage earners who buy on the instal- 
ment plan have to consider what assurance 
they have of steady work uninterrupted by 
strikes or lockouts, for instalment payments 
never strike. They also have to consider that 
their money income may gradually grow small- 
er, altho their purchasing power will remain. 
Conditions, however, are rapidly taking form 
which will justify low cost home building on 
a larger seale. That is what this city most 
needs. 


Home Sites Buying Forecasts Demand 


‘¢Meanwhile sites can be bought and paid 
for, and real estate men generally report an 
excellent business, not only in this but other 
bay cities. Industries and warehouse men 
are increasing their facilities. San Fran- 
cisco is emphatically a business and indus- 
trial city, and as such is growing rapidly and 
no fuss made about it. And it is that which 


ties of lumber. 


ereates the still unsatisfied demand for work- 
men’s housing.’’ 
Sinee the Chronicle published this editorial 


there has been a certain amount of trouble 
about wages, tho at the time of my visit 
these misunderstandings seemed in a fair way 
of being straightened out. Some seventeen 
crafts were holding out for wage maintenance 
and were refusing to abide by an arbitration 
agreement entered into some time ago; but 
since we left the city I see headlines to the 
effect that arbitration is likely. I print the 
editorial to indicate the general feeling about 
new building around the Golden Gate and also 
to show that lumber operators have succeeded 
in getting the facts across to the public that 
their product has taken its deflation and that 
high costs, such as remain, can not be charged 
against their material. 


High Freight Forces Lowers on Coast Market 
Lumber retailing in San Francisco is dif- 
ferent from lumber retailing in other cities, 


and this fact is at once apparent even to the 
casual and hurried observer. In the first 





The above illustration shows how an enterprising Chicago builder has 
decorated the front of an apartment house with wood lattice work. 
This is a somewhat unusual use of wood, but it is a field which city 
retailers can develop and one which will consume considerable quanti- 

One of the best features about it is that a market of 

this kind will use short length stock which otherwise would go to waste. 


place, I’m told, that city and indeed most other 
California Coast cities serve as an outlet and 
life preserver for western mills. These mills 
usually can sell their uppers in the eastern 
markets; meaning by ‘‘eastern’’ most of the 
markets of the country not on or near the 
west Coast. But a huge mill that operates to 
capacity produces a world of lowers, and this 
stuff must be sold. Freight is so high that 
shipping it eastward across the mountains 
adds a heavy percentage to the price that 
stifles much of the demand. So rather large 
quantities of lumber, not all of which is low 
grade, to be sure, is disposed of in west Coast 
markets. San Francisco and Los Angeles are 
large cities and absorb a good deal. Many of 
the local retailing yards in San Francisco are 
connected rather directly with large manufac- 
turing concerns, and it is said that in their 
anxiety to dispose of this surplus stuff re- 
maining after the eastern markets are sup- 
plied, these operators are content with prices 
that would leave a straight retailer very 
little if any profit. The manufacturers are 
confronted with a practical problem. They 
can’t cut a tree all into uppers, much as they 
wish they might. They can’t shove the stuff 
into the burners, because such a process would 
be highly wasteful of raw material and would 
outrage public opinion. It must be disposed 
of in some way; and they figure that if it 


can be moved at a price which would hardly 
compensate an independent concern, still it 
will bring in some revenue and will put the 
stuff in the way of being used in industry and 
in home building. Of course lumbermen who 
are retailers without mill connection point out 
the hardship this works on them, and some of 
them add comments to the effect that price cut- 
ting isn’t salesmanship and that the obvious 
thing for these men to do is to create a market 
which will absorb their stuff at a fair price. 
We don’t intend to enter into this argument 
so far as San Francisco is concerned. There 
are practical difficulties in the way of market 
creation, and mill companies find their ener- 
gies absorbed largely in the woods and at the 
mill; but doubtless retailing eventually will 
receive from these busy executives the atten- 
tion necessary for full development. 


Water Transport Is Rapid and Cheap 


Another difference in San Francisco lum- 
bering lies in the fact that much of the lum- 
ber sold in the city comes in by water. The 
city, as everyone knows, has a magnificent 
harbor. Ships coming thru the Golden Gate 
find themselves in a great basin protected on 
the side next the ocean by a range of hills or 
mountains and practically surrounded by San 
Francisco and the towns which properly belong 
in the same city group. There is ample dock 
space, and many lumber yards avail them- 
selves of it to save labor in piling. A big boat 
carrying 1,000,000 feet of lumber comes in and 
unloads by cranes in about eight hours. The 
stuff is laid on the dock, picked up by locomo- 
tive cranes and other yard handling machinery 
and laid on the piles without being touched by 
hand save to fasten the slings to the unit 
loads. It is taken out on order in the same 
way and laid on the decks of harbor scows and 
barges, and these craft float it up to the re- 
tailer’s dock and lay it off by means of boat 
cranes. So handling lumber by water is rapid 
and cheap. We saw at least one yard with 
practically all its stock piled on docks ex- 
tending far out into the bay, with every pile 
directly accessible to the cranes on schooners 
or barges. 


Dealing with Stevedores Simplified 


The State owns the docks, or at least a large 
part of them, in San Francisco, and the yards 
make certain arrangements for the use of 
them. Since much of the lumber handled comes 
over these docks, the lumbermen have to em- 
ploy large numbers of stevedores. To an in- 
lander the difference between a stevedore who 
handles lumber and a yard piler is not at 
once apparent; but I am assured that there is 
an important difference. The stevedores, it 
seems, are the men who load and unload boats; 
taking the cargo from hold to wharf or from 
wharf to hold. The yard men bring it to the 
wharf or take it away, depending on whether 
the boat is loading or unloading. It seems that 
stevedores as a class are notably self assertive 
and figure frequently in labor controversies. 
The San Francisco lumbermen bore with this 
for a time, but with so much lumber coming 
by water they found the stevedores had a pret- 
ty firm stranglehold on the business. They 
were well organized and made their demands 
as a solid unit. In order to systematize the 
matter and to present an equally solid front 
the lumbermen organized a company known as 
the American Stevedore Association—or Com- 
pany, I forget which. This company enters 
into contract with the lumbermen to hire all 
the stevedores. So these laborers do not work 
directly for the lumbermen; they work for 
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this American Stevedore outfit. This ar- 
rangement, I think, has been satisfactory all 
’ around. It, of course, makes for greater ef- 
ficiency, and I presume it makes for steadier 
employment for the men. They can be shunt- 
ed about from yard to yard; and if work is 
slack at one place the men can be sent to an- 
other without their having the worry and 
loss of time involved in finding a new job. I 
don’t know that this organization has removed 
all difficulties, for the stevedore has always 
been a floating laborer; and we don’t mean 
that as a pun, either. In fact I think the un- 
certainty of his employment is recognized in 
a slightly higher wage scale than the average 
yard man receives. The theory is that the 
yard worker has steadier employment; tho I 
was told that since the organization of this 
employing company the stevedores have been 
employed about as steadily as the yard men. 


The Mystic Seas Give Wing to Thought 


Near the docks of Pope & Talbot, a big con- 
cern engaged in manufacturing, exporting and 
retailing, I saw one of the huge new boats of 
the Shipping Board that had just come in from 
India and that was busily engaged in discharg- 
ing her eargo; a common enough sight in the 
dock district but loaded with something of a 
thrill for an inlander. Nearby was a big 
‘¢wind-jammer’’ with four masts built origi- 
nally for the Coast trade. But steam has 
largely crowded sail out of the Coast trade, 
I’m told, and boats like this one are now en- 
gaged in carrying car- 


various kinds, most of them immense machines. 
Space in San Francisco yards is at something 
of a premium, and in this place I saw an ar- 
rangement for storing these big sticks that 
was new to me. At right angles to the dock 
was a long shed filled with upper grades. The 
shed was very strongly built, and on the whole 
length of its roof were piles of timbers. Mr. 
Lorentzen told me that San Francisco contrac- 
tors, unlike Corn Belt farmers, do not object 
to a timber that looks sun bleached and weath- 
erbeaten if it is straight and sound. In fact, 
he said, they rather prefer these to bright, new 
lumber, for they are sure the sap is all out of 
the stick and that it is thoroly dry. When 
a person thinks of it, and especially when he 
considers the dry climate of California, this 
does not seem so fantastic as the particular 
farmer would doubtless think it to be. 


Building Is Brisk in ’Frisco Bay Towns 


Business is going ahead at a remarkable rate 
as indicated in the editorial which begins this 
article. In San Francisco proper the build- 
ing seems to be largely business houses, ware- 
houses, docks and the like. The residences 
are going up for the most part in Oakland, 
Berkeley and the half a dozen or more other 
towns which rim the bay. The uninformed ob- 
server would at once conclude that these are 
all parts of the same city; but this is not the 
ease. For one reason or another each town 
maintains its own corporate identity and re- 
fuses with all possible vehemence any tenta- 
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as the old salts who 
used to round the Horn 
but that they handled 


One of a series of ads run by this concern to impress forcibly upon the pub- 
lic the fact that home building costs are lower 





the boats pretty effi- 
ciently. One evening we went to the Cliff House 
to see the sun set in the Golden Gate, and out 
to the westward on the rim of the world we saw 
a pilot boat with sails spread, on duty watching 
for the liners coming in. Ships coming in or 
going out must have a pilot to take them thru 
the channel, and the pilot boat puts him aboard 
those coming in and takes him off of those 
outbound. And out beyond lay the Orient 
with its strange commerce and still stranger 
people; something, I repeat, to give the in- 
lander a thrill. 


Strike That Hurt Cargo Mills, Favors Rail 


We were in San Francisco at the beginning 
of the big marine strike; a difficulty which it 
is to be hoped will be settled before these 
lines get into print. It threatened a lot of 
embarrassment to west Coast lumbermen who 
ship much of their stuff by water. There was a 
lot of activity apparent, getting rail shipments 
‘started. It is an ill wind, they say, that blows 
no one any good, and doubtless the railroads 
will have filled some empty cars and reaped 
some extra shekels before the thing is settled. 

The Pope & Talbot yard is an immense place 
and carries normally something like 20,000,000 
feet in stock. Like that of most yards, its 
stock had been reduced below normal, in the 
throes of meeting deflation. This yard is a 
wholesaling and jobbing point as well as a 
retail yard. I saw an enormous stock of tim- 
bers, all handled by machinery. In fact the 
place looked like a small forest of cranes of 


tive offer of amalgamation with San Fran- 
cisco or with any of its neighbors. Your San 
Franciscan explains all this very carefully to 
every visitor; for the latest Federal census 
shocked the people of the big town with the 
information that Los Angeles has a larger 
population than San Francisco. The latter 
city claims that if its metropolitan district 
were included, meaning this rim of towns 
around the bay, there’d be nothing to it. 


So while many people do live in the confines 
of San Francisco proper, it seems popular to 
live across the bay somewhere; and this ex- 
plains the house building in these towns. The 
San Francisco lumbermen speak a little envi- 
ously of the trade in these adjoining cities and 
say that it is both large and profitable. In 
Oakland the dealers get a reasonable price for 
their stuff; so the dealers in the big city say. 
The Oakland dealers deny all this in one 
breath. They are selling lumber in some quan- 
tities, they admit, but the trade doesn’t carry 
the margin of profit it ought to. 


Millmen Finance Building to Develop Market 


Whether it is due to a plentifulness of 
money in the pocket of the average citizen or 
to some other cause, there seems no great 
amount of organized machinery for financing 
home building. I was told that the building 
and lean association is not developed to the 
point it should be, and that the would-be home 
owner depends on getting a bank loan or a 


loan from a friend and secures it with a 
mortgage on the property, The man who 
builds houses for sale is often carried by the 
material man. The property carries a first 
mortgage and sometimes a second mortgage; 
and in addition to that is the unpaid bill of 
the material man. The last named bill is not 
paid until the house is sold. This, it would 
seem, must tie up a world of capital; but in 
this connection one fact must be remembered, 
a fact which does not necessarily explain 
everything but that does explain something. 
Much of this business is done by retailing con- 
cerns with big mill connections. Sometimes 
mills are hard up for money, but sometimes, 
also, some individual connected with the mill 
has a bit of spare change; and if this money 
ean be placed with reasonable safety in these 
housing projects it earns a fair return and 
also makes an outlet for lumber that otherwise 
might be a little hard to sell. 


Future Will See Development in Retailing 


The Realm sees the practical logie of all 
this, and we are not disposed to quarrel with 
a man over his own business, especially when 
he is making it go satisfactorily to himself. 
But we are still sold on the idea that retail- 
ing to be healthy and to build a satisfactory 
future for itself, ought to stand solidly on its 
own basis, create its markets, organize finan- 
cial machinery that will carry the building 
of houses without draining off its own working 
capital, and show a satisfactory retailing profit 
independent of considerations of manufactur- 
ing outlet. I think the Pacific coast retailers 
would agree with this in principle and that 
they will put it into practice in due season. 
There are times for all things, anl we are con- 
tent that these men will know when the right 
time comes and that they will take appropri- 
ate action. 

The story of lumber in this fascinating city 
is without end. We couldn’t see everybody, 
much as that would have pleased us; but next 
week we hope to have a little more to say 
about our business as it is carried on at the 
Golden Gate. 


Getting the Barn Trade 


If there is one thing in which the farmer 
is particularly interested, it is his barn, which 
may well be termed the center of farm activity. 
If the barn is well designed, modern and suited 
to the requirements of the owner it will increase 
his returns, otherwise it may consume a very 
large part of his profits. Consequently a re- 
tail lumberman by describing modern barns 
can always secure the attention of the farmer 
who purposes to get ahead. Taking advantage 
ot this fact in its campaign to stimulate barn 
building the W. O. Sloan Lumber Co., with 
headquarters in Des Moines, Iowa, and yards in 
a number of Iowa towns, has sent out to the 
people living in the territory of its yards the 
tollowing very effective letter on the subject of 
barn construction in general, which calls especial 
attention to the company’s facilities for fur- 
nishing not only the lumber required but for 
all ether needed material: 

A modern barn is a monument to its owner and 
to recent development in the science of farming. 
It has not been so many years since we boys all 
carried hay in our arms from the stacks to the pole 
mangers, and trudged thru the mud with baskets 
of grain from the outside granary, or rail pen. 
Neither have we entirely forgotten how we milked 
the cows running loose in an open straw-covered 
shed, and kept the horses in a little old stable in 
which the dirt floor usually churned up knee deep 
in the spring of the year. Nor are all those 
pioneers gone who used to consider the wasting 
manure piles a nuisance rather than an asset. 

Today, thru the teaching and training of our 
agricultural colleges and the foresight and example 
of our uptodate farmers, we are learning that a 
modern barn is the best investment on the farm. 





We are learning by scientific experiments and prac- 
tical experience that a modern barn pays a big 
dividend on the investment. Now we can enjoy 
the luxury and profit derived from filling the mow 
with a hay carrier, rolling the feed along past the 
troughs and stanchions in a feed carrier, and con- 
veying the manure to a cement pit with a litter car- 
rier. By means of stanchions we can also keep com- 
fortably a whole herd in the same space formerly 
occupied by one long-horned cow. When the chores 
are all done the smallest child about the barnyard 
can close the big driveway door, which is supported 
on a track by roller bearing wheels and moves into 
place by the slightest touch. 


Are you changing with the times? Are you 
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keeping up with the barn development? Are you 
enjoying the convenience and profit of a modern 
barn on your farm? A well built barn will last a 
lifetime. If you haven’t one already, why not build 
now and be getting the use of it? 

You can get the whole bill from foundation to 
weather vane at your home town lumber yard. 
Come in and look at our large assortment of plans, 
and let us talk it over with you. 

Yours very truly, 


W. O. SLOAN LUMBER Co. 





Selling Lumber for Lawns Pays 
As the AMERICAN LUMBERMAN has pointed 
out many times of late, the retail lumberman 
has a large and profitable field before him in 
developing the market for lumber for use in 
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This Attractive Arch and Gateway Built of Wood 
Would Go Well at the Entrance to a Yard or 
at the Point Where Lawn and Garden Meet. 
it May Be Used Effectively Either in Connec- 
tion with a Wood Fence or with a Hedge 


ornamental lawn fences, pergolas, lattice deco- 
rations and the sundry other uses which one 
who studies the subject will readily uncover. 
One feature of the sale of such things is that 
a great deal of short length lumber can be 
used, which either can be obtained from the 
mill direct or from the accumulation of dam- 
aged stock in the retail yard. Pergolas, gar- 
den seats and the like can be obtained from 
the millwork manufacturers if the retailer so 
desires, or he may very easily make them, pro- 
vided a small woodworking shop is operated. 

The O. H. Keller Lumber Yard, Winamac, 
Ind., of which W. E. Cox is manager, some time 
ago laid its plans to push the sale of orna- 
mental wood fences, pergolas and the like, feel- 
ing that there was an excellent sales field and 
that Winamae, already a very attractive and 
pleasant town, would be _ rendered even 
more attractive and pleasant by this activity. 
On this subject Mr. Cox said: 


We are just beginning to get the work of selling 
pegolas and ornamental wood fences going nicely and 
have sold three pergolas and two ornamental fences 
for construction this spring. We find that each one 
built creates quite an interest and several inquiries, 
so we look forward to getting a good start in this 
line. I want to say that, taking the catalog prices 
from the manufacturers who specialize 
on this class of work, it is a mighty 
attractive piece of business for a little 
yard with a little mill. These things 
also help to add greatly to the beauty 
of the town. 

If our customer does not find what 
he wants in a _ standard catalog of 
this class of work, we design it to suit 
his particular wish and we find this to be a very 
good way to sell; both because it gives the cus- 
tomer a chance to display individuality in the con- 
struction, thus making him better satisfied and 
more enthusiastic and it also eliminates all com- 
petition. 






“A Wool-Tying Box on Every Farm’’ 

The above caption is proposed by the Missouri 
State Board of Agriculture as a slogan for 
every wool pool in that State. A bulletin on 
‘‘The Wool Box and Other Wool Marketing 
Helps’’ issued by the board contains a de- 
scription and illustrations of the box suffi- 
ciently clear to enable almost anybody to make 
it; and reasons enough are given to induce 
every wool grower to get one at the earliest 
opportunity. 

Last year, the bulletin says, 35 percent of the 
wool marketed thru forty pools in that State 
was reported ‘‘burry, chaffy, mixed with for- 
eign matter, seedy, dead, cotted ete.;’’ and 
‘the amount of wool falling in this rejected 
class was three times as great as the class of 
wool showing the next highest number of 
pounds.’’ The bulletin says further that buyers 
admit that they make the biggest profit on this 
wool because of the low price paid for it com- 
pared with its value after cleaning. 

Uniformity of tying fleeces and care to pre- 
vent mixture of the wool with various objec- 
tionable substances are recommended by the 
bulletin; the use of a wool tying box being an 
agency for affecting both these ends without 
much additional cost of money or labor. The 
accompanying illustration, reproduced from the 
bulletin referred to, shows how the box is built. 
It is shown here because it is believed that retail 
lumbermen will be doing their friends—the 
farmers — themselves and their community a 
valuable service in making these boxes up for 
sale at a low price to wool growers. 

‘To make a wool tying box,’’ the bulletin 
says, ‘‘take a board twelve feet long, one inch 
thick and one foot wide. Cut this board into 
four lengths of three feet each. Cut one of 
these 3-foot boards into three pieces one foot in 
length. With eight strap hinges about five 
inches long hinge together two of the 3-foot 
pieces and the three foot-square pieces. The 
center board, twelve inches square, will form 
the bottom of the box; the two end pieces, also 
twelve inches square, will form the ends, and 
the two pieces one foot wide and three feet 
long will form the sides of the box; and when 
unfolded will form a square three feet on each 
side. 

‘*Notch the longer pieces about one and one- 
half inches from the ends. From the remaining 
board, which is three feet long and one foot 
wide, cut two strips 1x 2x17 inches, notching 
them so that the notches will register with those 
in the boards. Cut two mortises into each of 


the longer boards and fit them with pieces of 
bent steel ribbon or band iron about one inch 
These will act as springs to hold the end 
Into 
small 


wide. 
boards in place when the box is set up. 
each of the ends and sides cut three 






























notches. These will serve to hold the twine in 
place while the fleece is being boxed.’’ 

The bulletin gives further instructions re- 
garding the use of the box. But that will be 
quite apparent to the average wool grower, or a 
simple demonstration by the lumberman will be 
even better than any written instructions. The 
wool box should be an addition to the farm con- 
veniences carried by the retailer ready for use 
on short notice. 





Plans New Type Loan Association 


ARKADELPHIA, ARK., June 6.—For some 
months N. V. Wright, president of the Wright 
Lumber Co., this city, has been working on a 
plan for the formation of a building and loan 
association that would be wide in its scope and 
free from the burden of red tape for which such 
organizations are noted. His idea has been to 
form a company that would specialize in making 





Start “Idea Fund”’ 


One of the most alert and successful 
retail lumber companies in this country 
makes a practice of putting down on 
paper every idea that is suggested. 
Furthermore, this company reads every- 
thing which seems suggestive of a busi- 
ness building idea and retains it. The 
head of the firm said: ‘‘We scan very 
closely every issue of the American 
Lumberman, looking for business build- 
ing ideas, and make it a point to clip 
the articles that interest us and place 
them in our ‘Idea Fund.’ ’’ How about 
starting an ‘‘Idea Fund’’ of your own? 











loans to farmers for building, and to provide 
the money at once upon application, whether or 
not the party securing the loan had been a 
member of the association. 

Last week the matter was presented at the 
meeting of the Arkansas Association of Lumber 
Dealers at Little Rock, and it met with instant 
favor, except that the more the matter was dis- 
cussed the larger it grew, until it was decided 
to lay down the bars and make it possible for 
both town and country to take advantage of the 
plan for building. The matter has been put 
in the hands of the lumbermen’s executive com- 
mittee, of which Mr. Wright is chairman, with 
instructions to go ahead, make all necessary 
preparations and get the thing on foot at once. 

By the terms of the new organization it will 
be possible to borrow money for erecting any 
sort of building and there will be no long wait- 
ing for the cash. It can be had at a rate of 
about 6 percent interest and repayable monthly, 


Wool Box Showing Details of Construction 
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quarterly, or on such other terms as may be 
agreed upon. This arrangement will enable 
the farmer, who heretofore has not been able to 
borrow thru building and loan companies, to 
make improvements, build a house, barn, cribs 
or storehouse to his very great advantage. 
Other loan organizations place money on town 
property only. Mr. Wright says it is intended 
te put the association on a solid financial foot- 
ing at the start by having the various lumber- 
men of the State advance the cash, so that delay 
in building will not be necessary. Announce- 
ment of the full plans of the company will be 
made at an early date. 





Western Hemlock Wins Favor 


The Howes Lumber Co., with offices and yards 
at 545 W. 71st Street, has been in operation 
thirty-two years on the same site. It was one 
of the first yards established to receive rail ship- 
ments of lumber in the Chicago district and its 
installation was one of the milestones which 
marks progress in this section. 

At present the volume of business is not up 
to normal, but there is a steady flow of orders 
for repair jobs. Some of these orders are of 
good size but the majority are very small. The 
total, however, bulks up quite large. The com- 
pany has its stock reduced to approximately 
50 percent of normal and is buying only to fill 
up on such items as become exhausted. The 
company recently bought a car of shingles, 
which have already begun to move out. It might 
be thought that this company, located as it is 
in a section of Chicago where the building of 
wood shingle roofs has been prohibited for 
years, would not find much of a market for 
‘wood shingles, but they do go out slowly but 
surely for repair jobs. Thé demand for round 
fence posts is also fairly steady and the com- 
pany gets in a supply and they slowly filter out. 

The company is handling more and more Pa- 
cific coast lumber and is finding that the trade 
likes most of this wood very well. A somewhat 
unusual item to be found in stock in Chicago is 
Pacifie coast hemlock. The company has been 
handling 4-inch hemlock flooring for some time 
and finds that its customers like this flooring 
very well. The company also has on hand some 
6-inch clear hemlock surfaced on four sides 
which is finding a ready market among those 
who want a little clear lumber to do a repair 
job. Some carpenters also take to it for inte- 
rior finish, The company has at this time an 
order in for some clear hemlock siding and be- 
lieves that the market is going to be very good 
in Chicago for this western wood. 


The Service That Wins Confidence 


Some thoughts which buyers of lumber and 
other wood products who are consumers would 
do well to bear in mind when they place orders 
for such material, are set forth in the Service 
Bulletin, the house organ issued monthly by 
John Geis & Co., of Brooklyn, a Baltimore 
(Md.) suburb. This publication says: 


Some days ago a customer came into our office 
and placed an order for a nice sized bill of mate- 
rials and explained: “I intended getting this ma- 
terial from you, but just to find out hew you stood 
on prices I had a competitor submit his price. 
Altho it was some few dollars lower than yours, 
I am placing my order here simply because 1 know 
that I will get what I order and pay for. It is my 
opinion .that quality and service come very high 
with your firm and that I can rest assured of cor- 
rect materials when I buy from your firm.” 

We, ofcourse, strive to be worthy of the confi- 
dence of ‘every customer. We will not sacrifice 
grades under any circumstances; neither will we 
sacrifice service. There is much more to selling 
lumber than just taking orders for various sizes and 
kinds of lumber and then delivering it. We like to 
talk over building problems with our customers; 
find out what use they plan to put their lumber to; 
what kind of paint they are going to use, and many 
other important considerations that may slip their 
minds. Once acquainted with the details, we are 
able to recommend certain kinds of wood for cer- 
tain purposes, often resulting in big savings to our 
patrons. Many times we can recommend lower 
grades for certain work because the wood is used 
simply as a base, or because it is to be painted so 
that sound knots etc. outlast poor grades many 
times, and thus reduce the cost of replacement. 

Labor is so high these days that it pays to give 
the most careful consideration to buying lumber. 
For the labor bill it costs just as much, if not more, 
to use poor lumber as good. And you should decide 
carefully and scientifically what woods you use for 
different purposes. Our experience in this business 


in the same place, with many of the origina] men, 
fits us to advise you correctly as to the right. wood 
for the right purpose. 

What we advocate is conservation and economy 
thru the use of the right wood in its proper place. 
By seeking. our aid freely and without obligation 
you may save hundreds of dollars now and in the 
next few years thru eliminating repairs and replace- 
ments. We sell more than building material. We 
give service and quality. 





An Alluring Name Helps to Sell Homes 


In connection with a subdivision enterprise, 
a Denver real estate company found it desirable 
to feature a small 4-room bungalow which it 
would build for $800 with a cash payment of 
$300. Now, small dwellings of this size have 
not in the past been idealized creations. The 
couple or family which ‘‘dreamed’’ of a home 
all its own had a larger house in mind. 


The people promoting this enterprise, how- 
ever, had a happy idea. They gave their 
‘‘leader’’ type of bungalow an alluring name. 
They called it, ‘‘The Love Nest.’’ It was fea- 
tured under this name in newspaper advertise- 
ments. A specimen or sample ‘‘Love Nest’’ 
was put up on some available land close in, 
this location advertised, and people told to come 
and inspect it. 


A Modern Indiana Retail Plant 


BEpForD, IND., June 6.—The Moore-Tresslar 
Lumber Co., of this place, has practically com- 
pleted, and has moved into its new lumber yard 
and office. However, the company plans 
to carry on improvements for some time and 
has not entirely fixed up its quarters, nor has 
it completed all its building. 

As the accompanying illustration shows, the 
plant is going to be very attractive and prac- 
tical. In this connection it is particularly in- 
teresting to know that the plans were drawn 
by Mrs. Herschel Moore, wife of the senior 
member of the firm, and represent a long period 
of study and planning. Particular attention is 
directed to the accompanying illustration, which 
shows that the office building is of a design 
similar to a house, a feature which adds much 
to the attractiveness of the entire plant. The 
new plant is only two and one-half blocks from 
the public square and the post office, and in 
fact is located just about in the center of Bed- 
ford. 

The office building proper is 20x40 feet and 
the entrance from the sidewalk leads customers 
into a reception hall that is divided from the 
business office by a handsome partition. Back 
of the business office is a private office. The 
basement under the of- 








fice is used for a fur- 
nace, coal room and also 
as storage space for 
paint, oils and other 
things that would be 
damaged by exposure 
to cold. Directly north 
of the building is the 
hardware department, 
which is 24x50 feet. 
Still farther north of 
the hardware depart- 
ment is a room 20x24 
which will be used as a 





The New Plant of the Moore-Tressiar Lumber Co. as It Appeared when 
Note Especially that the Office Is in a Building 


Nearing Completion. 
Which Resembles a Small, Attractive Home 


One young couple asked for the privilege of 
being married in this sample ‘‘Love Nest’’— 
and were, the whole making a feature news- 
paper story. 

The alluring name, the general building 
situation making such a small bungalow very 
attractive to homeseekers, advertising matter 
playing up the advantages of life out where a 
garden and a flock of hens could be cared for, 
combined to sell many ‘‘ Love Nests.’’ In fact, 
the company after a few weeks took the ‘‘ Love 
Nest’’ off the market, because all lots which 
could well be used for it were taken. 


The Hallack & Howard Lumber Co. in Den- 
ver named a small bungalow, ‘‘The Bide-A- 
Wee.’’ The name idealized it, made it attrac- 
tive to many couples and families that other- 
wise would have thought of its small size and 
price as below their level. A great many of 
these ‘‘Bide-A-Wees’’ have been sold. 


The ready-built house concerns have long 
named the various models they advertise. How- 
ever, there has been nothing alluring about 
most of these names. Their chief function 
has been that of convenience. 


The local builder or dealer has an opportun- 
ity to go them one better. He can select a 
name which appeals strongly to the homing 
instinets of people, and lights up the imagina- 
tion. In the general sales plan, such a name 
is logically associated with an appealing pic- 
ture used in advertisements, and a sample build- 
ing, in harmonious surroundings, which ean be 
shown prospects. 


— 


Makes Donation to College 

New Or.EANS, La., June 6.—James Hand, 
vice president of the J. 8. Otis Mahogany Co., 
importer, of mahogany logs and manufacturer 
and exporter of mahogany lumber, of this city, 
has just made a donation to Whitworth College 
of $25,000. This was in connection with the 
Methodist educational movement undertaken 
thruout the Southern Methodist Church recently. 





glass and glazing de- 
partment, while _ still 
farther north in a room 
24x50 feet is located 
the sash and door de- 
partment. In the second story of the sash and 
door department is located a carpenter shop. 
The two main lumber sheds are 56 feet wide 
by 140 feet long, are both double decked and 
have 20-foot driveways thru them. Later on a 
cement, plaster and lime house, 24 by 60 feet; 
a shingle shed, 24x70 feet; a timber shed, 24x 
40 feet, and a third lumber shed, 56x100 feet, 
will be erected. 

The Moore-Tresslar Lumber Co. has always 
found the sale of hardware and some other simi- 
lar side lines very desirable features of its 
business. On this subject J. Herschel Moore, 
of the company, said: 

We have always handled a complete line of 
builders’ hardware, paints, varnishes, all kinds of 
roofing and other side lines, such as brick, plaster, 
lime, cement, fence posts etc. We never lose sight 
of the fact that we are in the lumber business and 
are proud of it and always push lumber and wood 
shingles ahead of any substitutes, but at the same 
time in a little city of ten thousand the lumber 
yard has to run its business on the department 
store plan, and I will also add that the side lines 
have been very profitable to us. We say with a 
good deal of pride that we sell 90 percent of all 
the builders’ hardware and glass and possibly 75 
percent of all of the prepared roofing sold in our 
vicinity and it has been proved that our sales on 


our side lines will pay our overhead, which is quite 
an item. 


In Business for Forty-two Years 


PiTTsBuRG, Kan., June 6.—A big special 
souvenir edition of the Pittsburg Daily Head- 
light recently issued, carried among other in- 
teresting features a sketch of the Nuttman- 
Lemon Lumber Co., which is one of the old and 
substantial business institutions of this city. 
The company was established in 1879, and 
therefore has been continuously in operation for 
forty-two years. Its present officers are H. C. 
Lemon, president; A. M. Lemon, vice president, 
and James M. Lemon, secretary and treasurer. 
In the same issue there appeared a striking 
illustrated half-page advertisement of this com- 
pany, featuring some of its special lines of serv- 
ice. 
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Opening of Uptodate Display Room Arouses 


Enthusiasm of Prospective Home Builders 


Hundreds of Wichita (Kan.) citizens recently 
attended the opening of an up-to-the-minute 
sales and display room at the Wichita retail 
yard of the Long-Bell Lumber Co. with a live- 
wire manager, C. B. Sleeper, in charge. Long- 
Bell retail department officials were already 
‘‘sold’’ on the display room idea before the 
Wichita opening, but if there had been any 
lingering doubts they certainly would have been 
dispelled after witnessing the rousing reception 
given Mr. Sleeper and his assistants by the 
home hungry people of Wichita. 


Advertising Brings Home-Hungry Crowds 


Announcement of the opening of the display 
room was confined to two moderate sized news- 
paper advertisements, one in the evening paper 
preceding the opening day, and another in the 
paper published the morning of the opening 
day. The opening was announced for 3 0’clock 
in the afternoon, with a musical concert at 
7:30 o’clock at night. Workmen were finish- 
ing polishing the floor of the display room that 
morning. About 10 o’clock people began to call 
to see the display room, five hours before the 
time announced. The management was obliged 
to refuse them admittance until the work on the 
floor could be finished. 


Enthusiastic Visitors Urge Friends to Come 


About 1 o’clock the rush started, and from 
2:30 until 11 o’clock the room was filled with 
people, with others standing in the well kept 
yard waiting to get in. Estimates placed the 
number of persons who attended the opening at 
close to a thousand, which was considered re- 
markable, in view of the size of the room, 24 by 
40 feet, and the length of time the average per- 
son spent in the room. One man who went to 
the opening asked to use the telephone. He 
was overheard canceling a business appointment 
for that night and telling his wife to ‘‘ get the 
car and come right down.’’ Another man sent 
his boy out to the family motor, in front of the 
yard, to ‘‘tell the lady of the house to come 
an, ’? 

Company Constantly Develops New Features 


The room is on the second floor, just over the 
office of the company. The Long-Bell company 
is adding this sales and display feature to a 
number of its yards and as each one is built new 
ideas are developed. The stairway to the dis- 
play room leads from the front of the general 
office and is but a few feet from the main street 
entrance. 

Mr. Sleeper proved his thoro grasp of the 
business and his capabilities by being able, 
without a moment’s hesitation, to tell the exact 
price of any article in the room, the exact cost 
per square foot of the flooring laid, and the cost 
of every house complete in a plan book con- 
taining several hundred plans. 


Fireplace Adds Touch of Distinction 


Upon entering the display room, the first 
thing to attract the eye is a good looking fire- 
place on the south wall, built of gray brick, 
with the circle arch over the fire space filled 
with a 24-inch gas log with handsome bronze 
andirons in front. The shelf and trim of the 
fireplace are finished in ivory. Above the shelf 
are two wall recesses with attractive antique 
vases in them. At the left of the fireplace is a 
specially designed writing desk, finished in ivory 
and trimmed in black walnut. The desk is 
drop-shelf type and has a disappearing chair 
and waste basket. At the right of the fireplace 
is a built-in bookease finished in ivory and hay- 
ing 8-light glass doors. 


Door Display Is Most Complete 


The rest of the south wall to the right of the 
fireplace is given to a door display. The doors 
appear in cased openings, are fitted with dif- 
ferent styles of hardware, and show several fin- 
ishes. Each opening holds two doors, the first 
opening out and having a different finish on 


each side, the other door being fastened to the 
wall. These finishes are shown: Flemish oak, 
weathered oak, white enamel, dark fumed oak, 
light fumed oak, natural, walnut, ivory, forest 
green, mahogany, silver gray with aluminum 
filler, light golden oak, dark antique, light an- 
tique, gray enamel. Above the doors is a dis- 
play of miniature screen doors and two minia- 
ture windows complete with casing and trini, 
one with top sash divided three lights and the 
other divided four lights. The door display is 
continued on part of the north wall. One door 
with a full length French bevel plate glass 
mirror opens into a large closet, which holds a 
Murphy bed. 


Curtains and Hall Seat Are ‘‘Homey’’ 


Blue and tan curtains over the windows on 
the west wall add a distinctive touch of homi- 
ness to the room. 

A hall seat, half-cirele shape, has been built 
against the railing of the stairs, with cold-air- 
duct openings beneath. Seat and back are 
made of 14-inch quartered white oak flooring. 
The ends and top are of white pine finished in 
ivory. This seat is on the west side of the stair- 
way as one enters the room. On the east side 
of the stairway is a bookcase for plan and serv- 
ice books. This is finished in ivory, has two 
sets of glass doors and two good sized drawers 
below. Built on the end of the bookcase is a 


seat with back, bottom and arm rests of birch 
finished mahogany, trimmed in ivory. 

A rack against the north wall holds twenty- 
five samples showing different kinds of finish 
on several kinds of wood, to help the builder 
select the finish appropriate for each room of 


has two silver drawers, a linen drawer and two 
doors near the floor open into shelf storage. To 
the left and right of the buffet are china closets 
with eight-light glass doors. Each of these 
closets has three shelves, The top of the round 
breakfast table is of solid black walnut. The 
legs and rail are ivory finish, The seats and 
rails of the chairs are black walnut, the legs 
and backs ivory. The cased opening into the 
breakfast room has an arch effect. 


A Model Kitchen to Delight the Home Maker 


A model kitchen has been built in the south- 
east corner of the room. On the north wall 
there is a_ built-in ironing board cabinet. 
Against the east wall is a model kitchen cabinet, 
sink and storage space. Over the sink and 
work tables are three sets of shelves, two of 
these having glass doors glazed six lights, while 
the cabinet just over the sink has doors cut 
into four lights. The work tables are covered 
with zine. Below these are a flour bin, three 
drawers and two compartments for pans. These 
compartments have one-panel wood doors. 

On the south wall there is a small spice cab- 
inet, a mop and broom cabinet and a medicine 
cabinet. These are all built into the wall, the 
first two having doors with wood panels. The 
medieine cabinet has a bevel plate mirror. 

The display room is about 24 by 40 feet in 
size and shows three types of rooms—living 
room, breakfast room and kitchen—to very good 
advantage. 


Nine Different Kinds of Flooring Shown 


Another most attractive and interesting fea- 
ture of this room is the manner in which the 
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Visual Selling Is a Fine Supplement to Vocal Argument Where Pattern and Finish Are Concerned 


his home. These samples are about 5 by 10 
inches in size. 


Breakfast Room Is Attractively Furnished 


In the northeast corner of the big display 
room is a beautiful breakfast room. The floor 
is 214-inch maple finished natural. An unusual 
and attractive buffet spans the east wall. Doors, 
shelf and drawers are of black walnut, the bal- 
ance finished in ivory. Over the shelf of the 
buffet is a long bevel plate mirror. The buffet 


floor is laid. Nine different kinds of flooring 
are shown. The sections are divided by black 
walnut strips. From east to west: 2%4-inch 
maple flooring finished' in natural, 1x3-inch edge 
grain southern pine fidbring finished in natural, 
1x4-inch flat grain southern pine flooring fin- 
ished light golden oak, 1x3-ineh B flat grain 
southern pine flooring finished dark golden oak, 
t#x11%-inch quartered white oak finished natu- 
ral, 4%x2%4-inch clear plain white oak finished 
in light antique, }%x114-inch clear plain white 
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oak finished in dark antique, }3x2%4-inch select 
white oak finished in light golden oak, and 
}%x1%-inech select white oak finished in dark 
golden oak. 

The furniture in the living room section of 
the display room includes a 6-foot davenport 
table of the reed type, three straight chairs and 
two rockers, all reed with tapestry upholstery. 

Beaver board was used in paneling the walls 
and ceiling. The ceiling is beamed. The panels 
are of flesh color, and the wood strips, trim 














rial carried in stock except lumber. A-~com- 
plete line of doors is represented. Long-Bell 
creosoted posts are attractively displayed. A 
complete plan service is kept in this room also, 
where women may go and select plans for a 
home. 
Holiday Spirit Made to Prevail 

The holiday spirit was made to prevail at the 
opening. Citizens were invited to visit the 
display room and to bring their children alony. 
Souvenirs, such as yard-sticks and fly-swatters, 


i 


| 
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This Interior Would Sell Anybody on Built-in Furniture and Paneling 


and beams are finished ivory. All the ivory 
finish was rubbed with water and pumice stone, 
all other finishes rubbed with oil and pumice 
stone. 

On the table in the display room is a plan 
book showing more than two hundred homes. 
Every one of these designs has been figured 
so that Mr. Sleeper or his assistants can tell a 
customer just what any one home will cost com- 
plete with everything ready to move into. 


Flowers for Visitors; Luncheon for ‘‘Family’’ 


Arrangements had been made to give all the 
women carnations, and the flowers were placed 
in the display room. There were several beau- 
tiful baskets of flowers presented with the com- 
pliments of such institutions as the United 
Millwork Co., United Sash & Door Co. and the 
Wichita Beacon. 


Mr. Sleeper gave a luncheon at the Wichita 
Club’ and these members of ‘‘The Family’’ en- 
joyed a pleasant hour: Mrs. J. A. Foresman, 
Mrs. Bud Everitt, Mrs. J. E. Pennybaker and 
Mrs. C. W. Goodrum, J. H. Foresman, J. E. 
Marrs, F. V. Baxter, C. B. Sleeper, C. W. Good- 
rum, G. M. Wilson, J. A. Foresman, L. B. Luel- 
len, Bud Everitt, H. B. Peebles, Paul E. Ken- 
dall, and J. E. Pennybaker. 

“The Long-Bell Lumber Co.’s yard is at First 
and St. Francis streets, 175 feet front on St. 
Francis and 140 feet on First. The whole yard 
is under roof. The sheds are of the 3-deck type 
and the driveways of concrete. The building is 
brick. 

With the addition of the display room to the 
Long-Bell company’s equipment at Wichita, the 
yard there is up to date in every way, and em- 
bodies the very latest developments in modern 
merchandising of building material. The dis- 
play room idea is something new in the lumber 
business, and in adopting it Long-Bell has 
shown itself to be abreast of the times. 


Hannibal (Mo.) Display Opened Recently 


A sales and display room was opened recently 
at the Hannibal (Mo.) yard of Long-Bell. This 
room is right next to the office of the company, 
and contains a specimen of every kind of mate- 


-cial 


and whistles for the children, were generously 
distributed. A drawing was held, the holders 
of lucky numbers winning sueh prizes as doors, 
medicine cabinets, step ladders, roofing and 
shingles. 

Crowds thronged the room all day long. B. 
D. Street, local manager, reported that interest 
in the display did not end with that day, but 
that more visitors came to the yard the follow- 
ing week than there were on the opening day. 

J. H. Foresman, vice president and manager 
of the Long-Bell retail department, long has 
taken an interest in making uptodate improve- 
ments in the Long-Bell retail yards, and has 
been particularly interested in the establish- 
ment of modern display rooms. Mr. Foresman, 
C. W. Goodrum, division manager, and F. V. 
Baxter, purchasing agent, attended the open- 
ing at Hannibal. 





FORCE HOME MESSAGE OF FOREST WEEK 


PORTLAND, ORE., June 4.—Maj. John D. 
Guthrie, of the public relations section of the 
Forest Service at Portland, has made a very 
interesting study of the responses to appeals 
in 1921 in connection with the Forest Protection 
Week, for which the governors of Oregon, Wash- 
ington, California and Montana, complying with 
the request of President Harding, issued 
proclamations or special messages. 

As far as the Forest Service in the north 
Pacifie district was coneerned, says Maj. Guth- 
rie, an effort was made to concentrate the ef- 
forts for the week on the national forests. Full 
reports have not yet been had from all the for- 
ests, but judging from the number of newspa- 
per clippings received to date the idea went big 
in most of the headquarter towns. Tacoma, 
Seattle, Baker and Bend seem to have put over 
the week in a most creditable manner. 

Here is what was done to protect the forests: 

Five motion picture films were circulated thru 
Washington and Oregon during May; 300 lantern 
slides were sent out for use with special talks: 
1,000 copies of the President’s proclamation were 
sent out and in addition thereto 1,200 circulars 
containing “fire pointers,’ 2,500 copies of the spe- 
number of “Safeguarding America Against 


Fire,” 900 copies of a press circular on the Snell 


bill, 4,700 fire prevention sticker seals, 780 press 


bulletins of “The Last Great Stand,’ five special 
stories for Sunday papers in Portland, Seattle and 
Tacoma, 48,000 fire slogan sticker seals, 1,250 
circulars containing fire slogans, 3,200 special 
printed circulars for teachers, 45,000 printed 
sheets, “Protecting the Forest from Fire,” 2,000 
of “The Nation’s Woodlot,” 20,000 auto windshield 
stickers, 5,500 of “Harry Hunter” leaflet, 900 spe- 
cial fire signs of the Western Forestry & Conserva- 
tion Association, 20 rubber stamps to chambers of 
commerce in Oregon and Washington, reading “For- 
est Protection Week, May 22-28; Higher Taxes If 
Forests Burn,” 3,200 fire prevention buttons, five 
special letters to United States weather bureau 
offices in Oregon and Washington asking co- 
operation (which was given) in use of fire slogans 
on daily weather maps, 2,000 copies of circular, 
“This Man Is Up Against It.” 

Especially fine codperation was given by C. S. 
Chapman, of the Western Forestry & Conserva- 
tion Association, and Mr. Evinson, of the Natu- 
ral Parks Association, of Seattle, by fire pro- 
tection organizations, the press, commercial 
clubs, advertising agencies, teachers, auto asso- 
ciations, Boy Scouts and outdoor clubs. 





NEW INSURANCE RATE SCHEDULE 


New Or.eans, La., June 6.—A new reduced 
schedule of insurance rates on sawmills and 
planing mills is now in effect in Louisiana, 
and shortly will be adopted by all rate making 
bureaus in the southern States, as a result of 
the activities of the insurance department of 
the Southern Pine Association. 

The new schedule, if properly applied, will 
produce a lower rate on fire and use and oceu- 
paney insurance of a great majority of saw- 
mill plants on account of a modification of ex- 
posure charges, fire protection charges, and 
other charges. 


ARKANSAS PLANT DESTROYED BY FIRE 


Hourtie, Arx., June 7.—Eight hundred men 
were thrown out of work and a money loss 
of $1,250,000 sustained when the greater part 
of the plant of the Union Sawmill Co., of Huttig, 
was burned on May 31. Only the planing mill 
and dressed lumber shed were saved from the 
fire. The burned property includes large saw- 
mills, dry kilns, rough lumber sheds and all the 
rough lumber in the yards. The lumber con- 
sumed is estimated at between 17,000,000 aud 
18,000,000 feet. Four hundred men were em- 
ployed at the mill and an additional four hun- 
dred were employed in the woods. All of these 
are out of work for the present, but it is prob- 
able that many will secure employment in the 
rebuilding of the plant. 

The Union Sawmill Co., capitalized at $1,000,- 
000, and under the local management of Frank 
W. Seott, is a subsidiary corporation of the 
Frost-Johnson Lumber Co. Officers of that com- 
pany hastened to Huttig from St. Louis im- 
mediately after the fire. 

The fire originated in the dry kilns, but the 
exact cause could not be determined. The com- 
pany’s system of waterworks was not adequate 
to deal with the fire, and altho dynamite was 
used to check the flames it had little effect. A 
strong wind carried the fire to the town of 
Huttig and roofs caught fire, but the flames 
were extinguished and a general conflagration 
was prevented. 

A modern sawmill plant with a capacity of 
300,000 feet daily will replace the burned plant 
and plans are already being prepared. F. W. 
Seott, local manager, said that work on the new 
plant will be started within the next month and 
that it will probably require six or eight months 
for completion. In the meantime, he said, the 
employes of the company at Huttig will be 
‘‘taken eare of;’’ employment will be given 
when possible and no rent for homes will be 
required. The new plant will be of the latest 
type, equipped with the most up-to-date ma- 
chinery on the market, according to Mr. Scott. 
It will be built on the site of the burned strue- 
ture. The company owns about 250,000 acres 
of pine in southern Arkansas and northern 
Louisiana. 
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News of Importance Concerning Building 
In Various Sections of the United States 


A WAY TO BOGST HOME BUILDING 


CINCINNATI, OHIO, June 6.—At the Own 
Your Own Home exposition held in Cincinnati 
recently W. Perey Hubbard, secretary district 
No. 1, Ohio Association of Retail Lumber Deal- 
ers, who had charge of the exhibits of the 
Southern Pine and the California Redwood as- 
sociations, came in contact with many prospec- 
tive home builders who, to his surprise, were 
unfamiliar with the method of financing the 
building of homes thru building and loan uasso- 
ciations. As a result he has sent the following 
letter to the members of his association, advis- 
ing them to help educate people along this line, 
as he believes such efforts will stimulate home 
building: 

It is surprising to note the number of people 
who are interested in building new homes. How- 
ever, the ignorance of a large number of the peo- 
ple as to how they may be able to finance their 
homes is also very surprising. 

We would naturally think by the amount of ad- 
vertising and publicity given to building and loan 
associations that practically every man, woman 
and child in Hamilton County would understand 
their workings, but I have found out during this 
meeting that a large number of people who have 
some money, in most cases enough easily to start 
a home, do not know they can secure help from the 
building and loan associations to finish it. 

If each of you should question your customers 
who buy only in a small way, as to what they 
would like to do toward owning a home, and as 
to what they can do, I believe it would be bene- 
ficial to all and greatly stimulate home building. 
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REPORT IS SHARPLY CRITICISED 


Sr. Lovuts, Mo., June 6.—The executive Board 

of the American Engineering Council after 
three hours debate accepted, but without ap- 
proval or disapproval, the report of the coun- 
cil’s committee on elimination of waste in in- 
dustry, appointed by Herbert Hoover. The 
125,000-word report of the committee will not 
be given out for publication until it has been 
revised. 
’ The findings of Col. Sanford E. Thompson, of 
Boston, to whom was assigned the building in- 
dustry for investigation, were reported in the 
AMERICAN LUMBERMAN of last week. Generally, 
the committee had charged the management of 
industries with responsibility for more than 50 
percent of the waste, and labor with responsi- 
bility for less than 25 percent. 

The report was subjected to severe censure. 
William McClellan, of Philadelphia, a member 
of the board, representing the Institute of 
Electrical Engineers, questioned its accuracy. 
He said that it was not in any sense of the term 
an engineering report, as engineers deal in facts 
and figures. ‘‘This is an article such as a 
sociologist or an economist might produce,’’ 
he said. F. J. Miller, of Bucks County, Pa., 
representing the American Society of Mechan- 
ical Engineers, said the report gave conclusions 
withuut setting out the facts on which the con- 
clusions were based. 





STRIKE ENDS AND BUILDING STARTS 


CLEVELAND, OHIO, June 6.—The end of the 
building trades strike here, which was brought 
about on June 1, is seen by lumber and other 
building material interests as the beginning of 
real building activity in this district. 

Immediately after the decision on June 1, 
work on public structures was resumed, and it 
was agreed that all work should be under way 
by June 6. The arbitration committee was ex- 
pected to hand in its working and wage plan 
by June 9. 

While the controversy between the employ- 
ers and employees may seem to be settled, the 
differences between the building industry fac- 
tors and the building public are apparently only 
beginning. This is seen in the announcement of 
Cleveland Chamber of Commerce officials that 
legal steps will be taken against the Building 
Trades Employers’ Association and the build- 
ing trades labor executives to compel them to 


adopt the open shop in the building industry. 
It is the claim of chamber officials that any 
agreement for continuance of the closed shop 
plan is in restraint of trade. Incidently, re- 
peated efforts were brought to bear upon the 
employers to adopt the American Plan Associa- 
tion principles, during the strike, but without 
suceess. 

Members of the Cleveland Board of Lumber 
Dealers, while satisfied that the end of the 
strike menas a resumption of building activ- 
ity, are disappointed in the outcome in that 
the open shop plan has not been adopted. For 
this reason, according to J. V. O’Brien, secre- 
tary of the board, the organization is with the 
chamber in its effort to bring about the adop- 
tion of open shop plan. 





TO HOLD BUILDING EXPOSITION 

CLEVELAND, Onto, June 6.—A national build- 
ing exposition conducted by the construction in- 
dustry for the purpose of stimulating building 
operations will be held this fall in Cleveland’s 
new exposition hall being erected at a cost of 
$5,000,000. This is considered the largest and 
finest exposition building in America. It has 
an exhibition space of 70,000 square feet. 

The management of the show is in the hands 
of a special corporation formed by representa- 
tives of the construction industry—lumbermen, 
brick manufacturers, building supply men, con- 
tractors, architects, electrical, heating and fix- 
ture men, realtors, bankers and others who are 
active in the construction industry. 

Ralph P. Stoddard, secretary-manager of the 
Common Brick Manufacturers’ Association of 
America, is director general of the show and 
offices have been opened at the Builders’ Ex- 
change here. 

As many conventions will be held in Cleveland 
during the days of this exposition it is expected 
that the show will exert a national influence. 
Every exhibit must be educational in nature and 
must demonstrate a step in the operation of 
designing, buying, building, equipping or fur- 
nishing of a building, or in the beautifying of 
its exterior. 





HIRE MEN ON OPEN SHOP BASIS 


PiTTsBuRGH, Pa., June 7.—The long expected 
strike of about 8,000 employes of Pittsburgh 
building contractors occurred on Thursday of 
last week when the union men failed to come 
to an agreement with their employers on a wage 
scale for the ensuing year. About 1,000 men 
remaining at work are employed by contractors 
who are not members of the employers’ associa- 
tion and are continuing to pay the wage rate 
that has been in force for the past year. 

E. M. Tate, secretary of the Building Con- 
struction Employers’ Association, said that 90 
percent of the 15,000 workmen in the building 
trades were idle, but added that 40. percent had 
been idle before the strike, thru lack of work. 

Mr. Tate later announced that 150 men had 
gone to work under the open shop plan of the 
association. Hundreds of applications, Mr. Tate 
said, are being received and the men will be 
placed as rapidly as the employers can use 
them. Idle men, he asserts, are finding reduced 
wages and changed working conditions much to 
be preferred to continued idleness. 

Local lumbermen said today that their busi- 
ness had not yet been much affected by the 
builders’ strike, although the effect is certain 
to be felt. 

At Clarksburg, W. Va., the bricklayers em- 
ployed by the Richards Construction Co. re- 
fused to accept a reduction of 50 cents an hour, 
to $1 an hour. New wage Seales have been 
agreed upon by the contractors there for nine 
classes of workmen, including plumbers, carpen- 
ters, painters, plasterers, roofers, cement fin- 
ishers, lathers, electricians and _bricklayers. 
The reductions range from 20 to 50 cents an 
hour. A general strike in the building trades 
there is in prospect. 


AIDING THE ULTIMATE CONSUMER 


Newark, N. J., June 6.—The J. F. Glasby 
Lumber Co. has found a response to its ‘‘ direct 
to the home owner’’ policy. This policy does 
not mean that sales are made direct to the home 
owner, but rather that, by advertising and per- 
sonal conference, prospective builders are ac- 
quainted with the quality of lumber and timber 
supplied by this company, and with the ad- 
vantages of having the contractor obtain his 
lumber from the Glasby yards. 

The firm holds that there are many ways in 
which the home builder may benefit by a first 
hand knowledge of the company with which the 
contractor deals. In the first place, he is saved 
money if the contractor does business with a 
firm that keeps costs to a minimum, Then 
again, he is saved money if the firm from which 
the contractor purchases is one which is quali- 
fied to and does supply high grade material 
which will stand the ravages of time. Further, 
in many cases it is a matter of importance to 
the home builder that delays shall be avoided. 

The Glasby company in earrying out its ‘‘di- 
rect to the home owner’’ policy invites inquiries 
from prospective home builders and agrees to. 
furnish them all assistance in its power. A 
representative of the Glasby firm said: 

With increased interest in home ownership and 
an increase in the percentage of families which own 
their own residences, there is less and less of a dis- 
position on the part of prospective home builders 
to deal only with the contractor and take no inter- 
est in the source of lumber which is put into the 
building. The home builder of today is making it 
his concern to find out who is supplying the lumber 


that will be used in his house and what the stand- 
ing of that particular company is. 


SOME PRICE ADVANCES COMPARED 


Boston, Mass., June 6.—The following in- 
teresting comparison of structural steel price 
advances with those of brick, lime and cement, 
appeared in a recent issue of the Boston News 
Bureau: 


May, May, 

1913 1920 1921 

Structural steel (100 pounds) .$1.60 $2.30 $2.30 
ETE Pen nore re ee 6.56 *9.43 18.40 
EOE PPS Pe eC The 1.08 *1,.55 3.33 
SER nat ce eine eenns ae culne 1.58 *%2.27 3.10 


*Price if increased in the same proportion as 
structural steel. 

Structural steel advanced 43 percent over 
1913. The other three items advanced respec- 
tively 165 percent, 206 percent, and 96 percent. 
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BUILDING TRADES MEN ACCEPT CUTS 


INDIANAPOLIS, IND., June 6.—An agreement 
has been reached in Lafayette, Ind., between 
the associated contractors and the union ecar- 
penters and hod carriers, the carpenters having 
signed up for 8214 cents an hour, or a reduction 
of 7% cents instead of 10 cents as proposed, 
and the hod earriers will receive 62% cents, a 
cut of 7% cents. No agreement has been 
reached with the lathers. 
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BUILDING STRIKE CONTINUES 


PHILADELPHIA, Pa., June 6.—The building 
strike is still on officially, but it would hardly 
be known except for the fact that the uncertainty 
is keeping the big contractors from proceeding 
with the work. During May there were 1311 
permits issued, for 1430 operations, to cost 
$3,569,890. This included the best showing in 
dwelling houses there has been for some time, 
including 138 dwellings, to cost $1,005,700. 
This brings the total dwellings for the five 
months of the year up to 475, at a cost of 
$2,940,925. 

It is felt that the building labor situation is 
slowly but surely righting itself, but as long 
as the builders have thrown down the open shop 
gauntlet to the unions, they fear to go ahead 
until the matter is settled. 

In Woodbury, N. J., where Victor E, Kugler, 
lumberman and box maker is mayor, the greatest 
building boom in the town’s history is in 
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progress. A strike of two months’ duration in 
the lower anthracite region was settled on the 
last day of May, when the men agreed to re- 
turn to work at 80 cents, and a lot of work is 
being started. 

Bethlehem, Pa., is having a building boom, the 
permits issued in May being for building work 
to cost $111,160. 

In Trenton, N. J., the Master Builders’ As- 
sociation has undertaken to put into effect a 
20 percent reduction, and the result is a strike 
that threatens to tie up building work for a 
time. 

In Wilmington, Del., material men and most 
of the workmen have agreed to substantial re- 
ductions, and the prospects for building work 
proceeding are very good. 

Taking this section as a whole, the building 
business is certainly coming up well, and while 
it is Slow right in this city, the suburban work 
is where the largest percentage of lumber ‘is 
used, and many of the Philadelphia lumbermen 
are benefiting by the work that is going ahead. 

Hardwood is not selling well, as the furniture 
demand is dull, and there is not much inside 
trim of hardwood being used in the smaller class 
of houses being put up outside the city. 





BUILDING IS AT HIGH TIDE 


BIRMINGHAM, ALA., June: 6.—Building opera- 
‘tions in May were larger in Birmingham than 
any month since 1914. Figures show 533 per- 
mits to cost $766,620 for that period. That 
record is by far the best showing made during 
a month since many months prior to the out- 
break of the European war. 

Construction of homes continues at unprece- 
dented pace. In May, 165 houses were built, 
to cost $308,000. In April there were 160, at 
a cost of $290,035, and in May, 1920, costs of 
houses built were $126,000. 

Detailed figures are: 





Tupe Permits Cost 
Frame residences .........c0. 165 $308,000 
Miscellaneous frame .......... 57 10,165 
ROPGMS UO SIAMC.. oc ci cccacs 248 58,100 
Apartment houses ........ wae 1 60,000 
Ween, WUE gc ee kccccwus 12 306,000 
ee 11 8,650 
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BUILDING ACTIVE IN HAWAII 


A. B. Kroll, assistant manager of Allen & 
Robinson (Ltd.) of Honolulu, T. H., in com- 
menting upon business conditions in a letter 
to the AMERICAN LUMBERMAN, said: 


We have not as yet felt the influence of changing 
conditions in the Hawaiian Islands as they have 
affected the mainland. The building trade for the 
year 1920 shows up very well; so far this year we 
have had almost a boom in construction. The 
tightening of credits, however, is being felt, and 
money to loan on building operations is scarce, the 
banks refusing to loan on speculative building, pre- 
ferring only to loan on home building. This we 
consider a good omen, however, and we think under 
these conditions it is time to push community spirit 
and home building. 





EVILS OF HIGH BUILDING COSTS 


Burrao, N. Y., June 8.—Some of the local 
lumbermen are of the idea that building is not 
in very healthy condition. One of them said 
this week that a dozen houses had been put up 
on his street this season, with foundations for 
a dozen more. The asking price is $8,400 for 
a house that sold for $4,000 before prices went 
up. The people who buy them, he says, do not 
look as if they ever saw $8,400, or ever 
would see it, and he thinks that many of them 
will live in the houses a short time and then 
leave them in battered condition. By that time 
there will be second mortgages and other in- 
cumbrances that will insure losses to somebody 
at least. This method of handling new dwellings 
shows that rents are not high enough to make 
building a profitable investment. 

A Buffalo newspaper, after mentioning a 
dozen different cities which ‘‘ report home build- 
ing activities,’’ says ‘‘the absence of Buffalo 
from this list deserves consideration.’’ The 
fact of the matter is that an investigation into 
actual building figures shows that Buffalo will 
average up well with the cities which are cited. 
It is much more active than some of them, and 
searcely less so than any of them. One of the 
largest apartment houses ever erected in the 
city has lately been completed, and the number 
of dwellings going up is not far from normal. 


BIG INCREASE IN BUILDING ACTIVITY 


Norrotk, Va., June 6.—Home building in 
Norfolk has taken a new lease of life. There 
were more permits for the building of homes 
issued during May than any other month this 
year except March. The wage cut of the build- 
ing trades workers, which went into effect last 
month, is responsible for a great deal of the 
renewed activity in building. 

A number of large projects which have been 
under consideration for some time are expected 
to materialize this month, and bids for about 
$2,000,000 worth of building have been called 
for. The big oil station at Craney Island, near 










“We want an America 


of homes, illuminated 
with hope and _ happi- 
ness, where mothers, 


freed from the necessity necessity, no lack of op- 
of long hours of toil portunity shall prevent 
beyond their own doors, the gaining of that edu- 
may preside as_ befits cation so essential to 
the hearthstoneof best citizenship.”— 
American citizenship. From President Hard- 
We want the cradle of ing’s Inaugural Speech. 
A =<? i Ma n hice 

rocked under conditions a 

so wholesome and _ so Everywhere ; in 
hopeful that no blight Every City is the 
may touch it in its de 

Maye se + —_ we want Need of Homes 

o provide that no self- 

ish interest, no material Apparent! 


THE BUILDING OF A HOME 
IS AN INDICATION OF BE- 


LIEF IN THE FUTURE PROS- 
PERITY OF THE CITY. IT PERSON- 


IFIES THE AMERICAN SPIRIT OF IN- 
DEPENDENCE, AND PRIDE OF CITIZENSHIP! 


Prices in every type of material necessary 
to complete a home, from foundation ma- 
terials up, show decided, and in numerous 
cases, surprising reductions from 

20% to 40% 

Rentals show little reduction, if any. 

The Monthly Rental Budget put into a home 
brings its full measure of return in content- 
ment and happiness. 

Gather ’round the table this evening, you 
families who have had your Own Home in 
prospect; get out your plans and decide to get 


new estimates, so that you may reach a de- 
cision to 


BUILD NOW 


Here are listed some of the people who are 
building now, or are going to commence at 
once, at the greatly lowered cost of home 
building : 


P. Hibnes, 


J. E. Bales, 


S. W. Miller, W. E. Halton, 
T. F. Mattas, Gayle Rollins, 
Ray Hough, A. J. Victor, 
C, A. Kohlmier, L. Ilten, 


G. Lazio, 
Frank Bursh, 
Ed Brown, 
Wm. Jirsa, 
Hedges Co. 


W. A. Britton, 
W. G. Frazee, 
A. B. Burnett, 
Hatton, Holmes & 
Anthony (2 Homes), 
(3. Homes), Jos. Pechekec, 
W. L. Shanlin, Dr. Neibert, 
Anton Matyk, A. Hrbek. 
Chas. Sheppard, 
This, the third of a series of advertise- 
ments, is dedicated to the future home own- 
ers who will continue to make this a 


Greater Cedar Rapids 
and is published by the 
Building Supply Dealers 
of Cedar Rapids 











The above advertisement is one of a series being 
run by those interested in stimulating home 
building in Cedar Rapids, lowa. A particular 
commendable feature of this advertisement is 
the fact that it lists those who have the pro- 
gressiveness to go ahead and build under pres- 
ent conditions. 


this city, to cost in the neighborhood of 
$5,000,000, will be begun within a month or 
two. The Government has broken ground for 
a large marine hospital, to cost over $1,000,000. 
The City of Norfolk is considering the building 
of additions to schools and new schools necessi- 
tating an outlay of nearly $1,000,000. 

The retail lumber yards in this city and im- 
mediate vicinity are busy, and very’ hopeful 
for the future. There is prevalent a more 
general spirit of optimism as to business condi- 
tions in the future and the improvement in build- 
ing is one of the influences in that direction. 





AWARDED BUILDING CONTRACTS 


MERRILL, WIS., June 7.—The Fraser Lumber 
& Manufacturing Co. has just been awarded the 
contract for a new frame and stucco bungalow 
to be erected by Moses Bender, Appleton, Wis., 
and has also been awarded the contract for a 
new dance pavilion, 60 x 100 feet, by John 
Heindl, at Greenville. i 

Work on eleven residences under construction 
by the Stevens Point Housing Co. at Stevens 
Point Wis., will be finished by July 1. Several 
of the new homes have already been spoken for. 


—_—s_ 





BUILDING PERMITS SET NEW RECORD 

DENVER, CoLo., June’ 6.—Building permits is- 
sued during May broke all previous records in 
one respect—the erection of new homes. Per- 
mits were issued for seventy-four brick resi- 
denees, to cost $332,700, and for 113 frame 
houses representing an outlay of $162,800. A 
total of 664 permits for $807,475 worth of build- 
ing were issued. 


WILL ERECT SCHOOL BUILDINGS 


MosiLe, ALA., June 6.—The Mobile County 
Board of Edueation has adopted a building pro- 
gram calling for the erection of four new school 
buildings during the present year and repairs 
and enlargements to several others, the entire 
investment amounting to approximately 
$100,000. 

Retail lumber dealers of Mobile report more 
sales during the spring, with an aggregate 
volume far in excess of any similar period in 
several years. There are more houses under 
construction now than at any former time since 
the period of activity in that line following the 
location here of several shipbuilding yards dur- 
ing the war, and contractors and architects re- 
port good prospects for continued activities 
thruout the year. 


WILL DECLARE OPEN SHOP 


San Francisco, Cauir., June 4.—While the 
deadlock continues in the local building situa- 
tion, it soon will be ended, according to an an- 
nouncement by the Builders’ Exchange, that all 
relations with the Unions in the building trades 
have been broken off and that work will be 
resumed June 13, on the open shop or American 
plan. Lists have been opened for the registra- 
tion of both union and non-union men for future 
employment by the contractors. Building in the 
city now is tied up, with the lumber yards closed. 
Even if lumber could be secured, the closing of 
yards handling other building materials, would 
prevent construction work from going ahead. 





EVERY CARPENTER IN CITY IS BUSY 

SpoKANE, WaSH., June 4.—Every carpenter 
in Spokane is busy, mostly on home construction, 
according to the secretary of the carpenters’ 
union. During the month of May, 44 permits 
for new houses of an estimated value of $99,000 
were issued. In the same month last year, the 
permits numbered 21 for new houses valued at 
$73,100. In addition to the fact that building 
costs are lower, the tendency this year is to 
build more modest homes. 

Instead of being constructed by builders and 
real estate men, the majority of the houses now 
under construction are being built by the actual 
owners who intend to make them their homes. 

The committee appointed by the Chamber of 
Commerce to investigate building conditions with 
a view to stimulating construction, particularly 
home construction, has practically given up the 
job because there is no need for its work. 
‘Why should the committee go any further?’’ 


(Continued on page 85) 
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“THERE'S NO PLACE LIKE HOME™ 





nessee Farmers’ Convention, held at Knox- 

ville, Dr. H. A. Morgan, president of the 
University of Tennessee and secretary of the 
convention, in telling of the history and pur- 
poses of the convention laid down a program 
and policy that should serve similar community 
organizations anywhere in the United States, 
and the results achieved in East Tennessee would 
be achieved by a similar organization anywhere. 
Dr. Morgan said: 

‘* Away back in the early seventies a few men 
who were capable of looking into the future, 
visualizing coming agricultural conditions, and 
predicting what the needs of this section would 
be, met and formed an organization known 
then and now as the East Tennessee Farmers’ 
Convention. A few of the charter members are 
still living. 

‘*The spirit of the convention from the begin- 
ning has been neighborliness, codperation and 
altruism. Thru this spirit rural people have 
developed such a pride in the average family 
of east Tennessee that they are contented and 
happy. There has been less migration of farm 
boys and girls to cities than elsewhere in the 
State. There has been a more diversified and 
permanent system of agriculture practiced. The 
livestock interests have been fostered until beef 
and dairy cattle, hogs, sheep and poultry are 
integral parts of the farming operations of this 
section. More substantial farm homes have been 


eo BEFORE the annual East Ten- 


roads, homes, mney livestock, social siaitiiheie 
and community interest are what the East Ten- 
nessee Farmers’ convention stands for.’’ 

* * * 


Gives Kids Kite Sticks for Contest 


Every year the Department of Recreation of 
Detroit, Mich., promotes a kite flying contest for 
the people of the city, both children and adults. 
This year it occurred to C. A. Strand, of the 
Strand Lumber & Woodwork Co., that it would 
be a good stunt to offer kite sticks free to all 
children who desired to enter the contest. So 
he placed an advertisement in a single local 
paper once, and the result was a crowd of boys 
and girls as shown in the accompanying illus- 
tration. 

Mr. Strand says: ‘‘When the kids showed 
up, as they did to the tune of one hundred or 
more from the section immediately surrounding 
our plant, we secured their names, addresses, and 
names of schools attended, and whether or not 
their parents owned their homes. This record 
will be used by us as a mailing list.’’ The boys 
and girls were all lined up and photographed 
before and after the sticks were presented to 
them. 

The kite-flying contest in Detroit is an event 
of great interest in that city and it brings out 
many unique kites and some extraordinary 
stunts in flying. The kites entered are judged 
for originality and skill in construction before 


ESOLUTIONS ADOPTED at a ation 
Re of Goodridge (Minn.), Community Club 
pledge the organization’s support to vari- 
ous community projects and in general set forth 
the club’s purposes so well that they are deemed 
worth of reproduction here. The club is ready 
to back every movement that is designed to 
promote community betterment, as the resolu- 
tions plainly show: 

*«1—That the community club will continue 
to codperate and further the general interests 
and welfare of the community at large. 

‘*2——That if arrangements are made for a 
tri-county fair this year, the community club 
will give its undivided support to the success 
of the undertaking. 

‘*3—That the community club give its loyal 
support to provide an agricultural exhibit from 
eastern Pennington County at the next Penning- 
ton County fair. 

‘*4-That the community elub will be the 
first to give its support to the proposed plan of 
arranging for a Pennington County booth at 
the next Minnesota State Fair. 

‘*5—That the community club considers the 
existence of a band an asset to the village and 
community and expresses its appreciation of the 
good will the members of the band have shown 
in community activities during the last year. 

‘*6—That the community club realizes the 
social and educational value of a lyceum course, 








THESE YOUNGSTERS GATHERED AT THE STRAND LUMBER & WOODWORK CO., TO GET KITE STICKS 


established. There has been more public school 
interest and more public road development than 
in most sections of the country. The convention 
stood for agricultural progress. It has not been 
satisfied with local attendance, but farmers and 
their wives and families from every County in 
east Tennessee have been inoculated with that 
pride in farm, community, County, State and 
nation which is essential to the development of 
the highest type of American citizenship, 

‘*Tho many years have passed since the initial 
organization, the convention has not completed 
its work. It reeognizes in agriculture a business 
of increasing interest and progress; of problems, 
due to changing conditions, that must be met 
by intelligent and trained effort. It has been 
interesting to witness the enlarged activities of 
the convention—how the men, women, sons and 
daughters from the farms have all become in- 
volved in the educational and economic prob- 
lems of east Tennessee’s agriculture; how the 
business interests of this section respect and 
honor farming, many business men having, 
thru the influence of the convention, purchased 
farms, which they are now operating. 

‘“*The slogan of the convention has always 
been, ‘The country is the place to live and we 
are going to make the country a place where 
folks want to live.’ Better schools, churches, 


flying; for pull on the string, for height, for 
airplane design, and kite battles in which con- 
testants try to cut the strings of one another’s 
kites are an exciting feature of the program. 

Entrants in the contest are supplied with 
charts and instructions for the building of the 
kites, and rules for the contest provide that 
every kite must be made by the person entering 
it. Gold, silver and bronze medals are pre- 
sented to the winners and the school center win- 
ning the most points is presented with a ban- 
ner. The contestants are divided into two 
groups coinciding with two districts of the city; 
one contest being held in Pingree Park and the 
other at Northwestern Playfield, both at 1 p. m. 


THE COMMERCIAL Cub of Lincoln, Ill., has 
gone on record in favor of erecting a community 
house for the town and community. 

* om * 


Pusuic spirited citizens of Little Falls 
(N. Y.) community recently held a meeting in 
the rooms of the Herkimer Country Trust Co. 
and laid plans for promoting calf and sheep 
clubs and other farm projects for interesting 
the boys and girls of the county. School super- 
intendents, farm bureau leaders, representatives 
of the State farm bureau and others from all 
sections of the county were present. 


and in view of the fact that few other entertain- 
ments of a like character exist, we suggest that 
the business men of Goodridge, following the 
precedent of other villages, procure and main- 
tain a course for the coming year. 

“*7—That the community club appreciates 
the work of the farm bureau and County agent 
in providing a farmers’ short course and for his 
general service to this section of the County 
thruout the year. 

‘*8—-That the community club recognizes and 
commends A. C. Tvedt, the president of the 
Goodridge Commercial Club, in his untiring 
efforts to establish a State highway extending 
from Oklee to Roseau. 

‘*9——That the community club codperate with 
the local board of health in arranging for a 
general ‘‘cleanup’’ day in the village of Good- 
ridge.’’ 

* * * 

THE JACKSON County (Mich.) Federation 
of Women’s Clubs at a recent meeting voted 
to put on a course of lectures to bring noted 
speakers to Jackson. The federation also voted 
$50 as a nucleus for a fund to carry on a recrea- 
tional program, and is receiving contributions 
to the same fund; the idea being to secure 
enough to employ a recreational director to 
supervise play at the parks. 
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INDUSTRIAL COST ASSOCIATION CONFERENCE 


East Avrora, N. Y., June 1.—The first 
national conference of the Industrial Cost As- 
sociation, an organization that has been in 
existence only six months, developed the fact 
that the matter of cost accounting has many 
angles that are considered by business men 
vitally related to conditions that prevail at 
present. The attendance at the meeting exceeded 
all expectations and the interest manifested in 
the various subjects discussed often continued 
after the sessions had adjourned. 

The conference took up in order the follow- 
ing topics: Current influences on cost problems, 
current problems in expense distribution, uni- 
form cost systems, standardization of cost 
terminology and fundamental principles, and 
the human element in costs. The last mentioned 
was the theme of addresses by Harry Tipper, 
of New York and I. H. Mills, of Brooklyn. 
The latter, who is superintendent of the Sperry 
Gyroscope Co., explained how the Golden Rule 
works in that concern’s factory. 

The distribution of expense was a subject 
that aroused a good deal of interest, being 
brought before the conference by the question 
‘*Should Abnormal Burden be Included in Cur- 
rent Monthly Cost?’’ The issue was joined in 
three papers by H. B. Pavitt and W. L. Erdman, 
of the Alleghany Steel Co., Brackenridge, Pa., 
and Thomas J. Haley, of the Faweus Machine 


Co., Pittsburgh, who took the affirmative; the 
opposite view being presented by E. J. Wesson, 
of the W. T. Rawleigh Co., Freeport, Ill. More 
than fifty speakers joined in the debate which 
continued well into the night, and was not 
ended when adjournment was taken. A vote 
showed a 3 to 2 victory for those opposed to 
including the abnormal burden, largely due to 
idle plant facilities, in current monthly costs. 
Interest in this subject had been excited in 
advance of the meeting by a 10,000-word pam- 
phlet, written by T. W. Dinlocker, assistant 
comptroller of the S-K-F Industries (Ine.), 
New York, and A. W. Wainwright, works 
auditor, Skayef Ball Bearing Co., Hartford, 
Conn., which was published by the association. 

As a result of an address on standardization 
of cost terminology made by Addison Boren, 
manager of the works accounting bureau of the 
Yale & Towne Manufacturing Co., Stamford, 
Conn., that gentleman was named the head of 
a committee to write a lexicon of cost termin- 
ology. 

The conference agreed that it is impractica- 
ble to devise complete uniform account systems 
adaptable to all factories alike, the best cost 
system being the one developed from the in- 
dividual factory end by the employees. 

One result of the national conference was to 
bring out something in the nature of a national 


consciousness and a better understanding of the 
purposes of the organization. Secretary-treas- 
urer A. A. Alles, jr., whose headquarters are at 
1501 Peoples Bank Building, Pittsburgh, re- 
ported that requests had been received from 
Boston, Bridgeport, Philadelphia, Rochester, 
Buffalo, South Bend and Cleveland for the 
speedy formation of sections centering in these 
cities. The secretary-treasurer stated also that 
plant executives in Cincinnati, Milwaukee and 
St. Louis had indicated a desire that sections 
be established there. 

M. F. Simmons, of the General Electrie Co., 
formerly president, resigned and in his place 
J. W. Stannard was chosen; Mr. Simmons re- 
maining national director. To assist the 
secretary-treasurer an executive committee was 
chosen comprising President Stannard, H. S. 
Peck, comptroller S-K-F Industries (Inc.), and 
G. K. Wilson, secretary Sullivan Machinery Co., 
Chicago. Mr. Peck was made chairman of the 
committee to prepare for the next conference 
to be held this fall. 





MONEY IN CIRCULATION May 1 totaled $5,973,- 
000,000, compared with $5,991,000,000 on the 
corresponding date a year previous. The per 
capita circulation on May 1 was $55.40, com- 
pared with $56.44 a year previous. 





UNITED STATES AND CANADIAN TARIFFS 


WASHINGTON, D. C., June 6.—While Congress 
has been considering the so called ‘‘ permanent 
tariff ’’—question is frequently raised regarding 
the provisions of the existing lumber import 
tariffs of the two countries. To afford informa- 
tion on this subject Wilson Compton, secretary- 
manager of the National Lumber Manufac- 
turers’ Association, has issued a statement as 
follows: 


A similar general policy has been followed by 
both countries; namely, to encourage the importa- 
tion of raw material by admitting it free of duty 
and to encourage domestic manufacture by levying 
a duty on finished products. 

Altho the Dominion Government of Canada im- 
poses no export tax on logs and timbers to this 
country, restrictions upon such exports are placed 
individually by some of the Provinces. In the 
United States tariff acts of 1890, 1897, and 1909 
these restrictions upon exports of logs from Canada 
were met by adding to the duty imposed on im- 
ports of lumber from Canada the amount of the 
export duty placed by the Canadian Provinces 
upon logs going to the United States. 

There is, however, no such provision in the 1913 
Tariff Act of the United States. The tariff laws 
now in effect are the Act of 1913 in the United 
States and the Act of 1907 in Canada. 


Supplementary to his statement Mr. Compton 
has annexed the following detailed analysis of 
recent tariff provisions, which he says is avail- 
able thru the courtesy of Dr. Philip N. Wright, 
of the United States Tariff Commission: 


Discussion of the Acts—It will be seen from the 
above table that in all the acts such raw materials 
as logs and round timber and pulpwood' are ad- 
mitted free. The acts of 1890, 1897 and 1909 show 
the general policy of beginning to impose a duty at 
the first stage beyond this and increasing the rates 
with each successive stage. This policy is most 
clearly shown in the somewhat elaborate provisions 
relating to sawed lumber. A basic rate is imposed 
when the lumber is rough, and successively higher 
rates for each side planed or for tonguing and 
grooving. The acts of 1894 and 1913 do not im- 
pose a duty until a later stage is reached. All 
forms of lumber, dressed and undressed, are ad- 
mitted free. A low rate, however, is imposed on 
railroad ties in the act of 1913 and on wood pulp 
in the act of 1894. 

Canadian Policy ; Rates of Duty—The rates given 
in the columns under Canada are the “general 
tariff’ rates. Canada grants a preference to im- 
ports from Great Britain and British dependencies, 
and also rates intermediate between the general 
tariff and the British preference to certain other 
countries as a result of special treaties or bargains. 
Imports into Canada from the United States pay 
the general tariff rates. It will be noticed that the 
Canadian policy lies between that of the United 
States as shown by the Acts of 1890, 1897 and 1909 
on the one hand and the Acts of 1894 and 19138 on 
the other. More items are subject to duty than in 
the latter group and fewer than in the former. The 
rates of duty, however, when any duty is charged 

1 Pulp wood is not specifically mentioned in the 
Canadian Act but is presumably admitted free 
ander the head of logs and round timber. 


at all, are higher than in any of the American Acts. 
On all forms of sawed and dressed lumber (board, 
planks, deals etc.) Canada charges an ad valorem 
rate of 25 percent. The rates in the Acts of 1890, 
1897 and 1909 are specific and hence must be re- 
duced to ad valorem equivalents in order to make a 
comparison with the Canadian rate of 25 percent. 
During the years 1909 to 1913, when the Act of 
1909 was in force, the ad valorem equivalents on 
the several items ranged from 7.2 to 14.16 percent, 
the average being 11.4 percent. On wood pulp 
Canada also levies a duty of 25 percent. The aver- 
age ad valorem equivalent under the Act of 1909 
was 10.8 percent. 


Canadian Restrictions Upon the Export of Logs— 
The Dominion Government imposes no export duty 
or embargo upon the shipment of logs and round 
timber to the United States. Such restrictions, 
however, are imposed by several of the Provinces 
and have served as a basis for the claim made by 
American manufacturers in demanding protection 
that they were at a disadvantage as compared with 
Canada in securing their raw material. 


Countervailing Duties—These restrictions on the 
part of the Canadian Provinces have been met in 
the United States by countervailing duties in the 
Acts of 1890, 1897 and 1909. In the Act of 1897, 
for example, it was provided that if any country 
imposed an export duty upon logs the amount of 
such duty should be added to the duty imposed upon 
sawed lumber when imported from that country. 
A similar provision was in the same Act with refer- 
ence to wood pulp when an export duty was im- 
posed upon pulpwood. 


Comparison of United States and Canadian Lumber Tariffs 


United States—Act of Canada 
ITaMS 1890 1894 1897 1909 1913 1907 
Still in effect Still in effect 

Logs and round unmanufactured timber...... Free Free Free Free ree 
reer re eee ere Ce eee Not mentioned Not mentioned Free Free Free Not mentioned 
NE Fig kg ARE eC ws Sie Caiwe Sa eel eawe ree . Free Free Free Free ree 
DE, SE kat ve cd ene ot koe teeduaneetuas Free Free 20% 10% 10% Free 
PE MU 8.6.6 ée's Ch eeddedseccbcnee eens - 10% Free le cubic foot le cubic foot Free Free 
TST, CIGOR OF UGURTE. . 4 oc cvccccccccsoce %e cubie foot Free le cubic foot le eubic foot Free ree 
Sawed lumber (boards, planks, deals), rough... $2 M feet Free $2 M feet $1.25 M feet Free Free 
Sawed lumber planed on one side (add to rate 

i Cb ws a OAR ECKCRA OKRA E COED 50c M feet Free 50c M feet 50c M feet Free Free 
Sawed lumber planed on two sides (add to rate - 

MEL NGUEY cidleccclmeeccbadebes cdwanndens $1 M feet Free $1 M feet T5e M feet Free 25 % 
Sawed lumber AV on three ‘sides (add to ' 

 £ Kh | rrr ary er $1.50 M feet Free $1.50 M feet $1.12% M feet Free 25% 
Sawed lumber planed on four sides (add to 

oe. i, errr ree $2 M feet Free $2 M feet $1.50 M feet Free 25 % 
Sawed lumber planed on,one side and tongued Me : e 

and grooved (add to rate on rough)........ $1 Free $1 75¢c M feet Free 25% 
Sawed lumber planed on ‘two sides and tongued vi 

and grooved (add to rate on rough)......... $1.50 Free $1.50 $1.12% Free 
CIAPDOATAS, DIME 2.0 csccccscccewe dite Foie cos $1 M pieces Free $1.50 M pieces $1.25M pieces Free Free 
CE, GUNOE : os ccvtvcseenees cee gandivis $1.50 M pieces Free $1.50 M pieces $1.25M pieces Free Free 
i EP RISES a i ae ae ict a q.kle ear aS . 15¢ M pieces Free 25c M pieces 25c M pieces Free Free 
PI UE fo i i546 606 oe deeledvewetWudeele - 20c M pieces Free 30c M pieces 30c M pieces Free Free 
ree errr ere Te ee 30c M pieces Free 30c M pieces 50c M pieces Free Free 
Wood pulp, mechanically ground.......... -.. $2.50 ton 10% 1/12c Ib. 1/12¢ Ib. Free 25% 
Wood pulp, chemically unbleached........... - $6 ton 10% 1/6c¢ lb. 1/6¢ Ib. Free 25% 
Wood pulp, chemically bleached.............. $7 ton 10% 1/4c Ib. 1/4¢ Ib Free 25% 
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Railway Executives and Lumbermen Consider 
Reducing Rates on Lumber to Aid Building 


WASHINGTON, D. C., June 6.—At the joint 
conference between railway executives and lum- 
ber manufacturers and consumers held in the 
offices of Lincoln Green, vice president of the 
Southern Railway, last Thursday afternoon, the 
lumbermen requested an immediate reduction in 
freight rates on lumber from all sections of 
the country for the purpose of encouraging 
building and starting the wheels of industry 
turning where they are now standing still. 

It was made clear by spokesmen of the lum- 
ber industry that they were in no sense antag- 
onistic toward the railroads and were not seek- 
ing to put anything over on them. It was 
pointed out that the railroads are very heavy 
buyers of lumber and forest products and it 
would not be any advantage to the industry 
to add to the embarrassment of the carriers. 

The railroad executives were given a clear 
insight into conditions in the lumber industry, 
and the lumbermen a better understanding of 
the problems which confront the carriers. 

Lumbermen from all sections of the country, 
representing both hard and soft woods, ex- 
pressed the belief that a reduction in lumber 
rates would aid materially in stimulating busi- 
ness. They were reminded that the carriers are 
losing money on present rates and were able to 
counter with the statement that most_lumber- 
men are losing money and few making any, 
that lumber manufacturers have already done 
their bit and even more than their bit in the 
way of deflation and that if the carriers will 
come forward with a reduction in rates the 
public, understanding that the manufacturers’ 
price for lumber is as low as it can safely go 
would begin to buy, which would certainly influ- 
ence the general business situation. 

After going over the situation for some hours 
the executives informed the lumbermen that 
they would take the matter under advisement 
and communicate their decision at an early date. 

It was developed during the course of the 
meeting that.more than 80 percent of the hard- 
wood mills of the South, Southwest and Appa- 
lachian regions are closed down, and that ow- 
ing to the big increa.es that had become effec- 
tive on inbound shipments of logs and outbound 
manufactured lumver these mills would not 
again be able to operate until the freight rates 
have been adjusted so as to enable them to 
compete with lumber and substitutes produced 
at the very doors of the consuming trade. The 
representative of the Michigan hardwood ter- 
ritory stated that when the logs now on hand 
have been manufactured he would close his 
mills, as he could not afford to operate at a 
continued loss. 


High Rates Foster Waste 


In reply to a direct inquiry by the railroad 
executives as to how the present prices of hard- 
wood compare with those of 1916, the lumber- 
men stated that current average prices are in 
some instances as much as 30 percent lower 
than prices prevailing in 1916. 

Such mills as are operating are taking the 
very cream of the logs in the forest, resulting 
in a grave economic loss to the country, be- 
eause over 50 percent of the timber is not 
hauled to the mills for manufacture and will 
result in a total loss to the lumbermen, and to 
the railroads in tonnage. 

Large consumers of hardwoods, such as 
Dodge Bros. and the International Harvester 
Co., as well as other large hardwood users, 
testified that they were obliged to abandon the 
use of hardwoods from the South and substi- 
tute steel or use lumber produced in the imme- 
diate vicinity of their plants. 

It was shown that No. 3 common oak, which 
was selling around $4 f. o. b. mill, was being 
burned as fuel wood, but that under a readjust- 
ment of railroad rates could be shipped to con- 
suming markets. It was likewise shown that 
in some instances hardwood lumber was paying 
the railroads more than $75 per car per day for 
transportation. The hardwood representatives 


did not seem adverse to a very high minimum 
weight, provided they could arrange substan- 
tial reduction in their rates. 

Representatives of the Pacific Coast lumber 
interests stated that the local demand for lum- 
ber in large terminals such as Portland, Seat- 
tle, Tacoma, San Francisco. and Los Angeles 
was exceedingly heavy at this time and that 
some of these larger cities were enjoying a 
business better than at any time in the history 
of the industry; which, it was declared, demon- 
strates that the freight rate unquestionably 
is an important factor in the distribution of 
lumber to the principal consuming markets. 


Increase in Water Shipments 


Testimony also was introdueed showing heavy 
shipments of lumber by water from the Pacific 
to the Atlantic coast. One association reported 
that its member mills had increased their cargo 
business to Atlantic ports by 3,435 percent for 
the first quarter of 1921, compared with the 
same quarter of last year. 

The fact was brought out, also, that the re- 
cent reduction of 7 cents per hundred pounds to 
Chicago and Central Freight Association terri- 
tory had increased sales 50 percent over any 
corresponding periods since depression started. 
However, the inability of the carriers to arrive 
at an agreement on a reduction in Trunk Line 
and New England territories was unquestion- 





All the wild ideas of unbalanced 
agitators the world over, in their igno- 
rant and pitiable quest for happiness 
thru revolution, confiscation of prop- 
erty, and crime, can not overthrow 
the eternal truth that the one route to 
happiness thru property or government 
is over the broad and open highway of 
service. And service always means in- 
dustry, thrift, respect for authority, 
and recognition of the rights of others. 
—G. G. Sibley. 











ably handicapping the movement by rail to the 
Atlantic seaboard. 

Some little difference developed between 
hardwood and softwood representatives re- 
garding rates on the two classes of lumber, but 
this was due in part to a misapprehension. 
There naturally is some rivalry between the two. 

Representatives of the softwood producers 
stressed the fact that under existing freight 
rates they are able to move their highest grades, 
or the cream of production and are forced to sell 
their lower grades at: prices that hardly pay 
for loading into freight cars. In order to op- 
erate profitably, it was pointed out, lumber- 
men must be able to ship their entire product, 
low grades as well as high grades. With the 
stocks of low grade lumber double what they 
have been, they can not be absorbed at the point 
of production. In the case of redwoods, for 
example, the freight alone on low grade boards 
to eastern territory is $25 per thousand feet 
and the mills would have to contribute part of 
the freight in order to move this product. 

The executives wanted to know how softwood 
prices compare with those which prevailed in 
1916 and were told that on the average they 
are only 20 to 25 percent higher. 

All lumbermen present were agreed that 
prices have reached rock bottom. They stated 
frankly that they desired to codperate with the 
railroads, realizing that their own prosperity 
was dependent upon the prosperity of the car- 
riers. Nevertheless, they feel that freight rates 
are one of the big factors entering into the 
present problem; and the public, which is wait- 
ing for prices to reach bottom, wants the .ail- 
road rate situation determined first. - 

Some of the executives indicated a willingness 
to reduce rates if they could be convinced that 
increased tonnage would result. Of course, the 


lumbermen were not in position to give an 
actual guaranty that a reduction in rates would 
result in a large increase in tonnage immedi- 
ately, but declared that a reduction made at 
this time would soon be felt. They said they 
felt that present rates are too burdensome and 
must be reduced, and that in view of the re- 
ductions in the costs of materials and labor the 
carriers should deflate rates. 

One suggestion was that the carriers at least 
try it out by reducing rates for a time, say 
sixty or ninety days, and if the results are not 
satisfactory increase them again after the ex- 
piration of that period. 

One of the executives instanced a delayed 
building project involving an estimated cost 
of $30,000. He said the quantity of lumber 
going into that building was negligible, prob- 
ably amounting to only a few hundred dollars. 
He wanted to know whether the lumbermen 
thought that particular building project would 
go ahead if the rates on lumber were reduced. 

Of course, that was an extreme case. Never- 
theless the lumbermen were not slow with an ~ 
answer. One of them remarked that if every- 
body sits tight and says ‘‘let George do it’’ the 
wheels of industry will not begin to turn. Lum- 
bermen having deflated down to and even be- 
low production costs in many instances, they 
thought the carriers should come along with 
some deflation to help the situation. 

At the close of the conference the executives 
stated that they also had been urged to reduce 
rates on road-building materials; adding that 
combined with lumber rates, if granted, this 
would mean a reduction in rates on at least 20 
percent of their tonnage. Under present condi- 
tions, it was stated, the matter must be given 
eareful consideration. For this reason the 
executives were not in position to give an 
immediate answer to the lumbermen. 


Prompt Action Urged 


The lumbermen urged the necessity of prompt 
action. If the carriers determine that they can 
not reduce rates, despite the critical conditions 
in the industry, "the lumbermen strongly urged 
that an immediate announcement to that effect 
be made. Such an announcement, it was felt, 
would help measurably in convincing the con- 
suming public that lumber prices are as low as 
they can go. If the carriers decide to grant a 
reduction in the hope of starting an increased 
flow of business a prompt announcement to that 
effect, it was pointed out, would be highly bene- 
ficial. Such reduction should be made effec- 
tive on short notice, it was pointed out. In 
any event, the lumbermen said they thought 
the question should be definitely settled one 
way or the other immediately. 

Prior to the conference, many of the rail 
men held the opinion that lumber prices are 
still relatively high. They were convinced that 
this is not true, certainly not as to mill prices. 
They were told that with thousands of mills 
closed a further reduction in business would 
mean general cessation of production. 

The subject of a general reduction in rail- 
road rates is receiving the earnest attention of 
President Harding and his advisers, members 
of the Interstate Commerce Commission, rail- 
road executives, senators and representatives. 
Railroad executives generally would like to make 
a horizontal reduction if they can see their way 
to do so under present conditions. The reduc- 
tion of 12 percent in the wages of railroad em- 
ployees will mean a saving of hundreds of 
millions of dollars, but the carriers can not 
overlook the fact that they still will be shy 
hundreds of millions of a fair return. Con- 


sequently, it is a problem that calls for earnest 
study all around. 

President Harding was highly gratified to 
learn when he visited the Interstate Commerce 
Commission one day last week that many rates 
have been readjusted, that a great many more 
readjustments are pending, and that the entire 
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subject is receiving the closest attention and 
study. 

The feeling generally expressed here is that 
with the Railroad Labor Board beginning to 
deflate railroad wages it will be necessary to 
deflate rates to some extent as an offset, and 
that shippers and the general public naturally 
look for reductions in rates. 


Lumber Representatives 


The following representatives of the lumber 
industry were present at the conference: 


J. A. Brown, Pacific Lumber Co., New York City; 
representing California Redwood Association. 


W. C,. Sherman, president Georgia-Florida Sawmill 
Association ; representing St. Andrews Bay Lum- 
ber Co., Millville, Fla. 


Cc. A. Bigelow, Michigan Hardwood Manufacturers’ 
Association, Bay City, Mich.; representing Knee- 
land-Bigelow Co. 

W. J. Strobel, traffic manager North Carolina Pine 
Association, Washington, D. 

J. H. Townshend, Southern Hardwood Traffic Asso- 
ciation, Memphis, Tenn. 

Cc. H. Sherrill, Sherrill Hardwood Lumber Co., New 
Orleans, La. 

R. A. Parsley, North Carolina Pine 
Wilmington, N. C.; representing 
ber Co. 

os. Ehemann, George C. Ehemann Co., Memphis, 

enn. 

<. A. New, Southern Hardwood Traffic Association, 
Memphis, Tenn. 

S. M. Nickey, president Southern Hardwood Traffic 
—— ; representing Nickey Bros., Memphis, 
Tenn. 


Association, 
Hilton Lum- 














The above illustration shows some piles of staves 


in Sweden, where the producers believe in 
“Piling 'em high.” 


J. V. Norman, Louisville, Ky. ; representing South- 
ern Hardwood Traffic Association. 

D. D. Conn, Minneapolis, Minn.; representing West- 
ern Pine Manufacturers’ Association and North- 
ern Pine Manufacturers’ Association. 

A. W. Clapp, St. Paul, Minn.; representing West- 
ern Pine Manufacturers Association and Northern 
Pine Manufacturers’ Association. 

Dr. Wilson Compton, secretary-manager National 
_—— Manufacturers’ Association, Washington, 


Frank Carnahan, transportation department Na- 
tional Lumber Manufacturers’ Association, Wash- 
ington, D. C 

L. C. Boyle, counsel National Lumber Manufac- 
turers’ Association, Washington, D. C 

F. H. Smith, assistant secretary National Lumber 
Manufacturers’ Association, Washington, 

E. P. Allen, publicity director National Lumber 
Manufacturers’ Association, Washington, Cc. 
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with 180,000,000 tons for the same period of 
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National Hardwood Lumber Association Holds Interesting and Fruitful Annual 


(Continued from page 46) 
manufacturer is now buying dresser and table 
legs to size. It would also pay him to buy com- 
mon sizes of dresser or desk drawer fronts. He 
can be shown that it will save him money to buy 
these dimensions rather than buy FAS plank. 


Mill Waste from Plank Averages 40 Percent 


Few fabricators of wood stock using FAS oak 
plank today will believe the statement that from 
the green plank or shipping dry plank piled in 
their yard up to the time this lumber is fabri- 
cated into furniture, wagons or any other com- 
modity the loss will average 40 percent. This 
figure is based upon the use of extremely small 
dimension sizes. You can easily figure what the 
comparative loss is on No. 1 and No. 2 common 


loading this stock, would be 
around $15 a thousand.” 
Profit in Byproducts and Low Grades 


I have with me copies of orders for twenty 
carloads of small dimension stock taken by one 
mill in January, February and March, which in- 
dicate a practical illustration of the working out, 
in a profitable way, of byproduct and low grade 
hardwood into dimension stock. You will notice 
I only price four of the items in order to give you 
an idea of the f.o. b. mill price: 

2 cars 2 x2 —24-inch clear oak squares. 

6 cars 14x14—20-inch hickory squares. 

3 cars 2 x2 —19- and 20-inch clear gum 
squares, $65 a thousand. 

1 car square spoke billets, clear oak. 

1 car 14x44—8-, 9- and 10-foot car oak. 


something 








“The darkest hour in the life 
of any young man is when he 
sits down to figure out a way 
of getting a dollar without 
honestly earning it’ —Ben Franklin 








oak. This figure will not seem extravagant 
to any hardwood millman who knows what his 
fall-down amounts to when it comes to shipping 
a car of FAS oak, and who has stood by the piles 
while the inspectors were loading the car and 
noted the percentage of pieces that had to be put 
back into No. 1 common. 


A Big Profit in Cutting Low Grades to Dimension 


Another illustration: I received a letter just a 
few days ago coming from a prominent hardwood 
lumberman, who stated: 

“Regarding your inquiry in connection with 
order No. 2026 for chair stock, we consider 
this a very fine order. This came out of Nos. 

2 and 8 stock thrown out of a shipment of 

No. 1 common. You will note the sizes are 

1x24%,—16-inch and 1x3 and wider—16%-inch 

long. This enabled us to cut out the defect 
and brought us something like $55 a thousand 

feet here; whereas we have a world of No. 3 

stock that we have been offering at $10 a 

thousand with no bidders. The actual ex- 

pense and our overheads, ripping up and 


car 13gx15g—36-inch clear oak squares, $75 a 
thousand. 


1 car 14%x34%—3-foot 8-inch bottom cleats (elm, 
oak, ash or hickory). 

l car 2 x2 —19-inch clear oak squares. 

1 car 14,x14%—34%-inch clear hickory mower pit- 
mans, $125 a thousand. 

1 car 1%x1%—24-inch and up hickory spoke bil- 
lets, none shorter than 24-inch. 

1 car 1 x2%—14-inch oak seat rails, rough 
sawed. 

*] car 14-inch square, 6% inches long, 15-inch 


square, 6% inches long, 1%- 
inch square, 6% inches long 
hickory tool handles, $100 a 


thousand. 
*NotTre.—Cut 7” net length, Se tes will not do-- 
must be square 14, 1% and 1%”. 


Efforts to Standardize industrial Needs 

In this connection I will say that the Associa- 
tion of Wood Using Industries, comprising some 
twenty-five different associations, is attempting 
to standardize the dimension requirements in 
individual industries coming to common sizes 
and multiples thereof. This effort should have 
the hearty support of your association. A logical 


standardization of sizes used in any particular 
industry will enable the millman to cut not only 
to secure the maximum footage out of every log 
but he will be able to saw dimension stock from 
low grade lumber, slabs etc. not on special order, 
with the knowledge that the sizes piled in the 
yard would be just as salable as 4/4 or 8/4 oak 
plank. After several conferences with the United 
States Forest Service and officials of the Forest 
Products Laboratory at Madison, Wis., Col. 
Greeley has consented, and Mr. Winslow, the 
director at Madison, has instituted a new depart- 
ment named “The Dimension Stock Bureau.” 
They will proceed to organize, as funds are 
available, a corps of men to be trained as experts 
in the sawing and use of dimension stock, aiding 
simultaneously in the education of both the saw- 
mill and the wood using industry. I bespeak for 
this movement your hearty support and co- 
operation. 


Proposed Forestry Legislation 


The last address of the afternoon session was 
by George N. Ostrander, president of the Em- 
pire State Forest Products Association, who 
delivered an address upon ‘‘Forestry 
Legislation.’’ Mr. Ostrander analyzed at some 
length the Capper bill and the Snell bill. Neither 
of these bills in the opinion of Mr. Ostrander 
will serve the needs of the case. The Snell 
bill in his belief is not definite or concise enough 
in some respects and in other respects gives too 
much power to the Forest Service. His opinion 
of the Capper bill is well summed up in his 
own words as follows: ‘‘The Capper bill is 
of extremely doubtful validity, and its economic 
plans wholly impracticable.’’ In conclusion, 
Mr. Ostrander stated his belief that the time is 
ripe for the enactment of forestry legislation 
based upon sound American principles. He 
then went on to enumerate the following princi- 
ples which seemed essential to him: 

1. Adequate protection to prevent the destruc- 
tion or injury of standing forests by fire; the bur- 


den for such protection to be shared by the public 
and the owner of the land. 


2. The extension of ownership, especially of pro- 
tective areas and cut-over and denuded lands, by 
both Federal and State purchases. 

3. Reforestation on public lands and liberal in- 
ducement to owners to reforest private lands. 

4. Forest surveys and the classification of lands 
suitable for forest production. 


5. Forest perpetuation and renewal with public 
assumption commensurate with public benefit of 
all burdens imposed upon the owners of private 
timber land. 


The first day’s session then adjourned to be 
followed by a banquet with entertainment to- 
night furnished by the Eastern Vaudeville 
Circuit. 
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WESTERNER TO RAISE FINE CATTLE 


SEATTLE, WASH., June 4.—John E. Bratnober, 
of Seattle, and his brother, Charles P. Brat- 
nober, of Minneapolis, last Tuesday bought 
Willowmoor farm, 500 acres, on the north end 
of Lake Sammamish, and will transfer to that 
famous tract their herd of prize-winning Short- 
horns. 

The Bratnobers are successful lumbermen. 
Since 1898 they have operated in Washington, 
having headquarters in Seattle, with John Brat- 
nober in charge of their mill and logging inter- 
ests, and Charles Bratnober looking after affairs 
at Minnesota Transfer. They purchased the 
mill of the pioneer lumber firm of Allen & Nel- 
son, at the south end of Lake Sammamish, and 
have always retained that name for their lum- 
ber business, both here and in Minnesota. 

In a statement authorized for publication 
John Bratnober says that several years ago the 
brothers conceived the idea of grazing cattle 
on logged-off and cleared land adjoining their 
lumber mills and logging camps. That concep- 
tion is responsibile for the plan of raising Short- 
horn cattle in the State of Washington. They 
prefer to lay the Pacific Northwest foundation 
of this breed at Willowmoor farm, and in their 
purchase they have realized their ambition of 
having a perfectly appointed home for the 
Shorthorns. For five years Charles Bratnober 
has been raising Shorthorns in Minnesota. At 
the Minnesota State fair last September he ex- 
hibited his Shorthorns along with twenty-five 
other owners and breeders, and emerged with 
the champion bull, Gretna Challenger; with the 
second prize-winning cow, Billing White Ruth, 
and with honorable mention for Silver Bell, 
milking cow. 

The Bratnober Shorthorn herd of fifty cattle 
is now grazing on 700 acres of logged-off land 
at the south end of Lake Sammamish. Willow- 
moor, seven miles away, will be their new home, 
while the 150 other head of mixed breeds owned 
by the Bratnobers will continue to graze in the 
vicinity of the lumber mill at Monohon, Wash. 

Willowmoor is rated as one of largest and 
finest farms in King County. The considera- 
tion of the transfer of ownership to the Brat- 
nober brothers is not given. 


KEEN ANALYSIS MAKES HIM OPTIMISTIC 


SEATTLE, WasH., June 4.—Roy A. Dailey, of 
the yard stock department of the L. F. Driver 
Lumber Co., has just returned from an absence 
of six weeks in the middle West, having gone 
to Chicago as a representative of Seattle whole- 
salers at the conference on the uniform order 
blank. At the regular wholesalers’ luncheon 
Thursday, Mr. Dailey gave a most interesting 
analysis of conditions, marshaling unfavorable 
factors and favorable factors, and striking a 
balance between them. By this train of reason- 
ing he arrived at the conclusion that July 1 
would probably mark the turning point, and that 
from then on business conditions would steadily 
improve. 

Among the obstacles in the way of a satis- 
factory building program cited by Mr. Dailey 
were the following: Excessive wages for labor, 
crooked builders, tight money, slow reductions 
in the prices of materials, low price of agricul- 
tural products such as corn and cotton, recession 
of land values, inroads by lumber substitutes, 
general unemployment coupled with the danger 
of too rapid reduction of wages as contrasted 
with high rents and coal; and finally the 
‘‘squeezing process,’’ now being brought to 
bear on the fir consuming territory from south- 
ern pine and Inland Empire shippers. 

Favorable faetors include: Prospects for 
heavy crops put in at moderate cost, the fact 
that lumber stocks in the yards are far below 
normal, the fact that the railroad situation is 
being cleaned up and that wage reductions will 
help a little, that July 1 as the end of the fiscal 
year will release Government projects aggregat- 
ing millions for the western country, and the 
universal shortage of building. 

Mr. Dailey said: 

Some of the farmers made a lot of money during 


war times, but they had it hooked out ef them by 
hustling adventurers who offered them stock in 





packing plants and oil wells. These salesmen were 
eager to take Liberty bonds at par, which they knew 
some of the farmers had bought under protest, and 
so they got away with the money. 

As to building substitutes, in my old town, Du- 
luth, I saw a house of which the walls had been 
made of tar paper and lath and the inside finished 
with wall board and the insulation made out of 
straw. I found that as between wood shingles and 
patent roofing the relation is about 50/50 in some 
sections, but I am prepared to say that the re- 
action has started against om gp roofing and that 
there will be the hardest kind of a kick-back on 
that material. But I couldn’t help noticing what 
the substitutes were doing. 

In my opinion the biggest factor of encourage- 
ment is the recent development in the European 
situation. For several years a great many Amer- 
icans have boastfully asserted that we in the United 
States were self sufficient; that foreign trade was 
a mere side issue. However, the losses of the last 
six months demonstrate that we need the markets 
of the world. If we are not to have them, if we 
are to live within ourselves, we must plan a re- 
organization of our industries. We must reduce the 
production of those commodities of which we have a 
surplus. This would mean a great sacrifice of 
present investments and hardships to many. Presi- 
dent Harding has been one of the first to realize 
this, and his recent conferences with bankers will 
no doubt bring about the absolutely necessary co- 
operation with European buyers and the proper 
oe arrangements in this country for foreign 

rade. 


Another important matter placed before the 
wholesalers was the report of Charles B. Floyd, 
who attended the Chicago convention of the 
American Wholesale Lumber Association. Mr. 
Floyd spoke at considerable length on the oppo- 
sition to transit cars, and outlined the defense 
to be made in the ‘‘ penalty case’’ at the hearing 
in Chicago, June 13. 


THE LABOR SITUATION AT THE COAST 


SEATTLE, WASH., June 4.—Reduced wages at 
fir camps and mills, based on the new minimum 
of $3 a day effective June 1, have generally gone 
into effect. Walkouts have occurred at Ana- 
cortes and Everett, with operators apparently 
willing to close their plants for the time being 
in order to take stock of the situation. At Ana- 
cortes all the mills have shut down temporarily, 
the list including the Anacortes Lumber & Box 
Co., the Morrison Mill Co., and the Fidalgo 
Lumber & Box Co. At Everett the Robinson 
Manufacturing Co. and the Clark-Nickerson 
plant have closed. It is understood these mills 
will resume next week. The millmen realize that 
there will be no difficulty in securing crews, but 
they preferred to shut down when the radical ele- 
ment among their employees became active. At 
the same time the mills would be inclined to 
resume, if the radicals attempt to make capital 
out of the shutdown and to use it as an argument 
for the strength of their organization. As is 
well known, the mills are not making any money. 
A statement from a manager sets forth that 
conditions do not warrant a higher wage, and 
that the closing of the plants is not unsatisfac- 
tory in view of present prices. 

As to labor in general, ‘‘noticeable changes’’ 
are reported by J. H. Shields, superintendent of 
the City-Federal Bureau, with headquarters in 
Seattle. Mr. Shields says: 

Such changes are indicated in the increasing 
demand for shingle weavers, which has slightly 
exceeded the local supply. Small turnover con- 
tinues to exist among workers in the lumber mills 
and logging camps, and inasmuch as lumber produc- 
tion is increasing but slowly limited labor demand 
prevails. The employment situation within the city 
of Seattle is practically identical with that existing 
over the last several weeks. The American Legion 
has reopened its employment office to afford work 
for members of its organization, many of whom 
are idle or not steadily employed. While there still 
exists a large idle supply of labor in the city, no 
great suffering is apparent. Many mechanics fol- 
lowing numerous lines of skilled employment make 
daily application at the bureau. Due to the fact 
that a number of street improvement projects have 


started, certain numbers of laborers have recently 
secured employment. 





PPO 


New York holds all records for practical 
work for reforestation, for a compilation of 
this year’s figures showing the amount of tree 
planting done in this State with stock furnished 
by the State as being between nine million and 
ten million trees. The State has planted be- 
tween 1908 and 1920 a total of 60,372,684 trees, 
and this year’s plantings for the first five 
months alone brings the total nearly to 70,000,- 
000. Most of this planting is of pine and 
spruce for lumber and paper mill consumption 
when it matures. 


WEST COAST FIR AND CEDAR MARKETS: 


SEATTLE, WasH., June 4.—In both the fir and 
the cedar business there has been first a bracing 
effect and then a perceptible reaction, due in 
each instance to labor troubles. When the mari- 
time strike started the California trade was 
showing healthy signs of recovery. Indeed, 
California, with active building in Los Angeles 
and San Francisco, was leading all the States in 
the return to normalcy. 

The strike appeared to have a stimulating 
effect, for shipments are merely transferred 
from water to rail. 

The demand for flooring was so pronounced 
that wholesalers found extreme difficulty in fill- 
ing orders. Fir lath bounded upward from 
$3.50 to $4; then to $5, and even to $6.50— 
while stocks of hemlock, spruce and cedar lath 
were entirely exhausted. 

It only required another strike to put a rather 
effective crimp in the trade. The building 
trades of San Francisco have supplied it. Or- 
ders have fallen off from San Francisco terri- 
tory. Los Angeles is still in the market. Be- 
sides, the seamen’s strike is now as good as lost 
to the men. The shipowners are sailing their 
ships, and it is clear enough that within a short 
time the Northwest will again have its choice of 
rail or water for the California trade. 

The following comparative figures compiled 
by the West Coast Lumbermen’s Association 
throw a flood of light on the situation: 


Week ending Week ending 


May 21, May 28, 
Cargo Shipments— Feet Feet 
Coastwise and inter- 
IE Fy se 7,551,000 474,000 
TRORG  i5c'c ous Be laccere ent 2,686,000 2,774,000 


In a week’s time the coastwise movement 
dropped to a low figure, while the export move- 
ment remained substantially unchanged. Dur- 
ing the same interval the figures for rail busi- 
ness were: 

Week ending Week ending 


May 21, May 28, 
Rail Shipments— Cars Cars 
New business ........... 1,847 1,599 
eo Eee 1,694 Eas 
Unshipped balance ...... 3,949 3,765 


For the week ending May 28, 112 fir mills 
report production at 56,591,246 feet, or 30 per- 
eent below normal. New business totaled 61,- 
328,838 feet, and shipments 57,800,639 feet. 
Local business totaled 3,222,629 feet, as com- 
pared with 3,518,773 feet for the previous week. 
In the cargo trade, domestic orders totaled 6,- 
577,452 feet, and export 3,558,747 feet. For the 
offshore trade there has been a tapering-off of 
the demand for Japanese squares. 

As to cedar, the California demand for 
shingles and siding has been aptly termed a 
‘‘life-saver.’’ There is apparently a demand 
for every available car of shingles, with a few 
orders extra, which, in connection with the 
searcity of logs, has made for a strong and sus- 
tained market. The shortage of cedar logs in 
the Puget Sound district is acute. During the 
last few days it has been slightly ameliorated 
on account of floods on the Fraser River, British - 
Columbia, which have precluded towing yp: that 
waterway and resulted in an accumulation, with 
the result that the British Columbia Government 
consented to exports. Two plants are down in 
Ballard and three in Everett. Another factor 
is that siding mills have begun to cut logs that 
ordinarily would go to shingle mills. On Grays 
Harbor the log situation is considerably easier 
than here, but the loggers are closing down, 
with the expectation of remaining closed until 
after July 4. On the Columbia River very few 
logs are left, and all the mills are closed on ac- 
count of the June freshets. In Willapa Harbor 
cedar logs are considerably scarcer than at this 
time last week. 

While the Coast demand for shingles 1s 
marked, the situation in the East is rather 
clouded. There is a considerable quantity afloat 
in the interecoastal movement, and the tendency 
in the East is to await the arrival of such ship- 
ments. In other territory, such as the middle 


West, orders have slackened, as is usually the 
ease during June, July and August, at which 
time the retail yards are supposed to be stocked 
up. Thruout the agricultural districts the farm- 
ers are sitting tight, awaiting the harvest and 
the returns on their crops. 














JUNE 11, 1921 


AMERICAN LUMBERMAN 


63 





HOW LUMBER COMPANY FOSTERS THRIFT 


PHILADELPHIA, Pa., June 6.—John E. Lloyd, 
president of the William M. Lloyd Co., whole- 
sale and retail lumber, and also president of 
the National Retail Lumber Dealers’ Associa- 
tion, is a great believer in thrift as a stepping 
stone to success and happiness. Acting upon 
this belief the Lloyd company has in successful 
operation a plan for encouraging employees to 
save, and at the same time affording them sick- 
ness, accident and life insurance. One of the 
chief features of the plan, which is called the 
Lloyd Foundation, is the ‘‘dollar for dollar 
fund.’’ Each employee, male and female, white 
and black, young and old, is asked to deposit 
regularly any desired amount up to $1 a week, 
for 156 weeks—three years. For each dollar 
deposited by the employee the company will 
put in a dollar. 

On the money deposited by the employee the 
company pays 6 percent interest. Of the money 
put in by the company 45 cents of each dollar 
goes to provide health, accident and life insur- 
ance for the employee. Besides illness insur- 
ance, and insurance for all accidents occurring 
off duty, the employee will receive insurance 
for accidents while on duty sufficient to make 
up the difference between the amount allowed 
by the compensation law and 50 percent of the 
employee’s wage. The maximum allowed by 
the compensation law is $12 a week, and the 
award begins the eleventh day of disability. 
Under the Lloyd plan an employee injured on 
duty receives 50 percent of his or her wages, 
with maximum of $40 a week, beginning on the 
eighth day of disability, and if disability lasts 
thirty days or more, full benefit is allowed from 
date of injury. 

Under the company’s plan, according to Mr. 
Lloyd’s estimate, the employee who saves $1 a 


week for 156 weeks will at the end of. that 
period receive $1.50 for every dollar deposited, 
besides interest on the deposits. 

The foundation is managed by ten trustees, 
the employees and the management being equal- 
ly represented. The trustees are as follows: 
John E. Lloyd, honorary president; E. M. 
Pfisterer, sales manager, president; John H. 
Graff, yard foreman, vice president; M. F. 
Boyer, secretary; John Beck, lumber inspector; 
Robert Finley, truck driver; Rodger E. Bliss, 
bookkeeper, treasurer; Evelyn A. Rice, assistant 
treasurer; Robert E. Devine, pier superintend- 
ent, and Edward McMaster, superintendent. 





SHREDDED CEDAR BARK FOR HENS’ NESTS 


SpoKANE, WASH., June 4.—Red cedar park 
shredded like hay for use as hens nests is being 
sold by A. E. Johnson, a farmer of Opportunity, 
as a sure preventive of mites. Mr. Johnson 
has patented his idea and is now manufae- 
turing this cedar hay at the rate of about 
three hundred pounds a day. Some six years 
ago while farming near Ruby, Wash., he noticed 
that the hens seemed to like cedar bark and 
that it had an insecticide effect. By a long 
series of experiments, he demonstrated this 
to be a fact. He then sold his farm and bought 
a small acre tract at Opportunity, near Spokane. 
Last fall he secured a patent for the use of 
shredded cedar for hens nests and proceeded 
to have a machine made to manufacture the 
cedar bark into hay. He is now using a pair 
of rolls with teeth but has under construction 
at a Spokane machine shop, a new appatwtus 
with which he expects to turn out about a ton 
daily. Altho it has been on the market but a 
few months, Mr. Johnson claims it is fulfilling 
all expectations and meeting a ready demand. 


The material that he uses is a waste product 
of the cedar pole and post industry which he 
ean get in any quantity simply for the expense 
of gathering it and transporting it to his fac- 
tory. 


WOULD TAX LARGE LAND OWNERS 


WASHINGTON, D. C., June 7.—Representative 
Keller of Minnesota has introduced a bill in 
the House (H. B. 6,773) proposing to levy an 
excise tax upon the use and enjoyment of large 
land holdings, based upon their unimproved 
value. For the purposes of the act land is 
defined to be ‘‘the surface of the ground, with 
all easements in, on and over the same, whether 
covered by water or not, and ineluding water 
powers and rights, natural deposits of coal, 
minerals of all kinds, oils and gases, peats, 
waters and other substances, and not including 
standing timber or improvements the result, 
in whole or in part, of the application of labor 
to land.’’ 

Another bill introduced by-Mr. Keller (H. B. 
6,769) proposes to differentiate between earned 
and unearned income, requiring the payment of 
the full surtax rates on unearned income and 
one-half the surtax on earned income. This bill 
also proposes to add section 235a to the act of 
Feb. 4, 1919, reading in part as follows: ‘‘ For 
the purposes of the tax on unearned incume, 
the taxable income of any individual shall in- 
elude the share to which he would be entitled 
of the gains and profits, if divided and distrib- 
uted, whether divided or distributed or not, of 
any corporation, joint stock company or asso- 
ciation.’’ 








PRODUCTION OF NEWSPRINT for March was a 
little below 107,000 tons, compared with 128,000 
tons in the same month of last year. 








Getting Fun Out of the 


Day’s Work 








The brain exerciser appearing below is the 
contribution of George A. Field, treasurer 
Wheeler Lumber & Bridge Supply Co., Des 
Moines, Iowa, who writes as follows concern- 
ing it: 

‘*Enclosed is a diagram of a 5-room cottage 
having sixteen doors. The puzzle is to start 
at any opening, either on the inside or the out- 
side, and go thru every door, but go thru none 
twice. Frankly, I do not know that this can 
be solved, but one of our office 
men claims to have seen the cor- 
rect solution. The puzzle was pub- 
lished in a local daily, but no solu- 
tion was given. 

‘‘Tt occurred to me that if this 
puzzle is solvable, lumbermen with 
their knowledge of buildings should 
be able to solve it.’’ 

Anyone solving this puzzle is 
requested to inform this depart- 
ment. 





As promised, we now give a 
waiting world the interpretation 
of the Adolph Slivik letter repro- 
duced in facsimile on page 59 of 
the May 28 issue. Turn to said 
reproduction, and see how it com- 
pares with the following, which is 
what William Scharbach, of Ho- 
bart, Ind., original recipient of 
the letter, says it means, tho 
perhaps not the exact words used: 

‘“‘T am paying you 20 dollars 
now because I have them. I have 
sent back three timbers and half 
load of sand and 20 sacks from cement; you 
told me’ you would fix it when I took care of 
the balance.’’ 





Among those submitting solutions of the 
Slivik letter is the Kinzel Lumber Co., Merrill, 
Wis., which writes as follows: 

‘*Shades of Platt-Deutsch and Pennsylvania 
Duteh! Our general manager, Charles J. 


Kinzel, signed the death warrant to any claim 
of Irish ancestry that he may profess when 
he ‘cleaned up’ on the entire office force in 
interpreting the ‘Slivik’ letter addressed to 
William Scharbach, of Hobart, Ind. This is 
Mr. Kinzel’s version: 

**¢T am paying you 20 dollars—about just 
as much as I have. I have just returned three 
timbers, and half a load of sand, and 20 
(empty) eement sacks which you charged to 


ee me 


Fates 


will 
Cockney, Platt Deutsch, Chink or Jap, 
Hindu, Sanscrit, or Isle of Yap, 
Howe’er he say it, if only he pay it, 


GO THRU EVERY DOOR ONCE, BUT THRU NONE TWICE 


me. You fix it (credit me) when I pay the 
rest. ?'?? 

‘*We feel that Mr. Kinzel deserves the fur- 
lined bath-tub and the wicker earmuffs which 
we understand you are offering as prizes for 
the solution of aforesaid letter.’’ 

[There is no question as to Mr. Kinzel’s 
deserts. He has indeed ‘‘done noble.’’ Our 
correspondent, however, is in error as to the 


exact character of the prizes to which he is 
entitled, which, instead of the articles men- 
tioned, consist of an automatic shoehorn and 
a handpainted pretzel bender. These trophies 
will be delivered to Mr. Kinzel in person, upon 
demand.—FrEaK Epitor.] 


. 





B. B. Boysen, Granville, Iowa, writes: 

*‘T am a former lumberman, now doing a 
little farming, and for a long time have been 
a reader of the AMERICAN LuM- 
BERMAN. How near correct is the 
following interpretation of the 
Slivik letter?’’ 

I'll herewith pay you $20 because I 
have the same to spare. Have re- 
turned some timbers and % load of 
sand and 20 sax cement. You agreed 


to fix up matters whenever I’d pay 
the balance. 


At the risk of poaching on the 
preserves of the Lumberman Poet 
we enshrine for posterity the fol- 
lowing gem contributed by a lum- 
berwoman poet employed in the 
office of a Chicago concern: 


TuHat ‘‘Suirvik’’ LETTER 


Dutchman, Guinea, Bohunk, Finn, 

Irishman, Turk or Gunga Din, 

Swede or Russian, Dane or Prussian, 

Who writes us an order his welcome 
win! 


We’LL fill his order or get off the 
map! 





In response to an urgent request for payment 
of an account long past due, the Allyn Lumber 
Co., Cleveland, Ohio, received the following 
letter: 

‘‘Der Sur: I sory not can send you chak 
today. We got it a baby a litle boy my wife 
dam long time sick cost hel of a lot mony 
prety soon i eome in see you Ples be so kind 
and wate.’’ 
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NATIONAL WHOLESALERS’ TRUSTEES CONFER 


[Special telegram to AMERICAN LUMBERMAN] 

PHILADELPHIA, Pa., June 8.—A meeting of 
the board of trustees of the National Wholesale 
Lumber Dealers’ Association was held at the 
Bellevue Stratford Hotel, Philadelphia, June 
7. This was the first meeting of the board since 
the annual in Chicago and many matters of in- 
terest to the membership were considered. Re- 
ports of various active departments indicated 
wide range in the work conducted during the 
last few months. Membership now is 513, show- 
ing a gain of 25 over a year ago. The com- 
mittees appointed by President McClure for the 
ensuing year were approved. 

The board of managers of the bureau of in- 
formation reported an important change in the 
matter of making inquiries for confidential 
credit information, which will result in the se- 
curing of valuable information especially 
needed under existing changing conditions. 
This department with its file of over thirty-five 
thousand reports is performing a valuable serv- 
ice to its members. 

The secretary reported an increased use of 
the legal department and stated claims ag- 
gregating more than $400,000 had been handled 
thru the collection department. <A. L. Stone, 
of Cleveland, chairman of this committee, is 
working energetically to improve this service 
wherever opportunity offers. 

An interesting report from J. B. Montgom- 
ery, Pittsburgh, chairman of the arbitration 
committee, stated that a number of arbitrations 
had been handled for the members with very 
satisfactory results and that the committee, 
thru the general committee, was pursuing the 
matter of interassociation arbitration initiated 
by the National association. The Chamber of 
Commerce of the United States has requested 
the codperation of the association in formulat- 


ing a plan of commercial arbitration in line 
with the action taken by the chamber at At- 
lantic City. In disputes involving a large sum 
of money and where it is desired to avoid tedi- 
ous court delays, a Federal judge has agreed 
to adopt the arbitration committee’s award as 
his findings, in accordance with the agreement 
between the two disputants. 

F. 8. Underhill, Philadelphia, chairman of the 
committee on terms of sale and trade ethics, 
submitted a proposed uniform order blank on 
which final action has been deferred. The con- 
tingency clause was discussed. 

Secretary Schupner reported the association ’s 
codperation with the Chamber of Commerce of 
the United States thru a committee on distribu- 
tion which seeks to make for more efficient dis- 
tribution of staple commodities, and the Na- 
tional association plans to submit recommenda- 
tions to the chamber. 

C. V. McCreight, Pittsburgh, chairman of the 
committee on legislation, reported on the sales 
tax, on which a special referendum will prob- 
ably be issued by the national Chamber of Com- 
merce. He also reported on the assistance ren- 
dered members in keeping them posted on the 
various changes in Canadian sales tax on lum- 
ber shipments. The recent report of the Fed- 
eral Trade Commission on association activi- 
ties was referred to but no action was taken. 

J. Randall Williams, jr., Philadelphia, chair- 
man of the forestry committee, stated that 
copies of the Snell and Capper bills had been 
distributed and that the matter is now having 
earnest consideration. The National Whole- 
sale Lumber Dealers’ Association has joined 
with other associations in petitioning the na- 
tional Chamber .of Commerce to issue a refer- 
endum on the broad subject of a comprehensive 
national forest policy. A special committee is 


now at work and the trustees considered it ad- 
visable to withhold its support of any pending 
forestry legislation until there has been oppor- 
tunity for study of the matter of such vital 
interest to all branches of the lumber industry. 

Among the most important matters consid- 
ered was transportation. The traffic manager 
reported a successful outcome of the associa- 
tion’s efforts to retain lighterage privileges in 
New York harbor, also its codperation with 
others in the car stake ruling that resulted in 
the retention of the ruling as it now stands. 
Upon recommendation of the railroad and 
transportation committee, the transportation 
bureau is undertaking on behalf of members to 
make effective a reduction in Pacifie coast 
rates which is now effective east to Buffalo and 
the Pittsburgh line, but arbitrarily taxes the 
west Coast lumber shipments east of that line. 
The trustees were of the opinion that the old 
differential should be restored and action toward 
that end has been started. 

The association privileges are used to a larger 
extent than ever before and owing to the un- 
certainty of the business outlook, Secretary 
Schupner states the association’s scheme of 
coéperation is proving to be a most valuable 
asset. 

Those present were: 

J. W. McClure, Memphis; W. H. Schuette, Pitts- 
burgh; H. W. McDonough, Boston; C. H. Barnaby, 
Greencastle, Ind. A. Goodman, Marinette, Wis. : 
W. S. Hollister, joanna. Robert G. Kay, Philadel- 
pag) H. F. Taylor, Buffalo ; A. E. Clark, Toronto ; 
R. R! Sizer, New York; T.’ B. Hammer, Philadel- 
phia; G. L. Hume, Suffolk, Va.; G. F. Kerns, Chi- 
cago; Dan McLachlin, Arnprior, Ont.; W. W. 
Schupner, secretary; W. S. Phippen, traffic man- 
ager, 

Trustees Thomas B. Hammer and Robert G. 
Kay, Philadelphia, entertained the trustees at 
lunch at the Union League Club. 





WISCONSIN VALLEY LUMBERMEN’S CLUB MEETS 


Wausau, Wis., June 6.—An interesting and 
practical meeting of the Wisconsin Valley 
Lumbermen’s Club was held in Wausau, May 27, 
one day prior to the meeting of Group 6 of the 
Wisconsin Bankers’ Association, the two organ- 
izations covering about the same territory. The 
most important matter for the consideration of 
the lumbermen was that of acquainting the 
bankers with the actual facts regarding the 
building situation. V. L. Morisette, of the 
Pier Lumber Co., Wausau, was chosen to act 
as spokesman for the lumbermen and to occupy 
a place on the bankers’ program which had been 
very thoughtfully offered to the lumbermen. 

Mr. Morisette in discussing the building 
situation, impressed upon the bankers that busi- 
ness prospects in north central Wisconsin were 
very satisfactory, and that the only obstacle 
seemed to be the inability of the prospective 
builder to make the necessary loans. In dis- 
cussing the matter, Mr. Morisette naturally 
made reference to the activities of his own 
company to illustrate the points he wished to 
bring out, saying that the difficulties under 
which the retailers operated in 1920 in the 
way of trying to keep up building in the face 
of rising labor costs and a jumping wholesale 
market, were so unsatisfactory that no one could 
predict what any twenty-four hours would bring. 
The action of the bankers in cutting down the 
granting loans for building was the finishing 
touch to the cessation of all operations. This 
left the retailers high and dry with large stocks 
of material, some of it purchased at a high cost. 
With these conditions in existence, the dealer 
was simply compelled to wait on the public’s 
pleasure before being able to do anything to 
create a resumption of building. The retail 
lumber dealers had begun making reductions in 
their price list as the market declined in the 
fall, and continued to do so regularly following 
the wholesale market to January 1. From then 
until about March 1 there was nothing to do but 
wait for some settled condition to develop in 
order to make a price that would last over night. 

About March 15, his company secured quota- 


tions on every line of building material and 
made up a complete price list covering all lines 
and based on the quotations received disregard- 
ing all former costs, invoices and inventories. 
This was done with the belief that the public 
was ready to go ahead, providing that it could 
be shown that a substantial decrease in the 
costs of building was being brought about as 
swiftly as possible. Mr. Morisette pointed out 
to the bankers that the lumbermen were mak- 
ing every effort to get the public started build- 
ing, but that his concern found that while 
some lines of business were ready to codperate, 
others also interested in building were holding 
up the game by not taking their losses or operat- 
ing on a lower basis. He stressed particularly 
that plumbing and heating interests had thus 
far refused to make any substantial reductions, 
and that his office had been visited that morn- 
ing by a union carpenter who refused to work 
for less than the union scale of 80 cents an hour, 
whereas some of the nonunion carpenters had 
been induced to work on the basis of 65 cents 
for the common laborers and 85 cents for the 
contractor, who of course is compelled to carry 
insurance on his men, and has considerable work 
to do for which there is no remuneration. 
While many people blamed the bankers for 
shutting down on loans the year previous, Mr. 
Morisette felt that they were absolutely right 
in refusing to allow the money in their hands 
to become tied up in property which repre- 
sented a fictitious value; but now, however, he 
felt that building now being done represented 
a value which is real, and can always be realized 
upon, that while he as a lumberman was not 
capable of advising a banker as to how to 
handle his business, he felt that every com- 
munity in the United States needs every dollar 
of its accumulated capital, and all that it can 
draw from the centers where there is a surplus; 
that the country banker in particular will be 
greatly benefited by seeing that his farmers have 
money to use instead of allowing the surplus 
to be invested in manufacturing plants at dis- 
tant points. A strong plea was made for the 


bankers to codperate with and work with the 
building and loan associations for the reason 
that such associations ean loan a larger per- 
centage on homes than the banks, and hence 
the money would go farther in that way. 

The bankers displayed a lively interest in 
Mr. Morisette’s remarks and many of them 
thanked him for presenting so important a mat- 
ter to them in such a clear and concise manner. 
The plumber and heating men, as well as some 
of the unions were not so enthusiastic about 
the plain and straightforward remarks made, 
but one of the results was that several repre- 
sentatives of the unions have made a statement 
that at their next meeting on June 7, it is prob- 
able that their organizations will take action 
which will result in a reduction of the union 
scale of labor. 

Charles W. Fish, of the Charles W. Fish 
Lumber Co., operating five retail yards in north- 
ern Wisconsin, extended an invitation to the 
club to hold its next meeting at Elcho, as his 
guests at the famous Muskie Inn. Mr. Fish’s 
invitation met with an enthusiastic response, 
and arrangements are being made now for the 
next meeting at Elcho the latter part of July. 


MEXICAN IMPORTS BREAK ALL RECORDS 


EacLeE Pass, Tex., June 6.—Lumber, rail- 
road cross ties, bridge timbers and mine props 
are being shipped into Mexico at the rate of 
more than 15,000,000 feet a month. It is stated 
that the Mexican demand for these construction 
materials exceeds all previous records. Most 
shipments are direct to lumber dealers to stock 
up depleted yards, but in some instances the 
consignments are made to the users themselves. 
This is particularly true of the water shipments 
to Tampico, where enormous quantities of lum- 
ber are required for oil development operations. 
Much difficulty is experienced in handling the 
shipments by rail and deters the placing of 
many orders. Mining activities are at a low ebb 
and rehabilitation of the railroads has only 
fairly started, it is explained. 
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June 14—Long Island Dealers’ 
water Inn, Sayville, L. I. A 


June 14-16—National Fire Protection Association, 
Fairmont Hotel, San Francisco, Calif. Annual. 


June 15—National Council of Furniture Associa- 
tions, Drake Hotel, Chicago. Annual. 


June 16-17—Pennsylvania Forestry 
Pittsburgh, Pa. Annual. 


June 16-18—Lumbermen’s Club of Arizona, Grand 
Canyon and Flagstaff, Ariz. Annual. 


June 20-24—American Society for Testing Mate- 
— see Monterey Hotel, Asbury Park, N. J. 
nnual, 


June 20-22—Southern Forestry Conference, 
mont Hotel, Atlanta, Ga. Annual. 


June 21—Lumbermen’s Club of New Orleans, New 
Orleans, La. Annual. 


June 21—Lumbermen’s Golf Association of Chicago, 
Beverly Country Club. Annual. 


June 2i—Alexandria District Lumbermen’s Ex- 
change, New Orleans, La. Monthly meeting. 


Aug. 17-18—Southern Sash, Door & Millwork Manu- 
facturers’ Association, Richmond, Va. Summer 
meeting. 


Oct. 19-21—National Retail Lumber Dealers’ Asso- 
ciation, Congress Hotel, Chicago. Annual. 


~~ 


TO ADDRESS NUTMEG STATE DEALERS 


New Haven, Conn., June 6.—The Lumber 
Dealers’ Association of Connecticut has ar- 
ranged two group meetings, to be held June 
9 and 10, in honor of E. C. Miller, a prominent 
Pacific coast manufacturer and president of 
the shingle branch of the West Coast Lumber- 
men’s Association, who is making a trip thru 
the East. The meetings will be held June 9 
in Hartford and June 10 in New Haven, and 
it is expected nearly the entire membership 
of the association will be present at one or other 
of the gatherings. 

Mr. Miller will address both meetings and 
there also will be a general discussion of busi- 
ness conditions. As it is conservatively esti- 
mated that more than 40 percent of lumber dis- 
tributed in Connecticut at the present time orig- 
inates from Pacific coast points, the Connecticut 
lumbermen are greatly interested in the visit 
of Mr. Miller and no doubt will obtain valu- 
able information from hearing his views. 

The meeting in Hartford will be held at the 
Haublein Hotel, beginning with a dinner at 
6:30 p. m., daylight saving time. The New 
Haven meeting is to be held in the new banquet 
room on Wilcox’s Pier, Savin Rock, a famous 
New Haven shore resort, and will begin at 
6 p. m. 


Association, Tide- 
nnual, 


Association, 


Pied- 








AGRICULTURAL ENGINEERS TO MEET 


At a recent meeting of the executive council 
of the American Society of Agricultural Engi- 
neers it was decided that the next annual meet- 
ing of the society should be held in Chicago, 
for it is the best city for conventions near the 
center of the membership in the United States. 
The annual meeting will be held Dec. 27, 28, 
and 29, and the headquarters will be in the 
Auditorium Hotel. The meetings committee 
has made the following announcement regard- 
ing the program: 

Dec. 27, Afternoon—Reclamation section. 

Evening—College section. 


28, Morning—Farm structures. 
Afternoon—Farm structures. 
Evening—Annual banquet. 


Dec. 


Dec. 29, Morning—Farm machinery and farm 
motors. 
Afternoon—Farm machinery and farm 
motors. 


Due to the present size of the society, the 
executive council on April 29 authorized the 
formation of a reclamation section in order to 
further the interests of irrigation, drainage and 
land clearing. 

The college section was the outcome of a de- 
sire to further the interests of agricultural 
engineering in land grant colleges, experiment 
stations and extension service and to promote 
research and better teaching methods and more 
largely correlate these activities with those of 
the United States Department of Agriculture. 

On Wednesday morning and afternoon there 
will be presented papers on farm structure de- 
sign, ventilation and sanitation; and on Thurs- 





day morning and afternoon, papers on farm ma- 
chinery and farm power. 





TRAFFIC MANAGER AT HELENA 


MempuHIs, TENN., June 7.—J. A. Koehler 
has been reappointed manager of the Helena 
district office of the Southern Hardwood Traffic 
Association, effective June 1. He served as 
manager of this office until about eighteen 
months ago, when he resigned to become traffic 
manager for the Archer Lumber Co. He made 
a splendid record as district manager and all 
of the members at Helena requested his reap- 
pointment to succeed J. M. Stovall, who resigned 
a short time ago. ‘ 





SOUNDS CALL TO LONG ISLAND CLANS 


Huntineton, L. I., June 6.—F. F. Barrett, 
secretary of the Long Island Dealers’ Associa- 
tion, said today that the annual meeting to be 
held June 14 at the Tidewater Inn, Sayville, 
will be by far the largest gathering the organ- 
ization has ever held. More than two hundred 
fifty lumbermen—dealers, manufacturers and 
salesmen—are expected to be the guests of the 
Long Islanders at din- 
ner at 1:00 o’clock. 
They will represent ev- 
ery section of the metro- 
politan district. 

The annual business 
meeting of the associa- 
tion will be held at the 





FRANK F. BARRETT, 
Huntington, N. Y.; 
Secretary Long Island 
Dealers’ Association 





Tidewater Inn at 10:30 
o’clock in the morning 
and will be presided 
over by Edward Smith, 
of Mineola, president. 
Annual reports of offi- 
cers will be read and the 
election of officers will 
—— follow. 

The chief speaker of the gathering will be 
Rabbi Stehen 8. Wise, of New York. Prof. 
Anibal, of the Greenwich (N. J.) High School, 
also will deliver an address and there will be 
informal speeches by Mr. Smith and other offi- 
cers of the association. The idea is to devote 
as much time as possible to a round-table dis- 
cussion and still leave several hours for the big 
feast in which all the guests of the day will 
join. 

The Long Island dealers just now are enjoy- 
ing flourishing business conditions and freedom 
from labor troubles. Reports from all sections 
of the island show that building is on the boom 
and some of the association members report 
business about on the same plane as in the war 
period. 

Mr. Barrett says the association has never 
been on firmer foundation, but it proposes to 
extend further its usefulness, and whereas the 
membership is widely scattered an effort will 





be made to bring the lumbermen of the island, 


into closer communication. 





SOUTHERN EXPORTERS’ SEMIANNUAL 


New OrtEANS, LA., June 6.—Managing di- 
rector C. E. Dobson, of the Southern Lumber 
Exporters’ Association, will leave Friday for 
Pensacola, Fla., to arrange for the semiannual 
meeting of the association, which is to be held 
in that city during the early part of July. 
Hitherto both the annual and semiannual meet- 
ings have been held in New Orleans, but the 
Pensacola exporters extended so cordial an in- 
vitation, heartily seconded by the Pensacola 
Chamber of Commerce, that the association di- 


rectors decided to hold the midsummer meet- 
ing this year in the Florida seaport. The date 
will be definitely fixed after Mr. Dobson’s con- 
ference with the Pensacola folks. -On his way 
home from Pensacola he expects to stop over a 
day or two in Mobile. 





ALL MONTANANS WELCOMED 

KALISPELL, Mont., June 4.—A. E. Boorman 
secretary of the Northern Montana Forestry 
Association, has found that many persons living 
in northwestern Montana who are eligible to 
belong to his association have no idea of the 
working plan of the organization. Mr. Boorman 
recently secured 123 new members by personal 
solicitation after he had explained it is purely 
a mutual organization formed for the purpose 
of protecting life and property in the forest 
regions of the State and not operated for profit, 
and that the member who has only a quarter 
section of land is protected just as much as 
the member listing a large acreage. He found 
that when the purpose of the organization was 
understood not only owners of timber land but 
ranchers, who have little timber land, and home- 
steaders, were anxious to be members in order to 
secure the association’s protection against fire 
destroying their fences, homes, barns ete, Dur- 
ing the fire season, June to September, the asso- 
ciation keeps at work sixty-five men within the 
association’s boundaries and always has on 
hand a field equipment for a crew of three hun- 
dred fire fighters. 





EAST WELCOMES SHINGLE BOOSTER 


New RocHELLeE, N. Y., June 6.—Lumbermen 
of Westchester County who made the recent 
tour of the Pacifie coast and far Northwest had 
an opportunity last week to return some of the 
courtesies extended them on that journey. The 
recipient of the attentions of the New Yorkers 
was E. C. Miller, president of the shingle 
branch of the West Coast Lumbermen’s Asso- 
eiation. 

Mr. Miller was the guest last Thursday night 
of the Building Material Men’s Association of 
Westchester County at the New York Athletic 
Club’s handsome home on Travers Island. In 
compliment to Mrs. Miller, the Westchester 
hosts were asked to bring their wives and until 
a late hour the party made merry at an in- 
formal dinner and dance. 

J. Albert Mahlstedt, president of the J. A. 
Mahlstedt Coal & Lumber Co., New Rochelle, 
arranged the affair, with Fred Sorries as as- 
sistant chairman of the entertainment commit- 
tee. The address of welcome was delivered in 
behalf of the association by its president, F. M. 
Carpenter. 

On this occasién, Mr. Miller spoke of the 
value of shingles over all substitutes. He said 
years of experimenting by contractors and build- 
ers had served only to prove the durability of 
the wood shingle and its hundred and one ad- 
vantages over all competitors in the building 
line. 





BELueEportT, L. I., June 6.—E. C. Miller, pres- 
ident of the shingle branch of the West Coast 
Lumbermen’s Association, was the guest of 
honor of the Knot Handlers Club last Wednes- 
day night at the beautiful Wyandotte Inn. The 
affair took on the form of an informal ‘‘ Ladies’ 
Night.’’ 

Mr. and Mrs. Miller were guests while visit- 
ing on Long Island of J. Robert Bailey and 
wife, of Patchogue. Mr. Bailey is president of 
Bailey & Sons, who conduct four large lumber 
yards. 

Speech making at the Wyandotte Inn was 
confined to introductory remarks by Mr. Bailey 
and an address on the virtues of the old fash- 
ioned wood shingle by the westerner. 


New York, June 6.—E. C. Miller, who, with 
his wife, has spent the past week in New York 
and vicinity, left this morning for Boston and 








66 


AMERICAN LUMBERMAN 





JUNE 11, 1921 








Ideally 


located for 


West 
Coast 
Products 


Good 
facilities 
for loading 
an 
unloading. 


Chicago 
Storage 


Be prepared to supply 
eastern trade quickly 
with yourFinish,Floor- 
ing, Ceiling, Siding, etc. 











“1 For rates and details write 


“HARDW@D FLO@RING’OD, 
E BARTHOLOMEW. MANAGER. 


3622-3628 SOUTH MORGAN ST., © TEL. BOULEVARD 830 











Who's uncertain in the lumber business 
and related lines? What list has all the 


names? 
TheRed Book willl answer both questions. 
Sure on Collections too. 


Lumbermen’s Credit, Association 


CHICAGO NEW YORK 








A PLAN SERVICE 


Compiled by and for the Retail 


Lumber Dealers 


INVESTIGATE 


Lumber Dealers’ Service Bureau 
417 South Dearborn St, CHICAGO 





Latham 








Swift-HAYnes Co. 


will ship Hay to your station. 


r 


Swift Service 








Swiftly solves your Feed Problems. 





\__ 90 Board of Trade, CHICAGO } 





will make a flying trip to a good many New 
England cities before returning to New York 
on June 13. 

Mr. Miller spoke last Thursday at a special 
meeting of the New York Lumber Trade Asso- 
ciation and on his return next week will deliver 
an address on ‘‘How to Sell Lumber’’ before 
members of the Nylta Club. : On June 16 he 
will address members of the Philadelphia Lum- 
ber Exchange. 

Referendum 35 of the United States Cham- 
ber of Commerce, which pertains to civil serv- 
ice regulations, was discussed at length by mem- 
bers of the New York Lumber Trade Associa- 
tion at the meeting of last Thursday and it was 
decided not to express an opinion on the ques- 
tion. Arguments developed such a trend that 
it was considered advisable not to take a vote. 





OPPOSE NEW SOUTHERN PINE SIZES 


New HAveEN, Conn., June 6.—Directors of 
the Lumber Dealers’ Association of Connecti- 
eut at a recent meeting went on record in be- 
half of members of the organization as being 
opposed to the proposed changes in finished 
sizes of southern pine, and the Southern Pine 
Association has been advised officially of this 
action. 

The directors hold that the lumbermen of 
Connecticut would be slow to accept the changes 
if they were made, and the directors voiced 
the belief that the proposed alterations at this 
time would be extremely detrimental to the lum- 
ber business as a whole. 

In explanation of their attitude, the diree- 
tors point out that the constant reduction in 
sizes will have a tendency to cause people to 
believe that they are getting less for their 
money and that just cause will be afforded for 
complaint and criticism, of which the retail 
lumberman will have to bear the brunt, altho 
he is totally blameless. 

Another view taken by the directors of the 
proposed changes is that during the period of 
reconstruction, at least, it is not advisable to 
inject into a situation, which is just about as 
severe as the lumber business ever has experi- 
enced, anything that may be viewed with the 
slightest suspicion. 


LOGGERS APPOINT COMMITTEES 


KNOXVILLE, TENN., June 6.—At a recent 
meeting of the executive committee and officers 
of the Appalachian Logging Congress steps were 
taken to increase the membership of the organ- 
ization. It was decided to divide the territory 
of the association into six districts and appoint 
a strong membership committee in each as fol- 
lows: 


District No. 1 (northwestern and western Ten- 
nessee and north Georgia)—-F. G. Norcross, Norma, 
Tenn.; Jack Tarwater, Rockwood, Tenn.; O. H. 
Anderson, Oneida, Tenn. ; 4. PB, Pearson, Alticrest, 
Tenn.; R. W. Henderson, Stearns, Ky. ; Kwing, 
Bon Air Lumber & Manufacturing Co., Nashville, 
Tenn. ; and John Byrns, Garnt, Tenn. 

District No. 2 (eastern Tennessee)—John F. 
Shea, Knoxville, Tenn.; ©. M. Vestal, Knoxville, 
Tenn.; W. B. Townsend, Townsend, Tenn. ; 
Moice, H Hartford, Tenn. ; and T. W. Hampton, Shulls 

ills. 

DISTRICT No. 3 (eastern Kentucky)—George N. 
Delaney, Williamsburg, Ky.; E. O. Robinson, Cin- 
cinnati, Ohio; W. E. Berger, Ashland, Ky.; E. L. 
Lambert, Coal Grove, Ohio; and H. B. Stavick, 
Burnside, Ky. 

District No. 4(western Virginia)—B. B. Burns, 
Huntington, W. Va.; W. G. Davis, Columbus, Ohio ; 
W. M. Ritter Lumber Co. ; ; George L. Wood, Balti- 
more, Md.; L. D. Gasteiger, Braemar, Tenn.; F. G. 
Norcross, "Norma, Tenn.; and F, if Winchester, 
Canton, 

DISTRICT No. 5 (western North Carolina)—wW. T. 
Andrews, N. C.; Arthur Brooks, Ariaste. 
N. N. J. bg a An mos Cc. 8. Bad- 
gett, “Waynesville, N John eg Druid, ee oh 

Ss. drich, Pensacola, N. C.; Andrew Gennett. 
Auteuiie. i. 3s A. Gaskill, Sunburst, N. C., 
and F. V. Duane, Burnsville, N. C. 

District No. 6 (West Virginia)—M. W. Stark, 
Columbus, Ohio; C. L. mepcors, my Tenn. ; 
John Raine, Rainelle, W. Va.; R. V. Wilson, Porter- 
wood, W. Va. ; and Thomas Hall, Charleston, W. Va. 


At the same meeting a legislative and pub- 
licity committee was named its function being 
to refute false and misleading statements made 
regarding the lumber industry and to direct 
attention to unfriendly legislation. The same 
committee will undertake to devise methods of 
preventing the illicit distilling and distributing 
of whiskey in logging camps and lumber towns 


thruout the Appalachian region. At the annual 
meeting of the Congress it was shown that the 
growth of this traffic had been tremendous until 
in some sections it has demoralized labor and 
seriously interfered with woods and mill opera- 
tions as well as increasing lawlessness in gen- 
eral. 

A committee on power logging was appointed 
to codperate with machinery manufacturers 
and operators in improving and devising equip- 
ment suited to the needs of the industry. 

The Appalachian Logging Congress now has 
permanent headquarters at Knoxville, where it 
is performing many valuable services to its 
members. It has established a labor bureau for 
the listing and making available to various 
operators of skilled labor. It also compiles 
statistics of various kinds that have proved 
useful; in fact the association is undertaking 
to carry out the purposes for which it was 
formed, and which as set down in the constitu- 
tion is ‘‘to encourage exchange of ideas and 
suggestions relating to the logging and lumber 
industry; to promote codperation among its 
members and to create and foster a spirit of 
comradeship among lumbermen.’’ 

The secretary, T. Sunderland, is always on 
the job at 807 Holston Bank Building, Knox- 
ville. 


ana 


TO LAY FURNITURE SALES PLANS 


HieH Roint, N. C., June 7.—Secretary J. T. 
Ryan, this city, of the National Council of 
Furniture Associations, announces that a spe- 
cial meeting of the organization will be held 
in Chicago at the Drake Hotel on June 15. 
While no special program has been prepared 
it will be developed with the roll call. It is 
probable that the discussions to a large extent 
will evolve about plans to bring about the sale 
of new furniture. 


TABLE MANUFACTURERS CONVENE 


LouIsvVILLE, Ky., June 6.—At the forty- 
second mass meeting of the Central Bureau of 
Dining Table Manufacturers, held here last 
Wednesday and Thursday, problems pertaining 
to the last six months and plans for the future 
were discussed. A canvass of the members 
present showed that the average selling price 
of a basic pillar table was $14.65 and ranged 
from $11.20 to $16.50. The consensus was that 
the table line would stand on a $14 basis as an 
average for the pillar table and $35 the mini- 
mum for a Queen Anne period table. As-part 
of the entertainment given by the Louisville 
hosts, the visitors were taken to the plant of 
the Jefferson Woodworking Co. and there served 
with luncheon after which the party visited 
other local plants. 


EASTERN SALESMEN MEET 


PHILADELPHIA, Pa., June 6.—A stated meet- 
ing of the Eastern Lumber Salesmen’s Associa- 
tion was held in the rooms of the Lumbermen’s 
Exchange last Friday night, attended by about 
twenty, and presided over by President Walton, 
R. Johnston. The general meeting was pre- 
ceded by a meeting of the directors, who elected 
the following new members: A. Wallace Irwin, 
of the Brown-Bates Co., Philadelphia; Harold 
A. Myers, of Krauss Bros. Lumber Co., New 
York; S. D. Smith, of the local office of the 
Union Wholesale Lumber Co., and I. P. Wal- 
ton, of the J. S. Kent Co., this city. 

Altho there was no set program, it was a 
very busy and interesting meeting, many of 
the members taking part in the discussions. 
One subject that came up was the proper terri- 
tory, the premier champions for the wider field 
being J. C. Tennant, of the Forest Lumber Co., 
and J. E. Coggin, of the Union Wholesale Lum- 
ber Co., while Secretary Charles M. Fletcher and 
others favored a more concentrated activity. It 
was finally tentatively agreed that the central 
eastern States east of Buffalo but not including 
New England, would be the best. Joseph H. 
Sykes, of W. M. Crombie & Co., gave an excel- 
lent talk on the wider activities of the associa- 
tion, and what it could and should do for its 
members as well as the trade as a whole. It was 
decided that the organization should be open to 
sash and door salesmen. President Johnston 
stated that he had appealed to some of the other 
lumber organizations for official recognition as 
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an organization. There will be no official meet- 
ings of the salesmen now until fall, but there 
may be some sort of an outing during the sum- 
mer, 





BLACK CAT IS BUSY IN SOUTH 

St. Louis, Mo., June 7.—Plans are going 
forward for the holding of many Hoo-Hoo 
coneatenations in the southern States, according 
to information being received by H. R. Isher- 
wood, seeretary-treasurer of Hoo-Hoo, with 
headquarters here. 

H. D. Foote, of Alexandria, Supreme Jawber- 
woek of jurisdiction No. 6, advises that plans 
are now being made for coneatenations in New 
Orleans, -Lake Charles, Alexandria and Monroe, 
La.; and in Beaumont, Houston and Dallas, 
Tex. 

Arrangements have already been completed 
vy O. N. Cloud, Vicegerent of the Shreveport 
distriet, for a big concatenation at Shreveport 
on July 16 after the meeting of the Alexandria 
Lumber Exchange. Mr. Isherwood expects to 
he in attendance. 

M. M. Elledge, of Corinth, Miss., Supreme 
Serivenoter of jurisdiction No. 5, also advises 
that plans are being made for a large num- 
ber of econeatenations to be held within the 
next thirty days at Jackson, Knoxville, Etowah, 
and Johnson City, Tenn.; Jaxon, Meridian, Hat- 
tiesburg, Laurel and Corinth, Miss.; and Mobile, 
Montgomery, Tuscaloosa and Birmingham, Ala. 


NOT DEAD; PEPFUL AND OPTIMISTIC 

New ROocuHELLe, N. Y., June 6.—J. A. Mahl- 
stedt, president of the J. A. Mahlstedt Lumber 
& Coal Co., and one of the largest lumber deal- 
ers in Westchester County, sees nothing but 
prosperity on the business horizon. Mr. Mahl- 
stedt says labor troubles in Westchester, which 
have deterred building operations to a certain 
extent, are just about over. 

‘“There has been a steady increase in the 
number of new building projects in recent 
weeks,’’ he said. ‘‘I believe the situation will 
improve from now on. Already orders are com- 
ing in more regularly and, if I am judge, the 
lumbermen will enjoy a brisk season this sum- 
mer and next, fall.’’ 

Mr. Mahlstedt does not believe the improve- 
ment in conditions will be confined to West- 
chester County or to the metropolitan district, 
but considers the outlook bright for the entire 
State. 

Mr. Mahlstedt’s grandfather, Albert Mahl- 
stedt, died recently at the age of 92. It was 
reported in some manner that the present head 
of the Mahlstedt firm had sue¢umbed and as a 
result he has received many letters of condolence 
on his own death. 

‘*Such communications are very trying,’’ Mr. 
Mahlstedt said. ‘‘IT am anxious to let my 
friends of the lumber profession know that I 
am still very much alive.’’ 








Golf Devotees Wield Their Clubs 


FIR BATTLES ON LINKS WITH PINE 

‘Kansas City, Mo., June 8.—The second an- 
nual tournament of the Lumbermen’s Golf As- 
sociation was cut short yesterday by a merciful 
rain which left the fir men secure in their see- 
ond vietory over the southern piners and min- 
imized the grief of the latter. The fir men were 
captained by L. V. Graham, of the Chicago 
L umber Co., the southern piners by M. B. Nel- 
son, of the Long-Bell Lumber Co., and the 
game was played on the links of the Mission 
Hills elub. There were sixty-four entrants and 
the Douglas firs won by 3,119 to 3,295. Capt. 
Graham did much to pilot his team to victory 
again this year with an 82. F. N. Daniels was 
the hardest worker, turning in 134. After the 
game, the Douglas firs were the guests of the 
piners at a dinner at the club. 





FIRST ST. LOUIS TOURNAMENT 

Sr. Louis, Mo., June 6.—N. C. Wagoner, of 
the Chicago Lumber & Coal Co., won first prize, 
five golf balls, at the first tournament of the sea- 
son of the Lumbermen’s Golf Association of 
St. Louis at Midland Valley Country Club last 
Thursday afternoon. He had a net score of 
76, gross 93, handicap 17. E. Kibbs was see- 
ond; gross 107, handicap 28, net 79. W. J. 
Yardley was third; gross 110, handicap 28, net 
82. Other scores follow: 





Gross Handicap Net 
a yee ee 91 7 84 
C. P.. FOMREBGB. . cc cccccese 97 14 83 
J. Tes BOMB ce cteesens 96 13 83 
P.. Ds. TAO ROMCE. 066 crete ves 114 21 93 
C... We, BGIBDBIO. 6c ccicees 119 28 
William Hess ......ccreee 107 17 
eS eee 100 17 
Ni, SO ois oe vi caedvens 109 17 
S. We DRORUOM ec cccicnccecads 119 28 
(fe RR Aer é 28 
G: BP. BROMAM ocr ci scene p 28 
eo: | Ee ee 7 28 89 
GB. Te SR: ow ccc crcceesee 2 28 97 
Ludger French ° 28 6 
C. H. Hemphill 28 87 
W. P. Anderson 25 89 





TOLEDO CLUB TOURNAMENT 

ToLEepo, OnI0, June 6.—The Toledo Lumber- 
men’s Club recently held a very successful golf 
tournament at the Inverness Club. Approxi- 
mately 150 persons were guests at this event 
and after the golf tournament were entertained 
with a dinner and dance. 

Five foursomes were played in the tourney, 
low score being made by Aaron L. Kelsey, 
Clinton A, Mauk, Walter Schuller and F. W. 
Duttweiler, the low net score of the foursome 
being 341. Each player was presented with 
two golf balls as a prize. 


The low individual score of 76 was made by 
Lloyd Hixon and F. W. Duttweiler, after hav- 
ing handicaps deducted, and they received three 
golf balls each. Mr. Hixon also won a pair 
of golf stockings in the driving contest. 





EVANSVILLE OUTING DATE SET 

EVANSVILLE, InD., June 6.—The entertain- 
ment committee has decided to hold the an- 
nual outing of the Evansville Lumbermen’s 
Club at Exposition Park, in this city, on the 
afternoon and evening of Tuesday, June 21. 
This will be the first time in .several years 
that the outing has not been held on a steam- 
boat on the Ohio River. It is expected that 
about two hundred lumbermen, their families 
and friends will attend. The afternoon will 
be spent in games and at 6:00 o’clock a banquet 
will be served. The toastmaster will be J C. 
Greer, of the J. C. Greer Lumber Co. and 
president of the club. 





BALTIMORE LUMBER EXCHANGE 

BALTIMorE, Mp., June 6.—As no business to 
claim the attention of the Baltimore Lumber 
Exchange has developed in the last three 
months, the quarterly meeting of the organiza- 
tion, which was to have been held this evening, 
was omitted. Such matters as. called for action 
were taken up and disposed of at the monthly 
session of the managing committée, held this 
afternoon. W. Hunter Edwards, of B. W. 
Edwards & Sons, the president, occupied the 
chair. 


THE TREND OF PRODUCTION COSTS 


New ORLEANS, La., June 6.—Southern pine 
production costs continue to go down, and a 
reduction in each item which enters into the 
total cost is to be noted. On the other hand, 
production of lumber has shown an increase 
with the betterment in demand and this of course 
has a tendency to lower the cost of production, 
as it spreads the overhead. The total cost of 
production as summarized by the Southern Pine 
Association for January, February and March 
is respectively as follows: $27.58; $24.22; 
$22.43. For the same months the total feet of 
lumber produced respectively was as follows: 
210,326,459; 256,190,675; 297,671,669. The 
March figures on the cost of production are the 
latest available and, while the average cost has 
probably been somewhat reduced since that time, 
informed readers will readily comprehend that 
no great reductions are to be expected in the 
future. 
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Fire Insurance 


Service 


Through the Department 
of 


Inspections and Surveys 


Is Included in Premiums 


Paid to 


The Lumbermens Mutual Insur- 
ance Co. of Mansfield, Ohio. 


The Lumber Mutual Fire Insurance 
Co. of Boston, Mass. 


The Indiana Lumbermens Mutual 
Insurance Co. of Indian- 
apolis, Ind. 


The Pennsylvania Lumbermens 
Mutual Fire Insurance Co. 
of Philadelphia, Pa. 


The Central Manufacturers Mutual 
Insurance Co. of Van Wert, Ohio 





Write for Details 
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Practical Books 
for Lumbermen 


The Organizatfon of the Lumber Industry, By 
Wilson Compton, Ph.D. It represents the most 
thoro and comprehensive study of the lumber 
business thus far undertaken by a competent 
economist. Is not a compilation of theories, but 
déals with the hard facts existing in the industry 
and the reason back of them. A book that should 
be in every lumber library in the United States. 
Contains invaluable price information. Cloth 
bound—-54 pages with 28 diagrams and 12 im- 
portant statistical tables. Price $2, postpaid. 


The Lumbermen’s Building Estimator is a new 

and valuable calculator just placed on the mar- 
ket. It offers you a short cut to determining cost 
of a completed building. The author, Mr. Holt, 
is a practical retail lumberman of long expe- 
rience. He developed this. method of figuring 
building cost in actual practice and it was thor- 
oughly tested before it finally evolved in the 
form of a leather-bound book of convenient pocket 
= PS containing 148 pages. Price pre- 
pa 


Lumberman’s Building Estimator, $6.00 prepaid. 
Blank Holtbids for Houses, 60c per pad, prepaid. 


Blank Holtbids for Barns, 30c per pad, prepaid. 
Pads contain 20 blanks, 


Inventory Record saves work. In copying the 

list of stock, you save the writing of at least 
100 words to "the page. Prevents errors by a 
separate column space for each figure under print- 
ed heads. The stock will be so listed that even 
the shrewdest insurance adjuster could hardly 
contrive to misinterpret its tee Lasts for 
years. Price, delivered, 


Logging. By Ralph C, Bryant. Covers all the 

details e harvests saw timber and tan bark 
ncludes log transportation 
by both rail and water. The only available work 


exclusively devoted to this subject. Cloth, pre- 
paid, $3.75. 
Lumber A Lh 


Manefocturing Accounts, 
manual of bookkeeping for the sawmill. 
Arthur Jones, certified public accountant, the 
only book in this field. Cloth, prepaid, $3.00. 
American Lumberman 
431 South Dearborn St., Chicago 
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100,000,000 Cubic Feet 
National Forest Timber 


and Pulpwood 


FOR SALE. 


LOCATION AND AMOUNT.—All the mer- 
chantable dead timber standing or down, 
and all the live timber marked or desig- 
nated for cutting on an area embracing 
about 45,000 acres on Revillagigedo Island, 
extending from the divide between Neets 
Bay and Traitors Cove northerly along the 
west side of the island to Curlew Point, 
Tongass National Forest, Alaska, estimated 
to be 100,000,000 cubic feet, approximately 
equivalent to 1,000,000 cords, more or less, 
of Sitka spruce, hemlock, and other species 
of timber, approximately 66 percent hemlock. 


STUMPAGE PRICES.—Lowest rates consid- 
ered, 60 cents per 100 cubic feet for Sitka 
spruce, Alaska cedar and western red cedar, 
and 30 cents per 100 cubic feet for hemlock 
and other species. Rates to be readjusted 
every five years. 


DEPOSIT.—With bid, $3,000, to be applied on 
the purchase price, refunded, or retained in 
part as liquidated damages, according to 
the conditions of sale. 


FINAL DATE FOR BIDS.—Sealed bids will 
be received by the District Forester, Port- 
land, Oregon, up to and including July 7, 
1921, 

The right to reject any and all bids is re- 
served. 

Before bids are submitted full information 
concerning the character of the timber, con- 
ditions of sale, deposits, and the submission 
of bids, should be obtained from the District 
Forester, Portland, Oregon, or the District 
Forester, Ketchikan, Alaska. 











PLAN gui: HOME NOW 
Send for Stillwell Building 
Books with Economy Plans 
b, of new California Styles suitable for any 
climate. Famous for comfort and beauty. 
“*Representative Cal. Homes’’ 
51 Plans—6 to 10 Rooms—$1. 
“*The New Colonials’’ 
60 Plans—5 to 12 Rooms—$1. 
: : ** West Coast Bungalows ”’ 
60 one-story 5 to7 Rooms— $1. 
SPECIAL OFFER: Send $2.50 for all 3 above books FREE 
and get book of 80 Special Plans, also Garage folder 
EXTRA—43“‘Little Bungalows’’ 3 to 6 Rooms—50c. 
Money back if not satisfied. 
E. W. STILLWELL & CO., Architects, 523 Calif. Bldg., Los Angeles 











YELLOW 
PINE 


Timbers 


Both Long and Shortleaf 
Poplar, Oak, Ash, Gum 
AND OTHER HARDWOODS 
Straight dnd Mixed Cars 


Tims B. Quinn, Misssipri 


Good 
Stock EES 


And fast in filling orders for 
Dealers’ Stock Long Leaf 


R. R. Timbers Y ellow Pine 


and Ties in 
In Business Since 1877 


Nona Mills Co., Ltd., "rem" 

















Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 














APPRECIATES TACOMA ‘‘WRITE-UP’’ 


Tacoma, WAsH., June 4.—Appreciation of 
the publicity given the lumber industry of 
the Pacific Northwest in the description of the 
St. Paul & Tacoma Lumber Co.’s plant and 
operations which appeared in a recent issue of 
the AMERICAN LUMBERMAN, was shown by the 
Lumbermen’s Club of Tacoma at the regular 
weekly meeting June 1. A resolution by Ernest 
Dolge, of Ernest Dolge (Ine.), directing the 
club secretary to write the AMERICAN LUMBER- 
MAN expressing the club’s appreciation of the 
article and the value of the publicity to this 
district, was unanimously adopted. 

Everett G. Griggs, president of the St. Paul 
& Tacoma Lumber Co., stated to the club that 
the credit for the article should be given to the 
late Fred H. Gilman, former Pacific coast repre- 
sentative of the newspaper. Mr. Griggs said 
that the article was the last work done by Mr. 
Gilman and that in many respects it was the 
best work of his career. 

John Shaughnessy, in charge of the safety 
work at the Tacoma mills, brought up the mat- 
ter of a claim filed against a local mill by a 
woman employee who received an award from 
the State safety board for a two months’ lay- 
off caused, she declared, by a fellow woman 
employee who broke an empty paper bag over 
her head. The affidavit declared that this ac- 
tion had caused the complainant severe nervous 
trouble. Mr. Shaughnessy was dire¢ted to take 
the matter up with the State board and ask 
for an investigation of the claim. 

The usual discussion of market conditions 
brought out the fact that business has fallen 
off again during the last week and is now nearly 
as bad as at any time during the winter. T. L. 
Handforth, of the Lindstrom Handforth Lum- 
ber Co., expressed it as his opinion that June 
will be the worst month for the lumber indus- 
try, after which the revival of business will be 
rapid. J. G. Dickson, of the Pacifie States 
Lumber Co., said that he expects railroad buy- 
ing of lumber to be resumed late in July or 
early in August. 





CLUB SEES BRIGHTENING OUTLOOK 

LOUISVILLE, Ky., June 6.—There will be no 
meeting of the Louisville Hardwood Club this 
week, due to the fact that a number of the mem- 
bers are leaving Tuesday night for the annual 
meeting of the National Hardwood Lumber 
Association at Philadelphia, June 9 and 10. 
The club at a recent meeting decided to hold 
the summer meetings at the Devil’s Kitchen, 
and to meet every other week instead of weekly 
during the summer months. It was reported at 
this meeting that collections were good, and 
business fair as a whole, poplar siding, box 
shooks and gum lumber being fairly active, and 
walnut moving nicely. It was also stated that 
prospects were better as a result of fair con- 
sumption and low production. 





ORGANIZE PENOBSCOT FOREST CLUB 


Baneor, ME., June 6.—The Penobscot For- 
estry Club was organized on May 27 at a meet- 
ing of twenty-five foresters of this city and 
vicinity which was held at the Chamber of 
Commerce. 

D. A. Crocker, of the Eastern Manufacturing 
Co., was elected president; R. E. Pineo, of Milo, 
timber land dealer, was elected first vice presi- 
dent; H. B. Morse, of Orono Pulp & Paper Co., 
second vice president; Shirley Rogers, of the 
Great Northern Paper Co., third vice president, 
and P. T. Coolidge, of this city, forest engineer, 
secretary and treasurer. 

This club is an association of foresters and 
others engaged in the practical management 
and protection of forest lands in eastern Maine 
and promises a valuable opportunity for co- 
operation and the exchange of ideas. Its mem- 


bership is open to any forest school graduates 
and to all other persons actively engaged in 
forest land management. 


Undergraduates of 


the forestry course at the University of Maine 
will be welcomed as guests at the club’s regular 
meetings, which will be held on the second 
Friday of each month, as will out-of-town visi 
tors and Bangor people who are ineligible for 
membership. 

The committee whch is responsible for the 
organization plans consisted of Prof. J. M. Bris- 
coe, George T. Carlisle, jr., K. MecR. Clark, P. 
T. Coolidge, D. A. Crocker and H. B. Morse. 


LUMBER CLUB PLANS TO BUILD 

BIRMINGHAM, ALA., June 6.—Members of 
the Wholesale Lumbermen’s Club of Birming- 
ham are much interested in the proposed new 
building to house their club, the offices of 
wholesale lumbermen, retailers and others con 
nected with the building industry. 

The proposal to erect a building made at a 
meeting of the club last week, by Mr. Morgan, 
of the Pine & Cypress Manufacturing Co., 
met with instant approval. 

The club’s intention is to draw both whole- 
salers and manufacturers into the enterprise, 
to make the building truly. representative of 
the lumber industry of the Birmingham district. 
It is estimated that of the 22,000 men engage: 
in the lumber industry of Alabama, 2,500 to 
3,000 are associated with the woodworking in 
dustries of Birmingham. It is also estimated 
that the capacity of the sawmills within a radius 
of seventy-five miles of Birmingham is upward 
of 250,000,000 feet a year. The lumber in- 
dustry of the district is big enough to have its 
own building, in the opinion of the leaders, and 
a committee is now busily thrashing out all de 
tails connected with the preliminary plans. 





UNPLEASANT TOPIC; GOOD TALK 
NEW ORLEANS, La., June 6.—The South 


western Hardwood Manufacturers’ Club held 
its monthly meeting here last Tuesday. The 
attendance was not as large ag usual. Some 


of the members had arranged to attend the 
National meeting. However, a representative 
group was present when the president, C. W. 
Coppock, called the meeting to order at 11 
o’elock, and something more than an hour was 
very profitably devoted to routine. Luncheon 
was served in the Club dining room. When 
the coffee and cigarettes had been served, Presi- 
dent Coppock introduced Isom J. Guillory, of J. 
Y. Fauntleroy & Co., tax experts, for a talk 
on tax problems. 

Mr. Guillory defended the excess profits tax on 
the theory that it raised large sums of money 
quickly, for Government use, from the people 
who were best able to pay it. He conceded, 
however, that it would have been fairer as things 
turned out to permit the taxpayers to average 
their receipts over a period of years. He de- 
seribed the several varieties.of sales taxes now 
under consideration by Congress. Turning then 
to interpretations of the tax laws by recent 
Supreme Court rulings, Mr. Guillory deseribed 
the effect of the ruling that the value of assets 
in excess of cost was not ‘‘invested capital,’’ 
and other decisions. With respect to the bas- 
ing of inventories on ‘‘cost or market, which- 
ever is lower,’’ Mr. Guillory said it was per- 
missible, where a concern manufactured more 
than one species of lumber and the market 
value trend differed with the species, to revurn 
one: at cost and the other at market, ‘‘which- 
ever was lower.’’ Asked whether it was per- 
missible to vary the return basis with different 
grades of the same lumber, using the cost 
basis for one and the market basis for another, 
he replied that also could be done if the grades 
could be properly identified. Mr. John Deblieux, 
of Deblieux & Soniat, engaged the speaker in 
an interesting colloquy over the excess profits 
tax. Mr. Guillory conceded that the fair nor- 
mal percentage of return varies with different 
industries, and that the 8 percent allowed was 
too low for hazardous businesses. 
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At the conclusion of his talk, he was given a 
rising vote of thanks and the meeting was ad- 
journed. 





CINCINNATI CLUBMEN’S ACTIVITIES 

CINCINNATI, OHIO, June 7.—Cincinnati mem- 
bers of the National Hardwood Lumber As- 
sociation with several lumbermen from Ken- 
tucky, Ohio and Indiana, made up a party that 
oceupied a special car leaving here on the 
Pennsylvania railroad today to attend the an- 
nual convention of the association in Philadel- 
phia, June 9 and 10. This group will be 
joined by other Cincinnatians who left last 
Saturday to take part in the golf tournament 
preceding the convention which was held at 
Shawnee-on-the-Delaware, Pa. 

The Cincinnati party will go to Atlantie City 
after the convention to spend the week-end along 
the board walk and dipping in the surf. They 
will leave Atlantic City Sunday night arriving 
in Cincinnati some time Monday. 

A group of Cincinnatians left today to at- 
tend the National Lumber Exporters’ Associa- 
tion convention held Wednesday at Philadelphia. 

Cincinnati lumbermen are looking forward to 
the outing of the Lumbermen’s Club to be held 
June 21 at Bass Island in the Little Miami 
River. The proposed game between teams rep- 
resenting the southern pine and the hardwood 
firms has been declared off and a substitute 
baseball game arranged between two teams to 
be known as the ‘‘Regulars’’ and the ‘‘Inde- 
pendents.’’ Emil Thoman, of the Thoman 
Flinn Lumber Co., will captain the regulars 
and Roy Thompson, of the Thompson Hardwood 
Lumber Co., will lead the independents. 





JACKSON LUMBERMEN’S CLUB 


JACKSON, Miss., June 6.—The Jackson Lum- 
bermen’s Club met last Thursday, President C. 
E. Klumb presiding. Each week some members 
are asked to relate their experiences. The pro- 
gram this week was featured with talks by J. 
W. Bertrand, of Williams & Voris Lumber Co., 
and E. C. Murphy, of Pioneer Lumber Co. 

Mr. Bertrand kept the members in an up- 
roar continuously in relating his itinerary, from 
the first money he earned catching a polecat and 
selling the hide, up to the present. He told of 
answering an ad of A. Boothe & Sons, Louis- 
ville, Ky., telling them they were privileged to 
kick him out if he couldn’t do the work, and 
after viewing the cowhide wrapped around the 
lower extremities of his prospective boss, he 
refused the job for fear he would be taken 
literally. He traced his career from various 
odd jobs leading up to his connection with 
Henry Maley Lumber Co., Yazoo City, Miss., in 
1910. In 1916 he came to Jackson and later 
became manager of Williams & Voris Lumber 
Co., of Jackson. 

Mr. Murphy stated he had been with the 
Luhrmann Lumber Co., of St. Louis, sixteen 
years, beginning as a bookkeeper. He was 
transferred by this company to different points 
in Arkansas, Mississippi, Alabama and Georgia, 
finally locating at Jackson, Miss. The business 
of the Luhrmann Lumber Co. was merged into 
the Pioneer Lumber Co. about ten years ago 
and he was made manager. 

A special program is being arranged for ‘next 
week, and Henry Haynes, of Trenton Lumber 
Co., and C. W. Payne, of Chess-Wymond Lum- 
ber Co., will relate their lumber experiences. 


BUREAU COUNTY CLUB ANNUAL 


PRINCETON, ILL., June 6.—The annual meet- 
ing of the Bureau County Lumbermen’s Club 
was held here recently at which J. C. Bryan, 
of La Salle, who planned the series of twenty 
ads which the club has just concluded in the 
newspapers of the county, was the principal 
speaker. Mr. Bryan’s subject was ‘‘ Peacetime 
Patriotism’’ and he urged a. fuller acceptance 
of civic responsibility by every individual, made 
a strong appeal for closer codperation and fair 
dealing and complimented the lumbermen upon 
the splendid spirit which they have shown dur- 
ing the period of readjustment thru which we 
are now passing. 

M. Thompson, of Manlius, was chairman 
of the meeting, and he introduced W. S. Stevens, 





of La Salle, as the father of the club, and 
Mr. Stevens spoke briefly on the present lum- 
ber situation, as did H. U. Bailey and BR. B. 
Brown. 

During the discussion that took place it was 
brought out that labor and freight rates are 
important factors in the cost of building as, 
whereas lumber prices have been reduced ap- 
proximately 40 percent, labor costs are the same 
as during the war and freight rates are even 
higher. It was stated that freight rates on a 
earload of fir shipped into Bureau County re- 
cently was $150 more than the cost of the 
lumber. 

The following officers and directors were 
elected for the ensuing year: 


President—A. M. Thompson, Manlius. 

Vice president—O. J. Conner, Ohio. 

Secretary-treasurer—V. A. Samuelson, LaMoille. 

Directors—Mark Curtis, Jr., Tiskilwa; J. G 
Everett, Wyanet: B. McInturf, Malden ; Cc. M. Ely, 
Mineral ; E. A. Hopkins, Princeton. 

The convention closed with a banquet held at 
the Hotel Clark in the evening. 


-A-- 


FORESTER TALKS TO PHILADELPHIANS 


PHILADELPHIA, PA., June 6.—Last Thursday, 
the Lumbermen’s Exchange held at Kuglers 
the first of its biweekly luncheons, which it is 
proposed to keep up during the summer if they 
prove popular. The main speaker on this oe- 
easion was Gifford Pinchot, head of the Penn- 
sylvania department of forestry. His subject 
was, ‘‘We Are Headed for a. Timber Famine; 
What Are We Going to Do About It?’’ He 
told how the present lumber supply in the South 
would be gone in ten years, and the entire coun- 
try dependent on the west Coast. He showed the 
value of planting, but said that what we must 
do is to stop forest devastation, both by fires 
and by improper lumbering. He then compared 
the two legislative remedies, the Snell and Cap- 
per bills. 

After the luncheon, the members of the ex- 
change were invited to adjourn to the exchange 
rooms, where H. B. Coho, J. O. Stewart and 
C. A. Moore, from the New York Lumber 
Trade Association, appealed for support in 
their campaign against what is known as the 
sales code, which they are opposed to, and which 
they said was scheduled to come before the an- 
nual meeting of the National Hardwood Lum- 
ber Association at its meeting here this week. 

It was announced that John Slonaker & Son 
had been elected a member of the exchange at 
a meeting of the board of directors. 

The next luncheon will be held on June 16. 

ADDRESSES NEW ORLEANS CLUB 

New Or.EANS, La., June 7.—The New Or- 
leans Lumbermen’s Club had, as_ principal 
speaker at its luncheon today, H. H. Chapman, 
of the Yale Forest School, who has been spend- 
ing some time at the Urania forest reserve and 
probably will remain in Louisiana some weeks 
longer, making studies of forest growth. It 
had been suggested that he discuss the pend- 
ing Snell and Capper forestry bills, but Mr. 
Chapman explained that he was not a partisan 
of either bill and did not know precisely what 
changes had been made in the measures as re- 
cently reintroduced in Congress. Declaring he 
was less interested in the bills themselves than 
in the general forestry program, Mr. Chapman 
pronounced the practice of forestry essential 
to the national welfare and gave an interesting 
talk on that subject. 

Chairman Guy H. Mallam, sr., of the nom- 
inating committee, announced two changes in 
the line-up of the rival tickets to be voted on 
June 21. Mr. Sherrill, nominated for vice 
president on the ‘‘kiln dried’? ticket, had asked 
that his name be withdrawn. Mr. Lanier had 
been substituted. ‘‘The ‘air dried’ ticket is 
now headed,’’ Mr. Mallam explained, ‘‘by 
Lanier and Carre, and the ‘kiln dried’ ticket by 
Carre and Lanier.’’ M. J. Duvernay was nom- 
inated as director on the ‘air dried’ ticket in 
place of Mr. Adey, who has removed from the 
city. 





PPB OOOO 
THE IDLE CAR REPORT for May 1 showed 482,- 
000 surplus cars, almost half of which were coal 
ears. 
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Babcock Lumber Co. 


PITTSBURGH, PA. 


Manufacturers and Wholesalers of 
Eastern bine i d : ‘ 
Kentucky an Wy d 
West Virginia ar WoO S 


West Coast Products 





West Virginia Spruce and Hemlock 


BRANCH OFFICES: 

New York City, 43 Wall St. 
Chicago, Ill., Monadnock Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg. 
Detroit, Mich., Dime Savings Bank Bldg. 
South Bend, Ind., 261 Farmers Tr. Bldg. 
Johnstown, Pa. 


N. C. Pine and Yellow Pine 
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THE GERMAIN COMPANY 
PITTSBURGH, PA. 


FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


ee PITTSBURGH, PA. 
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North Carolina Pine | 


WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE, LATH and SHINGLES 


Our stocks are complete and 
can give prompt service. 


WILLSON BROS. LUMBER CO. 


PITTSBURGH, PA. 
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HOOVER CONFERS WITH ASSOCIATIONS 


WasuineTon, D. C., June 6.—The general 
functions and activities of trade associations 
were discussed at a conference last Friday be- 
tween Secretary of Commerce Hoover and a 
committee representing the American Trade As- 
sociation Executives, 

The executives’ association is made up of old 
and established organizations of manufacturers 
and distributors of single lines of goods or 
services, 

Mr. Hoover was assured of the hearty ap- 
proval of his statement of Thursday in which 
he set forth the position of the administration 
respecting trade associations. The representa- 
tives of the trade associations were told by 
Secretary Hoover that he was convinced that 
trade bodies have contributed largely to effi- 
ciency in industry and that collective effort 
within the proper lines, has the approval of 
the Government. A smaller number of as- 
sociations, Mr. Hoover added, have engaged in 
questionable practices. 

The Department of Commerce, Mr. Hoover 
said, intends using the trade associations as one 
of the points of contact between the Govern- 
ment and industry. The association executives 
expressed a willingness to codperate fully aad 
voiced the hope that such codperation would 
bring a new era of understanding between the 
Government and business. 

In turn Secretary Hoover expressed the be- 
lief that one result of codperation by the de- 
partment with trade associations would be the 
furtherance of plans for giving wide distribu- 
tion to helpful prodiction and distribution 
statistics. He indicated that figures given to 
the Department of Commerce by the industries 


_ would be regarded as confidential and that use 


would be made of them in no manner that might 
be objected to by the industries. 

Members of the trade executives’ committee 
are: 

E. H. Naylor, New York, Writing Paper Manufac- 
turers’ Association; president trade executives. 

R. D. T. Hollowell, Chicago, Refractories Manu- 
facturers’ Association. 

R. S. Kellogg, New York, Newsprint Service Bureau, 

Alfred Smith, New York, Music Indnstries Cham- 
ber of Commerce. 

G. D. McIlvaine, Pittsburgh, Pa., National Pipe & 

—— Association. 

SS l.. Moore, Chicago, Business Secretaries Forum. 
A. Brand, New York, Tanners’ Council. 
Wileon Compton, Washington, National Lumber 

Manufacturers’ Association. 

The atmosphere with regard to the Govern- 
ment’s attitude toward trade associations has 
now been clarified. Perhaps it would not have 
been confused at all had Attorney General 
Daugherty realized that in making his announce- 
ment Tuesday he was speaking to a group of 
men who knew little or nothing about the sub- 
ject and some of whom immediately proceeded 
to draw unwarranted inferences from what he 
said. 

It should be said in justice to Mr. Daugherty, 
also that the original statement was made by 
President Harding and was both general and 
harmless and that the Attorney General was 
later questioned by newspaper men who were 
anxious to learn more in detail just what it 
was that had occupied most of the cabinet ses- 
sion. 





‘*PONY BLIMP’’ FOR FOREST PATROL 


WasHInNeTon, D. C., June 8.—Advantages of 
the ‘‘blimp’’ or dirigible balloon are being 
urged upon the Forest Service as a means of 
forest patrol. The claims made for the small 
dirigible, known as a pony blimp, are that it 
has a cruising range of eight hours; speed of 
1 to 45 or 50 miles an hour; ability to buck 
stiff gales, making ten miles an hour against a 
30-mile gale; control of elevation, flying within 
fifty feet of the earth as well as at several 
thousand feet altitude; ability to land on a very 
small plot of ground; maneuvering in close 
quarters; can be held stationary close to ground; 
discharges passeng2rs on rope ladder while ma- 

















~ ae eee | 


chine hovers over selected spot; can be tied to 

a fixed object while the crew fights fire; can be 
used for transporting supplies; low cost of 
operation. 

The pony blimp is estimated to cost about 
$12,000, and the cost of operating is placed at 
24 cents a mile, including the total maintenance 
of the ship for twenty-four hours, or an actu:\! 
flying time cost of 244 cents a mile. 





PULPWOOD CONSUMPTION 


WasHINGTON, D. C., June 8.—Pulpwood con- 
sumption in the United States during 1920 ex. 
ceeded the record year, 1919, by 636,000 cords, 
or nearly 12 percent, aceording to a preliminary 
statement based on a canvass conducted by the 
Forest Service in codperation with the bureau 
of the census, and the American Paper & Pulp 
Association. Pulpwood consumption and costs 
for four years are shown in the appended table: 

Pulpwood Consumption 


Number of 
estab- Averay 





lish- Cords Cost of cost 
YEAR’ me nts consumed wood per cord 
Ce See 253 6,114, = 2 $116,495,720 $19.03 
a 258 5,477, 87,286,083 15.93 
ae 250 Beery 73,167,118 13.938 
Cd a 246 5,480,075 60,815,057 11,10 


The average cost of pulpwood in 1920 exceeds 
the 1919 price by 19 percent, and the 1918 price, 
by 37 percent. 

Records show that at least 18 percent of 
the wood was imported. Nearly 7 percent more 
domestic spruce was consumed than in any pre 
ceding year, and the imports of this species are 
steadily increasing, as are imports of poplar. 
But the use of domestic poplar has fallen off 
42 percent sinee 1916. 

Wood Pulp Production 


Cords 


Production —Valuation— consumed 


YEAR tons Total Per ton “er ton 
1920.... 3,821,704 $275,941,213 $72.20 1.60 
1918.... 3,313.861 174,570,645 52.68 1.58 


1917.... 3,509,939 150,902,280 43.33 1.56 
The 1920 production exceeds that of the 1918 
by 15 percent. Sulphite pulp produced exceeded 
the mechanical in 1920 by less than 2,000 tons. 
The ratio of imports to domestie production 
of wood pulp increased by nearly 6 percent be- 
tween 1918 and 1920. 

High prices paid for pulpwood and for labor 
in 1920 are strikingly reflected in the valuation 
of pulp, which increased $19.52 per ton or 37 
percent in the last two years. 





CAPITAL STOCK TAX RETURN 


WASHINGTON, D. C., June 6.—L. C. Boyle, gen- 
eral counsel for the National Lumber Manufac- 
turers’ Association, has authorized the following 
statement concerning the capital stock tax return 
for the year beginning July 1, 1921: 

The capital stock tax is an excise tax imposed 
on the privilege of “doing business.” It applies to 
corporations ; including concerns in the nature of 


corporations, such as associations ; joint stock com- 


panies, whether created by statute or contract 
and insurance companies; but not to partnerships. 

The tax applies to both domestic and foreign 
corporations “doing business” within the meaning 
of the Act, unless specifically exempt; provided, 
such corporations are engaged in “doing business” 
in the two fiscal years 1921 and 1922. Thus in 
July, 1921, corporations which were engaged in 
“doing business” at any time between June 30, 
1920, and July 1, 1921, and which are engaged 
likewise in “doing business” at any time between 
July 1, 1921, and June 30, 1922, are liable to the 
tax, payable in advance; the tax being based upon 
the value of the capital stock (for domestic cor- 
porations) or capital employed (for foreign cor- 
porations) of the previous year. A corporation 
which starts for the first time “doing business” 
during the year between July 1, 1921, and June 30, 
1922, is not liable to the tax, but a corporation 
which starts “doing business” prior to July 1, 
1921, and continues past that date is liable, no 
matter if it be engaged in “doing business” but a 
short time, the length of time making no difference 
in the tax. 

The rate of tax is $1 for every full $1,000 of the 
“fair average value of its capital stock for the 
preceding fiscal year” for a domestic corporation, 
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and $1 for every full $1,000 of the “average 


amount of capital actually employed in_the trang- 


action of business in the’ United States during’ 
preceding fiscal year’’ for a foreign corporati 
Jomestic corporations, however, are allowed as 
cifie exemption of $5,000. 

The tax is payable in advance. That is, a 
poration which is doing business in July, 1921, a 
which was also engaged in doing business prior to 
such date, will pay for the privilege of doing busi- 
ness in the period subsequent to July 1, 1921, dur- 
ing July, the tax being based upon the value of 
capital stock or capital employed in the previous 
year. 

The return is due during the month of July, 
1921, and the tax is payable upon notice and de- 
mand by the collector, but may be paid at the time 
of filing return. 

Every corporation, including associations, joint 





FEDERAL FINANCING OF CARRIERS 


WASHINGTON, D. C., June 6.—Up to June 3 
the Treasury Department has paid over to the 
railroads of the country, under sections 204, 209, 
210 and 212 of the Transportation Act, a total 
of $612,709,573.39. Of this, $196,503,987 repre- 
sents advances under section 210 in the form 
of equipment and other loans from the revolv- 
ing fund of $300,000,000. These payments are 
in addition to disbursements made to the ear- 
riers by the director general. 

The largest loan made to a single system was 
$26,775,000 to the New York Central. The 
second largest was $25,340,000 to the Chicago, 
Milwaukee & St. Paul. The Great Northern has 
received a loan-of $17,910,000 and the. Boston 
& Maine $11,656,479. <A loan of $10,071,760 
has been made to the Missouri Pacific, while 
the Rock Island has been granted au advance of 
$9,862,000. Other loans range from upwards 
of $8,000,000 down to $7,250, the latter going 
to the Flemingsburg & Northern Railroad Co. 

A suggestion made by the railway executives 
is that the Government immediately pay the 
carriers the $700,000,000 it owes them as a 
means of putting them on their feet, and at the 
same time fund over a period of years the 
#800,000,000 to $1,000,000,000 whicli the roads 
owe the Government. That such an arrange- 
ment would be of very great assistance to the 
carriers is not open to doubt. But with Uncle 
Sam’s coffers already at a low ebb and every- 
body easting about for ways and means to work 
economies, President Harding and his associates 
have difficulty in finding the $700,000,000 to 
pay the carriers. 


SECURITY OWNERS ASK CONFERENCE 

WASHINGTON, D. C., June 6.—S. Davies War- 
field of Baltimore, president of the National As- 
sociation of Owners of Railroad Securities, con- 
ferred today with Senator Cummins, chairman 
of the Senate committee on interstate commerce, 
to arrange for the appearance before the com- 
mittee of representatives of that association in 
connection with the investigation of the trans- 
portation situation. 

Before a definite date is fixed, Mr. Warfield 
will confer with the board of economics and 
engineering, 

WANT SPOKANE GATEWAY OPENED 

PORTLAND, OrE., June 4.—Believing that they 
are discriminated against and deprived of a 
market to which they are entitled mills on the 
Southern Pacifie and the Astoria line of the 
S. P. & S. are to file a petition through J. N. 
Teal with the Interstate Commerce Commission 
asking that the Spokane gateway be thrown 
open to them so that they may ship lumber into 
North Dakota and Minnesota on thru terminal 
rates over the Sioux line as do mills on the 
Northern Pacific and the Great Northern. The 
petition was originally decided upon by the 
Willamette Valley Lumbermen’s Association, 
but upon the initiative of H. P. Edward, sales 
manager for the Hammond Lumber Co., mills 
on the Astoria line of the S. P. & S. have joined. 
All traffie experts here agree that the mills are 
entitled to the rights sought, holding that the 
present bar to these mills is entirely arbitrary 
on the part of the railroads. The differential 







~ of the reasons for claiming exemption. 





stock companies etc., should file a return on Form 
707, whether or not it is exempt or whether or not 
it is, in its opinion, “doing business’’ within the 
meaning of the Act. If, in its opinion, it is spe- 
cifically exempt or not “doing business’ Form 707 
(Revised) should be filled out and filed with the 
collector, together with a comprehensive statement 
In such 
case the fair value should be reported on page 1 of 
the form, but the tax not computed, notation “‘ex- 
emption claimed” being made instead. If exemption 
has been allowed for the preceding taxable year 
and there has been no change in the status or posi- 
tion of the company then the first fourteen lines of 
Form 707 (Revised) should be completed and a 
statement attached to the effect that exemption is 
claimed for the same reasons as for the previous 
year, and that the same status and condition of the 
company exists for the taxable period in question. 











amounts to $2.50 per thousand feet on some 
items. 


SUSPENDS TARIFFS OF TWO ROADS 


WASHINGTON, D. C., June 6.—The Interstate 
Commerce Commission has suspended until Sept. 
29 all schedules in Main Central Railroad tariff, 
I. C. C. No. C-3535. 

In Investigation & Suspension Docket No. 
1,346, the commission has suspended until Sept. 
29 and later dates schedules in tariffs filed by 
the Southern Pacific -Co., R. H. Countiss, agent, 
and F. W. Gomph, agent; which propose to in- 
crease rates on lumber and other commodities 
between El Paso, Tex., and points in Oregon, 
Washington, Utah and Idaho. The proposed 
increase on lumber from Warner, Ore., to 
El Paso, for example, is from 78 to 8314 cents 
per hundred pounds. 


CONFER ON EXPORT RULE 


MEMPHIS, TENN., June 7—The American 
Ovérseas Forwarding Co. will confer with ear- 
riers at St. Louis, June 13, regarding reconsign- 
ment charges on export freight moving thru 
New Orleans. Under present rules a charge of 
$7 is made on local bills of lading when cars 
are not finally moved via the steamship line or 
steamer shown in inland bill. 

The company reports that earriers indicate a 
willingness to publish the following rule: ‘‘No 
reconsigning charge to be used on the following: 
Carload shipments billed to New Orleans for 
export with no other specifications and subse- 
quently ordered to a designated wharf.’’ 
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ASKS EXTENSION OF RATES 

Mempuis, TENN., June 7.—The Southern 
Hardwood Traffic Association has up with trans- 
continental lines a proposal to extend to ma- 
hogany, cherry and magnolia lumber going to 
the Pacifie coast hardwood rates now applicable 
to ash, gum, oak ete.; the intention being to in- 
elude the first group in tariffs providing for a 
60,000-pound minimum. 


RAIL-AND-WATER RATES RESTORED 


New Or.eEans, La., June 6.—The Morgan 
Steamship Line and the Morgan’s Louisiana & 
Texas Railroad (Southern Pacific system) have 
announced that joint rail-and-water rates on 





dumber shipments from Louisiana mill points on 
“their rail lines to New York will be reéstab- 
w@ashed July 9. 


The joint rate for the rail-and- 
awater shipment amounts to 42 cents a hundred 


@pounds, or 46 cents ineluding lighterage at 


New York; representing a material reduction 
#rom the present all-rail rate, which is ap- 


proximately 60 cents. 





SET HEARING ON PENALTY CASE 


The Interstate Commerce Commission announces 
that a hearing will be held in Chicago on Monday, 
June 13, on the famous transit car penalty case, 
American Wholesale Lumber Association vs. Aber- 
deen & Rockfish Railway et al. The hearing will 
be held before Assistant Chief Examiner Butler, 
most likely at the Great Northern Hotel, to gather 
evidence on which to base a recommendation to the 
Interstate Commerce Commission as to the $10 per 
diem charge imposed by the railroads on lumber 
held in transit for reconsignment. 
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You Should | 
Know F 


Oak 
Flooring 


It is manufactured from 
old growth American 
Oak to meet American 
standards of quality. 
You can make every 
builder a permanent 
customer by selling this 
flooring in which big 
value is readily apparent. 





It’s a good selle?. 
Beger try a car. 


AMERICAN Ficcriee CO. 


Sales Office 


Nashville, Tennessee 
Plant: Glen Mary, Tenn. i 


Cece: J 


A Brand to 


Tie to—_> 


Peerless 


ROCK MAPLE, BEECH 
AND BIRCH 


FLOORING 


manufactured according to standards guaranteed 
to hold trade and shipped in straight cars and car- 
or mixed with Hemlock Lumber, Lath, 
hingles and Posts. 


Manufacturers of and dealersin Staves, H. Head- 
ing, Poles, Tiesand Hemlock Tan Bark. ‘ohio 
manufacturers of Rotary Cut Northern Veneers. 


The Northwestern Cooperage 


Gladstone, Mich. 1 & Lumber Company 
Chicago Office: 812 Monadnock Block. 








































- VENEERS 


PANELS 


Birch 
OF. 14 
Brown Ash 
Grey Elm 
Maple 
Basswood 


Wisconsin Veneer Co. 


Manufacturers 


Rhinelander, Wis. 
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i 
that we are al- 
ways prepared 
to supply you 
with high grade 


: Northern 
/ Hardwoods and Hemlock 


We cut our own stock and have 
modern plants which insure you 
uniform quality. 


Tell us your needs. 


The Kneeland-Bigelow Co. 


<=> 





Manufacturers 
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BAY CITY, MICH. 








The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Poor of 


Hemlock *, Hardwood 
Lumber, Lath and Shingles 


Northern Forest Products 














Bradley, Miller & Co. 


Manufacturers and Wholesale Dealers in 


Lumber, K. D. Frames, Box Shooks, 
Shingles and Lath 








REMEMBER 
Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 














The Sturdiness of Highway Trailers 


This is the story of a Highway trailer which 
when loaded with logs took a jump off a 125-foot 
cliff and yet when salvaged was found to be un- 
damaged. Otis Anderson does a good deal of log 
hauling about Spokane and has regularly equipped 


possible to slip the belt easily, but not possible t« 
spin the fan, the tension is right. 





that it opens all the way? Better open the sea 
sonal shutter on the hot-air tube. Is the float lev: 
correct? If too high, slight flooding will cause ar 
over-rich mixture. 





log hauling trucks and 
trailers. One of the 
trucks together with a 
3-ton Highway logging 


trailer went over a 125- 
foot embankment into the 
Spokane River recently. 
The _ accident occurred 
just as the truck was 
about to go upon a 
bridge across the river. 
The driver lost control of 
the truck and seeing a 
vehicle ahead in which 
there were passengers the 
truck and trailer were 
steered over the bank 
while the driver jumped 
to safety. The _ trailer 
and truck were carrying 
2,000 feet of logs at the 
time of the accident and 
were just about at the 
bottom of a very steep 
hill. Both the truck and 
loaded trailer went over 
the embankment, falling 
the full distance of 125 
feet, and landed in the 


water. <A wrecking firm 
was engaged to remove 
both truck and _ trailer 


and it was found that the 
trailer was not damaged 
in any way whatsoever ; 
all of which speaks very 
well for the construction 
of Highway trailers, to 
say the least. It required 
two trucks, block and 
tackle, and ten men to 
get the truck and the 
trailer out of the river. 
The accompanying illus- 
tration shows the trailer 
when part way up the 
bank and gives a good 














idea of the kind of a fall 
sustained by the motor 
equipment. at all. 


Is Your Truck Ready for Summer? 


The sweltering days of summer will soon be with 
us and service stations will again be filled with 
heat-afflicted motor trucks. Will your truck be in 
the steaming-radiator line? Or is it prepared to 
give uninterrupted service during. the summer 
months? 

Overheating and other common hot weather 
troubles are usually due to lack of forethought and 
to mistakes that can be easily avoided. The main 
points which require attention are briefly outlined 
below by A. F, Masury, chief engineer of the Inter- 
national Motor Co., manufacturer of Mack trucks: 

1—Do you understand the truck's cooling system 
thoroly? If not, now is the time to go over it 
carefully and find out all there is to know about it. 
See that the flow of water is not impeded by any 
sort of obstruction and that the overflow pipe is 
not bent below the level of the base of the radiator 
filler. Be sure that the overflow pipe is not clogged 
or flattened. 

2—Is the radiator clean? The front of the 
radiator should be free from dirt, license plates and 
signs. Also, the back of the radiator should be 
unobstructed so that nothing will impede the cir- 
culation of the air. 

3—Are the hose connections water-tight and is 
the hose in good condition? Be sure that the rub- 
ber has not been affected during the winter by an 
antifreeze solution. Only the best quality rubber 
hose should be used, as the inside tubing of cheap 
hose is easily worn away and the rubber particles 
earried along with the water clog up the radiator. 

4—Does the fan turn freely and is the belt ten- 
sion right? The fan should be clean and its bear- 
ings should be well greased. A good test is to turn 
the fan by hand with the engine shut off. If it is 


The above illustration shows a 3-ton Highway trailer being salvaged after 
a fall of 125 feet into the Spokane River. 


The trailer was not damaged 


6—Does the ignition system furnish a spark of 
sufficient strength? A weak spark due to excessive 
lubrication of the magneto, dirty breaker or dis- 
tributer, or weak magnets, will have an effect simi- 
lar to late spark timing and overheating will resuri. 


7—Are the valve tappets properly adjusted? 
They should have from .008- to 0.10-inch clearance, 
which may be gaged by about the thickness of an 
ordinary postcard. 

8—Are the cylinders free from carbon? 
remove it. 


If not, 





oil in the crank case clean? Gasoline, 
dirt, or other foreign substances will impair the 
quality of the oil in the crank case, resulting in 
overheated parts due to insufficient lubrication. 
The oil reservoir should be drained every 1,500 
miles, the walls thoroly cleaned, and a fresh supply 
of oil should then be put into the crank case. 


10—Are you using the right grade of oil? Be- 
cause of the increased temperature it is often 
advisable in summer to use a heavier grade of oil 
than is used in winter. 


11—Are the exhaust pipe and muffler clean? 
Practically 40 percent of the heat of combustion 
escapes thru the exhaust. It follows, therefore, 
that if any part of the exhaust system is ob- 
structed, a part of this heat must be carried off by 
the cooling water, naturally raising its temperature. 


12—Are the brakes free? A dragging break will 
cause overheating in hot weather that might not 
occur in cool weather. 

SOO 

THE AMERICAN LUMBERMAN will be glad to answer 
questions relative to the operation, repair and up- 
keep of trucks, tractors and trailers. Address your 
inquiry to the Motor Truck Department. 
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BETWEEN TRAINS 


YOUNGSTOWN, OnI0.—Tonight a quartet 
iined up in front of us at the Credit Associa- 
tion and for a moment we feared it was going 
to sing. Then it proved to be A. G. Sharp, A. 
K. Kepner, E. A. Jones and F. F. Kelly, good 
lumbermen all, who were on hand to see that 
nothing happened to us—that is, of course, 
nothing that we didn’t want to happen. 





Erte, PA.—The Erie Lumbermen’s Club gave 
a dinner tonight for Secretary Stayer, of the 
State association, and our humble self, that was 
attended by just about all the lumbermen in 
Erie, so is needless to say the occasion was 
enjoyable and beneficial to Bill and us, what- 
ever the effect may have been on our hosts. 
During the meal we discussed labor and mar- 
ket conditions, and nevertheless a pleasant time 
was had. We would like to enumerate who 
were there but we were having such a good 
time that we neglected to enumerate them on 
the spot, and we are not going to take a chance 
of missing someone now. All we need say is 
that the lumbermen of Erie, if asked if they 
are downhearted, would answer ‘‘No!’’ 





ConNEAUT, OnI0.—The thing that is inter- 
esting Conneaut people and the Chamber of 
Commerce just now is the need of a new high 
level free bridge, the present bridge being a 
toll affair. That, and the Conneaut fire de- 
partment, we found the most interesting things 
in town. Conneaut has a fire-fighting apparatus 
that does everything but write the fire up for 
the papers, and a chief who has made the de- 
partment a model. Asked how, he had but one 
reason: ‘‘ Discipline. ’’ 





GLENCOE, Inut.—Don’t ever get the idea that 
a suburb right under the guns of a big city 
isn’t full of the community spirit, home pride 
and all the other things that you expect to, but 
do not always, find in a village set off by itself 
on the prairie or in the woods. This is a fine 
and fashionable north shore suburb, famous as 
the place of residence of George Pope, but it 
has a lively Men’s Club that takes in all the 
live-wires in town. Old Frank King, whose 
‘*Gasoline Alley’’ has made a few million 
people love ‘‘ Walt’’ and ‘‘Skeezicks,’’ was the 
man responsible for our being present, in case 
Gleneoe wants to do anything about it. 





JOHNSTOWN, Pa.—We were here on _ the 
thirty-second anniversary (for it was that long 
ago) of the Johnstown flood. There was a cer- 
tain appropriateness in the fact that tonight the 
members of the Builders’ Exchange gave a 
dinner to their employees, for it was the build- 
ers who restored Johnstown—they and the 
spirit of civic optimism. Frank Kinzey is 
president of the exchange and a lumberman 
besides, and we enjoyed both his speech and his 
eoneern’s yard, thru which we were shown by 
his distinguished partner. 

On the street whom should we run into but 
J. W. Meyers, of Johnstown, and W. C. Crow, 
of Pittsburgh, lumber salesmen, but who refuse 
to be downhearted nevertheless? Of course Sec- 
retary Bill Stayer, of Pittsburgh, stimulated 
us with his oratory. 

Johnstown has seven yafds, and six of them 
operate mills, so it is not starving for lumber 
and millwork. 





CoLuMBUS, OHIO.—Paid $3.75 for half a 
room and one of the twin beds at the Deshler 
tonight, but it was worth it because of the 
amusement afforded by this sign on the wall: 


Any noticeable negligence if reported to the man- 
agement will be appreciated. 





SPRINGFIELD, OHIO.—This was the first visit 
of our life to this fair city. Nearly every town 
in the United States calls itself ‘‘The City of 
Homes,’’ but Springfield has the right, for it 
has the Odd Fellows Home, and the K. P. 


Home, and a Masonic Home. And it has a lot 
of private homes, also, and miles of good resi- 
dence streets, and a lot of things to be proud 
of, and it is. 





DELAWARE, OHIO.—This is the place of Wes- 
leyan University, with sixteen hundred students, 
and the town Frank Willis came from, and it 
has other claims to greatness, but this ought 
to be enough. The university has one of the 
most beautiful campuses (what is the plural of 
campus, anyway?) in America, and the senator 
isn’t a bad looker himself. 





PITTSBURGH, PA.—Old Carl Van der Voort, 
famous insurer of lumber yards, is a country 
gentleman now, for he has a place at Ingomar, 
eleven or thirteen miles out, which he ealls 
‘“Make Believe Farm.’’ As we were passing 
thru today Carl told us about it, and, needless 
to say, made us believe it. 





RANDOM 

We hope the Jap doesn’t insist on Yap, be- 
cause another war in the world would muss the 
place up so. 

An Akron judge has allowed a man two 
wives. He ought to have allowed him not only 
two wives but an hour’s start. 

There is one thing that a lot of our Leaders 
of Public Thought seem to forget, that the 
real people in this country are the folks who 
never see a dress suit except in a movie. 

At Milan (and you ought to hear how the 
natives pronounce it—the ‘‘ Mil’’ as in mile and 
the ‘‘an’’ as in run), Ind., there is a sign: 
‘*Custom Grinding.’’ So many are. For ex- 
ample the custom of tipping the hat-girl. 

One of the southern papers runs a depart- 
ment of ‘‘Colored News’’ (it often is), and we 
find in its just three ads—one by a concern 
washing lace curtains and the two others by 
undertakers. We gather from this that the 
razor is still working, but that mammy, who 
used to do our lace curtains, is now having hers 
done. 

Bill Nye’s plush raspberry cow joke is going 
the rounds again, credited to a Carrollton (Ky.) 
man, and has been put over on a number of 
newspapers without Nye’s name attached. When 
editors were educated in editorial offices they 
knew, and spotted, all the old favorities; but 
these school of journalism editors know nothing 
of the jokes of the fathers. 





So the Simplest Way Is to Blame It All on 
the High Cost of Lumber 


In a digest of a survey to ascertain reasons 
for inflated building costs and abnormal condi- 
tions prepared some months ago by the Cleve- 
land Real Estate Board, it was stated that: 

It has been shown that whereas in 1910 a car- 
penter earning $3.20 a day would complete the 
finish of a room in one day, it now takes the same 
man, at a wage of $10 a day, three days to finish 
the same room, showing a total cost today of $30 
as compared with $3.20 in 1910, or an increase of 
approximately 840 percent. 

Walter W. Davison, secretary of the Cuya- 
hoga County Carpenters’ District Council, 
branded this statement as ‘‘utterly false’’ and 
‘“sheer nonsense,’’ while .Charles Smith, busi- 
ness agent of the Building Trades Council, char- 
acterized the charges of the Real Estate Board 
as ‘‘baseless generalizations’’ and ‘‘an at- 
tempt to divert attention from the outrageous 
profits of real estate dealers.’’ 





Hope 
Hope springs eternal in the, human breast 
And makes the market for the cedar chest. 





Answers to Correspondents 
P. R. G., Pittsburgh, Pa—Glad to oblige: 
Dempsey, in three to five rounds. New York 
first, Pittsburgh or Brooklyn second, St. Louis 
fourth, Chicago fifth. Anything else? 





Celta lommeley. 0b ae 


Fir, Spruce 
Hemlock 


Timbers 
Bridges 
Track and 
Car Material 





Dimension 
Shiplap 
Retail 

Yard Stock 


Spruce Plank 


A Specialty. 


Get our list before 
you buy elsewhere. 


Newbegin Lumber Co. 


Oe noe ee 1052 Pacific Ave. 
TACOMA, WASH. 


Des Moines—Shops Bldg. 
J. A. Adair, Mgr. 











REDWOOD 


FINISH SHOP TIES 

SIDING TANK STOCK TIMBERS 
CEILING SILO STOCK TANKS 
FLOORING SQUARES PICKETS 
PATTERN FLITCHES MILL WORK 


and other Redwood products. 


Manufactured by 


UNION LUMBER CO. 


FORT BRAGG, CALIF. 


New York Office: 
2850 Grand Central Terminal 
Chicago Office: 
1707 McCormick Building 








We Manufacture 


California White Pine 


Box, Shop and Clears 


Our Lumber is 
Soft and Light 


Clover Valley Lumber Co. 


Sawmill, box factory General Office: 


d planing mill 
Legian Colnveaels Reno, Nevada 


LONGFIRJOISTS — 
wo BIG TIMBERS 


ASHINGTON FIR CEDAR AND SPRUCE 
CALIFORNIA REDWOOD 
RED CEDAR SHINGLES_ 








YARDS: =§H.B.WAITE LUMBER CO. 
Transfer MINNEAPOLIS, MINN. 
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Puget Sound Saw Mills 
& Shingle Co. 


Manufacturers of 


FIR LUMBER 


EXCLUSIVELY 


Saw Mill, Planing Mill 
and General Office at. 


South Bellingham, Wash. 





When you want good 
lumber, prompt service and 
courteous treatment give 
us a trial. The West is the 
big source of the future 
and the sooner you make 
reliable connections with 
that territory the better. 
We can supply practically 
everything for 


Retail Yards, Factories and 








: Industrial Plants 








California~ 
White and Pin e 


Sugar 
Fir, Spruce and Cedar 
Redwood, Western Pine 
Idaho White Pine 
and Factory Plank 


Pacific Coast Lumber 








W:I-MSKEE LUMBER CO. 








ANUFACTURERS 
AND WHOLESALERS 








FIRE 


Siding 


CEDAR 





and Finish, Long Bevel Siding, 
Timbers, Joists, Finish and 
Dimension, etc. Shingles. 











We are manufacturing 40,000,000 ft. annually of Idaho and West- 
ern Pine at Dalkena, Washington. Send us your inquiries. 





IDAHO |WALLACE-BALLORD | WESTERN 
WHITE LUMBER CO. PINE 
NE 609-614 Lumber Exchange, | We make a special- 
Ail Grades Minneapolis, Minn. ty of Shop. 














“WESTERN SOFT PIN 


in 1x6”, et 10” & 12” No. 2, Immediate Shipment 


No. 3 & No. 4 Common for 
IDAHO WHITE PINE, NORTHERN WHITE PINE AND 
WAY—WHITeE PINE LATH 


| The John C. King Lumber Co. 2,.arin Bide. 

















Japanese Market for American Lumber 

The following very comprehensive report on the 
Japanese market for American lumber was trans- 
mitted under recent date to the Bureau of Foreign 
and Domestic Commerce, Washington, D. C., by 
Vice Consul E. R. Dickover, at Kobe, Japan: 


The market for American timber in Japan has 
expanded greatly during the last ten years, owing 
to the increased cost of native timber. Ten years 
ago, when labor in Japan was very cheap and 
sawyers could be had for a few cents per day, 
Japanese handsawed lumber could be turned out 
at prices with which American millsawed lumber 
could not compete. Today the wages of laborers in 
Japan compare very favorably with those of labor- 
ers in other countries when the efficiency of the 
labor is taken into consideration; as a result the 
cost of handsawed lumber is almost prohibitive, 
and a large number of sawmills have been erected 





become discolored quickly if properly treated when 
first put into the house. 

In selling woods to Japan it should always be 
borne in mind that the Japanese are very fond of 
woods in their natural colors and do not paint, 
stain, or varnish them, and consequently only 
woods which are free from knots and which take 
a smooth, satiny finish after being sandpapered 
and rubbed down, are suitable for Japanese inte- 
riors, as the uprights of the walls, beams etc., are 
exposed. 

The present method of shipping cedar in bolts is 
not entirely satisfactory. There is considerabl 
loss in sawing such bolts, as the split surfaces ar+ 
not usually straight and a segment can not be 
sawed into planks and strips without a large 
amount of waste, while the present method of un- 
loading the bolts into the water and later stack- 
ing them in the hot sun causes them to crack, 
Consequently some cedar is being imported in the 
form of roughly squared logs, and attempts are 





in various parts of Japan, 
which use both native and 
American timber. Ameri- 
ean timber has not en- 
tirely captured the mar- 
ket, altho it is much 
cheaper and better than 
the Japanese, yet for 
certain work the native 
woods are preferred. 
Altho detailed figures 
are not yet available, the 
imports of timber from 
the United States in 1920 
were larger than ever be- 
fore, as the total imports 
of wood from the United 
States in that year 
amounted to $7,563,990, 
or more than double the 
largest previous year 
(1918). About one half 
of the total imports were 
entered at the ports of 
Kobe and Osaka, in the 
Kobe consular district. 


Douglas Fir Predomi- 
nates in Imports 


B far the greatest 
part of the timber im- 
ported consists of Doug- 
las fir. This is shipped 
to Japan in the form 
of roughly squared logs, 
18 to 24 inches square 
and from 12 to 100 
feet long. The most pop- 
ular sizes, however, are 





A YARD OF PINE LOGS AT TRANSYLVANIA SAWMILL 





‘hose from 18 to 40 feet 
in length, commonly known in the trade as “Jap 
squares.” There are two principle reasons for 
shipping the timber in this form: The Japan- 
ese import duty, which allows wood to enter free 
of duty if over 65 millimeters in thickness and 
not finished, and the liability of finished lumber 
to crack, warp, stain, or be damaged in other ways 
during the long transpacific voyage and the trans- 
shipment to the mills. Owing to the lack of land 
transportation facilities for lumber the timber is 
usually unloaded into the water alongside the 
transporting vessel, joined into rough rafts, and 
towed to the sawmills. The Jap squares can stand 
this treatment, but finished lumber suffers in the 
process. 

A certain amount of Oregon pine flooring (tongue 
and groove) is imported, but some of the mills in 
Japan are now equipped to tdéngue-and-groove 
boards themselves, and as the percentage of dam- 
age to flooring during transportation across the 
Pacific is high it is probable that the Japanese 
market for this type of flooring will eventually be 
supplied by local mills. Imported timber, however, 
will continue to be used, as none of the cheaper 
Japanese woods are suitable for flooring, being too 
soft and having too many knots. The flooring im- 
ported is usually No. 2, clear. Some Oregon pine 
“flitches,” which are used in place of teak for 
ships’ decks, are also being imported. 


White and Red Cedar Popular for Interior Finish 


In addition to Douglas fir, considerable quan- 
tities of white and red cedar “bolts” are imported. 
These “bolts” are segments split from logs. A 
cedar log is split lengthwise into four or more 
segments, which are usually 4, 6, or 8 feet in length, 
and it is generally specified that the narrowest 
split face be not less than six inches in width. The 
most popular sizes are those more than eight inches 
in width. In Japan the red cader bolts are usually 
sawed into thin panels, used in making the ceilings 
of native houses, while the white cedar is sawed 
into various sizes of beams and scantlings, as well 
= panels, used for the interior woodwork of dwell- 
ngs. 

The white cedar costs about three times as much 
as Oregon pine, while red cedar costs twice ‘as 
much laid down in Japan, and consequently these 
woods are used only in the better class of houses. 
Japanese cedar is still more expensive, but is 
preferred for the homes of the wealthy, partly be- 
eause it can be supplied in its natural form—in 
small logs, from which the bark is stripped and 
which: are used without sawing. ‘“Hinoki,” or 
Japanese cypress, is preferred above all other 


woods, as it is very light in color and does not 


being made to induce the Japanese to purchase 
whole cedar logs with the bark on, as such logs 
will cause less waste in sawing, while the bark will 
preserve the wood from the water, thus preventing 
cracking. 


Maintenance of Market for Américan Timber 

The market in Japan for American’ timber 
should increase, or at least be maintained at its 
present state for some years to come, for the fol- 
lowing reasons: (1) American timber is much 
less expensive than Japanese timber, altho the 
market price of Japanese timber has fallen greatly 
during the last few months. A local architect is 
quoted in a vernacular newspaper as stating that, 
whereas it costs about $150 per tsubo (36 square 
feet) to build a certain type of Japanese dwelling 
with Japanese lumber, the cost can be reduced to 
about $75 per tsubo if American lumber is sub- 
stituted. The present very low transpacific freight 
rates have much to do with the low prices of 
American lumber, as now it costs only around $10 
per thousand feet to bring the lumber from Puget 
Sound ports to Kobe or Osaka, as compared with 
the $40 or $50 paid a year or more ago. (2) 
More and more European style office buildings, 
stores etc., are being erected in Japan, creating a 
larger market for foreign style sawed lumber. (3) 
Lumber in Japan in the future will be sawed 
chiefly by the mills, instead of by hand, as in the 
past, and for this purpose clear American timber 
is much superior to Japanese timber, as it is much 
larger and free from knots. The Japanese have 
paid a great deal of attention to reafforestation, 
but as yet no large timber is available from re- 
planted lands. Some farge timber is found in the 
Hokkaido, but it is said that the supply does not 
meet the demand, and that the cost of production 
and transportation to Kobe renders it more ex- 
pensive than American timber, 


Possibilities of Marketing Standard Size Lumber 


There has been some discussion concerning the 
question of marketing in Japan lumber ready cut 
to fit the standards of Japanese houses. Dwelling 
houses in Japan are probably more standardized 
than in any other country in the world. The 
rooms are always of standard sizes, of 4, 6, 8, 
10, or more “jo,” or mats. The Japanese do not 
have wooden floors in their homes, but instead use 
thick mats, approximately 6 by 3 feet in size, and 
the rooms are invariably built to fit a certain 
number of these mats. The height of the rooms 
is the same in all houses except those of the 
wealthiest people, while the ceilings (‘‘shoji’’), 
sliding doors (‘“fusuma”) etc., are standardized. 
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Consequently the uprights, ceilings, floor beams, 
etc., could all be cut at the mills to standard sizes, 
ready for inclusion in any size of a Japanese house, 
apparently at a great saving over the present sys- 
tem of cutting and fitting them on the spot. 

It is doubtful, however, if this work could be 
done to advantage in America. The principal ob- 
jection is that such cut and finished timber is 
classified as “building materials,” and bears an 
import duty of 25 percent ad valorem. Another 
objection is that the parts of Japanese houses are 
not nailed but mortised together, owing to the 
prevalence of earthquakes, and it would be im- 
practical to form the tenons and mortises before 
shipment. Such work requires a large amount of 
hand labor, which could be done cheaper in Japan 


than in America, while the tenons and mortises 
would be liable to damage en route to Japan. 


However, some large lumbering concern in United 
States may find it profitable to send an expert to 
Japan to investigate this question. 


Japanese Import Duties on Lumber 


The present Japanese import duties on lumber 
are as follows: 
1. Cut, sawn, or split, simply: 

A. Kwarin, tagayasan, tsuge or boxwood, red 
or rosewood. red sandal wood, and ebony wood 
(excluding ebony wood with white streaks), 
$0.25 per 100 kin. 

Bh. Lignum-Vite, free. 

C, Teak, $2.10 per cubic meter. 

D. Mahogany, 10 per cent ad valorem. 

ki. Oak, 5 percent ad valorem. 

F. Pine, fir, and cedar— 

Cedar, not exceeding 20 centimeters, in 
length, 7 centimeters in width, and 7 milli- 
meters in thickness, free. 

Other— 

a. Not exceeding 65 millimeters in thick- 


b. Other, free. 

G. Kiri (Paulownia), $0.45 per 100 kin. 

H. Shurochiku (Rhapis Flabelliformis), $0.75 
per 100 kin. 

I. Ebony with white streaks, aspen, 
nut, free. 

J. Other, 15 percent ad valorem. 
2. Other: 

A. Wood shavings, 25 percent ad valorem. 
+. Weod blocks, 20 percent ad valorem, 

C. Match sticks or splints, free. 

Db. Other, 25 per cent ad valorem. 
Nore—100 kin are equal to 132.27 pounds. 


and wal- 


April Exports Thru Virginia Ports 


NorFOLK, VA., June 6.—Below is a statement of 
exports of forest products thru the ports of Nor- 
folk and Newport News, Va., during April, 1921, as 
follows: 





86,000 feet oak lumber to Liverpool ....... $ 5,790 
47,000 feet oak lumber to Avonmouth ..... 4,209 
86,000 feet oak lumber to London .,...... 5,095 


13,000 feet persimmon lumber to Avonmouth 1,200 


232,000 feet lumber—Total value.......... $16,294 
414 bundles wood billets to Avonmouth. 3,072 





Total value all forest products. ..$19,366 

These figures are perhaps the smallest that has 
been shown for some time and the decline in lum- 
ber exports has been due principally to the marine 
workers’ strike, which has prevented the sailing of 
many ships and which has necessitated the for- 
warding of other freight of a more perishable and 
important nature. There was not a single lumber 
consignment made from Newport News during 
April. The value per 1,000 feet of lumber exported 
during April, 1921, was slightly over $70, as against 
$101 in March and $103 in February, 1921. 

From manifests that have been filed for May, 
1921, it would seem that lumber exports during 
that month may be slightly heavier, but not much 
increase can be expected because of the marine 
strike. 





Export Shipments from Seattle 


SEATTLE, WASH., June 4.—-Sailing today, the 
Robert Dollar, 16,000 tons, begins a voyage to 
Kobe, Hongkong, Manila, Singapore, Calcutta, 
Bombay, New York, and then thru the Panama 
Canal to Seattle, thus completing the circum- 
navigation. of the globe. The Robert Dollar, which 
was formerly the German steamship Kurland, has 
a large quantity of lumber aboard. At Vancouver, 
B. C., she took on 3,750,000 feet of lumber, and 
in this city she has loaded 1,000,000 feet of Japan- 
ese squares and 1,000,000 feet of dimension. In 
addition she has a deck load of logs ranging in 
length from 90 to 100 feet. She also carries 2,000 
tons of general cargo. She was built in Bremen- 
haven, Germany, in 1917, is now owned by the 
Canadian Robert Dollar Co., and carries a Chinese 
crew, Her speed is 14 knots. 

The Cape Romain, of the Atlantic, Gulf & Pa- 
cific line, is due at Raymond June 10, to load 
2,000,000 feet of lumber and shingles at the dock 
of the Willapa Lumber Co. She will sail for the 
Atlantic coast about June 15. 

The Muniares, of the Munson line, will load com- 
plete at the Willapa Lumber Co.’s mill and. sail 


direct for Atlantic coast ports. 
3,000,000 feet. 

The West Catance, 8,800 tons, also of the Mun- 
son line,- has been fixed for August-September 
loading for the Atlantic coast by the Willapa 
Lumber Co. ‘She will carry 4,000,000 feet of lum- 
ber and shingles. 


She will carry 





Export Notes from Beaumont 

BEAUMONT, Tex., June 6—The Chamber of 
Commerce has been advised that one of the largest 
lumber concerns in the South, presumably the 
Kirby-Ronner Lumber Co., of Houston, Tex., will 
use the port of Beaumont for all of its export 
shipments. The first boat is due to arrive today 
and shipments will be started at once. The busi- 
ness will be handled by the Beaumont Forwarding 
Co., which was recently organized primarily for 
the purpose of furnishing cargoes for the Beau- 
mont-West Indies line operated by the Lykes Bros. 

The Lake Kadsen arrived in port Monday and 
will take on a cargo of lumber and rice for Cuva 
and Porto Rico. The next vessel due in Beau- 
mont will be the steamer Minooka, which will ar- 
rive on June 15 to take on a cargo of rice and 
lumber for Hamburg and Rotterdam. This vessel 
will be followed by the Lake Slava on June 20 to 
take on a cargo of lumber and rice for the West 
Indies. 


The West Coast Export Situation 


Francisco, CaLir., June 4.—The 





SAN export 


situation continues quiet as far as the majority - 


of countries is concerned. Australia and New 
Zealand are not doing much buying. There is a 
moratorium in Peru, and trade with the west coast 
of South America is very quiet. China and Japan 
are buying lumber, however, and the Douglas Fir 
Exploitation & Export Co. has made some sales 
during the week. There is a little business right 
along in Japanese squares. 

The Redwood Export Co., of this city, has no 
new lumber sales to report. The maritime strike 
is delaying a vessel now at this port which is to 
load lumber on Humboldt Bay for Australia. There 
are some redwood tie inquiries from the west coast 
of South America. Notwithstanding the strike an 
increasing number of American and foreign vessels 
are going to sea each week, 


The Week’s Exports from Mobile 


MosILe, ALA., June 6—Lumber exports from 
Mobile during the last week fell under 2,000,000 
feet, but ten sailing vessels and two steamships 
are now loading for foreign deliveries, their aggre- 
gate probably exceeding 4,000,000 feet. They will 
sail during the present week. Exports by coun- 
tries were: To San Juan, Porto Rico, per schooner 
Thelma, 128,479 feet dressed pitch pine lumber 
and 81,095 feet rough pitch pine lumber; to 
Jobos, Porto Rico, per schooner Thelma, 268,044 
feet dressed pitch pine lumber, 32,627 feet rough 
pitch pine lumber; to Brighton, Trinidad, per 
schooner M. J. Taylor, 350,000 feet rough and 
dressed pitch pine lumber: to Ponce, Porto Rico, 
per schooner Stimson, 202,000 feet pitch pine lum- 
ber. 





Review of the Vessel Market 


Steamer chartering continues active in the coal 
trades, and a moderate trading was reported in 
grain carriers, a large part of which was done 
abroad, state Lunham & Moore, New York ocean 
freight brokers, in their bulletin for June 4. Ad- 
ditional coal and grain boats are wanted for prompt 
loading. but the demand in all other trades con- 
tinues light. Rates are generally well supported, 
as only a moderate number of prompt boats offer, 
and the demand for boats for later than June deliv- 
ery is light. 

There was no change or improvement in the 
sailing vessel market and only a limited amount of 
chartering. The demand continues restricted to 
the West India and coastwise trades, and the rates 
bid for tonnage are low and unattractive to own- 
ers. The supply of available vessels is ample for 
all known needs. 








~ 


LUMBERWOMAN IS CANDIDATE 


CoL_umves, On10, June 6.—Miss H. Anna Quinby, 
head of the H. A. Quinby Lumber Co., which has 
headquarters in the First National Bank Building, 
has announced herself as a candidate for judge on 
the municipal Republican ticket for the fall pri- 
maries. Her candidacy is backed by the Woman’s 
Republican Club of Ohio, of which Mrs. John Gor- 
don Batette is president. Miss Quinby is a gradu- 
ate of the O. S. U. law school, has a doctor’s degree 
from Michigan, and formerly taught English and 
higher mathematics in LeMars College and Deni- 
son College of Iowa. She has been prominent in 
the fight for universal suffrage. She has made a 
success of the lumber business. 





Sell The Bessler 
Movable Stairway 


I . % 





OU’LL find it easy to turn an extra pro- 

fit selling the Bessler Movable Stairway 
to customers who want to transform attics 
into sleeping rooms. It folds up out of way 
when not in use, leaving only neat panel 
visible below. You needn’t stock them, but 
you should have folders, specifications, etc., 
to make sales when opportunities arise. 
Write for them. 


The Bessler Movable 











AKRON, OHIO Stairway Co. 


SEATTLE 











The Western Lumber 
Sales Co. 
SEATTLE, WASH. 
Specialist in 
Fir Mouldings,Casing, Base 
and all Detail Stock 


Write for Prices on 


PACIFIC COAST LUMBER 


W. R. FIFER, 
Owner and Manager. 




















FIR 


Rough Green 


CLEARS 


We are selling an increased amount 
of green clears. They ship in good 
shape and the price at which they 
can be bought makes them attractive. 


Herron Lumber Company 
W. W. Herron, Pres. 
1010 White Bldg., SEATTLE,WASH. 











Dunn Lumber Company 
SEATTLE, WASHINGTON 


FIR LUMBER, RED CEDAR 








SIDING AND SHINGLES 
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Our Specialty:— 


Red Cedar 
Shingles 


SIDING 


CAN ALSO MIX FIR LUMBER 


C. B. Baxter & Co. 


B.A Lens Kansas City, Mo. . 








Building, 
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AND THE COLUMBIA VALLEY 








We are wholesalers and direct 
mill representatives— 


FIR, SPRUCE 
NOBLE FIR 


AND 
West Coast Products 


THE MILLS WE DIRECTLY REP- 
RESENT HAVE A DAILY CAPAC. 
ITY OF OVER 500,000 FEE-T 


Gerlinger-Anderson Co. 
506, Gerlinger Portland, Ore. 


Jonis Gerlinger, Jr., H.J. Anderson, Geo. T. Gerlinger 


~ 











‘ Allen - Murphy 
Gro Lumber Co. 


WHOLESALERS — MANUFACTURERS 


Timber Douglas Fir - 
Ties Spruce 

Yard Stock H 1 k 
Mine Timbers emioc 
Railroad Red Cedar 


Material Bort - C edar 


MILLS:—North Portland and Thornburg, 
Oregon; Yacolt, Washington 








{400 Yeon Building, PORTLAND, wae 








PORTLAND, OREGON 
Lumbermens Building 


We Specialize in all kinds of 


FIR TIMBERS 


All orders given quick dispatch 


RED CEDAR SHINGLES 


Send us your inquiries 


—— 
a 


FROM COAST TO COAST 
SHIPMENTS VIA ALL 
TRANSCONTINENTAL ROUTES 


















MILWAUKEE, WIS. 


June 7—No particular development is reported 


by loca! lumbermen regarding the hardwood mar- 
ket in ‘his vicinity. Inquiries continue to come 
in and fairly good sized volume of business is 


being done. in comparison with the. last few 
years, the present season is showing the same 
volume of business. However, lumbermen point 
out that in considering the lower prices the vol- 
ume of sales is showing up fairly well. What is 
more encouraging is that business continues to 
pick up instead of slumping off, as was the case 
last fall. 

S. B. Henning, manager of the panel department 
of the Anderson-Tully Co., Memphis, Tenn., has 
resigned to accept a position with the Peter Cooper 
glue organization at Gowanda, N. Y. Mr. Henning 
will devote his entire time to the installation of 
water-resistant casein glues in panel and furni- 
ture factories. During the war Mr. Henning served 
with the bureau of aircraft production and at the 
Forest Products Laboratory at Madison, Wis., 
was the first chemist to engage in research on the 
development of waterproof glues for airplane 
panels. Since the war Mr. Henning has been 
actively engaged in the manufacture of water- 
resistant panels both with the Wisconsin Veneer 
Co., at Rhinelander, Wis., and with the Anderson- 
Tully Co. 


LOUISVILLE, KY. 


June 6.—Business with the hardwood trade con- 
tinues a little slow as a whole, there being better 
demand and some shortage of top grades and of 
thick stock, 6/4 and thicker, in quartered and 
plain oak, poplar, gum, walnut ete. Walnut has 
been in very good demand, and good grades of 
poplar and gum’ are moving. 

Retail business is very fair, several concerns 
reporting almost normal business in dollars and 
eents, and a considerable increase in footage of 
lumber sold as compared wtih last year. In pine, 
demand for timbers is off, but the call for general 
grades is good. 


BAY CITY, MICH. 


June 6.—The condition of the hardwood market 
shows little change from last week, altho the 
amount of business was considerably less. Some 
improvement is noted in the demand from furniture 
and interior finish manufacturers, but the automo- 
bile industry is displaying very little interest. One 
very encouraging feature is the improvement in 
business of the musical instrument manufacturers. 
A large piano manufacturer of this State has re- 
sumed operations with orders approximating five 
thousand instruments. The demand for maple 
flooring continues very active and stock conditions 
in this industry are better than they have been at 
any time this year. 

The Vance Box Co., of this city, had a fire last 
week which destroyed the entire power plant with a 
loss of about $20,000 and forced the company to 
close. The burned part will be rebuilt immedi- 


ately. 
BUFFALO, N. Y. 


June 7—A $10,000 second prize in an airplane 
competition conducted by the United States Naval 
Board has been awarded to G. Elias & Bros. A 
plane was wanted which would be able to take off 
from, and land on, battleships at sea. The com- 
pany has an excellent type of such a machine, 
which has been demonstrated here to the satis- 
faction of Government officials. It flies over ninety 
miles an hour. A contract has been placed for 
more of these machines. 

The Great Lakes-Hudson & Atlantic Waterway 
Association will hold a convention at the Lafay- 
ette Hotel, this city, on June 29 and 30. The 
purpose is to promote the shipment of freight by 
water. It is pointed out that the canal is a 
structural success, and, with Federal control re- 
moved, the association declares that the water 
rates reduced to 20 to 30 percent lower than rail 
rates, the opportune time is at hand to develop 
the commercialization of the project. 

John McLeod, of the R. Laidlaw Lumber Co., 
will. attend a directors’ meeting of the National 
Wholesale. Lumber Dealers’ Association at Phila- 
delphia this week. R. D. McLean will attend a 
meeting of the board of the National Lumber 
Exporters’ Association, besides taking in the hard- 
wood convention. 

Montgomery Bros. & Co. received their first lum- 
ber cargo of the season a few days ago, when 
the steamer P. J. Ralph brought in. 1,063,000 feet 
of hemlock. The lake lumber trade is likely to 
be very light this year. 

Frank T. Sullivan sailed on his yacht Flick 





this week for a vacation on the St. Lawrence 
River. He will make the trip by way of the Erie 
Canal. 

Charles W. Baldy, who has been representing 
the M. B. Farrin Lumber Co. in this territory for 
some time, has gone with the Babcock Lumber 
Co., Pittsburgh, and will travel in New York 
State and Canada. 


COLUMBUS, OHIO 


June 6.—The movement of southern pine is not 
quite as brisk as formerly. Recent advances in 
pine are not being maintained and there is still a 
rather wide spread. Retail stocks are fair and 
dealers are buying from hand to mouth only. Busi- 
ness in hardwoods is increasing steadily. 3oth 
factories and retailers are in the market. There 
is a growing scarcity of high grade stocks, such 
as FAS oak, poplar and chestnut. Some irregu- 
larity in hardwood prices is still reported, but 
extremely low quotations are a thing of the past. 

E. M. Stark, vice president and treasurer of the 
American Column & Lumber Co., reports that more 
inquiries for the lower grades are received. The 
concern is booking about the same run of orders, 
none of which are large and are pretty well scat 
tered. There is a stiffening tendency in the higher 
grades. 

The Columbus building department during May 
issued 506 permits for structures estimated to cost 
$1,307,760, as compared with 328 permits and a 
valuation of $723,425 in May of last year. During 
the first five months of the year the department 
issued 2,078 permits having a valuation of $4,174,- 
425, as compared with 1,207 permits and a valua- 
tion of $4,655,735 in the corresponding period in 
1920. During May a total of 105 permits for 
dwellings to cost $522,450 were issued as compared 
with 136 permits for dwellings to cost $628,975 in 
April, 1921. 

R. W. Horton, of the W. M. Ritter Lumber Co., 
reports that some orders from furniture concerns 
are being booked. Automobile factories are not buy- 
ing as much as formerly. Box factories are buying 
low grade stocks. Retailers are giving replacement 
orders. Hardwood flooring is still in good demand, 


MEMPHIS, TENN. 


June 7—The hardwood market has perhaps been 
just a shade duller during the last few days. It 
is probable that manufacturers of flooring and 
interior trim have not been buying quite as freely 
as in the last few weeks. Furniture manufacturers 
are coming into the market in a somewhat larger 
way, but are still disposed to buy from hand to 
mouth. The flooring manufacturers have been by 
far the heaviest buyers during the last two or three 
months and it is expected that they will continue 
to be active because building operations are 
greatly expanding. One flooring manufacturer in 
the Memphis territory is credited with having 
bought approximately five million feet of No. 1 
and No, 2 plain oak recently and it is employing 


more than forty inspectors in taking up this lum- 


ber. There is a fair demand from wholesalers and 
there is also a modest amount of buying by other 
consuming interests. The volume of business has 
shown very little decrease. 

There is no change of policy by manufacturers. 
As a general rule they still decline to operate their 
plants. They likewise are refraining from log- 
ging operations. J. W. Dickson, president of the 
Valley Log Loading Co., says that he has taken 
all of the log loading equipment off the lines 
of the Yazoo & Mississippi Valley Railroad in Mis- 
sissippi and that he will not load any logs during 
the current month. This is due primarily to the 
fact that practically no logs are being offered for 
loading. 

James E. Stark, of James E. Stark (Inc.), who 
has just returned from an extended business trip 
thru the North and Northeast, reports the out- 
look as substantially better. He declared today 
his belief that the hardwood lumber industry is 
reaching a more solid foundation than it has 
enjoyed for months. He bases this view on the 
fact that there is very little lumber in the hands 
of cénsuming interests and on the additional fact 
that manufacturers of furniture, as well as of 
flooring and interior trim, are operating on a rela- 
tively much larger seale than producers of hard- 
wood lumber themselves. Mr. Stark was very 
much impressed with the amount of building in 
progress in various parts of the United States and 
he points out that this activity is already directly 
affecting manufacturers of flooring and interior 
trim and that it must shortly affect manufacturers 
of furniture. 

W. J, Helmar, jr., president and general man- 
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ager of the Helmar Manufacturing Co., Leaven- 
worth, Kan., and Kansas City, Mo., who has been 
in Memphis during the last few days, predicts 
that there will be a decided increase in demand 
for hardwood lumber in the near future, probably 
by July 1. He bases this view on sales that have 
heen made in the last few weeks by firms manu- 
facturing refrigerators, cedar chests and other 
household necessities. He believes that purchase 
of these particular products foreshadows early 
buying of furniture and that, when furniture de- 
mand shows appreciable increase, it will be quickly 
reflected in demand for hardwood lumber. 


INDIANAPOLIS, IND. 


June 6.—Demand for the upper grades of hard- 
woods, especially from the retail yards, increased 
last week to such an extent that the market is 
stronger than it has been for some weeks. Virtu- 
ally all of this demand is for residence construction, 
which was resumed in a large volume following the 
settlefment of labor controversies here and in the 
larger industrial cities of the State. Retailers here 
are looking for a continued demand during the 
summer and fall. Little or no factory work is 
being done and virtually all the demand on the 
retail yards is for either new residence construc- 
tion or additions and alterations. Among the in- 
dustrials the situation is a little improved, tho 
the improvement is much more gradual. - Box mak- 
ers appear to be fairly busy and there is some call 
for the better grades from the furniture factories. 


EVANSVILLE, IND. 


June 6.—Trade with the local hardwood manu- 
facturers has shown some improvement and in- 
quiries have increased. General trade conditions 
are somewhat better. The various furniture, chair, 
table and desk factories are being operated on an 
average of about forty-five hours a week, but their 
trade is not quite as good as it was a month ago, 
and recently their demands for lumber have fallen 
off to some extent. tox factories report a fair 
trade. Slack and tight barrel cooperage trade has 
been sluggish for some time, no big improvement in 
the near future is looked for. The retail lumber 
trade has shown some improvement recently and 
planing mills report that they are getting con- 
siderable repair work. Sash and door men report 
a slight increase in business. 

Operations in the logging camps along Green and 
Barren rivers in western Kentucky are expected to 
show signs of revival soon, when the farmers have 
finished their heavy work. Practically all the logs 
are rafted here. The tie business has not been 
strong but shows some signs of revival. Evans- 
ville is becoming quite a tie market. The Indiana 
Tie Co. maintains a large plant in this city. 


MARINETTE, WIS. 


June 6.—With the increased building and _ re- 
modeling at present going on in Marinette, the 
retail lumber supply is being taxed. This is espe- 
cially true of hardwood flooring, which is in such 
sreat demand that the supply of the best grade 
was about exhausted at the retail lumber yards. 
The amount of building under way at present is 
encouraging and gives evidence that conditions are 
improving. The mills of the citv are running 
steadily and everything looks favorable in the lum- 
ber industry hereabouts. 

The Kopplin Co., of Iron River, Wis., owner and 
operator of the sawmill and woodworking plant in 
that citv, has purchased the entire cut of logs from 
A. G. Johnson. The logs will be manufactured 
into lumber, giving employment to a good sized 


~" GINCINNATI, OHIO 


June 7—Hall Hagemeyer, president of the 
Tennessee Lumber & Coal Co., is spending twe 
weeks inspecting the timber and mill properties of 
the company. While in the South, Mr. Hagemeyer 
will oversee the resumption of operations at the 
company’s mill at Verdun, Tenn. The band mill 
has been closed down since last November. The 
company has arranged to resume operation at the 
mill and will begin to cut hardwoods, principally 
oak and poplar, and hopes to keep the mill going 
for the remainder of the year. 

J. R. O'Neill, of the company, in speaking of 
conditions in the lumber industry, said that while 
business in June was pretty good. everything con- 
sidered, prospects for July and August were dull. 


Mr. O'Neill said that many people had read of 
President Harding’s suggestions that railroad 


rates should come down and have made up their 
minds that rate cuts are to follow and this had 
brought about a cessation of buving except for 
immediate needs. Mr. O'Neill said that this atti- 
tude by the public made it appear likely that the 
market would go to a lower level. 

Newell H. Hargrave, of the Kirkpatrick Lumber 
Co. and president of the Lumbermen’s Club of 
Cincinfiati, has just returned from a two weeks’ 
trip thru the tier of counties in western Ohio in 
which he visited practically every county seat. 


Mr. Hargrave found the agricultural dealers to be 
in a very conservative frame of mind and that 
business of a hand-to-mouth character only was 
obtainable. 


SASH, DOORS and MILLWORK 














The millwork producing industry thruout the 
country, generally speaking, is marking time. Man- 
ufacturers and distributers are hoping that there 
may be early settlement of the wage disputes in 
the building trades which are holding back build- 
ing in many cities. There is enough building of 
small homes, and other structures, to afford an 
outlet for a very considerable volume of millwork 
in the aggregate, altho not nearly enough to keep 
the plants running at full capacity. 

Minneapolis and St. Paul (Minn.) factories are 
running light and there seems no immediate pros- 
pect of things picking up. A fair amount of 
residence construction is under way in the cities, 
ealling largely for special work. The labor situa- 
tion is serene. The open shop regime went into 
effect June 1 with scarcely a ripple, and men now 
at work seem glad to remain close to a payroll. 

The Buffalo (N. Y.) door factories and planing 
mills are getting more orders than early in the 
year, but it is said that the competition is very 
strong and that a large amount of the building 
done is of a small character. The outlook is for 
a continuation of this sort of building thru the 
summer, with better trade in the fall. 

A slight increase in the demand for millwork, 
doors and sash is reported in Columbus (Ohio) 
territory. Mills are running fairly well, some with 
almost full forces. Figuring on work is still one 
of the important features and some of the projects 
are being closed up. Prices are fairly steady at 
previous levels, altho some plants are shading 
quotations to secure business. Millwork is now 
in better demand than doors and sash. 

The Baltimore (Md.) members of the sash and 
door trade are taking a very hopeful view of the 
outlook and generally report the local require- 
ments of the builders increasea. Orders from 
out of town also continue to come in with gratify- 
ing frequency, while the level of prices is such as 
to yield acceptable margins of profit. The revi- 
sions downward seem to have about stopped, 
tho competition remains quite active, and the 
jobbers, in order to get business, must be on the 
lookout for the trend of the market. But there 
is every indication that the rest of the year will 
be productive of a good volume of business. Mill- 
work is evidently not brisk just at present, many 
of the plants running at reduced capacity, with 
margins rather scant. 

The sasb and millwork plants of San Francisco, 
Calf., remain closed Je@wn, owing to the strike in 
the building trades and the consequent lack of 
business. Door factories in the bay counties sec- 
tion are operating at a reduced rate of production. 
Finished door factories connected with the white 
and sugar pine mills are operating at about half 
capacity, with eastern orders on hand. There is a 
small demand for sash and door cut stock. 





ROADS TO HADES IN 1828 


SEATTLE, WASH., June 4.—The Colby Steel & En- 
gineering Co. has just issued a new catalog. of 
which bulletin No. 14, included, is headed “Facts 
and Figures on Lumber Handling.” It is a com- 
parison of costs, which the company believes is of 
vital interest to every manufacturer. The com- 
pany states that the only opportunity left to the 
lumber manufacturer to reduce the handling cost is 
back of the trimmer. This would seem to be an 
obvious fact. The handling cost statements are 
startling and yet the company claims they ure 
backed up by actual operations in many different 
plants. The company believes that every radical 
change, even if it has a great deal of merit, meets 
with much opposition, and to show that this is 
not a new sentiment there is a cut showing a 
faesimile of a part of a letter which reads as fol- 
lows: 

“Someone has dug up the records of the Lan- 
caster (Ohio) school board back in 1828. In these 
records there is an account of a proposed debate 
as to whether railroads were practical. Permis- 
sion was asked to hold the debate in the school- 
house, and the minutes of the school board meeting 
read as follows: 

“*You are welcome to use the schoolhouse 
to debate all the proper questions in, but such 
things as railroads and telegraphs are impos- 
sibilities and rank infidelity. There is nothing 
in the word of God about them. If God had 
designed that His intelligent creatures should 
travel at the frightful speed of fifteen miles 
an hour by steam He would clearly have fore- 
told it thru His old prophets. It is a device 
i: ee to lead the immortal souls down to 
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Spruce 


and 


Ir 


Lumbermakers 


A dependable source of 
supply for Eastern Buyers 
taking on a line of West 
Coast Products. 


Willapa Lumber Co. 


Mills, General Sales Office, 
RAYMOND, 

WASH. PORTLAND, ORE. 

DISTRICT OFFICES : 

NEW YORK, 2839 Grand Central Ter. Bidg. 

CHICAGO, '- - - - - 1204 Steger Bidg. 

MINNEAPOLIS, Lumber Exchange Bidg. 

OMAHA, - - - - - Peters Trust Bldg. 














In Stockh— 
Veneered 


Panels 


DOWELS 


Fancy 
Veneers 


Adolph Sturm Co. 


542-544 West Washington St., 
CHICAGO, U.S.A. 


Established 
in 1869, 

















NN 


A name that should be 
on your inquiry list for 


Hardwood Lumber 


The American 
Column & Lumber Co. 


Brunson Building, COLUMBUS, OHIO 


Manufacturers of 


West Virginia Band Sawn 





Soft Yellow Poplar Chestnut Butternut 

Plain White Ouk Basswood Walnut 

Plain Red Oak Cheny Sycamore 

Quart’d White Oak Maple, Beech Black Gum 

White Oak Timbu rs Buckeye Hickory 

and Plank Birch Ash, Hemlock 
SMALL DIMENSION STOCK J 

W, 
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CALIFORNIA | 





Y) 


alifornia White Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


4 LOUIS WUICHET, Inc. 


Room 712 Railway Exchange 
Tel. Harrison 1295 CHICAGO, ILL. 


REDWOOD 


A well balanced 
stock insures the 
quick shipping of 
all orders. 














Albion Lumber Co. 
Mills, Yards, Gen'l Offices 
ALBION, CALIFORNIA 


THEODORE LERCH, 
Sales Manager 
Hobart Building 








San Francisco 








MacArthur & Kauffman 


803-4 Sheldon Bullding 


SAN FRANCISCO 


CALIFORNIA 
SUGAR PINE 
WHITE PINE 
REDWOOD 


Factory and Pattern Stock 





ALL KINDS OF 
REDWOOD LUMBER 
STRAIGHT OR MIXED CARS 
California Sugar and White Pine 
Redwood and Cedar Shingles 
Wendling-Nathan Co. 
LUMBERMEN’S BUILDING 
110 Market St., SAN FRANCISCO, CAL. 
















q a hl “rhe ‘ee e 7 
CALIFORNIA White 
6-4 and 8-4 No.1, Pine 


2 and 3 Shop. 


Rough or Surfaced---Air Dried Ready for Shipment. 


Macomber Savidge Lumber Co. 


= Hobart Bldg.,San Francisco, Calif. J 











PALACE HOTEL 








Tiesaine PERMANENT HOME of many of San Francisco’s 
ss to whom its comfort and quiet, homelike 
appeal located in the heart of busi- 

ing districts. Never-failing atten- 

tion to ladies Senin ened. Rates from $2.50 per day. 
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THREE LAKES, WASH. 


June 4.—The big plant of the Three Lakes Lum- 
ber Co. at this place is again in full operation after 
several months shutdown. Manager J. M. Harnett 
is very much encouraged with operating conditions, 
finding that particularly in the woods’ end the 
efficiency of the crews is almost doubled. With one 
side operating, the company is putting in more 
logs than the mill cuts and is thereby accumulating 
a small surplus. While the mill was closed down a 
number of improvements were made and it is run- 
ning to better advantage than ever before. This 
is a short, fast mill, more of the eastern type than 
of the Pacific coast, and is an excellent mill for 
cutting high grade logs, such as the company is now 
getting. It is equipped with band head rig and band 
carriage resaw, both of which rigs, together with 
the transfers, are exceptionally speedy for fir mills. 
The company caters almost exclusively to retail 
yard trade and does not go in for large timbers and 
special cutting business. Its long suit is vertical 
grain flooring and stepping and old growth fir 
finish. 


TACOMA, WASH. 


June 4.—Tho in operation but two months and 
handicapped by the strike of marine workers and 
the fact that the transit sheds have not been com- 
pleted, the new port commission pier is doing a 
big business, especially in the lumber trade.  Al- 
ready ten vessels have used the pier and more 
than 5,000,000 feet of lumber has been shipped 
from it, most of it coming from inland mills which 
heretofore have been forced to ship by rail because 
of excessive port charges. During last week three 
vessels have called at the pier and one, the Jap- 
anese liner Tokushima Maru, loaded 1,500,000 feet 
of Japanese squares, most of the cargo being 
shipped by the Pacific National Lumber Co.’s mill 
at National. 

The number of mills operating in Pierce and 
Lewis counties is far greater than Charles C. 
#renville, representative of a large New York mill 
machinery firm who visited Tacoma this week, ex- 
pected to find active. Mr. Grenville says that con- 
ditions appear to have improved considerably since 
his last visit to this territory several months ago. 

Mr. and Mrs. L. T. Murray are receiving the 
congratulations of friends on the birth of a baby 
daughter June 1. The little one will be named Ann 
Murray. Mr. Murray is president of the West Fork 
Logging Co. ; 

Kenneth Emerson, formerly associated with 
George Blackwell, Seattle wholesale lumber dealer, 
has purchased a half interest in the Tacoma Plan- 
ing Mills (Inc.). Mr. Emerson has moved to Ta- 
coma and has charge of the selling end of the 


business. 
SEATTLE, WASH. 


June 4—George C. Joy, chief fire warden of the 
Washington Forest Fire Association, reports that 


the first fire of the season has started and promptly- 


been put out. It was discovered May 30 in the 
storm zone of the Olympics. The association, be- 
ginning June 1, is putting its patrol force into 
the woods, and in a few days the State and asso- 
ciation patrol will number 185 men. The season, 
from the standpoint of forest protection, is rather 
backward. Heavy rains have delayed the burning 
of slashings, and now the hot season is so far 
advanced as to make slashing fires a source of 
great danger. 

The association is circulating two notable and 
important pieces of forest fire literature, one of 
them being ‘The Nation’s Woodlot’” and the other 
“The Washington Woodlot.’’ Large numbers of 
these folders were dropped from airplane during 
Forest Protection Week, and copies have been 
sent to the public schools thruout the State, with 
$165 offered as prizes for the best essays on the 
subject of forest fires and forest protection. The 
school children are responding generally, and hun- 
dreds of these essays have already been received 
by Fred E. Pape, State forester. 

Beginning June 1, the department of trade exten- 
sion of the West Coast Lumbermen’s Association 
was discontinued. T. J. Torkelson, who has been 
in charge of the bureau, is forming a new business 
connection. 

Gordon H. MacDonald, district representative of 
the Weyerhaeuser Sales Co., left recently for Cali- 
fornia. He will be absent two weeks. 

R. S. Whiting, secretary of the shingle branch 
West Coast Lumbermen’s Association, has planned 
a comprehensive tour of the red cedar shingle 
mills as his first step on taking over the position. 


His investigation of the industry will require about 
a month, 


Ralph D. Emerson, of the Aloha Lumber Co., 
and Charles E. Hill, secretary of the Douglas Fir 
Exploitation & Export Co., will return from their 
tour of the Orient on the arrival of the steamship 
Wenatchee in Seattle June 12. They have in- 
vestigated lumber conditions during their absence 
and will make a report to the West Coast Lum- 
bermen’s Association. The management of the 
Seattle headquarters: of the Douglas Fir Exploita- 
tion & Export Co. has been entrysted to J. FF. 
Madison, of San Francisco, during Mr. Hill’s ab 
sence, 


SPOKANE, WASH. 


June 4—Hope springs eternal in the human 
breast, it is said, and so with the lumbermen of 
this district. The market is still inactive, but 
ail signs point to gradual improvement. There is 
a good demand for lumber to use in house con- 
struction here and every prospect that this is just 
a forerunner of much greater activity here in 
home construction, particularly in the coming 
year. 

If this is a criterion of conditions the country over 
as lumbermen hope and believe, the time is coming 
when it is going to be a question of filling lumber 
orders, not of getting them. Readjustment of rail- 
road rates that will restore the old competitive 
conditions with the southern producers, is being 
looked forward to by lumbermen as necessary to 
bring back prosperity to this district even when 
better business conditions are here. 

That the northwestern roads themselves realize 
this must be done and that their interests are 
the lumbermen’s, seems to be a fact. President 
H,. E. Byram, of the Milwaukee railroad, in talk- 
ing with the AMERICAN LUMBERMAN representative 
here indicated in a general way that he favored 
rate readjustments in cases such as lumber from 
this territory competing in the middle West and 
East and that he thought such adjustments would 
be made, tho when he could not say. Any general 
freight rate reductions on all commodities, how- 
ever, he did not consider possible under present 
conditions, 


SAN FRANCISCO, CALIF. 


June 4—The. strike in the building trades and 
the maritime strike continue to be the main fea- 
tures of the situation here. Local consumption 
of lumber is almost at a standstill with the yards 
closed. The Builders’ Exchange has announced 
that contractors will resume operations, June 15. 
on an open shop basis if the union men do not 
accept the reduced scale by that time. The out 
look is~not very encouraging for the immediate 
future, but manufacturers and wholesalers are 
doing quite a little business with southern Cali- 
fornia, Eastern shipments are increasing some- 
what. 

P. C. MeNevin, vice president of the eastern 
sales organization of the Pacific Lumber Co., has 
arrived here from Chicago and will spend some 
time at the San Francisco office. He reports some 
improvement in the eastern demand, with light 
stocks of upper grades at the retail yards. The 
company’s stocks in upper grades, moldings, sid- 
ing ete., are shorter than ever. -Mixed car orders 
are hard to fill, with a shortage of dry lumber. 
The Pacific Lumber Co.’s Mill “A” at Scotia has 
just started up, after being electrified, and is 
operating with two rigs on one shift. Mill “B” 
continues in operation. 

Hunter Savidge, of the Macomber-Savidge Lum- 
ber Co., this city, is visiting Klamath Falls and 
looking over the company’s Government timber 
purchases on the Klamath Indian _ reservation. 
Bart Macomber has returned from Los Angeles, 
where he made some sales of pine lumber. The 
company notes some improvement in its eastern 
sales of California pine. Box shook sales are 
looking up. 

R. L. Hutchinson, president of the Hutchinson 
Lumber Co., of Huntington, W. Va., is in Oroville, 
looking over the progress that has been made in 
preparing for the erection of a mill and for log- 
ging operations. A branch railroad is being built 
to tap the company’s timber. President Hutchin- 
son and Vice President C. O. Griffith will visit 
some of the California mills. 

R. E. Danaher, general manager of the Michigan- 
California Lumber Co., this city, on his return 
from a trip to the mill at Pino Grande, reported a 
full cut being made with one shift. J. E. Danaher, 
superintendent of the plant, is visiting Detroit. 
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The Redwood Manufacturers’ Co., this city, has 
been taking some good orders for redwood pipe 
and redwood tanks, which are being filled at the 
plant at Pittsburg. While a good stock of clear 
lumber is kept on hand for manufacturing pur- 
poses ete., commons are getting very short. Ship- 
ments of redwood from Caspar are shut off by the 
strike, which has tied up the steamers. The Cas- 
par Lumber Co.’s mill is in operation, but may 
have to close down during the month, if the strike 
continues. 

F. V. Holmes, sales manager of the Holmes- 
Eureka Lumber Co., this city, says the redwood 
sawmill at Eureka is running with one shift and 
cutting about 100,000 feet a day. Rail shipments 
to Los Angeles and the San Joaquin Valley have 
increased since the steamers were tied up and there 
is considerable demand for dry stock. 

F. B. Hutchens, general manager of the Fruit 
Growers’ Supply Co., has arrived here from Los 
Angeles.on a visit to the San Francisco office. He 
reports pretty good supplies of pine box shook 
available. Prospects for eastern fruit shipments 
are more favorable. The big mill of the Fruit 
Growers’ Supply Co., at Susanville is cutting 150,- 
000 feet of lumber daily, and the box factory will 
start up July 1. 

The Adams Lumber Co., this city, held its an- 
nual meeting here May 31. The only change made 
in the board of directors was the election of F. G. 
Duttle to succeed J. T. Adams, who had resigned. 
I. W. Adams, president of the company, reported 
business in fair condition. 

William Mugan, of the Dolbeer & Carson Lum- 
ber Co., this city, says there will be no curtail- 
inent of operations because of the strike, altho the 
bulk of the company’s shipping has been done by 
water in the past. A normal cut of redwood is 
being made at the mill at Eureka. Rail shipments 
are being made and a better assortment of stock 
will be accumulated. 

The Redwood Sales Co., H. W. Sinnock, secre- 
tary-manager, has done an increasing business 
thus far. this year. Sales during May have been 
better than in April. The eastern demand is 
principally for mixed cars for prompt shipment. 

William H. Wood, president of the Hart Wood 
Lumber Co., this city, has returned from an eastern 
trip and reports the demand for lumber compara- 
tively light. The company’s fleet of steam schoon- 
ers is tied up owing to the strike and the Quinault 
mill at Raymond, Wash., has closed down. Its 
San Francisco yard is closed. A little rail busi- 
ness is being done. 

The Union Lumber Co., this city, has a moderate 
demand for redwood and is making rail shipments 
while the steamers are tied up. The mills at Fort 
Bragg, Mendocino and Glenn Blair are operating 
as usual and making a good cut, 

Willis J. Walker, vice president of the Red River 
Lumber Co., who spent the last two months at 
Westwood, has left there for Minneapolis and the 
East. The company has a fair assortment of 
stock on hand and is curtailing production and 
maintaining prices. 

Among the lumbermen in the city as visitors 
are: C. C. Patrick, of the Patrick-Anderson Lum- 
ber Co., of Portland; Manager Geirrine, of the 
Puget Sound Sawmills & Shingle Co., Bellingham, 
Wash. ; A. J. Voye, of Klamath Falls, Ore. 

J. A. MacPherson, of J, A. & George L. Mac- 
Pherson, of Portland, is paying a visit to his San 
Francisco office, and will leave shortly for Detroit. 
The firm is operating two logging camps in the 
Columbia River district. 

J. H. Queal, president of the McCloud River 
Lumber Co., has arrived here after paying a visit 
to the white and sugar pine mill at McCloud. This 
plant is equipped with five bandsaws and is cut- 
ting at the rate of 300,000 feet a day with one 
shift. E. J. Curtis, of Curtis Bros., of Clinton, 
Iowa, was a recent visitor at McCloud. 

W. B. McDavid, a lumber broker of Buenos 
Aires, is in the city and reports business quiet in 
that part of the world. 


ABERDEEN—HOQUIAM, WASH. 


June 4—The steamer West Catanace cleared for 
Astoria, Ore., on June 1, after loading 2,000,000 
feet of lumber at Aberdeen and Hoquiam mills. 
From Astoria the big freighter will proceed to New 
York. The sailing schooner Dauntless cleared for 
Port Allen, Hawaii, after loading at the E. K. 
Wood mill in Hoquiam. 


The Donovan Lumber Co. is closing down its 
plant tonight on account of the impossibility to 
accommodate any more lumber on its docks. This 
addition of this plant to the list makes about 
half the mills in Aberdeen down on account of the 
marine strike. The mills of the American Mill 
Co., the Hulbert Lumber Co., the Aberdeen Lum- 
ber & Shingle Co., and the Western Lumber Co. 
have been down for several weeks, as has that of 
the Hoquiam Lumber & Shingle Co. in Hoquiam. 


The logging camps of the Saginaw Timber Co. 
and the Schafer Bros. Logging Co. are curtailing 
their operations, leaving but one camp in opera- 
tion. Practically all of the big logging operations 
have taken their buckers and fallers from the 
woods and it is apparent that the shutdown will 
be prolonged until after the Fourth of July holi- 
days. 

A, W. Middleton of the Anderson & Middleton 
Lumber Co., who has been East for the last two 
months, returned to the harbor this week. 

Eugene Shannon opened a wholesale lumber office 
in Aberdeen June 1. Mr. Shannon, who has been 
with the Pioneer Lumber Co., Seattle, since last 
September, is cne of the best known young lum- 
bermen on Grays Harbor. He spent seven years 
in Aberdeen with the Pacific Lumber Agency, of 
this city, and has the friendship and respect of 
the Grays Harbor mills. 


LOS ANGELES, CALIF. 


June 4.—Building keeps up its lively pace and 
trade is maintained wtihout apparent embarrass- 
ment, but undercurrents of uneasiness, the results 
of the marine strike, become increasingly evident. 
As yet local stocks of ordinary sizes and kinds 
have stood the strain of demand well, but inade- 
quate stocks are a daily threat, particularly those 
of unusual sizes. An instance was the unsuccess- 
ful attempt this week to place a big bill over one- 
third of which called for lengths not usually 
earried. Prices are reported variously, being given 
a range of from “stiffening” to definite advances 
at one of the largest yards here of $5 to $10 a 
thousand. A little transit stock is said to be stili 
unsold. Relief by all-rail shipments is regarded as 
impracticable. 

At the end of this week little improvement is ex- 
pected in waterborne traffic. Cargoes for this port 
are reported as awaiting crews at Grays Harbor 
on the William Dunavan, the W. F. Jewett and 
another sailer. The schooner Alvena is said to 
have been chartered at Gardiner’s Mills for Los 
Angeles, with dubious prospects of moving. The 
Hammond Lumber Co. has four carriers in the 
harbor and one in San Francisco Bay tied up for 
want of crews. 

In the big building record for May were included 
1.027 dwellings, of which wood structures were 
about 60 percent. June starts out encouragingly 
with 146 permits granted on its first day. Subur- 
ban towns, notably Long Beach and Glendale, are 
well in line and the month may record an even 
greater activity than May. 

The general tone of the fruit business is much 
improved, which spells a larger prospective demand 
for boxes. The Fruit Growers’ Supply Co. has 
started its mill at Susanville, which will relieve 
the box situation somewhat. A new concern, the 
Vernon Lumber Co., recently established here, will 
put in a plant including a box factory. 

Paul M. Dimmick, general manager of the Albion 
Lumber Co., with headquarters in San Francisco, 
called on the local trade this week. A. B. Ham- 
mond, president of the Hammond Lumber Co., 
San Francisco, inspected its local plant this week. 
E. L. Peery, manager of the Santa Barbara Lumber 
Co., was a visitor this week, as was Charles P. 
Curran, of Pomona. 


PORTLAND, ORE. 


June 4.—The high water in the Columbia and 
Willamette rivers has caused the shutdown of 
several mills in Portland and down on the lower 
Columbia River, but as the water is now receding 
some of them will probably resume operations 
next week. 

The California & Oregon Lumber Co., at Brook- 
ings, is preparing to open up its redwood holdings 
in southern Oregon and northern California, the 
first step in this direction being the construction 
of a railroad from Brookings in Curry County 
to Smith River Village in Del Norte County, Calif. 
The contract calls for the road to be completed in 
eight months. The capacity of the mill at Brook- 
ings is being increased to handle redwood in addi- 
tion to fir, which it is now cutting. With the 
installation of a new Wickes gang the mill will 
have a daily capacity of 150,000 feet. 

J. W. Comstock, of Davis & Comstock, with 
offices just opened in the Lumbermen’s Building, 
made a trip to Bandon and the Coos Bay country 
this week. Mrs. A. B. Davis, wife of A. B. Davis, 
sales manager of the Ross-Saskatoon Lumber 
Co., of Waldo, B. C., has been in Portland for sev- 
eral weeks with her two children visiting with 
Mr. and Mrs. W. G. Davis, her father- and mother- 
in-law. The elder Davis is a member of Davis & 
Comstock. 

Donald A. Kennedy is now manager of the May- 
town Lumber Co. at Rochester, Wash. He was 
formerly with the Kopalis Lumber Co. at Carlisle, 
Wash. 

The Mill City plant of the Hammond Lumber 
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Case-Fowler Lumber Co. 
MACON, GEORGIA. 


We are Equipped to Resaw and Surface 





J. H. Mackelduff, Manager 
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Hardwood Lumber 


BOYD - RYBURN 
LUMBER COMPANY 
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Southern 
or Mahogany 
We have a large stock of dry lumber piled in 
our yard and our Band Mill here is running 


continuously. Let us quote you on anything 
you may be needing in the above woods. 


Warren Ross LumberCo. 
a JAMESTOWN, N. Y. 4 
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100 M ft. of 7 ft. Grain Door Lumber 








Von Platen-Fox Co.,™"* Iron Mountain, Mich. 





Co. is operating full time after having been run- 
ning three days a week for the last three months. 
The increased activity is dne to the increased de- 
mand for lumber by rail as a result of the marine 
strike. 

Fred P. McCormick has resigned as assistant 
sales manager for the Douglas Fir Lumber Co. 

we £. 
Lumber Co., made a trip to Boise, Idaho, this 
week. 

E. D. Evans, Seattle buyer for Walrath-Sher- 
wood Lumber Co., of Omaha, Neb., was in Portland 
during the week. 


CENTRALIA, WASH. 


June 4.—Production during last week was about 
the same as in the previous week, in both lumber 
and shingle mills; shipments were below produc- 
tion; orders about 80 percent of last week’s total. 
There is an unusual demand for clears and uppers, 
with the mills reporting a corresponding surplus 
of yard stock and rough timbers. The shipping 
strike has not been settled and should it continue 
another week most of the Coast mills will be 
forced to close. Several of the large logging camps 
have closed. The Columbia River continues to 
rise, causing the mills in that territory to cease 
operation. 


JACKSONVILLE, FLA. 


June 6—For the week just ended the market has 
been exceedingly quiet, with a good volume of in- 
quiry but orders for only small lots. 

Lumbermen are preparing to send delegations 
to Atlanta, Ga., to appear before the Interstate 
Commerce Commission which will open hearings 
on the wharfage and storage rates put into effect 
Jan. 10, 1921. The Georgia-Florida Saw Mill 
Association will be represented by W. E. Gardner, 
Jacksonville City, by Dan Nelson, of the Jackson- 
ville Traffic Bureau, and Mr. Banks, superintend- 
ent of the municipal docks; the Jacksonville 
Wholesale Lumbermen’s Association by its traffic 
manager, G. L. Moore, and a committee. The lum- 
bermen feel that the rates on lumber and ties are 
out of reason and are determined to have them 
adjusted. 

Among the visitors to Jacksonville was E. T. 
Roux, of E. T. Roux & Son, of Plant City, Fla., 
whose plant at Lake Garfield went up in smoke 
some time ago. Mr. Roux was of the opinion 
that improvement had set in and ‘would be slow 
and steady. On his arriva] home he wired that 
what he found convinced him raat conditions were 
much better. 

The Putnam Lumber Co. is running full time 
and Mr. Crosby, its genial sales manager, reports 
that while conditions have not yet reached normal 
they look good to his company and that it has been 
getting business right along. It has the schooner 
Eleanor Taylor taking on a cargo for the West 
Indies. 

G. E. Trimble, cypress manager for the Stand- 
ard Lumber Co., of Live Oak, Fla., was in town 
this week. He said that business was getting bet- 
ter. Mr. Trimble is the running mate for Dave 
Long and the two of them make some teain. 


NEW ORLEANS, LA. 


June 6—Aurelius Milch, vice president of the A. 
J. Higgins Lumber & Export Co., returned recently 
from a business tour of the Mexican trade cen- 
ters, having spent some time at Tampico, of which 
city he gives a specially favorable report as to 
business conditions. The Higgins company’s stock- 
holders and directors held their annual meeting a 
few days ago, voting several amendments to the 
company’s charter, one authorizing an increase 
of the capital stock from $400,000 to $600,000 and 
another changing its legal domicile from Alexan- 
dria to New Orleans. E. E. Lafaye, vice presi- 
dent of the Canal-Commercial bank, who has been 
serving as vice president of the company, was 
elected to its presidency, and W. H. Cowley was 
elected to one of the vice presidencies, the other 
officers being reélected. 

V. S. Otero, head of the Otero Lumber Co., of 
Guatemala, was in New Orleans last week en route 
to Mexico, where he will look after business mat- 
ters, including the inspection of a mahogany tract 
and lumbering operations in the State of Tabasco. 
The _Otero company controls mahogany timber 
holdings in Guatemala, Honduras, Nicaragua and 
Mexico, and Mr. Otero reports a revival of activity 
in the mahogany branch of the lumber trade. 

D. T. Rees, of the Rees-Scost Co., prominent 
local lumber exporters, left last week with Mrs. 
Rees for Canada, where they will as usual spend 
their summer vacation. 

King H. Pullen, trade extension manager of the 
Southern Pine Association, left Sunday for New 
York City, where he will discuss with George E. 
Strehan, consulting engineer for the association, 


Geddes, sales manager for the Oregon. 


the proposed changes in the building code of 
New York City. At the same time he will con- 
sider with Mr. Strehan the matter of standardi- 
zation of building codes, as proposed by the De- 
partment of Commerce. 

Charles Kelley, of the Long-Bell Lumber (Co.'s 
export department, with headquarters in Beau- 
mont, was a New Orleans visitor last week. 

D. E. Roach, of the Creosoted Materials Co.. 
returned last Saturday from a business trip to 
Cuba and Jamaica. 

Chief Inspector J. E. Jones, of the Southern 
Pine Association, left New Orleans Sunday for 
the East in connection with several important 
lumber inspection matters, 


BEAUMONT, TEX. 


June 6.—There was a slight lull in the southern 
pine market during the last week as far as orders 
were concerned, altho shipments held up to the 
general average. Retail yards continue to take 
the bulk of the cut, exports and oil field demand 
still remaining at a low ebb. 

In regard to dimension, southern pine men find 
themselves in competition with fir from the Pacific 
coast, one wholesaler today receiving a message 
from Chicago to the effect that fir dimension was 
selling at $4 a thousand below pine, while dealers 
here claim that grade for grade they can compete 
with the fir people. On all other items outside of 
dimension pine men claim to have an advantage. 

The hardwood market has also been slow during 
the last week, with shipments about up to the gen 
eral average for the last several weeks. There 
has been no change in prices. 

The Mabry Manufacturing Co. has started its ma 
echinery going with enough orders on hand to keep 
the plant busy for some time. It does a general 
millwork business. 


MOBILE, ALA. 


June 6.—Lumber market conditions show very 
little, if any, improvement, with manufacturers ani 
wholesale dealers reporting more inquiries but no 
sales of consequence. High freight rates, the sea- 
men’s strike and low prices of farm products are 
said to be the cause of the lack of any general de 
mand. Bat the strike situation is improving, new 
crops promise well and labor efficiency is increasing, 
so predictions are freely made that the summer will 
witness a greater movement in lumber, both for 
domestic and export use. 

Lumber prices advanced $1 to $2 a thousand 
recently, but unfavorable conditions at home and 
abroad held down the actual business much below 
the expected volume. 

A recent shipment of over 1,000,000 feet of pitch 
pine timber to the Soudan, Egypt, marked a new 
departure for Mobile exporters. This is said to be 
the first shipment of lumber ever made from Mobile 
to Egypt, but the exporters, Hunter, Benn & Co.. 
say they expect other orders. 

Increased building activities in Mobile and the 
coast region have created a better demand for 
building materials, with the result that there is a 
scarcity in some grades, while in others both manu- 
facturers and dealers are overstocked. Recent 
efforts of exporters to secure a considerable quan- 
tity of 12’s, pitch pine, brought into the market 
only about half of the footage they wanted, while 
10’s and other grades were offered in any quantities 


desired. 
BIRMINGHAM, ALA. 


June 6.—The Whatcom Falls Mill Co.’s cedar 
plant is now running full blast. It has been 
operating since May 9, but all of the new equip- 
ment in its planing mill department did not run 
at full capacity at first. 

The unexpected happened in May when cargo 
shipments from local mills exceeded those of April. 
when 4,584,000 feet were shipped. May’s outgo 
was 4,700,000 feet. The Bloedel Donovan Lumber 
Mills led with 3,800,000 feet. The E. K. Wood Lum- 
ber Co. shipped 900,000 feet on the schooner Fear- 
less for Peru. The Morrison Mill Co. shipped sev- 
eral hundred tons of box shooks to Hawaii. The 
Bloedel Donovan cargoes in feet and their destina- 
tions were: Steamship M. 8. Dollar, 1,000,000, 
Orient; steamship Everett, 1,000,000, California : 
steamship Hyades, 600,000, Hawaii; steamship 
Lehigh, 600 tons shooks, Hawaii; steamship Liv- 
ingston, 600,000, Philadelphia ; steamship Protesi- 
laus, 600,000, Manila. The schooner Helene loaded 
1,150,000 feet at the Bloedel Donovan docks in 
May for Hawaii, but it did not sail until June. 
The steamship Protesilaus loaded this week 600,000 
feet of lumber at the Bloedel Donovan docks for 
Manila. It is said to be the largest commercial 
vessel even seen in this harbor, its tonnage being 
15,000 tons. The same company put 600,000 feet 
aboard the steamship Livingston for Philadelphia. 
The E. K. Wood Lumber Co. is awaiting the ar- 
rival of the steamship Siskiyou to load for Cali- 
fornia. 
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Fred J. Wood, president of the E. K. Wood Lum- 
ber Co., has gone to San Francisco on a business 
trip. His plant here is running, but its shipments 
are tied up by the marine strike. Mr. Wood in- 
tends to inquire into the California market while 
away. 

Vice President J. J. Donovan, of the Bloedel 
Donovan Lumber Mills, is expected to arrive home 
within the next week from an eastern trip of sev- 
eral weeks’ duration. 


HATTIESBURG, MISS. 


June 6—Nothing sensational has developed at 
this end of the line during the last week. Pro- 
duction is running along about the same, and 
orders are offered in sufficient numbers to enable 
the active mills to keep going without accumulat- 
ing any surplus stock. Orders are out for struc- 
tural and railroad timbers and it is thought that 
within the next few weeks orders for railroad 
material will be more plentiful. Orders for house 
building material, which includes both yard and 
shed stock and all kinds of molding, casing and 
base, continue in sufficient volume to keep stocks 
badly broken and to hold the recent gain in price. 
The higher grades of shed stock are more active 
than they were and show a small au ance. 

Claude Hill, who was connected with the Mc- 
Leod Lumber Co., of this city, for several years, 
has gone with the Williams Yellow Pine Co., at 
Wolco, Miss., as sales manager. 


DE RIDDER, LA. 


June 6.—There have been no material changes in 
the southern pine market during the last week. It 
has been somewhat irregular, prices fluctuating on 
certain items, but there is a firmer tone than there 
was a week ago. There has not been any great 
increase in the volume of orders. Wherever staple 
items are called for in large amounts, it is neces- 
sary in most cases to buy other surplus items. 
The mills are also refusing to accept orders for 
delayed shipment. It is encouraging to note the 
increase in demand covering the items of flooring, 
ceiling, finish and drop siding, which items have 
been a drug on the market for the last several 
months. No. 1 and 2 lath, for which there was 
practically no demand whatever, are now moving 
in fairly good volume, at prices which give the 
mills a small margin of profit. There has also 
been.a slight improvement in the demand for small 
timbers, mostly for construction and oil field use. 
Quite a number of export orders now being placed 
with mills near the coast for deals, merchantable, 
decking and sawn timber. 


WARREN, ARK. 


June 6. items have been offered at 
slight concessions and items that are scarce have 
been holding firm. Dealers still have difficulty in 
placing mixed cars, and when they do place them 
they pay a premium. The small dealer is still the 
heaviest buver. Straight car business is not very 
plentiful, altho there is a demand for straight cars 
of boards. Flooring is moving fairly well. Orders 
this week have been heavier than for a long time, 
the average price remaining almost unchanged, 
with the same percentage of grades moving. 

The hardwood market is but slightly changed 
since last week. The prices for uppers still re- 
main firm but quotations on common fluctuate. 


JACKSON, MISS. 


June 6.—The volume of orders amounted to 
about the same as last week. Inquiries were very 
heavy. Most quotations are called for by wire. 
The transit planing mills are receiving more orders 
for custom dressing, showing that there is more 
stock moving from the little mills and that the 
stock at the big mills is becoming exhausted. 

Local retailers report an increasing volume of 
business. A reduced scale for building labor was 
announced for June 1. Jackson is enjoying a boom 
in the building of residences and apartments. Work 
is also expected to start soon on additions to 
Millsaps College. Two new churches are also being 
planned, The State bond improvement commission 
has just let contracts for numerous buildings at 
all of the State institutions. 

Crop conditions in Mississippi never looked bet- 
ter. While there has been some replanting of cot- 
ton, the last two weeks of hot, dry weather has put 
the plants in fine condition. General rains all over 
Mississippi this week have also improved the condi- 
tion of-corn, hay and other feed crops. Shipments 
from Crystal Springs and other Mississippi trucking 
centers were larger this season than ever before, 
and there is a very lively demand for lumber. The 
sawmills in southern Mississippi are enjoying 
larger local business than ever before. 

A. B. Ross, of the Marsh & Truman Lumber Co., 
Chicago, was in Jackson this week. He stated he 








. 
had a good many orders to place and was also look- 


ing after the shipment of some orders that had 
been placed. P 
J. F. Gresham, of Hattiesburg, Miss., represent- 


ing the Lincoln Lumber Co., Chicago, called on 
local lumbermen Thursday. 

L. L. Smith, of W. R. Grace Co., New Orleans, 
and Frank Rowell, of the Colonial Creosoting Co., 
Bogalusa, were in Jackson Tuesday. 

A. D. Wicks and E. A. Knight, of the Finkbine 
Lumber Co., Jackson, Miss., leave June 11 to attend 
the Shriners’ Imperial Council meeting in Des 
Moines, Iowa. 


ORANGE, TEX. 


June 6.—While orders from the interior have 
fallen off somewhat during the last week, there 
has been an advance in prices on boards and 
clears; and dimension and No. 1 common hold the 
advance they attained several weeks ago. Rail- 
roads are doing a little cautious buying, it is re- 
ported, but no big orders.are looked for from that 
source until the financial affairs of the carriers 
have been put in better shape. 

In spite of the seamen’s strike, Orange sent out 
3,572,153 feet of export lumber during May. The 
Ward Liner, Lake Flora Vista, has finished her 
cargo of 1,450,000 feet of lumber and 650 tons of 
general cargo and is waiting for a crew. The Nor- 
wegian steamer Modemi is taking on 1,500,000 feet 
for Lutcher & Moore for Tampico delivery. The 
British schooner Integral is taking on Tampico 
lumber at the Lutcher & Moore upper mill. The 
schooner Albert Myer is taking on 600,000 feet 
for the Orange Forwarding Co. and the big 4- 
masted schooner, Alpena, is expected here this week 
to take out 1,150,000 feet for the same firm. Tip- 
pin & Boyd are loading 500,000 feet on the schooner 
Hilda M. Stark for one of their Louisiana cus- 
tomers, the cargo being destined for Tampico. The 
Ward Liner Lake Govan will be here this week for 
the third time to take on lumber and general cargo 
for Tampico and Vera Cruz delivery for the Orange 
Forwarding Co. The Lutcher & Moore Lumber Co. 
has cargoes assembled for four vessels which are 
expected here this week. They are: Bark Ama- 
zon and schooners Lillian Kerr, Copperfield and 
Roseway. All four cargees go to Tampico. 


NORFOLK, VA. 


June 6.—The North Carolina pine mills have 
enjoyed a brisk business during the last week in 
both rough and dressed lumber. Many millmen 
claim they are moving their stock without a profit, 
and several have again closed down for four to six 
weeks and others are seriously considering this 
same move. Wages have been reduced to the mini- 
mum of efficiency and contentment but other items 
entering into sawmill manufacture have not been 
similarly decreased, so it is a difficult, if not al- 
most an impossible task to lower costs further. 
The price situation, however, as a whole is much 
stronger. On the very popular items such as stock 
box and roofers advances have already been made 
and secured without much trouble when prompt 
shipment could be assured. The prospects for a 
continuance of the present demand, even tho some 
buyers state the spurt is about over, are very good. 
Building prospects are gradually but surely becom- 
ing better. It seems that the majority of permits 
now being issued are for residences and apart- 
ments. Sales are restricted to a great extent be- 
cause of lack of stock and the disinclination of 
millmen to sell further ahead. Reports from sixty- 
two mills for the week ended May 28 show actual 
production 37 percent of normal, or 6,556,858 feet, 
while orders totaled 10,167,661 feet and shipments 
6,068,238 feet. 

There is a very good demand for 4/4 edge No. 2 
and better from all sections, including New Eng- 
land, and few mills now have surplus stocks of this 
item. Prices previously quoted have been obtained. 
No. 3 4/4 edge is still inactive. No. 2 and better 
stock widths in 4/4 and thicker are brisk sellers, 
rough and dressed, and millmen appear able to get 
their own prices for prompt shipment. Edge No. 2 
and better, 5/4 and 6/4, are also more active and 
prices are a little higher. Nos. 1 & 2 bark strips 
are picking up, with prices holding firm. There 
has also been a better demand for 4/4 edge box, 
especially in New Jersey and New York City. Sev- 
eral small cargoes have been sold recently and in- 
quiries for dressed box for building purposes are 
more frequent. Stock box is very brisk, both rough 
and in roofers, and few mills have any of this 
stock to offer. Advanced prices have been secured, 
while some mills in position to ship promptly are 
quoting still higher and expect to get their figures. 
No. 2 stock box is also brisk and a little more life 
is noticeable in edge. Box barks are moving slowly 
and low prices appear to be no inducement to fur- 
ther buying. 

The demand for all dressed items is very brisk 
and shows no let-up, judging from the volume of 
inquiries recently received. Prices are stiffening, 
with roofer prices advancing rather’ sharply. 
Dressed stock boards are moving freely, making it 
more difficult ot get these in the rough and up- 
holding prices on that stock. There is no boom 
but conditions right now are 50 percent better than 
those of a month or more ago. 





Acorn Brand 


“* America’s Best Oak Flooring”’ 


The lumber dealer who is 
out to win permanent custo- 
mers should sell “Acorn” 
Brand Oak Flooring. It has 
an enviable re- 
cord for satis- 
fying both 
dealer and 
customer. It 
is noted for its 
density of tex- 
ture, attractive figure and uni- 
form millwork. Let us tell 
you more fully about “Acorn” 
brand. 





Nashville Hardwood 
animus. Flooring Co. 


and Mills, 
NASHVILLE, TENN. 











Railroad and Structural 2 


Hardwood 


Lumber and Timbers 


For Prompt Shipment. 
Correspondence ‘Wanted. 
Sargent Lumber Company 
‘ LITTLE ROCK, ARK. a 








5 Al and Thicker 
Shawano County 


Hard Maple 


All Grades 
How much do you need? 


CHAS. GILL LUMBER CO. 


Wausau, Wisconsin 


“oak LIMBERS 


For all kinds of Construction purposes. 
Also POPLAR and other Hardwoods. 
LONG SHIP TIMBERS a Specialty. 


The Parkersburg Mill Co. 


PARKERSBURG, W. 


























The Cost of Growing Timber 4», ‘ntetsstine cxvosition 
By BR. &. Kellogg and E. A. Ziegler. 25 cents, postpaid. 
AMERICAN LUMBERMAN, 431 So, Dearborn St, CHICAGO 








82 


AMERICAN LUMBERMAN 


JUNE 11, 1921 





Don’ t Overlook 


the Farmers 


They are going to do a lot of 
building this year. 
Get closer to them 
by installing a 


Monarch Meal 
and Feed Mill 


in your yard. While you are grinding their 
corn, oats, rye, buckwheat, etc., you can feel 
them out on their lumber needs. In this way 
you can get the lead on your competitor. 





A catalog awaits your request. 


Sprout, Waldron & Co., Moner Px. 











WARREN AXE & TOOL CO. 


WARREN, PA. 
Were awarded highest fey 9-4. 18) PRIZE 


honors Panama - Pacific 
ALSO ALASKA-YUKON PACIFIC EXPOSITION 


international Exposition 
AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity S500Axes & Tools 


RED CYPRESS| 


LOUISI 





Lutcher 8 Moore 
Cypress Lumber Co. 


LUTCHER, LA. | 


Manufacturers of 
Band Sawed Louisiana Red 


CYPRESS 


emia LATH AND SHINGLES 








Cc. R. BROWNELL 
President 
C. H. BROWNELL 
Vice-Pres. 
GUS. DREWS 
Sec’y and Treas. 


Brownell-Drews 


Lumber Co., Ltd. 


MORGAN CITY, LA. 


Dealers in and Manufacturers of 


LA. RED CYPRESS 


BAND SAWED LUMBER AND SHINGLES 











The Lumberman’s 


Searchlight 


BY M. M. FERGUSON 


One of the handiest lumber calculators on the 
market today. It contains tables of ready-made 
answers to reight tates; reducing board feet to 
er and pieces to board feet; lineal feet to 

d measure, including moulding; unusual 
methods of rechecking extensions and other 
valuable information on making correct estim- 
ates. 


90 pages, size 4x9 (hip pocket edition) 
Bound in Cloth. Price $2.00 Postpaid 


-ORDER YOUR COPY TODAY. 


431 So. Dearborn St, | CHICAGO 
OE ee mn. 














ST. LOUIS, MO. 


June 6.—Altho 1,071 building permits were is- 
sued in St. Louis in May, 1921, as compared with 
816 in May, 1920, a gain of 256, the value of the 
improvements was $1,087,195 in May, 1921, as 
against $2,111,320 in May, 1920, a loss of $1,024,- 
125. Of the permits for last month 572 were for 
alterations to cost $241,530 and 499 were for new 
buildings to cost $845,665. 

A substantial increase in shipments and receipts 
of lumber is shown in the report for May of the 
Merchants’ Exchange. Receipts for May, 1921, 
were 11,017 carloads, as compared with 7,607 car- 
loads in May. 1920, a gain of 3,400 carloads. Ship- 
ments last month were 9,196 carloads, as compared 
with 6,467 in May of last year, a gain of 2,729 car- 
loads. The Iron Mountain (Illinois division) led in 
receipts with 3,681 carloads and the Wabash Rail- 
way (Kast) led in shipments with 1,725 carloads. 

E. T. Collins, secretary of the Fordyce Lumber 
Co., Fordyce, Ark., was a recent visitor to St. Louis. 
He reports that there has been a considerable in- 
crease in the number of inquiries for hardwoods, 


PHILADELPHIA, PA. 


June 6.—Market reports in the lumber trade here 
continue to be cheerful and the market is stronger, 
altho apparently not as large a volume of lumber 
was sold last week as the week before. This is be- 
cause those who have made up their minds to 
buy have given their orders, and there are many 


who are yet unconvinced that this is the right 
time. Prices have begun to advance on several 
items and, it is thought here, will continue to 


strengthen at least until more mills get into opera- 
tion and the offerings are much increased. Six- and 
8-inch roofers, box boards, bark strips and B&better 
flooring are all in demand beyond the visible supply 
and prices have advanced. Large timbers in south- 
ern pine and some items of sizes have also strength- 
ened. The improvement in sizes is in 2-inch, which 
are used in the outlying sections, while 3-inch, 
which are required in this city, are slow. White 
pine is selling fairly well in small quantities and 
prices are steady. Spruce is inactive, but little is 
offered. Hemlock is selling slowly and steadily at 
a higher level than that of a month ago, -but the 
volume is not as large as it was then. Lath and 
shingles are selling well in the suburbs. General 
business here is still spotty, but there seems to be 
more optimism, showing itself in more speculative 
orders and orders for later delivery. The feeling 
that we are at or near the turn for the better seems 
to be growing. Even the financial situation seems 
to be a little easier and collections are better. 

The bureau of plant industry in Pennsylvania 
reports that after careful examination and search 
it is convinced that the gypsy moth has been en- 
tirely driven from the State, as no trace of it can 
now be found, altho it was making bad inroads in 
several places. 


NEW YORK, N. Y. 


June 6.—The outstanding feature of the lumber 
situation in the East is the steady influx of Pacific 
coast products, which has reached such a tide that 
New York dealers are wondering when the flood 
stage will be reached. Spruce particularly is being 
received by water routes in enormous quantities and 
prices are said by the dealers to be anything but 
satisfactory. 

A leading New York wholesaler with respect to 
the situation said today: ‘When the demand de- 
velops in the middle West for these Pacific coast 
products and the freight rates have been reduced, 
as they ultimately must be, the far westerners again 
will turn to the natural outlet for domestic busi- 
ness. The light demand in the middle West just 
now and the high rail tariffs undoubtedly are caus- 
ing the Pacific coast people to use water routes, 
which are cheaper than rail, and at the same time 
the demand in the Past is far ahead of that in 
other sections at the present time. As a result 
of the stoppage of western products our manufac- 
turers in the East will receive a greater return 
for their product and can afford to speed up pro- 
duction. Then may come a strengthening in prices 
of eastern spruce.” 

Reflecting the great slump in the spruce market, 
lath are $1.50 lower in price than a week ago, 
making the local delivered price now $10.50. Less 
than a year ago this material was retailing at $20 
a thousand. 

Several lumber manufacturers have announced 
an advance in vertical grain flooring and southern 
pine flat grain flooring. Both southern pine and 
Douglas fir, dimension and finished stock, are 
stronger in price. North Carolina pine flooring 
and roofers are also strengthening in the wholesale 
market where certain. items of rough lumber are 
headed for a rise. This condition is also becoming 
more generally true of the hardwood market, 
notably such as FAS red and sap birch, quartered 
and plain oak and. quartered and plain red gum. 
Finished cypress is pressing for a higher price. 


Tonawanda white pine also may be on the up- 
grade in the very near future. While these infiu- 
ences have not yet been felt in the New York retail 
lumber market, they are, nevertheless, crowding in 
and the slight turn in the building situation for the 
better has emphasized this tendency somewhat, 
just as it is being felt in some other industries. 


NORTH TONAWANDA, N. Y. 


June 7—The board of aldermen last night 
granted building permits calling for the expen«i- 
ture of $52,700. Not since the war has there 
been as much building in progress as now in the 
‘Yonawandas, 

James Gillespie, of Gillespie & Son, underwent 
a serious operation today at the General Hospital 


in Buffalo, N. Y., for stomach trouble. Mr. Gil- 
lespie has been declining rapidly in health. It was 


announced several hours after the operation that 
he appeared to have passed thru the operation 


successfully. 
DULUTH, MINN. 


June 7.—Nothing new developed in cargo busi- 
ness on this market during the last week. Mill- 
men, however, received fresh inquiry from the East, 
some of which, it is hoped, will develop into busi- 
ness. Carlot shipments to line yards at points 
over this territory are a saving feature. A gratify- 
ing picking up in the demand for lumber and mill- 
work required in house building has been noted in 
Duluth. Retailers agree that the building outlook 
in this city and district has been showing steady 
improvement. Taken all in all the prospects now 
are for an active building program during summer 
and fall. All the Duluth interior finish and plan- 
ing mill plants are in the meantime receiving work 
to keep them- going nicely. Sash and door stocks 
are being accumulated. 

The market in the higher grades of Minnesota 
white pine is firm but a slightly easier tendency 
is noted in lower grades of lumber, with dealers 
disposed to shade a trifle to book orders for prompt 
shipment, prompted by statements that eastern 
jobbers are able to buy southern pine and fir at 
more attractive figures. 

Trade remains dull in box lumber, of which this 
market has considerable accumulations to work 
off. That condition is attributed to continued 
slowness in eastern wholesale and industrial circles. 

Officials of the Virginia & Rainy Lake Co. and 
the Cloquet Lumber Co. asserted that sufficient cur- 
rent demand is coming in to prevent tie-ups in their 
yards. A representative of the former company 
who made a canvass of four retail yards in this 
city found that they had sold more lumber during 
May than in the same period in 1913 and 1914. 
From that he assumed that the trade is disposed to 
take an unduly pessimistic view. 


MINNEAPOLIS, MINN. 


June 8.—Harry G. Foote, president of the H. G. 
Foote Lumber Co. and vice president of the National 
Retail Lumber Dealers’ Association. will be one of 
the State athletic commissioners of Minnesota for 
the next two years in charge of regulating boxing 
events. The post has been offered to Mr. Foote 
and he has indicated that he will accept, but the 
appointment has not been formally made by the 
governor. Three commissioners serving without 
pay constitute the commission. 

T. B. Walker, head of the Red River Lumber 
Co. and other interests, has been in conference 
here this week with his five sons. It is one of 
their periodical gatherings to discuss the manage- 
ment of this properties. Fletcher L. Walker, Clin- 
ton and Willis Walker, who are in charge of mat- 
ters in California, are here for the conference, and 
Gilbert M. Walker returned from a visit to New 
York for the purpose. Archie M. Walker already 
was on the ground. Fletcher Walker says the mill 
at Westwood, Calif., is operating one shift and 
has been shipping about twenty cars a day. 

Waldo E. Holmes, president and manager of the 
Pacific Fir Co., Seattle, was here last week arrang- 
ing for handling of the company’s sales in this 
territory; and went on from here to New York for 
a short visit. 

W. A. Ellinger, secretary of the Northern Pine 
Manufacturers’ Association, has returned from a 
short vacation spent at a family reunion at his 
old home in Wisconsin. 

John Collins, of Seattle, president of the John 
Collins Lumber Co., was here looking over trade 
conditions last week, on his way to eastern mar- 
ket centers. 

M. Elias, of Seattle, sales manager of the Nettle- 
ton Lumber Co., was here part of last week study- 
ing the market situation, and continued his trip 
from here eastward. 

V. S. Kelly, formerly with the Thompson Yards 
(Inc.) at Sioux City, Iowa, has joined the staff of 
the Whatcom Falls Mill Co., Bellingham, Wash., 
and will specialize in red cedar products, selling 
in the territory east of the Missouri River. 

W. C. Bowman, of the W. C. Bowman Lumber 
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Co., Kansas City, has been in Minneapolis visiting 
his brother, B. H. Bowman, with whom he is asso- 
ciated in various enterprises. 


SHREVEPORT, LA. 


June 6.—The demand for lumber has not shown 
any material increase of late, and from a few quar- 
ters come reports that buying is somewhat lighter. 
The market is listless. The mills find themselves 
with broken assortments and do not seem disposed 
to go out after business, except to move a small 
surplus now and then. Consequently there is no 
recession in prices nor any inclination to advance 
them, unless on some items of hardwood that are 
growing very scarce. 

The output of pine in Louisiana will be mate- 
rially reduced by reason of several heavy fire losses. 
The extremely dry weather increases the danger 
from forest fires. There has been practically no 
rain for the last three weeks except a few local 
showers, 

Shipments have not been very heavy owing to 
the disposition of the mills to refrain from booking 
large amounts of business, and general opinion 
favors curtailment for the reason that prices are 
still entirely too low. 


TORONTO, ONT. 


June 6.—Altho it is impossible to find much 
optimism among wholesale or retail lumber dealers 
in Ontario, it is a fairly general rule to find whole- 
salers who report quite an extensive volume of 
trade. One wholesaler says: “We are doing just 
about an average business now so far as volume is 
concerned.”” Retail lumber dealers are fairly busy. 
There is quite a noticeable activity in house build- 
ing thruout Ontario, but retailers feel the effects 
of keen competition and are therefore not giving 
out very encouraging reports. There is very little 
large construction work and the large manufac- 
turers who turn out interior fittings and similar 
lines are not very active. 

Some lumber manufacturers wonder how long 
they will be able to run their mills this season ; 
others have decided that they will be able to 


operate until the weather closes them down. Hem- 
lock is feeling the competition of imported woods 
very keenly and the market is dull. 

Charles Goodman, of the Sawyer Goodman Co., 
of Marinette, Wis., former president of the Na- 
tional Hardwood Lumber Association, was in To- 
ronto last week calling upon the trade. 

Chester Staples, of the Otis Staples Lumber Co., 
Wycliffe, B. C., was in Toronto recently on a busi- 
ness visit. H. J. Wilmot has opened an office here 
and will act as service man for the East Kootenay 
Lumber Co., of Jaffray, B. C., with which he has 
been associated for fourteen years, and the Otis 
Staples Lumber Co., of Wycliffe, B. C. Mr. Wilmot 
will devote his time to serving the wholesale trade. 
Mr. Wilmot has been in the West for eighteen years 
and until recently was secretary of the East 
Kootenay company. 


OMAHA, NEB. 





that lumber has hit rock-bottom, and that it may 
even advance somewhat with the resumption of 
building, which will again create a demand. Others, 
however, believe that circumstances such as re- 
duced freight rates and a reduction in the cost of 
manufacture will bring the price further down. 

The table of net prices quoted by the Dietz Lum- 
ber Co., one,of the big lumber concerns here, shows 
the following figures and comparisons in terms of 
100 feet: 





—May— 
1921 1920 
2x4x12 and 14 No. 7 southern pine. .$4.32 §$ 6.75 
1x8 or 10 No. 2 southern shiplap... 4.05 6.75 
1x6 No. 2 southern flooring........ 4.05 6.75 
1x4 No. 1 southern flooring........ 4.50 7.50 
9x4 select fir ceiling. .......ccccce 5.40 11.00 
1x6 No. 2 fir drop siding. .......... 3. 11.00 
14%4x5 clear red cedar siding........ 8.10 
%x1% select oak flooring.......... 12.00 
= % select oak flooring.......... 7.5 15.00 
2x16 extra clear red cedar shingles 9.00 
%x1 SSS fj eee 50 22.50 
1x8 southern, R. E. base, lineal feet. 7.50 15.00 
1x5 southern, R. E. cashing, lineal 
Eee ee rer reer e 50 10.00 





Establish School 


BEAUMONT, TEx., June 6.—With a plan to 
raise $50,000 for establishing practical train- 
ing schools for the youths in Texas, the 
Texas Employer’s Association expects to make 
itself felt in the industrial life of Texas in a way 
that will give every boy an equal chance. 

The result of this movement is due to the fact 
that unions have so restricted the number of 
apprentices who can learn a trade, that skilled 
mechanics are becoming scarce in many lines of 
industry, and this would be a menace to develop- 
ment and prosperity should the country return 
to normal activity. 

To carry out this program, the Texas Em- 
ployer’s Association has been formed, which also 
succeeds the Southwestern Open Shop Associa- 
tion. The organization of the Southwestern 
Open Shop Association was the direct outcome 
of the fight in Beaumont which proved the most 
successful in the United States thru the fact 
that it survived all onslaughts from the unions 
and also as intense political campaign. 

Two schools have already been established in 
Dallas, Tex., and they have proved a great suc- 
cess. They are bricklaying and baking schools. 
At the baking school the boys actually do the 
baking, the Adolphus Hotel agreeing to take its 
entire output. In this manner the school has 
within a few months, become practically self- 
sustaining and it is believed will be so within 
. the next few months. One novel feature of the 
plan is that the association -splits the profits, 
fifty-fifty with the boys, giving them an income 
and some incentive to make the best of their 
time. Prominent business men, who are in sym- 
pathy with the open shop, donate a great deal 
of the raw material. 

In the bricklaying school the boys are given 
an actual opportunity to lay bricks without being 
forced to stand around and wait on a bricklayer 
several months before they can actually work. 
They are sent out on small jobs of laying side- 
walks, steps, and similar jobs until they can do 
better work. They are given 50 percent of the 
money received for this work. In one notable 
instance a contractor in Shreveport, while the 
—_ shop fight was on, sent to the school for 
1elp, 

The best the school had at the time was a boy 
who had had only six weeks’ experience, Within 


for Apprentices 


three months the contractor was paying this 
boy $10 a day beeause he did more than the 
union employees. The contractor now has three 
of these boys whom he pays weekly wages be- 
cause he agreed to give them steady employment. 

The association now proposes to start schools 
of tinners, plumbers, painters, electricians, 
paperhangers, printers, pressmen and kindred 
industries. 

The association proposes to employ competent 
instructors declaring that as the pupils advance 
‘*they will be placed with employers, who believe 
in the American principle that any man has a 
right to learn a trade, and when he learns it, 
has a right to work at that trade unmolested, 
regardless of his affiliation or non-affiliation 
with any organization or society.’’ 

L. J. Black, president of the Open Shop Asso- 
ciation of Beaumont and the man who directed 
the fight, and also the vice president of the 
Texas Employer’s Association, is now sending 
out letters to the employers of Texas to support 
the schools. The plan is for each employer to 
subscribe a stated sum for three years, when it 
is believed that the schools will be self-sustain- 
ing. One is to be established at the State uni- 
versity and this will probably result in secure 
aid from the Smith-Hughes fund. 

Mr. Black stated that one firm in Texas has 
subscribed $1,000 a year for three years, while 
others had come in with subscriptions of $250 
each. 





TO SELL CAMP BUILDINGS 


WASHINGTON, D. C., June 6—The War De- 
partment announced Saturday that on June 27 
the director of sales will sell at public auction 
the Government-owned buildings and improve- 
ments at Camp Joseph E. Johnston, Jackson- 
ville, Fla. The sale will begin at noon and con- 
tinue until all buildings and materials are sold. 

A detailed list of the improvements to be 
offered for sale and the terms under which the 
sale will be held may be obtained on application 


either to the auctioneer, David B. Traxler, Room: 


706, Munsey Building, Washington, D. C., or the 
Office of the Quartermaster General, Munitions 
Building. 


LOUISIANA RED CYPRESS 


Baker-Wakefield 
Cypress Co., Ltd. 


Mueeiactorem and 
Ts 


Cypress 


—and— 


Hardwoods 


Plattenville, La. 


Let us have your inquiries. We will give 
you best service stocks will permit. 
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Alexandria Cooperage & 


Lumber Company 
ALEXANDRIA, LA. 


Manufacturers 


Louisiana Red Cypress 


LUMBER, LATH AND HARDWOODS 
Tupelo—- Hardwoods 

















Excelsior Cypress Co. 
TIMBERTON, LA. 
Manufacturers of 


Louisiana 


Red Cypress 


LUMBER, LATH 
AND SHINGLES 


amt TO 


GYPRESS | 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 


AlsoTupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & BrownCypress Co.,Ltd. 


| Manufacturers DONNER, LOUISIANA 

















The Planters Lumber Co. 
JEANERETTE, LA. 
BAND SAWED 


ouisiana 


_4RedGypress 
AND TUPELO LUMBER 


Special Attention to Railroad Orders. 


Lath, Pickets, Siding, Flooring, 
Geiling and Mouldings. 








\ 
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W E want you to know the 
uniform quality of our 


Goldsboro 
N. C. Pine 


and to better acquaint yourself with 
our manufacturing and shipping fac- 
ilities. A trial order will prove that 
we can supply you with a quality of 
yard stock that will satisfy your most 
particular customers. 


Telecode Used. 


Johnson & Wimsatt 


WASHINGTON, D. C. 











LOUISIANA | 


Manufacturers 


Short Leaf Pine and Hardwoods 

















“a LONG LEAF YELLOW PINE ms 


Yard Stock 


Poitevent & Favre 
Mendeville, T umber Co, 
x! Branch Office, NEW ORLEANS, 606-7 L. & L. G. Bids. // 


DIMENSION 
TO FINISH 








ROUGH AND DRESSED 


Cypress Lumber 
Shingles and Lath 


We are located 54 miles North of New Orleans 
on the Louisiana Railway and Navigation Co. 


Opdenweyer-Alcus 
Manufacturers Cypress Co. 


Sorrento, - - Louisiana 

















Collections by Retail Lumber Dealers 4, ‘<r! 


of letters 
by subscribers to the American Lumberman, giving their views 
on the best way to handle the accounts of a retail lumber 
business. These letters offer many excellent ideas and it will 
repay any retail lumber dealer to read them carefully.. 
Fifteen cents, postpaid. , 


American Lumberman, Publisher 431 So. Dearborn St., Chicago 





FUNERAL OF GEORGE S. GARDINER. 

Funeral services for George S. Gardiner were 
held at Laurel, Miss., on Thursday afternoon, 
June 2. All business in the city was suspended 
as a mark of respect to its most esteemed citi- 
zen. The services were held in his beautiful 
home on Fifth Avenue, with interment in Hick- 
ory Grove Cemetery. The funeral party arrived 
from Ridgefield, Conn., at a. m., over the 
Southern Railway, and was met by the entire 
force of employees of the Eastman-Gardiner Co., 
of which Mr. Gardiner was president. The white 
members of the force gathered in the depot 
while the colored employees formed a double line 
extending down both sides of the street from the 
depot to the undertaking parlors where the re- 
mains were first taken. Rev. Lundy Sykes, 
local rector, assisted by Bishop Bratton, of Jack- 
son, read the simple and impressive service of 
the Episcopal Church, of which the deceased was 
a communicant. The Bishop, being a close 
friend of the family digressed slightly from the 
usual service to tell in a few well chosen words 
something of the attainments, high ideals and 
spiritual life of the departed. Relatives and 
heads of departments of the company served as 
active pallbearers, while a dozen of prominent 
citizens wore the badge of honorary pallbearers. 
A special train over the Gulf & Ship Island Rail- 
way from the company’s camps at Cohay brought 
hundreds of employees and relatives and friends 
from all parts of the country were present at the 
services. The esteem in which Mr. Gardiner was 
held was attested by the great number of floral 
offerings which came from many quarters and 
from people in all stations in life. 


J. D. HECK, of the Decatur Building Supply 
Co., Decatur, Ill., and vice president of the 
Illinois Lumber & Builders’ Supply Dealers’ As- 
sociation, was killed by the overturning of his 
automobile in the highway north of Decatur on 
Saturday morning, June 
4. Mr. Heck was driving 
to the city from his sum- 
mer home at Faries 
Park, near Decatur, 
when he turned out for 
another automobile. The 
ears had a slight collis- 
ion which was sufficient 
to send Mr. Heck’s car 
into the ditch, overturn- 
ing it upon him. He was 





THE LATE 
J. DAN HECK 





dead before anyone 
reached him. Mr. Heck 
was born in Baltimore, 
Md., June 30, 1886, and 
was the son of Rev. and 
Mrs. H. H. Heck, now 
resident in Hoboken, N. 
J. He married Miss So- 
phia Graiber in New 
York about ten years 
ago and shortly after- 
ward moved to Decatur, 
where he entered the building supply business, 
building up the very successful concern which 
he headed at the time of his death. The funeral 
was held on Sunday afternoon at three o’clock 
at the First Methodist Church of Decatur, the 
body being sent to Hoboken for burial. A sister, 
Mrs. Robert K. Krudgner, of Chicago, arrived in 
Decatur in time for the funeral, but the father 
and mother did not reach there. Mr. Heck was 
held in high esteem by his business associates 
and was universally popular in a social way. He 
was a member of the Masonic Lodge, was a 
Knight Templar and was interested in the Motor 
Club and the Boy Scout movement, was director 
of the Kiwanis Club and secretary of the City 
Club. He was a member of the First Methodist 
Church board, and was director of the Farmers’ 
State Bank & Trust Co. All boy scouts in the 
city attended the funeral in a body. 





ALVIN T. HERT, president of the American 
Creosoting Co., of Louisville, Ky., and Repub- 
fican National Committeeman from Kentucky, 
died suddenly on June 7 at the New Willard 
Hotel, Washington, at the age of 56. 





LYLE HAMILTON CLARK, only son of Ernest 
Lyle Clark, lumberman of Spokane, Wash., and 
himself well known in lumber circles, died at the 
Davenport Hotel in that city, on June 1 at the 
age of 29. He had been ill for a long time and 
had recently returned from a visit south in 
search of health. Mr. Clark was born in Bloom- 
ington, Ill., but had lived most of his life in Chi- 
cago, where his father founded the Valentine 
Clark Co. in 1893. This company, following the 
cedar forests, went to Spokane about eleven 
years ago. Three years ago Lyle Clark went 
there as sales manager for the company. He was 
also sales manager for the Falls Creek Timber 
Co., and vice president of the St. Maries Modern 
Box Co., his father being president of all three 


companies. Mr. Clark was a graduate of Cornell 
University and a member of the Spokane Uni- 
versity Club. He leaves a widow and small son 
besides his parents and a sister. Funeral services 
were held on June 3, a large number of Spokane 
lumbermen attending. 


SAMUEL MILLER, president of the Douglas 
Lumber Co., Chicago, died on June 3 at his home 
in this city. Funeral services were held on June 
6 = the residence at 701 Independence Boule- 
vard. 





MRS. GEORGE LOCK, widow of the late Capt. 
George Lock, one of the founders of the Lock- 
Moore Lumber Co., at Westlake, La., died at her 
home in Lake Charles, La., on Thursday, June 
2. Mrs. Lock was 71 years old and is survived 
by two children, Mrs. M. P. Paret and Fred G. 
Lock. Shortly after the death of her husband a 
few years ago, Mrs. Lock presented to the city 
of Lake Charles the Lock Playground, a beauti- 
ful city square, as memorial to her husband. 


WILLIAM ELLIS LUKENS died recently at 
the home of his brother, George W. Lukens, in 
Germantown, Philadelphia. Mr. Lukens in his 
young manhood established mills at Eaton, N. 
C., and was one of the pioneers in cutting and 
marketing North Carolina pine. He was presi- 
dent of the Pamlico Lumber Co. A widow, one 
daughter and two sons survive. 


J. EDWARD FERGUSON, for a number of 
years general manager of the firm of George E. 
Waters & Co., Baltimore, Md., died at his home 
on June 2, of heart failure. Mr. Ferguson was 
52 years old and leaves a widow and two sons. 


WILLIAM CHILDERS, a pioneer lumberman 
of the Rogue River country in Oregon, and his 
wife were killed in an auto accident near Grant's 
Pass, Ore., on June 2. Their machine plunged 
down a grade into the Rogue River. Mr. Childers 
was 72 years old. 











MILDRED RUBEDEW, daughter of George A. 
Rubedew, secretary of the Rupp-Holland Log- 
ging Co., of Spokane, Wash., died on June 2 at 
the age of 19. She was a member of the gradu- 
ating class of the Lewis and Clark high school 
at Spokane, and this month was to have been 
accorded her diploma with honors. Her class- 
mates served as pallbearers at the funeral serv- 
ices held Monday, June 6. 





HONORED BY ADVERTISING CLUBS 


TOLEDO, OnIO, June 6.—The Swan Creek Lum- 
ber & Supply Co., dealer in lumber, hardware 
and builders’ supplies, is very well represented 
in advertising circles of this city, as Karl P. 
Aschbacher, manager of the company, has just 
been elected president of the Men’s Advertis- 
ing Club of Toledo, and Catherine M. Drown, 
head of its service and advertising department, 
has been reélected secretary of the Women’s 
Advertising Club of Toledo. Miss Drown will 
attend the convention of the Associated Adver- 
tising Clubs of the World in Atlanta, Ga., as a 
delegate of the Women’s Advertising Club. The 
Swan Creek Lumber & Supply Co. is a con- 
sistent advertiser in the local newspapers and 
is a staunch believer in proper advertising as 
a means of getting business. That its adver- 
tising is being done along proper lines is evi- 
denced by the election of two of its personnel 
to office in the advertising clubs of Toledo. 





OBJECTIONS TO SOUTHERN RED CEDAR 


The State forester of Illinois, R. B. Miller, 
has called attention to laws which may rule 
southern red cedar out of consideration as a 
tree for planting. It is because red cedar 
bears one stage of the apple rust, and in cer- 
tain parts of Illinois the law requires the cutting 
ot this tree as a protection to apple orchards. 
It would, of course, be poor policy to plant a 
tree where the law requires that it be cut down. 

The same objection holds in other States. In 
the apple district in some of the eastern coun- 
ties of West Virginia, fine avenues of red cedar, 
lining roads leading to farm houses, were cut 
down by State officers a few years ago as a 
protection to apple orchards in that vicinity. 
The objectionable feature of the red cedar is 
the ‘‘cedar apple,’’ a sort of fungus, which it 
bears. The spores of this fungus spread to 
apple trees. 
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News of Importance Concerning Building 


In Various Sections of the United States 


(Concluded from page 57) 
said A. L. Porter, secretary of the Western Re- 
tail Lumbermen’s Association, who is chair- 
man, a few days ago. ‘‘The object for which 
the committee was brought together has been 
accomplished without its report. Every carpen- 
‘ter in Spokane is busy. This was what we 
wanted to bring about and it has come about 
of itself, so why waste time?’’ 





HOUSING REPORT SAYS ‘‘BUILD NOW’’ 


New Or.EANS, La., June 6.—The citizens’ 
committee on housing, appointed at a recent 
conference held to consider the local building 
situation, made public its findings last Saturday. 
The committee submitted questionnaires to the 
various building interests, seeking information 
regarding the outlook for further reduction of 
labor and supply costs, and based its conclu: 
sion in part upon the replies received. 

‘We believe prices locally are as low as con- 
ditions make possible,’’ the report said, ‘‘and 
we may inform the public that if ever there 
was a time when it was proper to build, it is 
now.’’ This conclusion was supported by the 
following findings: 

1. Building materials, in almost all cases have 
gone to the bottom and some are beginning to re- 
act. 

2. That the labor item will be adjusted imme- 
diately and after this adjustment will be at rock 
bottom. 

3. That the housing shortage is so serious in 
New Orleans that to hold up home building is a 
very serious injury to the community. 

4. That rents, while not out of proportion to 
other commodity costs at present, are bound to 


soar out of all reason unless more houses are con- . 


structed at once. 


eet 


HOME BUILDING CONTINUES TO BOOM 


MILWAUKEE, WIs., June 7.—Home building, 
which is the source of a good consumer demand 
for lumber in various finished products, con- 
tinues to boom in Milwaukee. Up to the first 
of the month the records show that permits for 
more homes had been issued than were taken 
out in the entire year 1920. To June 1 this 
year, permits for 807 homes were issued as 
compared with 803 for 1920, or 293 last year 
to June 1. 


WAGE DECLINE REGARDED CERTAIN 


New Haven, Conn., June 6.—Following the 
lead of the masons of Hartford, who voted to 
accept a union scale of $7 instead of $8 a day, 
a general decline in wages in the building trades 
thruout the States is regarded almost certain. 

James Cray, secretary of the Lumber Dealers’ 
Association of Connecticut, who in conversation 
with the representative of the AMERICAN LuM- 
RERMAN, predicted that the decline in wages 
would take place within sixty days, which has 
come true, now forecasts that material other 
than lumber—lumber he says is now at rock bot- 
tom—is destined for a decline, This is par- 
ticularly true of brick, he says, which has 
dropped several dollars a thousand in the last 
two weeks. 








CANADIAN BUILDING IS ACTIVE 


OTrawa, ONT., June 6.—Those looking for 
the gloomy side will derive little satisfaction 
from a study of MecLean’s Building Reports 
as to activities during the first five months of 
1921. 

For the period mentioned, business buildings 
under construction totaled $11,881,800 as against 
$9,507,200 in 1920, $4,346,300 in 1919 and 
$2,331,100 in 1918. 

Industrial plants and engineering projects 
reported during May total $30,444,300 against 
$29,596,500 in April. This list includes 34 fac- 
tories, 33 public garages, 21 churches, 15 apart- 
ments, 11 hospitals, 17 hotels, 26 office buildings, 
27 public buildings, 516 residences, 149 schools, 
32 stores, 6 theaters, 12 warehouses, 95 bridges, 
9 dams and wharves, 90 roads and 5 general 
engineering projects. 

Residential building shows a splendid record, 
amounting to $28,782,300 for the 1921 period, 
$25,312,500 for the 1920 period, $13,198,400 for 
1919 and $4,414,100 in 1918. 


In addition to this there is evidence that once 
the strikes now proceeding in the building and 
allied trades are settled, millions of dollars more 
business is actually in sight with prospective 
builders anxious to begin operations. 


BIG MONTH IN BUILDING PERMITS 


GRAND Rapips, Micu., June 6.—The greatest 
number of building permits for any single month 
on record, save March, 1914, when imminent 
revision of building code caused an abnormal 
rush, were recorded in May, when 386 certifi- 
cates were issued representing an expenditure 
of $585,630. 

It is ‘interesting to note, by way of compar- 
ing present costs with those of six years ago, 
that 64 new houses in 1915 cost $131,990 and 
65 in May of this year cost $149,950. 





TO PROBE BUILDING CONDITIONS 


Detroit, MicH., June 7.—Federal investiga- 
tion of building contractors with respect to il- 
legal combines to maintain high prices of mate- 
rials has been started in Detroit. 

Special Agent Doyle, of the Department of 
Justice, has been detailed to this city by At- 
torney General Daugherty to conduct the in- 
vestigation in codperation with Arthur L. 
Barkey, head of the Detroit bureau. 

The board of directors of the Detroit Board 
of Commerce has appointed a committee which 
also will make an investigation of the building 
situation. 

This committee, which was selected as a re- 
sult of the recent building conference held at the 
board, is composed of John J. Comerford, presi- 
dent Detroit Lumber Co., chairman; Caspar J. 
Lingeman, George H. Clipper & Brothers Brick 
Co.; Charles J. Higgins, Detroit Mortgage 
Corporation; E. B. Whitcomb, James E. Seripps 
Corporation; Joseph A. Roe, Crane Co.; Frank 
J. Webber, J. F. Webber Lumber Co.; C. D. 
Hanchette, Hanchette & Lawton; Gordon 
Fernley, American State Bank, and Joseph V 
Finn. 


TEN PERCENT WAGE CUT ANNOUNCED 

ELKins, W. Va., June 6.—On June 1, the 
William F. Musser Co. announced a cut of ten 
percent in wages at its plant. This company 
is one of the largest of its kind in West Vir- 
ginia, its force numbering fully half a thousand 
men. 

Steps are being taken by the ‘‘mayor’s hous- 
ing committee’’ of Charleston toward relieving 
the housing shortage which exists in that city, 
it being proposed to organize either a trust 
company or a building corporation to finance 
construction of a number of houses. 


LARGE MISSISSIPPI MILL STARTS UP 


CANTON, Miss., June 6.—One of the larg- 
est mills in the State, having an annual out- 
put of 40,000,000 feet of pine and hardwoods, 
located here in Canton and owned by the Pearl 
River Valley Lumber Co., resumed operations 
recently on full time after a three months’ shut- 
down, which time was utilized in the overhaul- 
ing of its machinery. J. H. Grimmett, general 
manager of the plant, has announced that one 
hundred fifty men are at work in the mill ete., 
and about the same number in the timber crews. 
The Pearl River Valley Lumber Co. was for- 
merly known as the Mississippi Soft Pine Lum- 
ber Co., and the officials of the company are 
also interested in the mill at Pelahatchie, Miss., 
which is preparing to start operations within a 
short time, as the changes being made in the 
plant to allow of an increased output are near- 
ing completion; and they are also interested 
in several large tracts of land in Mississippi 
said to contain approximately 5,000,000,000 
feet of timber. 

A 23-mile standard gage railroad is operated 
by the company, running thru its tract of tim- 
ber from Canton toward Leake County, and 
the private railroad extending from Pelahatchie 
toward Canton lacks only about four miles from 
connecting with it. 














IN. C.F 


meets dealers demands for a 
universal wood and you'll find 
ours runs true to reputation. 


Camp Manufacturing Co. 
FRANKLIN, VIRGINIA 


O- Address our 
Eastern Sales Offices, as follows: 
NEW YORK: 1214 Flat Iron Bldg. 
GEO. W. JONES, Mer., Phone 982 Gramercy 
PHILADELPHIA: Real Estate Trust Bidg.. 
E. D. WOOD, Manager 
aati * Oliver Building, GEORGE 
L. CAMP, Manager 


DAILY CAPACITY 





PE BD cacavtaccdscendccudeuse 400,000 feet 
BO Ty kw ccccdussdgetestsccusceves 600.000 feet 
MILLS 
Franklin, Va. Arringdale, Va. 


Wallace, N. C. 








Mills at Suffolk, Va., Spring Hope, N.C., Middlesex, N.C. 


Capacity 250,000 Feet Daily 


Montgomery Lumber Co. 


Manufacturers of 


Kiln Dried N.C. Pine 
and Cypress 


| SHIPMENT BY CAR OR 





CARGO, ROUGH OR DRESSED 





Sales Representatives: 


L. C. LITCHFIELD, - - - - = Vanderbilt Ave.,N.Y. 
GEO. C. FAIRCHILD, . - 
SHORT & WALLS LUMBER Co. 


PICKETT, HYDE & LANGGANS co. , «+ Johnstown, Pa. 


Main Sales Office, SUFFOLK, VA. 








jp Orders 


ceme to dealers who sells the 
grade and quality of lumber 
you find in our 


N. C. PINE Flering,, Ceiling 
Lene 2nd Yellow Pine ®ocst snd 
We are Car and Cargo Shipp 


ELLINGTON & GUY, Inc., franens Ve: 














A. T. Baker, Pres. and Treas. RB. G. White, Sales Mgr. 
—e Branning Manufacturing Co. 


Manufacturers of 


N.C. PINE CYPRESS 
LUMBER and 
Kiln Dried, Dressed GUM 


and Rough 
Wellington & Powellsville R. R. Co., Windsor, Cc. Eden- 
ton Planing Mills. Cap. 100,000 per day. ‘on Mills:— 
Edenton, N. C., Columbia, N. C., Ahoski, N. C. Cap. 
140,000 per day. 





ral Office, EDENTON, N.C. 

















AMERICAN LUMBERMAN 





JUNE 11, 1921 








Planing Mills 


Weare getting repeat orders 
right along from our old 
customers for— 





Steam K. D. Rough 
1x6 to 12 - 10 to 20’ B & Bir. ° 
5-4x6 to 12-10 to 20’ B&Btr. y ll P 
6-4x6 to 12 - 10 to 20’ B&Btr. e OW me 
This is very superior stock and it will pay you to 
try a car. 
We are also well equipped to furnish all items of 


yard and shed stock in long or shortleaf Yellow 
Pine for the Retail Trade. 


Keff A. Smith 


MEMPHIS, TENN. Lumber Co. 








KOSCIUSKO 


Frank Spangler MISSISSIPPI 


Manufacturers and Wholesalers of 


YELLOW PINE, CYPRESS, GUM 


AND OTHER SOUTHERN HARDWOODS 











ALABAMA 








Long and Short Leaf Yellow 
Pine Lumber and Timber 


NADAWAH SALES CO. 
Birmingham, Ala. 


Representing Nadawah Lumber 
Company, and Allied Mills. 


Stock List Issued Weekly 


Our new location enables 
us to give prompt service. 














- 
—— and when you need ANYTHING in 


Yellow Pine 


call upon us. We can supply you with your 
requirements, and will be pleased to do so. 


room, Betty & Sons Lumber Co. 


Gs ici 
aE es MONTGOMERY, ALABAMA 





a> 
ra 

















Mr. Wholesaler—Our Specialty Is 


4 and 38 CEILING 


and BEVEL SIDING in 
SOFT YELLOW PINE 


STOVER LUMBER CO. 


Crichton Lumber Co. Mobile, Ala. 

















Hempstead Planing 
MOBILE, ALA. Mill Co. 
3%" and %" Ceiling and Bevel Siding from 
Southern Yellow Pine 
Grades you may depend on. 
Sold Exclusively Through Wholesalers. 

















L. J. Boykin, of the Boykin Lumber Co., Hous- 
ton, Tex., spent a few days the latter part of last 
week in this city. s 


O. J. Leonard, of the Leonard Lumber Co., Du- 
buque, Iowa, spent a few days in Chicago this 
week on a business visit. 


H. W. Prestholdt, of the Prestholdt Lumber Co., 
Minneapolis, Minn., called on his friends in the 
local lumber trade during the week. 


Frank Purcell, of the Frank Purcell Walnut Co., 
Kansas City, Mo., passed thru Chicago last Tuesday 
on his way to Philadelphia, Pa., to attend the con- 
vention of the National Hardwood Lumber Asso- 
ciation. 


J. W. Dickson, of the J. W. Dickson Co., Mem- 
phis, Tenn., spent a few days in Chicago this week. 
Hie described the hardwood market as somewhat 
improved over recent weeks, with prices on uppers 
showing strength, but on lowers, which still are in 
rather listless demand, as still weak. 


The W. R. Pickering Lumber Co., of Kansas City, 
Mo., has opened a branch sales office at Houston, 
Tex., which will cover the southern and eastern 
sections of that State. The office is located at 705 
Carter Building, and is in the charge of George B. 
Maegly. 


L. W. Riggs, assistant sales manager of the In- 
dustrial Lumber Co., Elizabeth, La., accompanied 
by Mrs. Riggs, spent the week in Chicago, combining 
business and pleasure. While here Mr. Riggs con- 
ferred with R. L. Learmont, who is now represent- 
ing the Industrial Lumber Co. in Chicago terri- 
tory. 


Paul S. Collier, secretary of the Retail Lumber 
Dealers’ Association of the State of New York, 
Rochester, N. Y., passed thru Chicago this week on 
his way to Iowa City, Iowa, to attend a reunion 
of his class, he being a graduate of the University 
of Iowa located there. Following the reunion Mr. 
Collier plans to spend a couple of weeks in his home 
town, Davenport, Iowa. 


J. M. Attley & Co. have just established a branch 
office in Cleveland, Ohio, located at Room 859, 
Leader News Building, under the management of 
W. H. Negley. J. M. Attley & Co., which have their 
headquarters in the Lumber Exchange Building, of 
this city, are manufacturers and wholesalers of 
southern pine and hardwood limber, specializing in 
interior trim, and are the exclusive agents in the 
central States territory for the Bristol Door & 
Lumber Co., of Bristol, Tenn. 


Raymond Yates, Chicaga representative for the 
Sullivan Lumber Co., Portland, Ore., returned 
early this week from a business visit to Detroit, 
Mich. He stated that it was so quiet in the 
Michigan metropolis that it was depressing. The 
automobile industry is steadily laying off men and 
lessening production, and, of course, is not buying 
lumber. After a few days in Chicago Mr. Yates 
expected to go to Cleveland, Ohio; Buffalo, N. Y., 
and other eastern centers for a short business trip. 


The Ocean Lumber Co., of San Francisco, Calif., 
announces the opening of a New York office in the 
National City Building, 17 East Forty-second Street, 
on June 1. James W. Reid, formerly of its Seattle 
(Wash.) office, is in charge of the New York office. 
The Ocean Lumber Co. specializes in California 
sugar and white pine and airplane spruce for export 
and domestic trade. Its European agents are Price 
& Pierce (Ltd.), London, and it also has offices at 
Vancouver, B. C., Valparaiso, Chile, and Yokohama, 
Japan. 


Ed Miner, of Miner & Frees, owning and operat- 
ing seventeen yards in Missouri, with headquarters 
at Bethany, was a very welcome visitor at the 
office of the AMERICAN LUMBERMAN this week. Mr. 
Miner is certainly one of the leading candidates 
for the honor of being the oldest in years of con- 
tinuous service in the retail lumber business in 
this country. Starting in a lumber yard in Wis- 
consin at the age of twelve years, he has for sixty- 
three years followed uninterruptedly the retail mer- 
chandising of lumber. Mr. Miner was on his way 
to Antigo, Wis., to attend the reunion of his old 
Wisconsin company in the Civil War. 


A. M. Fisher, secretary and manager of the 
Gary Lumber Co., Gary, Ind., while on a business 
visit to Chicago this week said that his company 
is not securing any great amount of business. The 
shutdown of the steel corporations’ mills and the 
reduction in wages are severely restricting building. 
The general public does not understand the size 
of the reduction in wages experienced by the steel 
workers, he said. For the sake of illustration, 





suppose that before the cut a workman got 70 
cents an hour. He worked twelve hours a day 
and received $8.40. Wages have been reduced ap- 
proximately 20 percent, which would make the 
hour wage rate 56 cents. Furthermore, the hours 
have been reduced from twelve to eight, so that the 
worker actually makes $4.48 a day. This exam- 
ple, of course, is possibly not exactly in accord 
with the way the scale has been rearranged, but 
gives an idea of the actual situation. Consequently 
practically all of the business being obtained by 
the company is for repair jobs, garages and the 
like. 





REPRESENTS BIG SOUTHERN CONCERN 


Herewith is reproduced a photograph of H. A. 
Hamlin, who, as reported by the AMERICAN LuM- 
BERMAN in a previous issue, has been appointed 
representative in Chicago territory for the W. M. 
Cady Lumber Co. (Inc.), of MeNary, La., with 
offices at 1120 Lumber Exchange Building. Mr. 
Hamlin formerly was located in Detroit, Mich., and 
in his six years of selling experience in the northern 
territory has made the ac- 
quaintance and earned the 
confidence of a wide circle 
of lumber buyers and con- 
sumers, as well as of his 
fellow lumbermen. 

The purpose of the 
W. M. Cady Lumber Co, 








H. A. HAMLIN, 
Chicago Representative 
for the W. M. Cady Lum- 

ber Co. (Inc.) 





(Inc.) in opening a Chi- 
cago office was to be bet- 
ter able to meet the stead- 
ily growing demand for 
“Cady Quality Pure Rapi- 
des Parish Longleaf Pine’” 
in this territory, and to 
give its customers the 
: promptest possible service. 
S. M. Eaton, general sales manager for the Cady 
concern, who has returned to the South following 
a brief visit to this city last week, expects to re- 
turn here about June 20 to give Mr. Hamlin fur- 
ther assistance in establishing the northern sales 
office. The W. M. Cady Lumber Co. (Inc.) main- 
tains sales offices in most of the other important 
lumber markets, including St. Louis, Mo. : Houston 
and Dallas, Tex.; New York and Buffalo, N. Y.; 
Boston, Mass., and Philadelphia, Pa. 











SOUTHERN PINE DIRECTORS TO MEET 


The board of directors of the Southern Pine As- 
sociation will meet in Chicago Tuesday, June 14, 
for the consideration of a number of important 
matters, including the motion which has been filed 
with the court by the counsel representing the 
association, asking the Department of Justice to 
proceed with the hearing on the petition for an 
injunction against the statistical work of the asso- 
ciation. 





CONSIDER RAISING DEMURRAGE 


Fred Larkins, assistant secretary of the Amer- 
ican Wholesale Lumber Association, who repre- 
sented that association at the spring-summer meet- 
ing of the National Industrial Traffic League, held 
at Cleveland, Ohio, May 25 and 26, this week cir- 
culated among the membership a report of this 
convention, from which the following excerpts anent 
raising of demurrage rates and _ transportation 
facilities are made: 


It will be recalled that tariffs were filed last fall 
raising the demurrage rates to $3, $6 and $10 a day. 
As a result of a joint conference between the 
league and the railroads last December, these 
tariffs were withdrawn under an agreement be- 
tween them and the commission, that the former 
would later endeavor to arrive at a mutually satis- 
factory agreement with respect to a permanent ad- 
justment and with the suggestion that a flat basis, 
to be effective both in times of car shortage and 
car surplus, would be desirable. It is asserted that 
the present basis of $2 and $5 a day is neither 
satisfactory to the railroads nor to the commission 
under present conditions, due to the fact that 85 
percent of all the demurrage collected in this coun- 
try accrues during the first three days beyond free 
time and that the present rate is but $2 a day for 
the first four days. The standing committee on 


demurrage and storage, of which the writer is now 
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a member, and which consists of fourteen men 
representing most of the leading interests of the 
country, spent several months in carefully con- 
sidering all the points involved in this matter. The 
committee reached the final conclusion: First, 
that a flat uniform rate to be good in all seasons 
and under all conditions would be more desirable 
than either a permanent sliding scale or any tem- 
porary adjustment that would be subject to radical 
change in times of car shortage; second, that a 
flat rate of $3 a day would not only be the best 
obtainable but would probably meet with the ap- 
proval of both the carriers and the commission. 

These recommendations were accordingly made 
to the league in convention and were adopted by 
a large majority. It is expected that this rate 
will be agreed upon in joint conference some time 
in the near future. 

The committee on transportation facilities re- 
ported that while the percentage of cars on home 
lines had increased from 21.9 percent at the time 
the_ railroads were returned to their owners, to 
72.5 percent on May 1, 1921, the percentage of 
bad order cars had increased from 6.7 percent to 
12.7 percent on April 15—the highest ever known. 
The number of bad order cars on April 15 was 
289,711 as compared with car surplus on May 8 
of 471,922. It will thus be noted that approxi- 
mately 60 percent of our present surplus cars are 
in bad order, 





OPENS OFFICE AS FOREST ENGINEER 


PORTLAND, ORE., June 4.—David 'T. Mason has 
just announced his opening an office in the North- 
western Bank Building, this city, as forest en- 
gineer. Mr. Mason until recently was professor of 
forestry at the University of California and before 
that was chief of the timber section of the bureau 
of internal revenue. He is a graduate of the en- 
gineering course of Rutgers College and of the 
school of forestry of Yale University. Ever since 
his graduation in 1907 he has been actively identi- 
fied with forestry and has gained an unusually 
diversitied and rich experience. j 

As a forest engineer Mr. Mason plans to give 
attention particularly to assisting timber land own- 
ers in the formulation of a policy concerning, and 
working’ out plans for, the protection and utiliza- 
tion of their timber and the final disposition of their 
cut-over land, whether by sale, trade or permanent 
management for the production of crops of timber. 
He also plans to deal with various economic prob- 
lems of the timber owner and the lumberman. 
such as those related to taxes, industrial organiza- 
tion ete. 





TAKES MANAGEMENT JULY 1 


tip Lake, Wis., June 6.—George N., Harder, 
president of the Rib Lake Lumber Co., of this 
place, has confirmed the recent announcement that 
he had severed his connection with that company 
to accept a position as general manager of the I. 
Stephenson Co. Trustees, at Wells, Mich. Mr. 
Harder expects to take up his new duties with the 
I. Stephenson Co. on July 1. 





INTERESTING VISIT FROM VETERAN 


An appreciated visitor to the AMERICAN LUMBER- 
MAN this week was E. S. Miner, of the Miner & 
Frees Lumber Co., Bethany, Mo. Mr. Miner lays 
claim to being the oldest active lumberman in the 
country, in point of years in “service,” having 
started his lumber career when 12 years old and 
now being 76, which makes sixty-four years spent 
in the business, not excluding the three years that 
he served in the Civil War as a member of the 
famous Iron Brigade from Wisconsin. When visit- 
ing friends in Chicago this week Mr. Miner was on 
his way to Wisconsin, where he will attend a re- 
union of his old regiment, and where he afterward 
will angle in one of the beautiful northern lakes 
for some of the fish which have made the northern 
State famous as a fisherman’s paradise. Mr. Miner 
is an enthusiastic sportsman, and belongs to a fish- 
ing and gun club in Texas, where he spends at least 
a couple of weeks annually. At the end of the Civil 
War Mr. Miner was in Montgomery, Ala., where he 
met the publisher of the Montgomery Daily Mail 
and from whom he obtained for 50 cents a copy of 
that paper for April 11, 1865, two days after cessa- 
tion of hostilities. On account of its interesting 
accounts of the last battles of the war, Mr. Miner 
has had this paper reprinted in facsimile and he is 
distributing copies among his friends. 





SOUTHERN MILL OPENS LOCAL OFFICE 


R. L. Learmont, who until recently was the Chi- 
cago representative for the Natalbany Lumber Co., 
of Hammond, La., has been appointed representa- 
tive in this territory for the Industrial. Lumber 
Co., of Elizabeth, La., and is temporarily making 
his headquarters at 454 Peoples Gas Building. 

Mr. Learmont is well known thruout this terri- 
tory, which he has covered for some years. Be- 
fore taking over the Chicago office of the Natalbany 
Lumber Co. about a year ago he was connected with 
the American Lumber Co., of Merryville, La., mak- 
ing his headquarters in St. Louis, Mo., and from 


there covering Illinois as well as adjacent states. 
Previously he covered the Texas territory for the 
Louisiana Red Cypress Co., of New Orleans, La., 
making his headquarters in Houston. 

The Hammond Lumber Co. has temporarily closed 
its Chicago office on account of unsatisfactory stock, 





R, L. LEARMONT, CHICAGO; 
Representing the Industrial Lumber Co. 


production and general market conditions. It is 
expected, however, that the company will reopen 
its local office as soon as conditions warrant. 

The Industrial Lumber Co., which Mr. Learmont 
is now representing here, is an important manu- 
facturer of longleaf southern pine, operating three 
big mills, at Elizabeth, Oakdale and Calcasieu, La. 
Calcasieu longleaf pine timbers and heavy plank- 
ing are products of these mills widely. known 
among architects, engineers and construction men. 





FINE FLOORING FOR HAMILTON CLUB 

Those who have the privilege and pleasure of 
using the gymnasium in the New Hamilton Club 
Building and of playing upon its hand ball court 
are certain of very fine floors, because the flooring 
which went into them is of the best that can be 
obtained. The Rittenhouse & Embree Co. sold the 
maple flooring for this purpose and it was furnished 
to this company by the Nashville Hardwood Floor- 
ing Co., Chicago. The stock was especially se- 
lected and run for the job and both the Ritten- 
house & Embree Co. and the Nashville Hardwood 
Flooring Co, are proud of the job. 

















The Maple Flooring Used in the Gymnasium and 
Hand Ball Courts of the Hamilton Club Was 
Furnished by Rittenhouse & Embree Co. and 
Manufactured Especially by the Nashville 
Hardwood Flooring Co., Chicago. 


MOTORS TO HARDWOOD CONVENTION 


KoKomo, INb., June 8.—Among the visitors at the 
convention of the National Hardwood Lumber Asso- 
ciation held in Philadelphia this week is Willis B. 
Dye, of Thos. J. Dye & Son, of this place. Mr. 
Dye, with his family and mother, Mrs. Thomas 
J. Dye, motored to Philadelphia. 

The exhibit of Thos. J. Dye & Son, which is lo- 
cated on the mezzanine floor of the Bellevue-Strat- 
ford Hotel, consists of red cedar lumber that is 
especially used in the manufacture of chests. The 
company is a large manufacturer of Tennessee aro 
matic red cedar lumber, owning and operating 
seven mills in the cedar belts of Tennessee. 

At the close of the convention Mr. Dye and his 
party will spend a month touring the East, visiting 
points in Virginia and Washington, D. C., Balci- 
more, New York, Atlantic City, the Catskills, the 
Palisades of the Hudson, Buffalo, Niagara and 
Cleveland. 


AN ECHO OF THE WEDDING BELLS 


WEsT CHESTER, Pa., June 6.—Robert G. Kay, the 
veteran and popular wholesale lumberman of this 
city, was given a pleasant and complete surprise 
last Friday on the occasion of the twenty-fifth anni- 
versary of his wedding. The matter was ably en- 
gineered by his daughter Dorothy, who gathered 
together his closest and oldest friends. His son 
David, who had been on the Pacific coast for a long 
time. and later in the South, arrived in time for the 
affair. Many of those who witnessed the original 
ceremony according to the usages of Friends were 
there and again signed the wedding certificate 
after twenty-five years. There were thirty-six pres- 
ent. and the affair was a thoroly enjoyable one 
to all. 


WEIGHTS AND TOLERANCES 

C. T. Bradford, chairman of the committee on 
weighing of the National Industrial Traffic League, 
Chicago, has appointed a committee to confer with 
a similar committee representing the railroads in 
an effort to arrive at a satisfactory adjustment of 
all matters of dispute in connection with weights 
and tolerances allowed by the railroads. This 
committee is composed of W. C.. Mitchell, traffic 
manager for the Central Leather Co. and the Rib 
Lake Lumber Co., of New York City, chairman ; 
A. G. T. Moore, traffic manager for the Southern 
Pine Association, New Orleans, La.; Frank Carna- 
han, manager transportation department of the 
National Lumber Manufacturers’ Association, 
Washington, D. C.; J. S. Thompson, district man- 
ager of the Southern Hardwood Traffic Associa- 
tion, Louisville, Ky., and Fred Larkins, assistant 
secretary of the American Wholesale Lumber As- 
sociation, and it is understood that the railroads 
committee will be made up of the managers of : 
each of the weighing and inspection bureaus in 
the country. The date for the conference has 
not yet been set, but will likely be determined on 
at a meeting of the weighing committee of the 
traffic league which will be held in this city 
June 23. 


ON FIRST VISIT TO NORTHWEST 


Seattte, WasH., June 4.—J. F. Wigginton, 
president of the Louisiana Red Cypress Co., is in 
Seattle on his first visit to the Pacific Northwest. 
He announces that A. J. Gautreau, vice president 
and assistant general manager of the company, 
who has been in charge of headquarters here, has 
resigned, and that the resignation has been ac- 
cepted effective July 1. F. D. Kimball, who has 
been connected with the organization since the 
opening of the Seattle office, has been named as 
manager, with all the authority heretofore vested 
in Mr. Gautreau. F. D. Root, who is well known 
among lumbermen of the Pacific Northwest, will 
assist Mr. Kimball. ‘ 

Referring to cypress, and to lumber in general, 
Mr. Wigginton says: 

Business in cypress has been on the increase 
since January, with each month showing a per- 
ceptible and substantial improvement over the pre- 
vious month. With fine crop prospects, and the 
easing off of the financial situation so far as ex- 
tensions of credits are concerned, we feel quite 
hopeful and believe there will be brought about a 
better feeling which will be reflected in improved 
conditions for the lumber industry. Lumber has 
already taken its liquidation. We believe values 
are as low as they will be for some time. : 

While Mr. Wigginton does not forecast the date 
at which he believes business will be restored to 
normal, he indicates that the process will be grad- 
ual and that general prosperity will be the out- 
come, He alludes to the high cost of transporta- 
tion and the high wages exacted by building trades 
unions all over the country as serious obstacles. 
“If these things were properly adjusted, nothing 
would be left in the way,” he says; and he indi- 
cates that the proposed wage reduction on rail- 
roads and the settlement of various strikes would 
have a most helpful and beneficial effect on busi- 
ness as a whole. 
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Latest Reports on Current Lumber Prices 








FAS 


ASH— 

5/4 105.00@11 

§/4  110.00@120.00 
8/4 115.00@125.00 
Bass woop— 

4/4 95.00@105.00 
5/4 100.00@110.00 
6/4 105.00@115.00 
8/4  110.00@120.00 
BircH— 

4/4 105.00@115.00 
5/4 110.00@120.00 
6/4 115.00@125.00 
8/4 125.00@135.00 
10/4 140.00@150.00 
12/4 150.00@160.00 
Sorr ELm— 

4/4 90.00@100.00 
5/4 95.00@105.00 
6/4 100.00@110.00 
8/4 105.00@115.00 
10/4 125.00@135.00 
12/4 135.00@145.00 
Rock ELM— 

4/4 85.00@ 95.00 
5/4 90.00@100.00 
6/4 95.00@105.00 
8/4  120.00@130.00 
10/4 135.00@145.00 
12/4 145.00@155.00 
HARD MAPLE— 

4/4 90.00@100.00 
5/4 95.00@105.00 
6/4 100.00@110.00 
8/4 105.00@115.00 


Selects 


90.00@ 95.00 
95.00@100.00 


75.00@ 80.00 
80.00@ 85.00 
85.00@ 90.00 
90.00@ 95.09 


85.00@ 90.00 
90.00@ 95.00 
95.00@100.00 
105.00@110.00 
120.00@125.00 
130.00@135.00 


70.00@ 75.00 
75.00@ 80.00 
80.00@ 85.00 
85.00@ 90.00 
105.00@110.00 
115.00@120.00 


70.00@ 75.00 
75.00@ 80.00 
80.00@ 85.00 
85.00@ 90.00 


WISCONSIN HARDWOODS AND HEMLOCK 


No.1 


4/4 $100. oe beg 00 $ 80.00@ 85.00 $ 55.00@ 60.00 
5.00 85.00@ 90.00 


60.00@ 65.00 
65.00@ 70.00 
70.00@ 75.00 


55.00@ 60.00 
60.00@ 65.00 


90.00@ 95.00 
100.00@105.00 


50.00@ 55.00 


95. 00@100.00 


60.00@ 65.00 
65.00@ 70.00 


115.00@120.00 


45.00@ 50.00 
50.00@ 55.00 
55.00@ 60.00 
60.00@ 65.00 


No. 2 
$32.00@35.00 
J .00 


45. 00@50.00 


30.00@33.00 
33.00@36.00 
35.00@40.00 
40.00@45.00 


30.00@33.00 
33.00@36.00 
35.00@40.00 
45.00@50.00 
60.00 @65.00 
70.00@75.00 


30.00@33.00 
33.00@36.00 
35.00@40.00 
40.00@45.00 
60.00@65.00 
70.00@75.00 


30.00@35.00 
35.00@40.00 
40.00@45.00 
45.00@50.00 
65.00@70.00 
75.00@80.00 


30.00@33.00 
33.00@36.00 
35.00@40.00 
40.00@45.00 


No.3 


$22.00@24.00 
23.00 @ 25.00 
23.00@25.00 
23.00@25.00 


23.00@ 25.00 
24.00@26.00 
24.00@ 26.00 
24.00@26.00 


19.00@21.00 


22.00@24.00 
23.00@25.00 
23.00 @ 25.00 
23.00@25.00 
eos 
18.00@20.00 
19.00@21.00 
19.00@21.00 
19.00@21.00 





FAS 
HarD MAPLE— 
10/4 120.00@130.00 
12/4 130.00@140.00 
Sorr MArpLE— 


4/4 95.00@105.00 75.00@ 80.00 
5/4 100.00@110.00 80.00@ 85.00 
6/4 105.00@115.00 85.00@ 90.00 
8/4 110.00@120.00 90.00@ 95.00 
OaKk— 
4/4 105.00@115.00 85.00@ 90.00 
5/4 110.00@120.00 90.00@ 95.00 
6/4 11500@125.00 95.00@100.00: 
8/4~> 125.00@135.00 105. OO 110. 00 
HEMLOCK, No. 4, $1S1E— 
10-14’ 
2x 4 $27. 50029. 50 $28.50@30. 4 
2x 6 2650@28.50 27.50@29. 
2x 8 26.50@28.50 27.50@29. 80 
2x10 27.00@29.00  28.00@30.00 
2x12 27.50@29.50  28.50@30.50 


Selects 


90.00@105.00 
110.00@115.00 


Merchantable, $2 less than No. 1. 
No. 2, $3 less than No. 1. 


No. 1 HeEMLOocK Boarps, S1S— 


8’ 
$28.00@30.00 
1x 6 29.50@31.50 
1x 8 29.50@31.50 
30.00@32.00 
30.50@32.50 


10-14’ 
$29.00@31.00 
30.50@32.50 
30.50@32.50 
31.00@33.00 
31.50@33.50 


Merchantable, $2 less than No. 1. 
No. 2, $3 less than No. 1. 

Add for shiplap and flooring, 50 cents a thousand. 
2x4 and wider, 6 feet and longer, No. 3 hemlock, rough, $18.00@21.00. 
1x4 and wider, 6 feet and longer, No. 3 hemlock, rough, $19.50@22.50. 
Add for select No. 3 hemlock, $4 a thousand. 


$30.00@32.00 


The volume of business shows practically no change, but manufacturers look for an increase during the latter half of the year. 
list shows current prices f. 0. b. cars at manufacturing points: 


No.1 


75.00@ 80.00 
85.00@ 90.00 


50.00@ 55.00 
55.00@ 60.00 
60.00@ 65.00 
65.00@ 70.00 


55.00@ 60.00 


75.00@ 80.00 


16’ 


29.00@31.00 
29.00@31.00 
29.50@31.50 
30.00@32.00 


16’ 


ges tryed 


32.50@34.50 
33.00@35.00 


No. 2 


55.00@60.00 
65.00 @70.00 


30.00@33.00 
33.00@36.00 
35.00@40.00 
40.00@ 45.00 


30.00@33.00 
33.00@36.00 
35.00@40.00 
45.00@50.00 


18-20’ 


$32. 5034. 50 


31.50@33.50 
31.50@33.50 
32.00@34.00 
32.50@34.50 


8-20’ 


1 
$33.50@35.50 


34.50@36.50 
34.50@36.50 
34.50@36.50 
35.00 @37.00 


The following 


No. 3 


— ee 


19.00@21.00 
20.00@22.00 
20.00@22.00 
20.00@ 22.00 


19.00@21.00 


20.00@ 22.00 


99-2)" 

$34. 50@36.50 
33.50@35.50 
33.50@35.50 
34.00@36.00 
34.50@36.50 


8-16" 
$30.00@32.06 
31.00@33.00 
31.00@33.00 
31.50@33.50 
32.00@34.00 





FAS commanding a premium. 


MICHIGAN HARDWOODS 














Slight concessions in price were made on some items of hardwood during the last week, altho the range of values remains practically the same, with 
The following list represents prices f. 0. b. shipping point: 

















FAS Selects No. 1 com. No. 2 com. No. 3 com. FAS Selects No. 1 com, No. 2 com. No. 3 com. 
econ ernie Or  aakoe 5.00 45.00@50.00 @ 
4/4 $ 95.00@100. -” i. 00 80. 00 50.0 55. 8/4  125.00@130.00 100.00@105.00 70.00@ 75.00 45. 50. SRC eee 
5/4 vs D0O10S0 ’ g 00 . $4 60 r+ 7. rk pe v4 > oe. 4 10/4 140.00@145.00 115.00@120.00  85.00@ 90.00 50.00@55.00 oe eel 
6/4 105. OOpii0. 00 Sy 000 30. 00 a) 00@ 65.00 41.00@43. 4 27.00@29.00 | 12/4 150.00@155.00 125.00@130.00  95.00@ 100.00 60.00@65.00 .....@..... 
8/4 110.00@115.00 90.00@ 95.00 65.00@ 70.00 45.00@48.00 .....@..... | 16/4 170.00@175.00 145.00@150.00 115.00@120.00 70.00@75.00 + @...., 
10/4  120.00@125.00 100.00@105.00 75.00@ 80.00 50.00@55.00 ees Harp MapLE— 
_ocr— 4/4  95.00@100.00 75.00@ 80.00  50.00@ 55.00 33.00@35.00 18.00@20.00 
5/8 No. 2 commo d better r 45.0 5/4  100.00@105.00 80.00@ 85.00 55.00@ 60.00 36.00@38.00 19.00@21.00 
4/4 80.00@ 85.00 60.00@ 65.00 , 45.00@ 50.00 430035. 00 30:00 via32 00 6/4  105.00@110.00  85.00@ 90.00  60.00@ 65.00 38.00@40.00 19.00@21.00 
5/4 — 85.00@ 90.00 65.00@ 70.00  50.00@ 55.00 36.00@38.00 21.00@23.00 8/4 115.00@120.00 _95.00@100.00 —70.00@ 75.00 43.00@45.00 21.00@23.00 
B/A sananguos.se Seco a8:90  G500g 1099 SaNwI9) EARBIEGS | 14/4 tananeg'ee tananetasng SEanex9000 shanergs.00 28.0425. 
100.00 i 3 ; 2 y . 5 -00« ! . 5. a 25. 
eh i a Se a ae a Se 14/4  160.00@165.00 140.00@145.00 115.00@120.00 70.00@75.00 %(. Shes 
~ 16/4  160.00@165.00 140.00@145.00 115.00@120.00 70.00@75.00 2 SN 
3/4 110:00@115:00 85.000 90:00 £5.00 66:00. Se:eos0.00 Srcooazey | Sorr Marte— 
r . e i i : .00@40.0 .00@23.00 | * . iss 
6/4  115.00@120.00  90.00@ 95.00  60.00@ 65.00 41.00@43.00 31,006 23.00 4/4  95.00@100.00 75.00@ 80.00 50.00@ 55.00 33.00@35.00 20.004922.00 
8/4 125.00@130.00 100.00@105.00 70.00@ 75.00 45.00@50.00 21.00@23.00 | 5/4  100.00@105.00 80.00@ 85.00 55.00@ 60.00 feed sogped igss tipo 
10/4 — 140.00@145.00 115.00@120.00 — 85.00@ 90.00 50.00@55.00 .....@..... | 6/4 105.00@110.00 — 85.00@ 90.00 60.00@ 65.00 38 00@40.0 roe Lge 
12/4  150.00@155.00 125.00@130.00 95.00@100.00 60.00@65.00 .....@..... 8/4  115.00@120.00  95.00@100.00  70.00@ 75.00 43.00@45.00 21.00@23. 
16/4 170.00@175.00 145.00@150.00 115.00@120.00 70.00@75.00 ..@..... | END DrieED WHITE MAPLE— : 
Sort Ecu— 4/4 115.00@130.00 ...... We nctrs 85 00@100.00 ..... CO eee re @iees 
4/4 100.00@105.00  80.00@ 85.00 50.00@ 5 35.00@37.00 24.00@26.00 5/4 120.00@135.00 ...... RM ante 90.00@105.00 ee ee 1 @....- 
5/4 105.00@110.00  85.00@ 90.00  55.00@ 30. 00 38.00@40.00 25.00@27.00 6/4 125.00@140.00 ...... Rene 95.00@110.00 --@ ee: vr @eveee 
6/4 110.00@115.00 — 90.00@ 95.00 60.00@ 65.00 41.00@43.00 25.00@27.00 8/4 140.00@155.00 ...... 110.00@125.00 ae a ieee 
Jacksonville, Fla., June 6.—Following is a recapitulation of prices obtained in this territory during the two weeks ended June 4: 
Week ended— May 28 June 4 | Week endea— May 28 June 4 | Week ended— May 28 June 4 | Week ended— May 28 June § 
Flooring Celling Siding Boards 
9 5 %xr6 Square edge— No. 2 common— 
: . %x3%4 B&better ..... 32.00 35.00 | “76 S@ No. 
oe eh ns $50.00 No. 1 com.... 25.19 23.42 - 1 Se Sraeaia we Tig see 5) sie. Awe ee 19.24 17.26 
B&better sees $33.04 31.40 No. 2 com.... 20.00 14.80 ee RA rae eee ees Oo is DEA... ov re 
No. 1 com.... 27.36 27.69 | 253% R&better.......... 28.00 enitiees it thte ...... 17.50 17.55 
oe ee: os ee No. 2 com.... ..... 11.58 oo a a0 OO 2..4.0:5, SOE ones 
No. 3 and cull 6.80 7.00 Gin 1 RGbe i. ic, 5.00 1x6 No. 2 com.... 16.65 16.00 3 
— noe “ ores r * = 17.00 Dis Ss -9e o55 ee 9.00 Other grades— 
xé JE | 2 Be Shen Partiti Boards ‘ 
B&btr. sap rift 60.00 ..... f Pe iti 1x8 No. 3 com, ship- 7 
B&better ..... 42.74 45.00 ix4 B&better .....:.5. 214 33.00 TE OPO saace » « $6100 ~~ ...82 lap ......... 11.50 11.45 
No. 1 com.... 26.52 26.26 Bo 2 COM coe bx ks 26.94 ae BOWIE, oo sd casio a SG06. - 0... 1x6 & “4 com. S48. 11.00 dimers 
No. 2 com. Sl STS No.2 com.... 22.95 15.75 1x10 D48 6.60.03 40:00-  o54%. 1x8 No. 8 and cull. 7.50 ..... 
1x6 No. 1 com. 27.00 25.00 i) 2 eee SO88 snes 
No. 2 com. 22.00 17.56 Siding No. 1 common— Pine Shingles 
SR ee eee 9.00 | 126 Novelty— RG ADS acs.-slait yin neers S200! |: ASPB ANOS Es icv kens Cl 
Bieter icici eee 31.05 ABE. 4. c ues 80:00. 34.00 | as40 No.8)... es.. 1.50 295 
j Ec a 26.05 25.00 REID DOS si asc. Ot ae 
~~ Se. tom.......- 17.73 17.17 1x 6 to 12 D4S,... 30.00 ..... Pine Lath 
OOM... 5 BERG. sais 2 a | eee ee 1x 6 & up rough... 26.73 27.00 ' 4’ No. 1 green....... BIG 4 cane 
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The following are the average prices taken from sales reported on the dates Indicated in the sections named: 








































Alewandria, Birmingham, Hattiesburg, Kansas City, Alevandria, Birmingham, Hattiesburg, Kansas City, 
$ Als. i8a. Mo, La. Als. Miss. Mo. 
June May June May June May Hog May June May June May June May June May 4 
4 28 4 28 4 28 28 . 4 28 4 28 4 4 28 : 
3 
Flooring ‘“ Boards, S$1S or S2S i 
i rs No. 2 ee. 2 to 20’): i 
1x0" BGS oes aeal* laa eves sane 70.54 68.25 Sone sens dt va 16.00 15.67 ee 5 } 
B&better.. 60.89 61.92 58.50 62.64 eee comes 60.76 60.20 1x8” 14.50 16.44 17.00 16.75 16.40 14.91 
DP . #8ei.wais ome eeree cece coee 61.75 62.00 cece ecce 1x10” : 16.31 16.00 17.75 18.25 16.32 16.30 
2. adaw mews 45.50 .... 44.00 44.00 30.25 .... arse seee 1x12” 15.29 17.25 19.25 19.00 17.05 17.56 
Bawa vente i ieee 21.50 25.25 Ogee fe ye Pe 
FG 34.50 34.60 41.00 40.67 45.00 42.00 36.40 34.60 1x6 to 12” 11.00 10.54 10.25 10.75 ie sae 
tee. eens cores LE see wane on oad 1x8” .. vos, Saas 10.50 10.75 9.79 10.03 
vous eoee belss cece eves eese 27.08 27.16 1x10” REE 2a 11.00 10.50 9.96 10.90 
. 27.50 27.50 32.37 cane 32.00 31.00 aes wear’ 1x12” 10 15.25 Pare 12.00 11.75 9.73 9.88 
. 16.00 15.75 14.50 14.00 16.50 16.25 1635 18.06 | no. 4 all widths and 
1x4” BG A Sere cates cece oowe SOOO cc... > GROG Gage haute... neste i se oeepalertg 7.2 
50.26 cose GATS rere mee = oe 50.05 
50.00 evoe ston 50.00 52.00 éuws Roofers 
eeee see see 36.00 .... sees Se RS eee osee eees eses eos 27.50 30.50 
“eur 37.00 We a ee ea uKcwaue 19.25 19.00 
32.50 seas BO eccccwes ene 19.75 19.00 
22.00 23.00 ehistey 
FG 33.25 31.75 
ae wae No. 1, 1x8”, 14 & 16’ .... eons cubs Pree enue éeae 22.42 22.84 
ae Other Igts. 23.18 23.91 coon DBT ves oda 22.82 20.70 
umes 1x10”, 14 & 16’ .... eese eee aaee oan “eve 24.46 23.75 : 
27.50 Other lgts. .... 26.25 26.00 .... sgan xed! en ' 
16.50 2 oe to 26’): ; 
00 8.50 “tes eecetuce ees 16.40 16.47 16.94 .16.30 17.00 17.25 16.14 15.81 E 
1x6” No 25.00 26.00 MEO «iutcucests 16.78 16.17 17.75 15.83 16.75 17.25 16.14 16.21 ' 
No. 14.80 16.00 egur seer No, 3 (all lengths): i 
No 8.47 10.75 owes eee’ BES  Gavecccause 9.87 9.64 11.82 11.12 11.00 11.00 10.03 10.09 t 
BEES  kccccscccsave 11.54 10.50 coos Sw 11.75 10.75 9.25 10.13 t 
1x4” Badetter weet june 30 30.00 eibes be ah 20.58 gh No. 1, 1x10”, 14 & 16’ Grooved Roofing —_ 5 
No. apace 25.60 26.32 iis 9 27:75 35. ‘sn | No. : nein mans sank. ahaa wudd. Udeae ova 2E2? 
pis. pee =e 16.00 15.75 64 9.00 Other Igts. 25.75 .... eeee ewes eve aewe 24.50 25.36 
5% x4” Babetter sss + 80.27 29.86 $1.00 31.25 30.50 28.98 27.98 Dimension, S1S1E 
en : eer 24.76 24.40 30.10 28.00 28.75 24.40 23.56 N 1, 2x4”. 10° 20.22 20.00 2275 21.25 
ETE 14. _ = ve = ” 15.25 15.25 12.78 12.35 No. 1, =X 12" 50:39 20. i ph saee le 
% x4” Habetter ... 83.25 31.50 34. =: ao sees tees as S345 a i 
No 1 amie are ° 28.50 .... 7 28.25 ; 0 7 24.50 23°50 5. : 
WO. © iccucce cece sees 17.00 16.75 15.19 10’ to 20° "86 -23:38 25.75 20.75 ae 
Partition 2x 6”, 10’ ..... 19. 19.85 . . . H 
oo py . . e. coges 17.85 18.00 16.75 18.8 
Ix¢ & 6" Ba&better.. .... .... 86.25 84.43 83.35 34.50 34.50 33.63 16° + 41857 30:00 19.00 : 
No. 1 Gass waee nce Ome 32.00 25.50 24.79 i8 & 20°. 1980 19:81 19:50 19.50 : t 
” he ores 4 eae = OR 10’ to “oe 20.69 20.28 25.75 .. ees 
1x6 B&better os ae oune be 35.25 2x 8”, 10; 21.37 21.00 18.00 21.00 33. 
ING: BS vctevuce e eee 32.00 wewe mee 26.5 enue ae 20:19 20.46 OMe 19-75 18.25 ' 
16 ° a .9 cewe aude 21. .25 22. 
é, Bevel Siding bs 18 & 20’. 24.18 21.05 sexe scan  RGn See 23.7 
4x6 senator cate we ee évies eece sacd 24.25 ueue 24.388 25.00 10’ to 20’ 22.53 23.34 ston fia ee 90.75 cece res 
eimenne +, Baers “aan eens cnee ee 20.00 20.75 2x10", 10’ ..... «.+- 20.50 cs 2 As 
g Ne 2 Remepee 17.00 cece eave jane inns 17.00 13.25 "42° Pye 21.28 20.99 . .... eye 20.50 20.00 21. 
5% x6” B&better Sen  e8KS eos wee 32. 00 wees ones 34.25 “ane 2) Segall 22:16 22.47 bape Fen ae 22995 20.00 215 
° : 18 & 20’. 22.40 22.98 wens ooew 25.25 21.25 23.2% 
_ Siding ‘assie 1. to 20’ 23.67 Lay éeue - , Te ee a 
1x4 or 6” B&better. 30.46 29.80 33.40 4.20 32.00 29.75 29.40 28.86 2x12”, 10’ ..... tees 4. tere sees tees sees 25.69 25.75 
No. 1.... 25.61 24.74 28.11 2527 2725 2725 25.95 25.08 ee =e SS --- | SS 6S rope 
No. 2.... 16.40 .45 19. 5.94 19. 16.75 16.05 16.42 Passe <- . cree sees 25. el.ce 25. 23. 
— ss. Ce ag rey — on sone ee See 18 & 20’. 26.27 25.13 baueh Modes 25.00 22.75 26.12 26.15 
10’ to 20’ 25.13 24.83 eae “sme ane 3 aden eka 
Finish No. 2, 2x4”, 10°..... 18.21 17.56 écnce Se 
B&better rough: rr 17.39 17.25 aeee ona 
( kOe reer cece osee eeee 87.00 wens whee jane ase we. scuee 18.80 18.39 17.00 meds 
EE «= Ck oubweenee oeee eoee 34.25 40.75 wece ee neon aces 18 & 20’. 21.41 14.75 18.00 22.25 
ME. sun taeeceess Saee ewes 35.25 40.75 cocs SRRS 32.36 32.75 10’ to 20’ 20.47 21.63 “een awed 
SE cvrarpecscns ee “ee cove 41.75 cscs See ae Se Oe kc 14. 15.00 err ae 
a and Oe cece ve 43.75 40.25 37.00 a. ae wen0d 14.20 13.69 15.50 eee 
ereeeeee eee epee re Koee eons enue cer 40.00 .... eee ae cece ‘as 
1% x4 ee ree 48.00 49.00 ooes weds coon onae 42.17 53.00 18 & 20’. 17.20 15.85 16.50 18.25 
1% and 2x4 to12” .... 50.33 cece cen seas sees «cece Ona Po : Sa by rae ones evce 
. 96 SS oc cca Se x slats 
Boeioe eeataae: : Be sons 16.26 16.56 1650 -. 
=, to 127....... ee eee 40.00 39.80 +++. 37.50 ree shan 16’ 16.77 18.55 oe wea 
oe oe eeeceee 39.11 34.62 37.00 46.00 38.25 39.00 39.17 37.94 18 & 20’. 19.86 20.00 - aicge Se 
1zg° cévaswenaeen 39.64 39.85 40.00 .... 37.25 37.00 39.61 37.82 10’ to 20’ 19.77 19.86 25 aed 
SE” ces teueee ue 40.94 40.45 40.00 42.75 41.25 39.25 39.13 38.43 2x10”, 10’ ..... ee x 
ine and i¢"... 6s 42.00 42.64 42.00 52.00 41.75 43.25 45.81 44.77 "ee oS 15.38 16.25 
Me vasdegeunes 42.66 43.20 seus ca 45.75 45.25 45.58 45.09 ea apse 17.16 18.04 
1 4x4 to 12”... 49.05 48.74 eoee 41,00 eee 45.50 54.77 54.46 18 & 20’. 21.00 18.56 
x4” Scucveenes cece neue cece on ee ness 50.00 wales “ene 10’ to 20’ 20.46 19.60 
rR wwe oane 47.00 cece 51.75 53.00 eee ney Y wece 127,50 
ET. oie wagaho-s 47.00 % . 17.50 16.14 
5/4"x5” & 10”. e cees 2.00 cuue 51.25 50.00 wae “een 18.36 18.54 
5/4x12” se eeeeeee tees eevee eee 55.50 eeee eevee eves 18 & 20’. 20.08 20.81 
1% — 2x4 to 12” 45.00 eoee eees eeee ese seus 47.55 50.95 10’ to 20’ 2025 19.60 
inne ° ot Aer ee 52.80 ites hee askin cane 38.26 46.78 No: & 254" occ. ccs 9:69 10.85 
8/4x Ore wees pees cece 8 sece 45.00 .... Maat. ree NO tants ten ee 
8/4 & Saab CS ne ee ee waaw “Sees 50.00 .... Ot eS i 8.50 9.53 
C surfaced: Ss csae¥s 10.00 ... 
SR eee 22,00 eoce eves GAGS once 31.88 32.45 2x12” ....cee sees 
BME { eS eacenn wees a 266 37.00 eaee 33.48 32.00 2x4 to 12”... ..-- 11. 00 
DR diivig natveetn 24.00 ° 33.50 aves 34.20 32.14 
1x5 and 10”...... 30.00 25.00 ee 38.29 33.31 : Longleat Timbers 
_, io igencn 39.00... sess eee SITE... 39.00 82:06 eae 
me 06 TP. kacc 3 “eee veee NETS “ene. wees eee - : 
ne &a 19.50 20.50 
Casing and Base <ana> Se 
B&better: 24.50 
$ poe w EVECCCes pgs eses pry 47.55 5 mere 47.382 48.44 eece yVewed oeud 27.00 
anc Piveevwns 50. eene 3 4 L .75 42 48.4 
00 5 46.00 49.75 49.75 47.4 9 Shortiea? Timbers 
Jambs No. 1 rough, 20’ & 
B&better: der 
eR ater hee 1 awe aie 51.00 50.25 ee 17.50 
1h. 1% & 2x4 & 6” Seat? catens ore 50.00 coos | =SGRS 60.538 .... 19.25 
RB encsakevas® see. 68,00 Per ows ole 20.75 
e 23.25 
Fencing, 818 Plaster Lath 
No, 1, 1x4”, 16’. eeee eee eeee . eeee eoee 23.60 23.05 N 1 3.33 3.35 4.55 4.00 3.92 3.36 3.36 
Other lets. 24.00 23.26 aaah © eas 31.00 30.50 22:72 28.14 | No 5 bs ro 5 en ee 
x6”, 16’ een. aaae, .. evad ee a an eo ce SC | Oe | 
Other Igts. 23.98 23.92 coos cscs ' 20.60 S050 28:18 22:52 Byrkit Lath } 
No. 2 (all lengths): Aram OL initss ¥ tae 9.75 5 
Wee pore ek 10.71 9.98 1150 11.00 18.00 15.25 10.97 1054 | 4 2nG qgecctltttt! yee 1279 : Sia lll) oanat 1180 i 
» 8 . ‘ <n om e - 14.47 16.60 14.50 14.00 16.75 15.25 14.28 14.08 12’ and longer.... .... igebiat Petre ES on pans 11.50 12.62 f ; 
° all lengths j 
Sie eaters . 7.43 9.88 he, eis 11.00 9.25 8.52 8.5 Car Material : 
1x6” a eee 8.55 10.44 11.00 10.50 10.00 10.00 9.36 8.s2 | (All 1x4 and 6”): 
Bé&better, 9 and 18’ .... .... dea,” dans Kien. eae” ae 32.00 i 
: Boards, S1S or S2S ) Se eee peate,» exads a eeve ada Meads ceter «aus 18.50 4 
No.1, 1x6 to 12” eee vere BT8O ee, 28.50 28.00. i2, OME BOs ese nose - cees edee) say = 
x 8”, 14 and ? ee ise gates joie scok .  aetGks Carne SF ts ere ss es dete aes SSeS Bi Stes : ‘ 
Other lengths 23.57 28.78 ....  -... 20.25 81.50 © 28.36 22.54 Fe cesae |. sos Seed ceses 20.86 
1x10”, 14 and 16’ pati pt eet fe fig a 24.27 23.93 No. 2, Random eeece eoee eevee ecce eeee eoee eece eee 12.00 : 
Other lengths 23. 98 24.94 eee 34,00 32.00 31.25 23.70 23.09 Car Decking } 
1x12”, 14 and 16’ owes obese eece Beare Pee 33.65 33.96 No. 1, 2”, 9, 10, 18 Hy 
Other ‘caste 32. 09 31.62 «++. 89.50 82.75 32.50 33.38 34.09 OF E. vecceencsc rr wees eave eunte owes vane 24.93% - end 
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Alexandria Birmingham f4Hattiesburg Kansas City Alexandria Birmingham Hattiesburg Kansas City 
June May June May June May June May June May June May June May June May 
28 4 28 4 28 4 28 4 28 4 28 4 28 4 28 
2 - se Car Decking Car Framing 
mm Dy 2H te S'S, SO: 8” & und, 20’ & und sno 21.00 
ee eee ooee 22.00 
ee ae i wows ‘vee 21.00 Stringers 
Car Sills 90% hrt., 7x16 & —s 
S4S, Sq.E&S 36 to 28’... ..cc0s owes A eee. 44.00 
Up to 9”, 34 to 36’ 29.00 25.00 
vu. 18" = bo = eoce b+ Ties 
p to oe. ° 4 25. Q” gr of, 2 
oe 38 to 40° ee ts, ee 27:00 6x8”, 8’ 90% heart. eee Meee aes ary T 4.00 
J; m. ghee cove eoce aces sae 50 
Up to 14° 84 to 86° 22. o2e! iil 43.00 a —— Paving Block Stock 
38 to 40’ .... cece coos 42.50 No. 1 Sqa.E&S...... ee eee 16.00 
The following are the prevailing prices on northern pine f. o. b. Duluth: 
CommMoN Boarps, RougHo— FENCING, RoucGH— 
i 8’ 10’ 12’ 14416" 18° 20° 6’ 8’ 10,12414' 16’ 18420’ 
ee eee $60.00 $62.00 $65.00 $65.00 $65.00 $68.00 $68.00 6", NO. 1... .seeeeeaces $55.00 $59.00 $62.00 =e ate 
BOP soca aSe 63.00 65.00 71.00 73.00 68.00 73.00 73.0 NO. 2.....eecceceee 45.00 48.00 50.50 ry 3100 
, Bey wie sis.ciare 69.00 72.00 78.00 78.00 73.00 78.00 78.00 1 ES See 29.00 31.00 33.00 3 . rg 
le ae | a 48.00 50.00 53.00 55.00 53.00 58.00 60.00 Or Os Bece sg pias cnanie'e 52.00 54.00 58.00 64. 0 hee 
ES: 51.00 53.00 56.00 56.00 53.00 58.00 60.00 PEO fe cvssecaaenede 38.00 41.00 46.00 52.00 ys 
No. 2 7 * ee: paged oo eed 63.00 58.00 65.00 68.00 DUO. Bis. 5055 nee csees 23.00 25.00 27.50 31.00 .00 
oO. ’ rakes aia sie . . . . . . . ” . ” vd 
” caine 31.50 33.50 35.80 88:50 36.60 3:80 g9:g0 | No. 4, 6 foot and longer, mixed lengths, 4”, $24; 6”, $27. 
|. 32.00 34.00 36.00 36.00 36.00 40.00 40.00 5” fencing, same as 6”. 
oad oF te pine. $28: diet 2 and 3, 98 t- All white pine, Nos. 1, 2 and 3, add $1. 
y 020", 8”, $28; 10”, $29; 12”, $30. S1 or 2S, add $1; SIS1B, add $1.50; S4S, add $2. 
For S1 or 2S, add $1; $1S1P, add $1.50; for resawed, add $2. : 7 : eee ; i 
Drop siding, grooved roofing and O. G. shiplap, 8’ & oo, nae $3. Flooring, %- or %-inch ceiling, or beveled well tubing, add $2. 
Shiplap and D&M, 8’ & up, add $2. Drop siding or partition, add $3. 
No. 1 Prince Sturr, 81SiE— Well tubing, D&M and beveled, add $4. 
6’ 8’ 10’ a” 14’ 16’ 18’ 20’ SIp1nG, 4 AND 6”, 4 TO 20’— 
2x 4 $25.00 $30.00 $30.00 $30.00 $30.00 $31.00 $34.00 $34.00 4 6" 4” 6” 
2x 25.00 28.00 29.00 29.00 29.00 30.00 32.50 32.50 B&better ......... RESIOO: “ASKSIOO) AUG. cote asco csaeses' 27.00 $27.00 
2x 8..... 25.00 29.00 30.00 31.00 = 30.00 31.00 33.50 33.50 "aR Ree: 48.00 48.00 Norway, C&better... 47.00 47.00 
oar weees ed eee ety te aged jaa 35.50 35.50 D ciutacwocsesenegee 42.00 42.00 
x12 » Bez R F J oo : 
Beds... 32.00 36.00 40.00 40.00 «88:00 «39:00 «4004-00 Siding may contain not to exceed 20 percent of 4 to 9 foot. oe 
No. 2 piece stuff, $3 less than No. 1; pine rough, deduct $1; D&M or S4S, Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
add Beaded ceiling, %-inch, $1.50 more than same grade of siding. 

Norfolk, Va., June 6.—The following prices for North Carolina pine have been obtained f. o. b. The following are f. 0. b. mill prices for Arkan- 
Norfolk: Cell end sas soft pine from actual sales made between 
Epce Rovgo— No. 2 & better No. 3 Bor red heart May 25 and June 3, inclusive: 

2, EEL LR ERROR OTE. ey $29. 00@32. 00 $19.00 @20. - $16.50@17.50 Flooring 
DE: Vite Des SER eadie eth eweasee 46.50 @ 49.50 34.50 @37.50 SOD0Ms100 kn te ees ese ee Edge grain— 173 124 
6/4 LTTE eee ee 49.50 @52.50 37.50@ 40. 50 rai” 75 | ere Be oe ole. back en ee ewe os $55.25 
BUM; 6 aus Koike aodieakebesaaaubas 52.50 @55.50 SEP GEe 3 «§-_ «- 5 SAS ESA. WSS eee Po Er pred 
RouGH 4/4— RUC? iealelivers Rb swe 'eihee b 4/6. SE a BES 8.50 
ae or ee eres 46.50 @49.50 33.00 @35.00 22.50 @ 23.50 18.00@19.00 OMe NAG sase e is cen ea hiss ae ae 40.25 38.75 
BUS Senet ts $2 SSE 64S 6 ee eS RR ae SSE 48.50@51.50 35.00 @37.00 24.00@25.00 19.00@20.00 | Wat grain— 
Be .SS56st bon seesuchosonniebere 54.00 @57.00 39.00 @ 41.00 24.50 @25.50 20.00@21.00 B&better Poy 4 
- PS ca Ocowewwaies 26. 
N aie: dtae aise SRO OSU SiRIO Ts ass 16.75 
Bark Strips, Nos. 1 and 2.......... $30.00 @ 33.00 BarK Strip PARTITION, Nos. 1 & 2. .$33.00@36.00 No. 2 car 
BIDE, 6 ach aCiewseewenek 13.50@14.50 CULL RUD: TIBARP. «oc 500 cca lees v's 11.50@12.50 Ceiling and Partition 
% ” 5 % n” _ 
No. 2 & better Ceili Ceil Ceiling Partition 
Lari, No. 1...... $ 5.75@ 6.50 ROoFERS, 6”...... $22.50@23.50 DAS, 6”.......... $50.00@54.00 | panetter ...$5200 $5400 $36.00 $36.00 
ee 3.00@ 3.50 | a 23.50 @ 24.50 _ eee 52.00@56.00 | No. 1 .. 2.) 2700 29.75 28.50 29.00 
Factory, a ere 23.50 @26.50 eT 25.00 @26.00 ee 54.00 @58.00 No. 2 ** 16.2 ** 17.50 
Sizes, 2”.....; 21.50@24.50 ED piven ae 26.00 @27.00 a. sie sierewis cares 58.00 @62.00 E , 
és * Finish—Dressed 
Finished Widths No. 2 & better No. 3 No. 4 Bédbetter “oq” 
FLOORING, }§x2% — ho ae ee er: SIDMeREN OO kSehacerssaa *  Veoswcve esau STAT PU ges Ramet Auge So $46.25 $38.00 
RIFE Craiccp ess ddeweh sa aew ewe 42.50@48.00 $33. eeess. 50 $21.00 @ 23.00 ES Sie Ot ee Aa AOR 50.25 39.50 
CEILING, %” En Dan bes Hh e'siaecaaoeh see ssee ¥Oae 31.50@33.5 25.00 @ 26.00 4.75@16.00 BN GO"... on vcs ccucwaeccons Te 45.50 
FEELERS CLE Tr 32.75 @35.00 26.00 @ 28.00 15.75 @17.00 Re RDC eee, 45.00 
PASO IO MN GE iss oS cs hinis ais Sob aene ator eananie 43.50@49.00 34.00 @ 36.50 2.00@ 25.00 1%, 11%4 and 2x 4to 8”....... 61.00 ** 
1%, 1% and 2x10 to 12”....... 62.00 om 
Oo K FLOORIN Casing and Base 
A G 4, 6 and 8” petatter Crt s SEEDS EKG eeD ees oot a5 
Cincinnati, Ohio, June 6.—The following are the average prices, Cincinnati base, obtained for © OEM BO" BERT. «+ seccssereeverees i 
oak flooring during the week ended May 28: Fencing and Boards 
; x14” 1x2” jaxe” x14” x2” No.1 No.2 _No.$ 
Clear quartered white..............,5 $135.00 ...... 137.56 $110.00 $110.00 4” $21.00 $12.00 $ 9.25 
Clear quartered Ted... 2... 2.060.000 aa =. eee. > eee 9 oo ede ~ Spent ene eet eee 22°00 16.00 10.00 
Select quartered white and red...... ...... $91.50 92.55 65.00 70.00 3” ee Rn oe ee a ee * 93°00 17.00 10.00 
Clear plain white.............6..0006 93.20 94.75 98.65 67.50 UE te a ites gehen 36.25 17.50 10.50 
SS See ee ee ee 85.90 69.20 63.98 Meri isiates Inetin ye cus: 30.50 18.25 11.75 
ROOIDOL IRIN WILE. 0066 sccwnscucewes SL re Cee 63.87 47.45 Me oe fee eee hee Sees = ? . 
SOREIE OMOED WOR. 5 0:6 105 .0:009:6' sic pewinw 54.25 67.00 63.22 48.16 48.59 Dimension, S&E 
No. PRON os 664 5:54.58 646 e ok sae wma 33.74 35.00 40.57 22.04 24.04 No. 1 No. 
PEO ee IO ibe ksceevusawecduh 1 Soaps, 4  emamnnar See V. Basics © Teese 1214416" '10,18&20" 12,14€16° te 184¢20" 
$21.25 $23.00 2x 4” $18.00 = $19.00 
19.00 21.00 2x 6” 13.25 16.50 
20.75 21.75 2x 8” 16.50 18.00 
WEST COAST SPRUCE CYPRESS 3100 23-25 2x10” 1725 «19.50 
; 20.00 24.75 2x12” 19.50 20.25 
[Special telegram to AMERICAN LUMBERMAN] Cincinnati, Ohio, June 6.—The following are 
Portiand, Ore., June 7.—The following are | the average prices, Cincinnati base, quoted for S2S&CM—Shiplap 
3 ae gs ; raili , anes cypress today: No. No No. 
western spruce prices prevailing here today: ee Pe PR oe $23.50 $16.50 $10. ae 
Finish, 1x12.. Speers fs beres svoeene saa o71., 4 Rep Cypress— 4/4 5/446 /4 8/4 ee ee Soni 25.50 17.50 32. .00 
X4 TO 1X10... ... eee eee ee eee eee POD 5b 5:0 erie aes biome 105 110 BE 20” -o. cvtct conv etess eae 17.0 0.75 
ag Ae NS Saree rar ea ee 3100 ded Neat Ary ag $ 90 $ 95 Lath 
SRD cc cette Suen anes eater 32.00 = SR eae 55 65 %5 No. 1 No. 2 
Lath ......... went eee ee eee e eee e eens 5,00 No. 1 com. ran. widths 41 44 44 %x114—4" $ 4.25 $ 2.10 
Factory stock, 1 ss: iplstneie.s pte eee ees ~~ ro No. 2 com. ran. widths 29 31 831 xl” ee, at alo . 
2 LESLIE, 30:00 | YBtLow Cxpress— PO ean: emo ee 
AGRON Ss .s\ouie'e eo oe sek e 33.00 ee As caceree Aes oss 95 100 105 | 1%” and smaller ............. ... 35 percent o 
Common rough dimension. ... 2.2... ...222. 20.09 Setoeta barre icky 601k 6 = 4 4 1%” and larger .....seeeeeeeeees 30 percent off 
SOR AMMDOT ONO. 5 5.0's 16 to's schon os sce a ak ee. eee a 3 
game ig oe eS Se ene 16.00 No. 1 com, ran. widths 38 41 41 ee No sales reported ; price brought forward. 
Logs, $20, $16 and $12. No. 2 com. ran. widths 27 28 28 * None sold 
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FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., June 4.—The following prices 
were realized on fir, western hemlock and cedar 
products for the week ending June 3: 


DOUGLAS FIR— 
Vertical Grain Flooring 
Cébtr. Cébdtr. 


No.2 No.3 No.2 No.$ 
Cébtr. Cé&btr. 
SOF 6 hes . $53.00 $43.00 114,x3”...$56.50 $46.50 
SP? occas 49.00 43.00 14x4”... 53.50 45.50 
eer 52.50 45.00 14x6". .. 55.50 45.50 
Slash Grain Flooring 
SIG" ..55.6 $24.00 $22.00 14x3”...$39.50 $29.00 
1x4”..... 28.00 21.00 14x44”... 35.00 29.00 
ERO eacus 25.00 23.00 1x6”... 38.00 31.00 
Vertical Grain penta 
1%, 2% and B26 to 19". ...6M eee $50.00 $40.00 
R56. Doe OE Bee Ci ccccisescvirs 52.00 42.00 
Finish, No. 2 Clear and Better S2S or S4S 
Wi scvalcs cutee ecrceeanuoe $39.00 $33.00 
BE wencas cle ea oegen Cen ees 0.00 34.00 
a &. PUN CE evineeeuchaeee ae Kae 41.00 35.00 
ia Steet R aca eid aeck dc aharhie d © 6) StU.aLe 43.00 37.00 
1, 144x5, > ae 42.00 36.00 
Wi aatenvtne wor etsteewetes 43.00 37.00 
oi ra eS 2 ee) eee 50.00 44.00 


mn C&EB and C&EV, and Partition 


36x4”. oy 00 $15.00, %x6”....$23.00 $18.50 
56 x4” . 22.00 17.00° x6" . 25.50 20.50 
%x4”.... 20.50 15.50 14x6”.... 24.00 19.00 
1x4” - 23.50 20.50 1x6”.... 26.00 23.50 
Drop Siding, Rustic 
5¢x6”....$19.00 $16.50 Se 6 asia $23.00 $20.50 
1x4” . 21.00 18.50 pg ae 30.00 27.00 
Fir Battens 
et eee $ .75 9" OC. Gus ces $ .85 
2” O. G..rccese 85 3” 0. G....... 1.00 
Lath 
Pils DOr TRAE 6 oi Ficcce ceeds cnn ces $ 2.50 
Common Boards and Shiplap 

No.1 No.2 

com, com, 
= 2. ,, 1x3 HHO 268" oi cccccictess cc Qenee oe 
Male Se Kite cok 46.6 Chee eOW ERSTE 13.00 10.00 
- 6” Sree Re GIG RATS Oe cele arderk MES 13.50 10.50 
SRC RENE asic cedeeuvese deeucees 14.50 11.50 
Bees SIREN kat cc eaccsncotweees 15.00 12.00 
Sime SMO FG, EIR Cok ccc ccwnce 17.00 14.00 
WUE” Caetucecavunccuscactcterees 15.50 12.50 
S5ONO GO BO orcs wer cceececees 16.50 13.50 

Common Planks and Small Timbers 
i a I a hci eee cent eniveawee $18.00 $15.00 
Se ee SO lees dae tcemes 17.50 14.50 
BE Qe adiasetestiverncanenen 19.00 16.00 
SeiG.. SEER, ASI nccccevevececsss BOO 4008 
Common Dimension, S1S1E, 12” 

No.1 No.2 No.1 No.2 

com. com, com. com, 
2x8, 2x4”.$11.50 $ 8.50 2x14”....$15.00 $12.00 
2x6, 2x8”. 11.00 8.00 2x16”.... 16.00 13.00 
2230".... 13.00 9.00 2258".... F300 15.60 
2x12”.... 12.50 9.50 2x20”.... 20.00 17.00 

Common Dimension, 2x4”, SiS1E 
| Weer $10.50 $ 7.50 ne aceeen $13.50 $10.50 
Be ver wes 11. 4 8.50 Ce 14.50 11.50 
RG sisee:0 12.5 9.50 We wobec 16.50 13.50 
Common rath Rough, 32’ and Under 

No.1 Sel. No.1 Sel. 

com. com. com. com. 
6x 6”...$22.00 $25.00 18x18”. ..$26.00 $29.00 
10x10”.: . 23.00 26.00 20x20". -- 27.50 30.50 
14x14”... 23.00 26.00 . 22x22”... 29. 50 32.50 
16x16”... 25.00 27.00 24x24”... 32.00 35.00 


Common Timbers, 12x12” 
34 to 40’ .$25.00 $28.00 T2to 80’.$51.00 $54.00 


42 to 50’. 31.00 34.00 S82to 90’. 64.00 67.00 
52 to 60’. 37.00 40.00 92to0 100’. 73.00 76.00 
62 to 70’. 43.00 46.00 
Railroad Ties, Rough 
Ce 0:66. 5.5.0:5:8-0 4:0 Oe Ce kine cdutaneueee 
WED 64608 bances 16.00 
WESTERN HEMLOCK— 
Boards, S1S or Shiplap 
No.1 No.2 No.1 No.2 
com. com. com. com. 
za 2 & 3..$16.00 $13.00 1% &1% 

a eee 14.00 11.00 x4 ee ad $16.00 $13.00 
ee 14.50 11.50 Pen 17.00 14.00 
1x 8&10. 15.50 12.50 x8 &10 17.50 14.50 
TSAR 00% 16.00 13.00 x12.... 18.00 15.00 

14x2 & 3 18.00 15.00 

RED CEDAR— 

Common Boards and Shiplap 
>. ree $12.50 $ 9.50 iba eee $14.00 $11.00 
pS. an 13.00 10,00 ps Aes 14.50 11.50 
SRO ease 14.00 11.00 
Flume Stock 

No.1 Sel. No.1 Sel. 

com. com. com. com. 
eae $18.00 $13.00 3X10... $20. = by 00 
pS ere 19.00 24.00 BER. ge wd 20.0 5.00 





SOUTHERN HARDWOODS 


Cincinnati, Ohio, June 6.—The following are 
average prices, Cincinnati base, quoted on hard- 
woods today: 


4/4 5/446/4 8/4 
QUARTERED WHITE OAK— 


WAS: oecdccces $155 @160 beh ave $180@185 
ee 110@115 115@120 120@125 
No. 1 com..... 80 100 100@105 
No. 2 com..... 55 7 75 


45 70 0 
Sound wormy. 40@ 45 50 55 4 660@ 65 


QUARTERED RED Oa K— 


We ideces - 115@120 

Ss fee 60@ 65 

No. 2 com 45 
PLAIN WHITE AND RED OaK— 


.. 115@120 125@130 125@130 
: “%5@ 80 85@ 90 90@ 95 

55@ 60 60@ 70 65@ 75 
: 22 








Pee 

Selects .. 

No. 1 cOm 

No. 2 com 30 35 35 40 40 50 
No. 3 com 25 28@ 30 30@ 32 
Sound wormy. 40@ 42 43@ 45 48@ 50 

— 
weideckaders 15 . i” 130 a 

Sans . selects. 80 90 15 
No. = aa 0 és és 70 70 75 
No. 2 com..... 88@ 40 43@ 48 45@ 50 


Panel ‘and wide, 

















No. 1, 18to23” 165@170 175@185 180@190 
Boxboards, 
18 to 17”... 120@125 ...@.. ee ee 
Basswoop— 
Da 110@115 115 . 120@125 
No. 1 com. 45@ 55 55 60@ 70 
No. 2 com.. 382@ 35 40 $e 45@ 50 
BircH— 
Ts nemances 125@130 135@140 
No. 1 com..... 70@ 75 80@ 85 
No. 2 com.. 45@ 50 50 55 
BrEecH— 
| oe 90@ 95 = 110 105@115 
No. 1 com. 55 60 S 60@ 70 
No. 2-com.. 35@ 40 $0 40@ 45 
CHESTNUT— 
120 125@130 130@135 
% cand 5@ 60 70@ 75 T75@ 80 
‘ 28 30@ 32 32@ 35 
Sound wormy. 88@ 40 42@ 44 438@ 45 
WHITE ASH— 
TD -tincane' dys 125@135 135@145 
No. 1 com. 70@ 75 75@ 80 
No. 2 com.. 40@ 42 42@ 45 
HickKory— 
| 140@145 145@160 
I, Giiecees 75 80 85@ 90 
No. 2 com..... 40@ 45 50@ 55 
MaPLe— 
i. ee 95@100 110@115 120@125 
No. 1 com..... 50@ 55 75@ 80 85@ 90 
No. 2 com..... 30 85 4¢@ 45 50@ 55 
WaLNuT— 
NG sudden een 240@250 250@260 265@275 
No. 1 com..... 155@160 185@175 175@185 
No. 2 com..... 65 65 70 70 75 
Gum— 
Qtrd. red FAS.... $95 $100 $103 
Qtrd. No. 1 com... 55 60 63 
Plain red FAS.... 82 90 93 
Plain red No. 1 com. 41 49 52 
my boxboards, 
ok ee irre 65 ee ox 
Sap F: ss 6" & wane 42 45 48 
Sap No. 1 com. 28 31 33 
Sap No. 2 com.... 23 25 27 
CoTTONWooD— 
FAS 6” & wider... 53 60 
NG 2 COM. cc ccces 40 43 
ee eee 30 34 
Boxboards— 
SS WS Be be seus 82 
OF UG Bar ok oak 62 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., June 7.—The following are the 
f. o. b. mill prices on western pine products: 


No. 2 No. 3 





1x 4”, 10, 12, 14, 18, & $28.00 $19.00 
1 30.00 20.00 
ix 6”, 10, 12, 14, 18 & 29.00 22.50 
1 31.00 24.50 
Do ee oo Seer are 29.50 23.50 
1x10”, 10 to 20’.......... --. 30.00 23.50 
SE 5. BO Se oes cwevedess «+ 35.00 25.00 
Be ME Oro 6 Hag were cehuw es 34.00 25.00 
AG" «vivecnpans@ieeswens 31.00 24.00 
Selects 
Bébetter “C” be ng 
1x 4, 6 & 8”, 10’ and longer. = 00. $82.00 $71.00 
DRE e+ isin aewedwigets ats 1.00 86.00 75.00 
SE  Gieckcavdent ct ¥eenaes 97:00 92.00 80.00 
ESES OMG WAG sc Ke ccc cesses 102.00 97.00 85.00 
5/4 & 6/4x4” & wider, 10’ 
WEEE wcvauerwesuees 95.00 90.00 78.00 
S/4 GMO WISP 6c ceieec cess 97.00 92.00 80.00 


























Ready tolseWhen the Last Nail is Driven 





GUPPOSE you and the wife want- 
ed to modernize the home. 


Oak floors would help do it. 


You have the “long- green”. But 
—perish the thought—it means weeks 
of unpleasant delay. 


Noisy workmen! Smelly varnish! 
Meals in the kitchen! Friend wife 
says—“We'll stick to the old floors”. 


Blame her? 


But wait a minute. Suppose you 
say to her—“Why yes, my dear, we 
can lay 


Cromar 


FINISHED 
Oak Flooring 


over our old floors in a day to a 
room. It has the varnished surface 
of fine furniture. It wears like iron; 
costs less than ordinary oak floors 
and it’s ready to use when the 
last nail is driven.” 


Will she want Cromar? We dare 
you to try it. 

But that’s not the point. 
we're leading up to is this. 


All women dislike noise, con- 
fusion and workmen in the home. 
That’s why you sell so little oak 
flooring for Occupied houses. 


If you use our advertising helps to 
feature the merits of Cromar Floor- 
ing, you can sell scads of it for old 
houses alone, not to speak of new 
buildings. 


What 


Drop us a line today 
and get the whole story. 


The 
Crooks- Dittmar Co. 
Williamsport, Penn., U.S. A. 


Heart of the Eastern Territory. 


Ni 





J 
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DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 
Seattle, Wash., June 7.—The following prices 
paid for Yard item, f. o. b. mill, were reported to- 
day: 
Pre- 
High Low  vailing 
Price Price Price 


Flooring 
iad No. 2 ‘clear V..G...... $50.00 $47.00 $49.00 
vo. 3 V. be: Se ine co 23.00 ees 
No. 2 & better S. G... 22.00 21.00 22.00 
No. 3 S. 6 Dee, 16.00 ot ee 
1x6 No. 2 & better S. G. 25.00 i —— 
tepping 
No. 2 & better clear....... Bh ao” ae tined 
Finish 
ee eee ere 51.00 SGG0.. sss0% 
Ceiling 
5x4” _ : & better .,.. 21.00 18.00 21.00 
Sn ee 12.50 11.50 Pe 
1x4” Ne: 3 & better .... 22.00 21.00 22.00 
Drop Siding 
1x6 No. 2 & better ....... 24.00 19.00 20.00 
Liat Eta eeae Xe niger ee 22.25 2S50". wand 
Boards and Shiplap, No. 1 
1x 8 and 0 56565.K6 oe S Os 14.50 10.00 11.50 
SMR ci ocd weeaw ae eewecar 13.00 iS” | ree 
Dimension, No. 1 S&E 
Bae”, 12 One-38" 5 66. sees 12.00 10.50 10.50 
Plank and Small Timbers 
ax 4”. 12 to 18” BAe... 17.50 14.50 16.50 
Sxi2’, 22 to 16” B48. ...0:.% 18.00 J. ae 
Timbers, 32’ and Under . 
ee SOE SS ewins eo see 22.00 S600 ewan 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., June 7.—The following are the 
Douglas fir prices prevailing here today: 


Vertical Grain Flooring 


RS NO ORI 9.0 sta his praia eiwracmians oslo $52.00 
SN ee ON 53:5. 5c 29 SS ORR ONS SR sg Soe 49.00 
Se | Te ar ep ee 23.00 
1x8 and 14%4x4” No. 2 clear and better..... 53.50 
PUD), OOD sag: ssw carige's ww «RCS 25.00 
Slash Grain Flooring 
1x4” No. 2 clear and better.............0. 22.00 
ne Be 2 LO ER aE ae re een 16.00 
ix6” No. 2 yr weaned eee 24.00 
PEO MORN 5k ib cio Rite ible sw ateiaes wh were 21.00 
| ig Grain Stepping 
14% and 1% No. 2 clear and better......... 65.09 - 
3 Finish 
5; 2 CHORE MOF DEO oo sis csie sins 4s v.00 ee 50.00 
Ceiling 
53gx4” No. 2 clear and better.............. 21.00 
SEO eR is 5 io 5 854 6 /S:W SS BUS. 6).0 Sol bee 14.50 
1x4” No. 2 clear and better.............. 22.00 
ENO: SEA ODE 5 66 0-05.68 0 pte intro aise 9 819.6% 16.00 
Drop Siding and Rustic 
2x6” No. 2 Clear amd) WEG 66s kc sssisccne 21.00 
POI OMENES cca nisinis Se aay eh aeswe ee 16.50 
Miscellaneous items 
Dimention. OF Ttnil TS Nt 6 ..vvs ssc ce cts 8.00 
Boards, off Rail B list................ cose 8.00 
Small Cemavera, On WAM E Uist... cs scccves 6.00 
6x6” and larger coy off Rail B list.. -y- 6.00 


Fir logs, $20; $16 
Fir lath, per F oud Bes ‘$4. 50. 


RED CEDAR SHINGLES 


Seattle, Wash., June 4.—Eastern prices, new 
pack, f. o. b. mill, are: 


RITE-GRADE INSPECTED 


4 Bundles 5 Bundles 
Wxtra stars, 6-2......... $1.85 $2.30 
SOKttR GENTE, O-2. oc ccc soe reed 2.5 
Loo ee ere 2.50@2.55 3.10@3.15 
Perfects, G2 ccc. cs cccave reo 3.75 
Re a ee oe oa Ree 
Perfections .......-+.... 3.65@3.70 oe ce@eees 
STANDARD STOCK, FIRST GRADES 
Extra stars, 6-2......... $1.80 $2.25 
poets ao, i 2.00 2.45 
ee eee 2.45 3.05 
WOTTOCEE, BB cccccvcccve 2.90 3.65 
rrr ee ee 2.70 ee Ser 
rere 3.55 ee eee 
STANDARD STOCK, SECOND GRADES 
Common stars, 6-2...... $ .55 $ .70 
Common stars, 5-2...... 65 .80 
Common clears ........ 1.10@1.20 1.40@1.50 
Common eurekas ....... 1.25@1.35 er ee 
Common perfections..... 1.60@1.80 ere, | bees 


BRITISH COLUMBIA STocK 
(United States Exchange) 


XX 5-2, 
xx pt eee 
XX-perfections .......<% as 45@1. 65 


OLD PAcK, OLD GRADE 





Per M 
oe SON e seen CHORES «...465.0305%6s $3.00 





For Editorial Review of Current Market Con- 
ditions See Page 39 


Chicago Lumber Receipts and Shipments 
Reported by 3 R. Mauff, Secretary of Board of 














Trade 
RECEIPTS FROM MAY 1 TO MAY 28, INCLUSIVE 
Lumber Shingles 
SS ee 165,514,000 25,706,000 
BU © ns 4:0 dive neal eek 182,911,000 30,492,000 
Decrease ..... . 17,397,000 4,786,000 
TOTAL RECEIPTS, JAN. 1 TO MAY 28 INCLUSIVE 
Lumber Shingles 
BE ine cainecns ote - . 743,781,000 85,580,000 
| eee 1,037,370,000 112,836,000 
Decrease ...... 293,589,000 27,256,000 
SHIPMENTS—MAY 1 TO MAY 28, atags 
Lumber ngles 
C4 err ; 87,761,000 of 508. 000 
EPOO* A scchuar ayes 85,572,000 19, 792) 000 
Increase ...... 2,189,000 1,408,000 
TOTAL SHIPMENTS—JAN. 1 TO MAY 28, INCLUSIVE 
Lumber Shingles 
i) ee - 344,292, 000 76,827,000 
BI is o-ath a cele x 415, 940, 000 86,894,000 
Decrease ...... 71,648,000 10,067,000 
Chicago Building Permits 


The following is a comparative list of building 
permits for May, 1920, and May, 1921 


Permits for 





May, 1920 May, 1921 

a a ren ear 131 61 
Offices and hotels. rae 6 2 
Residences ......... seeiae 144 259 
Halls and churches........ 3 2 
POITIER wi 5 5.5 05056.0.0.600% 5 95 ° 
Stores and offices......... 1 2 
Stores and residences...... 3 6 
Stores and —- 2 ° 
Miscellaneous . canes kibie's 1 1 

DIO oe Sad ORD SK SS 296 428 
eee 251 317 
REN SS c\as 66a iplatets o's 5'G/5'n. 5 
WPOMIRBC, TORE. ..o0.cccccces 10,968 11,076 
EG 66 8 oes.b wie ee $5,659,400 $2,967,750 





NORTHERN PINE 


Chicago, June 8.—There has been no change 
in the position of northern pine in this market, 
industrial demand being very poor and retail de- 
mand negligible. Prices remain unchanged. 





Minneapolis, Minn., June 6.—The volume of 
business with mills in this territory is not show- 
ing any special improvement, but prices show 
less variation and confusion. City trade is fair, 
coming from a wide variety of sources, but coun- 
try yards are sending only sorting orders. Some 
factories are in the market for limited amounts 
of stock, while others are remaining out entirely 
until conditions in their line improve. 





North Tonawanda, N. Y., June 7.—No improve- 
ment is reported in trade. Retailers order only 
as they need stock. Dealers find that some 
buyers hold off in hopes of lower prices, but 
wholesalers believe that high costs preclude 
further reductions. 





Buffalo, N. Y., June 8.—Northern pine is hold- 
ing steady in the intermediate and better grades, 
and because of short supply the demand is ex- 
pected to continue for a while about on wu par 
with production. There is much backwardness 
in industrial lines, and the buying is hand to 
mouth, In the lower grades some weakness con- 
tinues, because of the extreme apathy among 
users of such stock, and further declines seem 
not unlikely. 


EASTERN SPRUCE 


Boston, Mass., June 8.—Quite an improvement 
in demand for dimension has sprung up. No one 
is buying under $45 base. Other prices: 9-inch, 
$46; 10-inch, $47; 12-inch, $49. In random the 
improvement is uneven and prices vary: 2x3 to 
2x7, $33 to $35; 2x8, $38 to $40; 2x10; $42 to $43; 
2x12, $43 to $44, scantling being $1 lower than a 
week ago. In boards, demand. continues very 
dull. There is hardly any demand for matched, 
selling at $40 to $42; nor for covering boards, 
selling at $35 to $36. 


WHITE CEDAR 


Minneapolis, Minn., June 6.—Pole business con- 
tinues first class and producers are making 
heavy shipments, but orders still pile up and 
prospects aré for a summer of big demand from 
telephone and power transmission lines. Post 
business is slow and lacks any feature. 


HARDWOOBS 


Chicago, June 8.—While a little more activity 
is visible in the hardwood market than a few 
wecks ago, as a whole the situation remains un- 
changed. The furniture trade, according to 
some reports, is buyin; on a slightly larger scale, 
and while industrial orders generally are for 
small quantities as in the past, a slightly greater 
number of these orders seem to be placed. No 
changes in prices have been recorded during the 
week. 





Minneapolis, Minn., June 6.—Wholesalers here 
report a fair amount of buying from some fac- 
tory lines that are customarily active in the sum- 
mer, but business seems to be better in other 
centers. Twin City trade is very slow. There is 
a little yard stock moving but this trade is 
much below normal, 





Kansas City, M@., June 7.—The demand for 
oak is the biggest thing in the hardwood market 
here, but chiefly FAS stock and strips are want- 
ed. There is very little call for lower grades. Ash 
demand is not very keen and hickory‘is now said 
to be offered here at about as low a price as has 
been known. Boxboards are pretty much a drug 
on the market. Buyers show a wide difference in 
their ideas of present values and this is true of 
the mills. Road and bridge building materials 
are moving well. There is very little movement of 
railroad stock. 

nciememmneggetiiane 

St. Louis, Mo., June 7.—A considerable number 
of inquiries, bearing the marks of genuineness, 
have been received, but sales have not been so 
heavy. The furniture or automobile trades have 
not yet begun to buy with any degree of enthu- 
siasm and there is considerable apathy in the 
box business. 





New Orleans, La., June 6.—The small change 
reported seems to be for the better. Quite a 
number of orders have been declined because 
offered priceS were considered too low. This stif- 
fening is considered healthy. It applies both to 
uppers and to the common grades. Low grade 
stock, however, continues in very quiet call. 
Purchases of uppers are not yet very heavy, but 
the broader inquiry is considered encouraging, 
particularly as buying has been hand to_mouth. 


Boston, Mass., June 8.—Demand is quite a lit- 
tle improved considering building conditions and 
the market is noticeably firmer. Indeed, there 
have been advances in several of the hardwoods 
locally in first and seconds. Prices have been 
raised $5 to $10 in birch, red and sap, and in 
poplar, plain white oak and maple. Quartered 
white oak and white ash have come down a bit. 
In the cheaper grades there continues to be weak- 
ness. Prices: FAS inch, quartered white oak, 
$150 to $160; plain white oak, $110 to $125; white 
ash, $100 to $115; basswood, $105 to $115; beech, 
$95 to $100; red birch, $155 to $165; birch, sap, 
$125 to $135; maple, $105 to $110. 


Baltimore, Md., June 6.—A definite upturn, 
both in volume of trading and in the quotations, 
has taken place in hardwoods. Needs of users 
have made further postponement of orders no 
longer feasible. There have been positive ad- 
vances on various items, with the others certain- 
ly stronger. Some further reductions in stocks 
have taken place. The export trade remains very 
dull, with prices depressed. 





Buffalo, N. Y., June 8.—Hardwood demand is 
small and shows little, if any, improvement. The 
wagonload order is the rule. Buyers expect that 
a reduction of freight rates will bring lower 
prices. The chief firmness is found in oak, 
chestnut and gum in the better grades, but 
prices are as a rule considerably depressed. 


Columbus, Ohio, June 6.—A fairly steady de- 
mand for hardwoods is developing partly from 
retailers and also from factories. Inquiries are 
numerous. There is a growing scarcity of the 
higher grades and as a result the medium grades 
are moving better. Flooring is the strongest item. 
Mining regions are buying better than formerly. 
Prices of oak at the Ohio River: 


No.1 No. 2 No. 3 
FAS com, com. com, 

Quartered. ...$150 $85 $55 
PUR. 4.0040 sobs aaU 52 35 $25 





Cincinnati, Ohio, June 7.—Business in hard- 
woods is not so active as it was a month ago. 
Orders are for immediate needs only. Prices re- 
main firm. 
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HEMLOCK 


Boston, Mass., June 8.—Hemlock boards have 
taken another tumble, due to the fierce compe- 
tition of roofers. The eastern clipped now sell, 
10, 12, 14, 16 feet, at $32 to $33, and the random 
are offered at $31. There is almost no demand. 
There is also very little doing in timbers or 
finish. 





Buffalo, N. Y., June 8—While the mills have 
a good deal of stock on hand and are disposed to 
make concessions, some scarcity of hemlock has 
developed here recently, particularly in the 
longer lengths, but it has recently been re- 
lieved. 





North Tonawanda, N. Y., June 7.—Another 
drop in the price of hemlock has tended to stimu- 
late demand. Stock is being moved at prices 
ranging $2 lower. Since the drop dealers have 
found that there is an increasing disposition to 
prefer hemlock to southern pine. 


Cincinnati, Ohio, June 7.—The hemlock market 
is rather quiet. Prices are unchanged. 


FIR, SPRUCE, CEDAR 


Chicago, June 8.—The Douglas fir trade in this 
territory remains dull, with city trade almost 
totally absent and country trade spotty. _The 
present scale of prices is as follows: Dimension 
and timbers, $8 off Rail B list; boards and ship- 
lap, $6 to $6.50 off; finish, $7 to $8 over; vertical 
grain uppers, $10 over, and slash grain uppers 
$5 over. 


Seattle, Wash., June 4.—Cutting business is 
badly needed by the fir mills, which find that 
their stocks are badly out %f proportion. Flat 
grain uppers are scarce, and wholesalers find 
them extremely difficult to buy. The market is 
dull and listless. 


San Francisco, Calif., June 4.—The Douglas 
fir market has slowed down a little, but there is 
still quite a demand. While the San Francisco 
market is practically dead, owing to the building 
lockout, Los Angeles and the San Joaquin Valley 
are taking more or less lumber by rail and paying 
fair prices on stuff for prompt shipment. Stocks 
in California yards are running down. 


Portiand, Ore., June 4.—The fir market re- 
mains firm. Japanese squares are in good de- 
mand and California business is active. Stocks 
_ are low and badly broken. The spruce market 
shows no change. 


Kansas City, June 7.—Fir demand continues 
irregular. Some mills report it a little better. 
Demand for shop stock has been good the last 
week. Some mills have been making a special 
effort to sell railroad stock, but find little en- 
couragement. There is very little inquiry for 
commons and prices continue weak. 


Buffalo, N. Y., June 8—The fir mills report 
that conditions look more favorable, and spruce 
producers are inclined to hold for a higher level. 
But a good deal of apathy prevails among build- 
ers as well as retailers. Red cedar beveled sid- 
ing is reported scarce in this market, leading the 
builders to turn to competitive woods, including 
white pine. 


‘ 





Boston, Mass., June 8.—Business in fir con- 
tinues very dull. Prices locally are: Flooring, 
1x4, vertical grain, No. 1, $72.50 to $74; No. 2, 
$69.50 to $71; partition, No. 2 clear, }{x3%, $42.50 


to $45. 
WESTERN PINES 


Chicago, June 8.—No reportable change has 
occurred in the market for western pines in this 
territory; it remains very dull, chiefly thru the 
absence of the sash, door and millwork plants 
from the market, and there continues to exist a 
wide spread in prices. 


San Francisco, Calif., June 4.—A moderate de- 
mand is reported for California white pine 
with the middle West taking more than~ the 
East. There is some movement of No. 1 and 2 
shop, and prices are pretty well maintained. 
There is a tendency to stabilize 6/4 No. 2 shop 
at $30. While a number of the smaller mills 
will be unable to operate this year and some pre- 
dict a production of 50 to 60 per cent of normal, 
all of the large mills are operating. If the 
present rate of production in California and 
southern Oregon continues thruout the season, 
the total may reach about 75 percent of the last 
year’s cut, which was about 800,000 feet. 





Build it of California Redwood 
For mansion or bungalow — for every home- 


building purpose, except interior floors and stair- 
treads — California Redwood recommends itself. 


Redwood is fire-resistant — free from pitch, and 
therefore hard to ignite, skow-burning and easily 
extinguished. 


It is long-lived too — the natural preservative 
which has protected the tree through the centu- 
ries of its growth keeps its lumber free from de- 
cay-producing fungi. 


And, properly seasoned, it will not warp, crack 
or shrink even under extreme changes of tempera- 
ture. 


Redwood is unusually beautiful. Its old-rose 
coloring combined with its smooth even grain 
makes it a most desirable building material. 


Write for free booklets: ‘California Redwood 
Homes,” “How to Finish Redwood,” “Califor- 


nia Redwood for the Engineer” and “Specialty 
Uses of Redwood.”’ 


REDWOOD SALES COMPANY 


216 PINE STREET 
SAN FRANCISCO 


Exclusive Eastern representative of the 


following mills: 
Albion Lumber Company Holmes Eureka Lumber Co. 
Bayside Redwood Co. Little River Redwood Co. 
E. J. Dodge Company 
Dolbeer & Carson Lumber Co. Northwestern Redwood Co. 
Hobbs Wall & Company San Vincente Lumber Co. 
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How Tropical Oil Resisting White 


Eliminates Dangerous Oil-Soaked 
Timbers 


OES fire and ruin constantly menace your 
mill because of the constant danger of oil- 
soaked timbers? 


If the timbers around machinery are not pro- 
tected—yes! For as the oil and grease is 
thrown off from the machinery it is absorbed 
by unprotected wood and it soon becomes oil- 
soaked. 


Then some day a bearing gets overheated. 
There is a spark! The oil-soaked timbers 
burst out in flame. Your whole mill may be 
destroyed. 

Don’t take this costly chance. Paint those 
timbers with Tropical Oil Resisting White. 
It forms a film that oil and grease can’t soak 
thru. The above picture shows how easily it 
can be wiped off. 


Tropical Oil Resisting White is recom- 
mended by insurance underwriters and used 
by big mills everywhere. 

Put your millin shape now. Write for prices 
and list of big mills using Tropical products. 


THE TROPICAL PAINT & OIL CO., CLEVELAND, O. 
“The Firm That Serves with What Preserves” 


ai 











Kansas City, Mo., June 7.—Factory demand 
continues almost the sole support of the west 
pine market here. It appears to be none too pien- 
tiful and on shop grades prices are firm. Se 


Buffalo, N. Y., June 8.—Dealers in the Califor- 
nia pines say that business is not more than 30 
percent of normal, and no doubt some of this de- 
cline is due to the high freight rates. The mills 
say that rather than make any further price 
cuts they will close down. 


REDWOOD 


Chicago, June 8.—Local distributors of red- 
wood say that while the country trade is fairly 
active, the city trade in general, and Chicago 
trade in particular, remains very quiet. What 
industrial business is obtained is chiefly from 
the small specialty manufacturers, the large in- 
dustrials being almost totally off the market. 
Prices remain unchanged. 


San Francisco, Calif., June 4.—The redwood 
market is holding up pretty well and prices are 
strong Rail shipments of dry lumber have in- 
creased. The San Joaquin Valley and southern 
California are taking a good deal of green lum- 
ber also, but high freights limit the quantity 
somewhat. Most redwood mills are operating to 


“accumulate dry lumber. The eastern demand is 


slowly increasing and 6-inch redwood siding is 
almost exhausted. 





Kansas City, Mo., June 6.—Redwood business 
continues light in this territory. Except for 
siding, it is not easy for buyers to get the kind 
of cars they want. 


SOUTHERN PINE 


Chicago, June 8.—No change either as to de- 
mand or prices is reportable this week. The 
controversy between contractors and building 
labor is unsettled, and as long as this remains 
so, city trade is bound to be at an almost com- 
plete standstill. The country trade is spotty, 
with good business coming from some sections, 
and not even a sizable inquiry from others. 





St. Louis, Mo., June 7.—The southern pine 
trade got a late start because of the holiday, but 
buying was reported heavy the last three days 
of the week. The demand has been strong in al- 
most all sections, altho confined almost entirely 
to small towns. The dullness in the larger 
cities has been due to labor troubles. Inquiries 
were quite heavy. There seems to be a much 
better demand for No. 1 dimension than for 
No. 2 and better, and some of the larger mills 
are making a difference of $7 to $8 a thousand 
between these two grades, 





Kansas City, Mo., June 7.—While southern pine 
trade here still is satisfactory, the demand is 
not keeping up. A mid-season slump in building 
has made buyers cautious. Meantime, mill 
stocks are in not very good shape and prices re- 
main firm. It is said that some mills have been 
making prices to suit on surplus items, but there 
has not been much of this. Among the big mills 
there is some, but not very wide, variation in 
prices depending on stocks. 


New Orleans, La., June 6.—Bookings for the 
week registered an apparent slight decline, and 


the same is said of shipments. Production » 


showed a slight increase. Prices on the more 


active items are firm and it appears that average; 
prices tend upward, even tho some items remains 


weak. 





Boston, Mass., June 8.—Uncertain prices, the 
strike and the credit situation are keeping the 
market down. There is a slight improvement 
in demand but it is far below normal for this 
time of year. There is not much interest in par- 
tition. For flooring, demand is not so good, as 
dealers are inclined to hold back. Roofers are 
active and firmer. Prices current: No. 2 com- 
mon, 6-inch, $29.50 to $31; flooring, A rift, $62 to 
$72; B rift, $57 to $68; C rift, $45.75 to $51; B& 
better flat, $42 to $47; No. 2 common rift, $30 
to $38; partition B&better, 3}, $43 to $48. 


Baltimore, Md., June 6.—Since only the build- 
ing grades of longleaf pine are brought to this 
market, there are no big assortments, and the 
absence of big assortments even at the mills 
tends to avert anything like congestion. The 
inquiry has materially improved of late. 





Buffalo, N. Y., June 8.—Southern pine is get- 
ting a full share of the business placed but trade 
does not show any particular improvement and 
prices remain about as they have been. The re- 
tailers buy in small amounts only. They are let- 
ting their stocks run down. 
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Columbus, Ohio, June 6.—The southern pine 
trade is rather quiet. Retail stocks are fairly 
good. The recent advances at the mills are not : ; 
very well maintained. Transit cars are fairly e 
numerous. Dimension is in the best demand. ‘ 

Ceiling and sidings are rather weak and the same ooring at as 


is true of finish. 


Cincinnati, Ohio, June 7.—The southern pine P V d Its W th 
market is not very active. Prices are holding ro e or 








steady. 
NORTH CAROLINA PINE Oconto Brand Flooring offers a distinct advantage to dealers in that 
niin, ina. dace Gn tnbaiaiecie til alin its salability and its capacity to satisfy builders have been established 
considering general conditions and are quite a beyond question in the seventy years it has been on the market. There’s 


little firmer. The 6-inch now selling at $29.50 
to $31. But there seems to be but very little in- 
terest in pine. Rough edge is particularly dull. 
The price for 4/4 under 12 inches has dropped 
to $50. 


no guesswork—chances—risks—when you undertake to sell 







LEEPER TORT OP ELE TELS ETS POR PER RAT OA HOON ORL 


FLOORING , 





Baltimore, Md., June 6.—North Carolina box 
grades remain quiet, with prices as low as ever. 
Stocks of edge and other boxes are large. But 
stocks in such grades as framing are positively 
searce and the quotations have gone up sharply 
of late. Some grades of flooring have advanced 
$5 in a short time, and the trend is still upward. 


ENN OOY 





It’s a product that has grown up with survived the test of seventy years—to 


Buffalo, N. Y., June 8.—Prices in North Caro- the times—that has held pace with prog- come through with a record for sales and 
lina pine are generally easy. Six-inch roofers ress and that stands today well in the a reputation for quality and dependabil- 
are quoted at $27 in this market, and some “ ‘ ~ ‘ ‘ 
wholesalers say that their business is not quite lead. Surely it means something to have ity. Today is a good time to try 


as good as it was early in the spring. The ma- 
jority of retailers are not in a buying mood. 


CYPRESS HOLT QUALITY and SERVICE 





New Orleans, La., June 6.—The market report A Standard for 70 Years 
is today again summed up in the two words F 
“practically unchanged.”’ Current orders run 
strongly to mixed—and well mixed—cars, de- hs + me 
mand being so nicely distributed over the list | Kiln Dried Hardwood Lumber 
that mill assortments are said to be improved. Can be furnished with other Kiln Dried Items Mixed with Flooring, 
No change of quotations is reported. - Rough Turned Kiln Dried Maple Last Blocks. 








Kansas City, Mo., June 6.—Demand for cy- 


press here is said not to have shown any im- H ] H dw d C mp y 
provement in the last week and some prices are O t ar oOo oO an 
softer. What buyers are in the market want New and up-to-date Factory and Dry Kilns QCONTO 


only well mixed cars and it is difficult to meet > s = p 
chalk: Henuieaeateth, Custom Kiln Drying a Specialty. Try Us. WISCONSIN 








Boston, Mass., June 8.—The tone of the market 
is not as firm as it was even a short time ago. 
There is improvement in demand, but of course 
demand is far below normal, the bulk of it com- “J 
ing from the manufacturing consumers. Prices 
current: FAS, 4/4, $105 to $115; 8/4, $115 to 
$128; selects, 4/4, $90 to $95; 8/4, $98 to $108; 
shop, 4/4, $58 to $63; 5/4, 6/4, $68 to $72. 


€ 
Baltimore, Md., June 6.—Cypress stocks here imber 
have undergone no big additions, so dealers have 
to go to the mills more frequently, the improve- 
ment being reflected in better inquiry. The 


price trend is upward. O a n S 


Buffalo, N. Y., June 8.—The cypress demand is 
small, with buyers disposed to hold off, largely 
because they expect that prices may go lower as 


the result of a revision of freight rates. Or A | { ] } ibe ] Y le] } 


Columbus, Ohio, June 6.—There is a fairly good 
demand for cypress. With reduced production a 
continued scarcity is reported and prices are well 
maintained. Rural dealers show a disposition to 
buy more freely. 


StUNGLES AND LATH An organization with more 
Seattle, Wash., June 4.—Due to the log situa- than 40 years experience 


tion, Coast prices on shingles are steady to firm. 
Orders are not quite so plentiful. Stocks are . h d . 
very short, as a majority of the mills are over- in an ling 
sold. Stars are a little easier to obtain than 
other grades. The lath situation assumed famine 
porportions a week ago, but the demand has TIMBER PROPERTIES 
abated somewhat and fir stock is obtainable at 

$4. There seem to be no stocks of cedar, spruce 
and hemlock lath, 











San Francisco, Calif., June 4.—Cedar shingles 
are not moving very fast. Redwood shingles are 
rather quiet at $4 for No. 1, San Francisco, Lath 


are scarce and selling at about $6.25 rail deliv- : 
ery, San Francisco. Redwood lath are about $4 es r ace y 


at mill, with some demand from the middle 


pi Timber Compan | 
Chicago, ‘June 8—While demand for shingles 1 r p y 3 H 


in this territory can not be said to have shown 


improvement over last week, the market is New York i Sea 
stronger and the following prices on red cedars Chicago ttle 
prevail, Chicago basis: Extra clears, $4.26; Brit- 332 Ss. Michigan Ave. 


ish Columbia clears, $5.06; premium clears, $4.51; 
Clears, $3.06; stars, $3.58. The lath market is 
very strong and supplies are scarcer. The fol- 
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STRAIGHT LINE METHODS 


Courage in Business 


All modern industrial and mercantile expansion 
depends upon courage. It explains progress. It 


determines the limits of individual success. 


It is 


the physical expression of confidence and belief. 


Business moves forward only so far as it is.led 
by men with the vision of new conditions, new 
ideas, new forces, new methods—and the courage 


to put them through. 


Business weaklings are left behind at the end of 
every period of inflation. Courage is not governed 
by conditions; it controls conditions. It not only 
recognizes, but eliminates, weak organization, 


mistakes, inefficiency. 


Courage is inspired by knowledge. 


Knowledge 


dispels fear. Knowledge of your business—timely 
and dependable Facts and Figures from every 
department— points out weakness and waste; 
while knowledge of better methods, with courage, 


eliminates them. 


ERNST & ERNST 


AUDITS — SYSTEMS 
TAX SERVICE 


NEW YORK CHICAGO 


CLEVELAND CINCINNATI 
PHILADELPHIA MINNEAPOLIS arrenior 
BOSTON ST. PAUL 


NEW ) * ccarataes 
INDIANAPOLIS DALL 
FOR 


PITTSBURGH ATC LTA 


PROVIDENCE ST. LOUIS 
WASHINGTON KANSAS CITY 


DETROIT 


ATLA 


RI CHMOND DENVER 


STRAIGHT LINE METHODS 








lowing lath prices prevail, Chicago basis: West- 
ern hemlock, No. 1, $7.50 to $7.75; fir, No. 1, 
$7.25; spruce, No. 1, $8.50; northern white pine, 
$10. Prices on No. 2 are about $1 below these. 
The fir lath are especially scarce. 


Minneapolis, Minn., June 6.—Wholesalers here 
in some cases are finding a better run of orders 
and the market on the whole seems to have a 
firmer tone. Business seems to be better farther 
south but activity usually works northward at 
this time of year,.and there are symptoms of this 
customary trend. Inquiries are much more 
abundant than they were a few weeks ago. 


Kansas City, Mo., June 7.—Shingle business 
here continues fairly good. ‘Present quotations 
range around $2.30 for stars and $2.85 and $2.90 
for clears, thousand pack, Coast basis. The de- 
mand for siding is keeping up well. Some mills 
now ask 50 cents more for 6-inch clear. 
Lath prices also are stiffening. The fir mills 
are holding above southern pine mills on their 
prices. Some mills ask a premium of 25 cents on 
straight cars. . Mixed cars are quoted at $4.25. 


Southern pine lath also are getting scarce and 
the prices are very firm at $3.50. 


St. Louis, Mo., June 7.—The manufacturers of 
Gulf. coast cypress announce an advance of 50 
cents on No. 1 and 25 cents on No. 2 lath. The 
shingle market here is slightly weaker, and there 
is very little demand. 


New Orleans, La., June 6.—There is perceptible 
gain in the call for lath, both cypress and south- 
ern pine. One cypress concern advanced straight 
ears: 4-foot No. 1 cypress lath, 50 cents, and 
4-foot No. 2, 25 cents, due to increase of straight 
car orders. Southern pine lath likewise are meet- 
ing better call, Cypress shingles continue to 
move in limited volume at unchanged prices. 


Baltimore, Md., June 6.—Shingles have shown 
marked activity of late, with the range of prices 
satisfactory and stocks not at all excessive. Lath 
have advanced sharply, cypress having gone from 
$8.05 to $9.75, and $11.80 in two weeks, with 
spruce marked up from $8 to $9.25, and southern 
pine No. 1 kiln dried at $6.25. It has been 





rather suddenly found that the stocks are very 
limited. 





Boston, Mass., June 8.—Lath are quiet. Prices: 
1% inch, $7.50; 15g inch, $8.50. Furring is quiet, 
the 2-inch selling at $37 to $39. Clapboards are 
firm because of small supply; demand is dull. 
The 4/4 extras sell for $120. Shingles demand 
is not as active as usual at this time of year. 
The white cedar clears have been marked down 
by some to $5.25; other prices range up to $6. The 
extras sell as before, $6 to $6.50. The reds are 
firm. Some of the best brands sell up to $5.80. 


Buffalo, N. Y., June 8.—Shingle prices are the- 
same, tho perhaps a little firmer. Extra clears 
are quoted at $4.69 and stars at $3.92. 


North Tonawanda, N. Y., June 7.—Demand 
continues as a week ago. Clears have advanced 5 
cents and stars have dropped off 10 cents, plac- 
ing quotations, local basis, at $4.74 on clears and 
$3.82 on stars. 


Columbus, Ohio, June 6,—A fair demand for 
shingles is reported in central Ohio. Dealers, 
especially those in rural sections, are coming 
into the market. Prices are fairly steady, Red 
cedar clears selling around $4.65, Columbus, with 
stars about $4.15. Receipts are not large. The 
lath trade is showing some activity and prices 


are stronger. 
* BOXBOARDS 


San Francisco, Calif., June 4.—The outlook for 
pine box shook consumption is improving, with 
reduced freight rates by rail and water in 
prospect on fruits for export, which will stimu- 
late European demand. Most box factories are 
in operation with some orders ahead. Heavy 
water shipments of fresh, canned and dried fruits 
will be made to the East, if the plans of the 
shippers are carried out. 


TROUBLE AND LITIGATION 


INDIANAPOLIS, IND., June 6.—The Reese-Snider 
Lumber Co., of Terre Haute, Ind., is in the hands. 
of a receiver, and all real estate and personal prop- 
erty of the company is to be sold. 





LITTLE Rock, ARK., June 6.—On the theory that. 
the taxable value of capital stock cannot exceed 
the value of the tangible property owned by a 
corporation, the supreme court of Arkansas re- 
versed and dismissed a decision in lower court ir 
which an award of $1,000 was rendered against 
the Eagle Lumber Co. of Ouachita county for back 
taxes. The lumber company is a foreign corpora- 
tion with a capital of $500,000, doing business in 
this state where all of its property is located, on 
which it has paid the regular assessment of taxes. 
The State in an agreed statement of facts admits 
that the value of the capital stock is no greater 
than the value of the property of the corporation. 








OrTrrawa, Ont., June 6.—The Golden Lake Lum- 
ber Co. and the attorney general of Ontario have 
taken action against John’R. Booth for $40,000, 
the basis of the action being a dispute as to a 
boundary line between timber tracts leased by the 
disputants.. The boundary in question is described 
in the leases as “lying half way between the two 
rivers,” viz. the Pettawawa and the Bonnechere, 
and the decision hangs on an old surveyor’s line 
made in 1844 vs, the actual present half way line. 
Mr. Booth had cut timber on the tract in dispute, 
and the plaintiff claims $40,000 award as the value 
of such timber. 





Vancouver, B. C., June 4.—Decision has beer 
given in the supreme court in an action which is 
of interest to lumbermen. McKinnon & McKillop, 
of Vancouver, sued the Campbell River Lumber Co. 
and G. L. Hunter and F. G. Fox, president and 
director, respectively, of that company, for $65,000, 
and this action has been dismissed. In 1914, the 
plaintiffs entered into negotiations with the de- 
fendant company for the sale of a large tract of 
timber at Hernando Island and Jackson Bay, the 
purchase price being $165,000. In part payment 
of this, the plaintiffs took shares to the value of 
$65,000 in the North American Lumber Co., the 
defendant agreeing to guarantee the repayment of 
this amount in four years. In the meantime the 
company made an assignment, but it subsequently 
came back into the control of Hunter and Fox. 
The claim against the defendants in their personal 
capacity was abandoned. The court found that it 
was not within the powers of the defendant com- 
pany to guarantee the value of the stock, and on 
this ground the action was dismissed. 





ORGANIZE WHOLESALE CONCERN 


SPOKANE, WASH., June 6—A new organization 
for the wholesaling of Inland Empire products is 
the Duffy-Lewis Lumber Co.,’ with offices at 705 
Old National Bank Building, this city. The prin- 
cipals are George W. Duffy and Frank W. Lewis. 
Mr. Duffy formerly was connected with West & 
Duffy, of this city, and Mr. Lewis until recently 
was sales manager for the Blackwell Lumber Co., 
Coeur d’Alene, Idaho, and prior to that sales man- 
ager for the Blackwell-Panhandle’ Sales Office, 
Spokane. 
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BUSINESS CHANGES 


CALIFORNIA. Palms—John H. French suc- 
ceeded by French & Manchester. 

ILLINOIS. Lincoln—Pfund Bros. Manufactur- 
ing Co. changing name to Lincoln Furniture Co. 


INDIANA, Indianapolis—Indiana Lumber Co., 
of Kokomo, purchased stock, fixtures and per- 
sonal property of Home Lumber Co., formerly 
owned by J. Victor Pinnell, but recently bank- 
rupt. 

Indianapolis—Eel River Falls Lumber Co. 
changed name to Pierson Lumber Co. 

IOWA. Laurens—M. W. Shaner succeeded by 
Weart & Johnson. 

Rockwell City—Farmers’ Building & Supply 
Co. operating yards in Rockwell City, Somers, 
Jolley, Wall Lake, Knierim, Richards ‘and Car- 
narvon, has been sold to Dubuque interests and 
will be operated under name of Standard Lum- 
ber Co. 

LOUISIANA. New Orleans—Wood-Silva Lum- 
ber & Export Co, to be liquidated; J. W. Woods, 
liquidator. Mr. Woods will retain office in 
Hennen Building, having organized the J.’ W. 
Wood Lumber Co. to handle pine, cypress and 
hardwood in both export and domestic markets. 
George Steele, another member of the company, 
is reported to engage in paint business. F. De 
Silva will reéngage in lumber business later. 

MISSOURI. Warrensburg—William Lowe suc- 
ceeded by Warrensburg Lumber Co. 

OKLAHOMA. Picher—Greever-Putnam Lum- 
ber Co. moving general office from Picher to 314 
North Western Avenue, Oklahoma City; yards at 
Commerce, Okla., Hockerwille, Okla., and Leslie, 
Ark., discontinued. 

WASHINGTON. South Bend—W. F. 
has purchased the interest of the South Bend 
Mills & Timber Co. in the South Bend Shingle 
o.’s mill and will handle sales end of business. 

Spokane—G. W. Duffey has sold his interest in 
West & Duffy. 

WEST VIRGINIA. Grantsville—D. E. and J. 
E. Carpenter purchased from R. O. Haskins and 
W. J. Sharpe their interests in Grantsville Lum- 
ber & Manufacturing Co. 


BRITISH NORTH AMERICA 


BRITISH COLUMBIA. New Westminster— 
Half interest in Brunette Sawmills transferred 
from Thurston & Flavelle to Peers & Anderson, 
of Vancouver. 


NEW VENTURES 


CALIFORNIA. Los Angeles—Siler Mills Co., 
of Raymond, Wash., will open a lumber yard; 
new corporation formed under name of Vernon 
Lumber Co., under management of A. C. Tea- 
garden, assisted by W. R. Cram. Building of 
sheds and planing mill to begin at once; box 
factory to be added later. 

ILLINOIS. Chicago—W. M. Cady Lumber Co., 
of McNary, La., opening office at 1120 Lumber 
Exchange. 

Peoria—Gearheard & Nichols recently began 
commission lumber business. 

INDIANA. Delphi—New planing mill to be 
started by company composed of J. W. Acheson, 
president; Earl Thompson, secretary and treas- 
urer and Kenner Stewart and Caesar Margo- 
wiski, directors. 

Noblesville—O,. E. 
gan lumber business. 


IOWA. Laurens—Weart & Johnson recently 
began retail lumber business. 

MICHIGAN. Ellsworth—William Drenth re- 
cently began retail lumber business. 

Hart—Hart Lumber Co. purchased share of 
Hart Cedar & Lumber Co. holdings and will op- 
erate retail lumber business. Secretary and 
manager, Martin J. May, Ludington. 

Owosso—Ralph Harris will open lumber busi- 
ness. 

MISSOURI. Braymer—Dascomb-Daniels Lum- 
ber Co. will open yard. 

Kansas City—Krauss Bros, 
New Orleans, recently began. 

NEW YORK. New York—Ocean Lumber Co. 
opening office in National City Bank Building; 
headquarters, San Francisco. 

OHIO. Columbus—Century Lumber Co., re- 
cently began; commission lumber. 

Lakewood, Cleveland—Lakewood 
Supply & Fuel Co., new concern. 

OKLAHOMA, Tulsa—Kidd- Moore Lumber Co., 
recently began retail business, 

OREGON. Portland—Gus Luellwitz Lumber 
Co., recently began wholesale. 


Miller 


Talbert & Son recently be- 


Lumber Co., of 


Builders’ 


Rockaway—R. Spruce Co., recently began; 
sawmill. 
PENNSYLVANIA.  Philadelphia—Charles J. 


Olsen has opened a wholesale lumber business at 
510 Perry Building; represents American Woods 
Co. and Kirby-Bonner Lumber Co. 

TENNESSEE. Memphis—Memphis Hardwood 
Lumber Co., recently began wholesale. 

Waverly—Waverly Supply Co. will open build- 
ing supply business. 

TEXAS. Smithville—O. C. Fite & S. W. In- 
gram opening new lumber and cement business. 


VIRGINIA, 
builders’ supply and lumber business. 


Luray—Mims Material Co., new 


WEST VIRGINIA. Guyandotte—Guyandotte 
Lumber Co., recently began; retail. 


INCORPORATIONS 


CALIFORNIA. El Centro—Sones Lumber Co. 
increasing capital to $50,000. 

COLORADO. Denver—Santa Fe Lumber Co., 
incorporated; capital, $50,000. 

FLORIDA. Fort Lauderdale—Gate City Plan- 
ing Mill Co., incorporated; .capital, $35,000; to 
manufacture sash and doors. 

Oxford—Ledbetter Box Co.,incorporated;capi- 
tal, $50,000. 

INDIANA. Lawrence—Lawrence Lumber Co., 
incorporated; capital, $25,000. 

South Bend—Acme Manufacturing Co. in- 
creasing capital from $100,000 to $200,000. 

Valparaiso—Foster Lumber & Coal Co. reduc- 
ing capital from $75,000 to $50,000. 

IOWA, Sioux City—Roger Builders’ Lumber & 
Mill Go., incorporated; capital, $100,000. 

MINNESOTA. Minneapolis—Brooks-Scanlion 
Lumber Co. increasing capital from $1,750,000 to 
$4,000,000. 

MISSOURI. 
inet Manufacturing Co., 
$20,000. 

MONTANA. Butte—Mountain Timber Co., 
incorporated; capital, $50,000. 

NORTH CAROLINA. Burlington—Triple-Tee 
Furniture Co., incorporated; capital, $50,000. 

OHIO. Cleveland—Republic Sash, Door 
Millwork Co., increasing capital from $20,000 to 
$40,000. 

Columbus—A,. Z. 
capital, $25,000. 

OREGON. Anlauf—Buck Creek Lumber Co., 
incorporated; capital, $25,000. 

Portland—Northwest Lumber & Fuel Co., in- 
creasing capital from $10,000 to $25,000. 

Portland—Western Seating & Manufacturing 
Co., incorporated; capital, $50,000. 

SOUTH CAROLINA. Greenville — Lawton 
Lumber Co., increasing capital from $10,000 to 
$100,000. 

TEXAS. Benford—W. G. Bagley Lumber Co., 
incorporated; capital, $600,000. 

WASHINGTON. Spokane—Duffey-Lewis Lum- 
ber Co., incorporated; capital, $35,000. 

Tacoma—Washington Manufacturing Co., in- 
creasing capital from $200,000 to $300,000. 

WEST VIRGINIA. Beckley—Beckley Lumber 
& Supply Co., incorporated; capital, $25,000. 

Burnsville—Burnsville Handle & Dimension 
Co., incorporated; capital, $25,000. 

Fairmont—John M. Kisner & Bros. Lumber Co., 
increasing capital from $50,000 to $100,000. 


CASUALTIES 


ARKANSAS. Huttig—Union Sawmill Co., suf- 
fered loss by fire of $1,250,000; entire plant ex- 
cept planing mill and dressed lumber shed de- 
stroyed, with 17,000,000 feet of lumber; covered 
by insurance; will be rebuilt at once. 

LOUISIANA. De Ridder—Long-Bell Lumber 
Co.’s plant burned with loss of between $600,000 
and $750,000 

Fisher—Rough shed with 2,000,000 feet of 
rough lumber belonging to Louisiana Long Leaf 
Lumber Co. destroyed by fire; loss, $100,000; 
covered by insurance. 

MICHIGAN. Wells—Dry shed of I. Stephenson 
Lumber Co. destroyed by fire; loss, $25,000. 


St. Louis—American Body & Cab- 
incorporated; capital, 


Building Co., incorporated; 


MINNESOTA. International Falls—Interna- 
tional Lumber Co., loss by fire. 
MISSISSIPPI. Decatur—Weatherford & Jones, 


loss by fire. 

NEW YORK. New York—American Balsa Co., 
three-story factory building and = 000 feet of 
balsa destroyed by fire; loss, $200, 

PENNSYLVANIA. Port Vue_Nufer Cedar 
Co.’s plant destroyed by fire; loss, $200,000; will 
be rebuilt at once. 

WISCONSIN. New Prospect—Koch’s mill 
burned to ground; loss, including sawmill, lum- 
ber shed and grist mill, estimated at $10,000. 

Mellen—At Ballou, three miles east of Mellen, 
35 skidways of logs belonging to L. W. Kannia, 
of Mellen, and Mark Raymond, of Tomahawk. 
were destroyed by fire. About two million feet 
$30 ons were destroyed; logs were insured for 


NEW MILLS and EQUIPMENT 


MISSOURI. Kirkwood—Holekamp Lumber Ca., 
doubling capacity of lumber yards. 

NEW MEXICO. Clovis—Lone Star Lumber Co., 
erecting ballding and sheds; entire building, 140 
by 140 feet; all departments under one roof. 

OREGON. St. Johns—Peninsula Lumber Co., 
erecting $75,000 plant. 

WEST VIRGINIA, Elizabeth—South Side 
Planing Mill Co., moving from Elizabeth to Park- 
ersburg where new plant has been completed and 
new machinery installed. 





HYMENEAL 


CRAFT-GRIM. J. Watson Craft, Jr., of the 
firm of J. Watson Craft & Sons, of Ambler,'Pa., 
and Miss Ruth S. Grim, daughter of Ex-Senator 
and Mrs. Webster Grim, will be married on June 
14 at the Reformed Church in Doylestown, Pa. 
The wedding, which will be a quiet one, will be 
followed by a reception at the home of the 
bride’s parents. The young couple will be at 
home after June 24 at Ambler. 


LOUGHMILLER-WILLIAMS. , W. C. Lough- 
miller, manager of the W. M. Simpson Lumber 
Co., Poseyville, Ind., and Miss Grace Williams, 
of Wheatland, Ind., were united in marriage at 
the home of the bride in Wheatland on Friday, 
June 3. Mr. and Mrs. Loughmiller are making 
an extensive trip and upon their return will 
reside in Poseyviile. 


RECENT PATENTS 


The following patents of interest to lumbermen 
recently were issued from the United States Patent 
Office. Copies thereof may be obtained from R. BE. 
Burnham, patent and trade-mark attorney, Conti- 
nental Trust Building, Washington, D. C., at the 
rate of 20 cents each. State number of patent 
and name of inventor when ordering: 





we at 147. Saw set. Emery Guay, Spokane, 
Jas 

1,375,159. Saw table gage. Adolf G. Krocker, 
Waco, Tex. 

1,375,275. Box forming machine. Charles L. 
Brown, Robinson, Kan, 

1,375.374. Barking machine. Per <A. Fresk, 
Robertsfors, Sweden. 

1.375,698. Safety guard for swing saws. An- 
drew F. Howe, Granite City, IH., assignor to Howe 


Safety Appliance Co., same place. 


1,376,065. Raker gage for cross-cut saws. <An- 
gust H. Bastian, Hillsdale, Ore. 
1,376,258. Logging hook. Dillard H. Cox, Sea- 
side, Ore. > 
1,376,634. - Saw filing machine. Walter B. Pen- 
ay, Columbus, Ohio. 
1,376,855. Strap for box fastenings or the like. 


Wallace D. Kimball, Chicago, I11., 


assignor to Sign- 
ode System (Inc.) 





A Short 
Cut to 
Figuring 
Building 
Costs 


/ 


welcome 


Lumber Dealers 
eliminates drudgery in figuring 


A. W. Holt, an experienced retail lumberman, 


this system that 
bills. 


developed this practical 
building costs in actual 
tested it out before it was 
form. 


method for figuring 
ractice and thoroly 
nally printed in book 


Lumbermen’s 


Building Estimator 


principle of this book is simple. 
The outside wall of 


The new but very 
For exam 


of surface. The approximate cost per square 

wi building be large or small, ~~ it 
is only necessary in finding the cost of outside walls to 
multiply the number of squares by the unit cost per square. 
_ same principle of cost per square can he applied to 
floo upper» ceilings, roofs, inside partitions, etc, and 
thus” “the total cost of the completed building — = 
arrived at by figuring the number of squares and the uni 

cost per square in its component mem! 


The book carries this idea out at all the ry varia- 
tions in price of lumber per thousand feet. is also 
useful in figuring barns. 


Bound in red leather, indexed, 


size 5% x 82 inches, 148 pager, 
148 pages, price $6, postpaid. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 
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Advertisements will be inserted in this dee 
Partment at the following rates; 

25 cente a line for one week, 

45 cents a line for two consecutive weeks. 

80 cents a line for three consecutive weeks. 

75 cents a line for four consecutive weeks, 


ht words of ordinary length make one 
ine. Count in signature. 
Heading counts as two 


No ® display except the heading can be ade 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office = 
later than Wednesday morning in order t 
secure insertion in regular department. An 
advertisements received jJater will be placed. 
‘under heading Too Late to Classify. 























THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new moldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 S. 
Dearborn St., Chicago, Ill. 





WE WANT BUYERS TO ADVERTISE 


When in the market for anything used in the lumber 
industry. Send your ad to the Classified department of 
the American Lumberman. 

431 S. Dearborn St., 


Best for you. Chicago. 





FOREMAN—WOODWORKING FACTORY 


Manufacturing high-grade doors, windows and blinds 
requires high-grade foreman; must know this business 
thoroughly, have had good experience; be able to han- 
dle men; understand modern production methods and 
have good character; this is a real job with a real com- 
pany for a real man; if you are qualified send complete 
information regarding character, ability and experience 
- _— L. FLETCHER, INC., 80 Boylston St., Boston 
» Mass, 


WANTED—OPERATING MANAGER 


For modern lumber plant in Alabama manufacturing 
150,000 feet of flooring, ceiling and roofers per day. 
Must have executive ability and practical experience 
and be able to take complete charge. Exceptional op- 
portunity for right man. State age, experience and 
give references. 

Address “M, 3,’’ care American Lumberman. | 


FOREMAN WANTED 


to take charge of K. D. Window and Door Frame Fac- 
tory in the city of Spokane, Wash. Must be thoroughly 
trained in his work and be familiar with all machines 
and the making of Eastern Type frames. He must be 
capable in the management of men. Write us giving 
references. Can also employ one stickerman and two 
other frame makers. 
HEDLUND BOX & LUMBER CO., 
Spokane, Washington. 


WANTED YARD MANAGER 
For Retail Lumber Yard in town of seven thousand 
inhabitants. Prefer one with experience in oil field. 
Salary two hundred dollars per month. Must furnish 
bond and best of references. 
Address ““M. 28,’’ care American Lumberman. 


ACCOUNTANT WITH SOME KNOWLEDGE 


Of planing mill or lumber yard costs. State former 
experience. 
Address P. 0. BOX 102, Arcade Station,’ Columbus, 0. 


MILLMAN WANTED 
With practical experience. Must have actual experience 
of buying and estimating costs. Apply by letter only, 
giving full information of experience 
ddress . 26,’ care Amanioan Lumberman. 


WANTED—EXPERIENCED YOUNG LUMBERMAN 


Wholesale and Retail, Sales Department, Office, Yard, 
City or Road, when necessary, who can invest $5,000 
o $15,000. State age, salary, experience, department, 
amount can invest, and when. 

P. 0. BOX 355, Denver, Colo. 























WANTED EXPERIENCED YARD 


MAN 
Retail yard, good town, permanent position; state sal- 
ary. Address 


“M, 1," care American Lumberman. 








LARGE YELLOW PINE MANUFACTURER 


Of Florida can use logging superintendent competent 
to log and deliver sixty to seventy million feet per 
year. Must possess initiative and be fully qualified to 
handle all branches of the work including building 
of railroads, handling of skidders and loaders. In 
reply state with whom now employed, experience and 
full particulars. 


Address “K. 10,’? care American Lumberman. 


WANTED—YOUNG MAN 
To act as assistant manager for retail yard doing a big 
business. Must be experienced in handling men and 
selling to trade against hard competition. City of 


5,000. 
Address “LL. 8,’? care American Lumberman. 


WANTED—OFFICE MANAGER 
Who is an accountant and correspondent and has lumber 
and Ve experience. 
LYMAN FELHEIM CO., Erie. Pa. 


WANTED—EXPERIENCED DETAILER 
And biller for woodworking factory. Address, stating 
experience, references and salary wanted, THE HAL- 
LACK & HOWARD LUMBER CO., Denver, Colo. 


WANTED—FOREMAN 
For 50,000 capacity pine mill in southwest. Give age, 
if married, list of mills where held similar position 
and salary expected. High class man only will be con- 
sidered. 
Address “K. 2,’ care American Lumberman. 


WANT A POSITION 

Or better your present employment? Advertise in the 
American Lumberman, We carry your message to the 
man who is looking for employees. If you don’t want it 
known you are advertising, we could give the ad a key 
number, have the answers come in care of the American 
Lumberman, and will mail all answers the day they are 
received by us. Now is the time; send your ad to the 
AMERICAN LUMBERMAN, 431 South Dearborn St., 
Chicago, Ill. 




















WANTED—BAND FILER 


One who can invest some capital in a well-going proposi- 


tion. Reference required. 
Address “M. 7,’’ care American Lumberman. 





THINK WHAT IT MEANS 


Many thousands of people each week read the classified 
advertisements looking for employment, employees, lum- 
ber, shingles. timber and timber lands, business oppor- 
tunities, machinery, locomotives, cars, rails, ete. Al- 
ways looking for something—your advertisement in the 
wanted and for sale department would be seen by the 
very people you want to reach. Advertise now. 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Ill. 





ESTABLISHED WHOLESALER 


With ample capital, wishes experienced, well-rounded 
pine salesman to sell retail yards in the East. Prefer 
man also qualified to sell railroad trade. We can offer 
practically everything in either North Carolina pine or 
long leaf pine from southern section. Give full infor- 
mation, experience, age, references, whether married, 
salary expected, etc., in first letter to H. H. COOMBS, 
1 Broad St., Charleston, S. C. 


WANTED—SASH AND DOOR SALESMAN 
For Minnesota and Northern Wisconsin territory. Only 
thoroughly experienced man need apply. State refer- 
ences and salary expected in first letter. 

Address “M. 14,’’ care American Lumberman. 


WANTED—HIGH GRADE EXPERIENCED 








Salesman, good personality, to sell special and stock 
veneered doors. Territory, Western New York to De- 
troit. W. D. CROOKS & SONS, Williamsport, Pa. 





WANTED—RELIABLE COMMISSION 
Salesman by large Mississippi Manufacturer for - all 
kinds Yard and Shed stock, especially Rift Flooring, and 
Long Leaf timbers for the Carolinas and Georgia. Pay 
liberal commission for exclusive Yellow Pine account. 
Please give references, experience and state other ac- 
counts now handling. 

Address “M, 8,’’ care American Lumberman. 


SALESMAN FOR CHICAGO 
To sell boxing, crating and other lumber to the factory 
trade in wagon and carload lots. We can offer an ex- 
cellent opportunity to a high grade, thoroughly expe- 
rienced man, or an ambitious young man who has had 
experience in the lumber business as shipping clerk, 
tallyman, etc., and is now anxious to get in the sell- 





ing game. Advise experience and qualifications. Re- 
plies confidential. 
ddress “L. 30,’° care American Lumberman. 





WANTED—SASH AND DOOR 
Salesmen, Estimators, Order An Spieatar ou, and 
Purchasing Agent, by growing wholesale and m ork 
concern, eg ree men who are in position t i ‘take 
a financial interest desired. A wonderful opportunity 
for men of initiative. 


Address “LL. 2,’? care American Lumberman. 





stands ie hediani 


WANTED—THREE LUMBER SALESMEN 
For Chicago, Detroit and Cincinnati territories by large 





Southern Pine manufacturing company. Prefer men with 
established trade and must be producers. High class 
organization with large output of yellow pine and 


hardwoods. Positions open now. Only men of proved 
ability acceptable. 
Address, “L. 12,”. care American Lumberman, 





WANTED—A MAN 
Who is well acquainted with Chicago and immediate 
territory to sell fir. To dig up specials. We can cut 
and deliver anything. Tell us about yourself in detail, 
what you have been doing and can do. 
Address “K. 35,’’ care American Lumberman. 


WANTED—ACTIVE COMMISSION SALESMEN 
To sell B. Red Cedar Shingles, red cedar, fir and 
hemlock lumber, for large manufacturer of B. C. timber 
products. Prefer men who call on trade regularly, 
understand red cedar shingles and know how to sell 
them. Liberal commissions and exclusive territory to 
competent men, 

Address “DPD. 46,’ care American Lumberman. 


WANTED—ENERGETIC RESIDENT 
Real hardwood salesman for New York City, Philadel- 
phia, Boston, Chicago and Detroit by a manufacturing 
and wholesale firm, handling mahogany and all south- 
ern and northern woods. On commission basis only. 
Must be honest, capable and know the business thor- 
oughly. Otherwise do not apply. 
Address “B, 38," care American Lumberman. 











WANTED—A SASH & DOOR SALESMAN 
For Central Illinois territory who can price millwork 
from plans. 

ddress “G. 28,’’ care American Lumberman. 





FIRST CLASS ACCOUNTANT— 
OFFICE AND STORE MANAGER—AUDITOR 


Now employed by a large lumber company in the Middle 
West in the above capacity, desires to make a change. 
Experienced in lumber and pulpwood production from 
stump to mill. Expert in the keeping of costs in all 
departments of production and the handling of retail or 
wholesale stores. College education and law experience. 
American, 43 years of age, married. Ability as a cor- 
respondent and collector. Can furnish any security and 
satisfactory references. 
Address “M. 19,’’ care American Lumberman. 


WANTED POSITION 
New York State Man of 32 years will be open for ‘em- 
ployment within two months. Know lumber game. Ex- 
perience. Bookkeeping, cost uccounting, retail mana- 
ger, circular mill, estimating, in fact know lumber from 
tree to finished product. Coal business as well. Am 
eapable of managing any or all branches. Must be good 
salary. Will go north, east or west. Reason, present 
firm closed out; prefer to locate in new territory. 
Address “M. 15,’’ care American Lumberman. 


RETAIL MANAGER 
Desires permanent position in good size town. A-1 ex- 
ecutive, accountant, salesman, buyer and collector. Ex- 
perienced against keen competition. Competent to as- 
sume large responsibilities. Past experience includes 
5 years manager retail yard, 2 years purchasing agent 
and office manager large manufacturing corporation. 
Young married man, a hustler and not afraid of work. 
References. 
Address “M. 5,’’ care American Lumberman. 


YOU MAY BE MISSING SOMETHING 


If you do not read the classified ads each week. If you 
have something to sell or exchange, insert a small ad- 
vertisement in the Wanted and For Sale Department. 
When in need. . 4 A employee or employment write us. 
AMERICAN RMAN, Manhattan Bldg., 431 South 
Dearborn St con 


WANTED—POSITION AS 
Mill foreman or millwright, fifteen years in hardwood 
and pine; know the grades; can do construction work, 
saw and file. 
Address “M. 6,’’ care American Lumberman. 


WANTED—BY A TECHNICAL AND . 
Practical Engineer a position as Master Mechanic 
or Locomotive Engineer. Have had several years’ experi- 
ence in the above connections, thoroughly conversant 
with all mechanical department practice for the main- . 
tenance of Rod and Geared locomotives, logging equip- 
ment, saw mill machinery, etc.; 33 years of age, mar- 
ried, loyal, and a steady hard worker. 

ddress “L. 5,’’ care American Lumberman. 


EXPERT LUMBERMAN 
Twenty years’ experience overseeing manufacture yard- 
ing and shipping pine, hemlock and hardwoods wishes 
to change. Well versed as to grades, manufacture, 
ete., and can handle labor most efficiently. Possess 
sales experience, wholesale and retail. Prefer South 
but will consider position anywhere. Best of references. 
Address “M. 30,’’ care American Lumberman. 


POSITION WANTED 
As Chicago Representative for mill or established whole- 
saler catering largely to the Railroad and Industrial 
trade. Am _ thoroughly familiar with Yellow Pine, 
Hardwoods and West Coast products. Please outline 
your proposition in detail. 
Address “M. 29,’’ care American Lumberman. 


DO YOU WANT EMPLOYMENT? 
An advertisement in the wanted employment columns of 
the AMERICAN LUMBERMAN will make your wants 
known and help you to secure a situation. We reach 
the people—advertise now. 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Ill. . 



































